ERIE aN ma 


OTE ea Ranma cee Sealey ser — 





OMIO STATE 


UNIVERS| 
JUN 91963 


LiBRaRY 








100 New Products This Month 
You Can't Do Business from an Empty Wagon 
| rans Hit Hard by Big Térnado 


Idea es oe : aoe PS ‘ 
Sales * Ty a Remodeling Sales Party 


Me Mis Sovantion « <_ 
a Slump in Heating Sales 























NOW! Fitzgibbons qualit 
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DESIGNED RIGHT-— For all types of hot water 
heating systems in small homes. The Ne 770 Boiler- 
Burner Unit is pre-assembled, Underwriter-approved 
wired, protectively cartoned and ready for hook-up 
with minimum effort. 


BUILT RIGHT — Fitzgibbons quality all the way- 
A.S.M.E. Code steel construction, hydrostatically tested 
and S.B.I. Rated and Approved. The Ne 770 assures 
quick, efficient heat, easiest servicing and year ‘round 
domestic hot water with the Fitzgibbons TANK: 
SAVER®, capacity 3 gallons per minute. 


PRICED RIGHT— The great demand for Fitzgib- 
bons to market such a unit at a competitive price has 
brought to you “The Best in Steel Boiler Heat” at a 
lower price than ever before in our history. 


This is the Fitzgibbons Boiler-Burner Unit for small 
homes you have wanted for your customers. Get the 
full details. Mail the coupon today. 


S eS MORE FOR YOUR DOLLARS 
—@ IN ONE PACKAGE... 


Relief Valve 
ae Thermometer 
Fitzgibbons N2& 770 Boiler —Altitude Gauge 
Jacketed and Insulated Circulator 
Fitzgibbons Oil Burner Thermostatic Control 
Combustion Chamber Automatic Air Vent 
Primary Control Compression Tank 
Operating Control Flow Check Valve 
Underwriter-approved wiring Pressure Reducing Valve 
Room Thermostat Draft Regulator 
Fitzgibbons TANKSAVER® Flue — Gas Retarders 
Flow Regulator Drain Cock 





Fitzgibbons Boiler Company, Inc. 


101 Park Avenue, New York 17, N. Y. 


Please send me complete details on the new Fitzgibbons N2 770 
Boiler-Burner Unit. 
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VOGEL PATENTED 
VACUUM BREAKER 


BALL CHECK WASTE 


It’s always easier to sell quality and that’s 
why VOGEL closets are so popular with 
—s plumbers and plumbing contractors every- 
where. And, of course, they’re frost-proof, 
which gives you that plvs advantage often 
needed to make a sale. 
You can confidently tell your prospects a 
VOGEL has never been known to freeze 
when properly installed. 
Get your share of the tremendous farm, rural 
and suburban market by recommending and 
installing VOGEL frost-proof closets. 


ECONOMICAL — DEPENDABLE — PROFITABLE 


Any ‘property is better maintained with 
VOGEL Frost-Proof Hydrants. Because with 
a VOGEL, there’s always running water, 
summer and winter, which assures complete 
fire protection. 

The finest materials, precision workman- 
ship make VOGEL the very best Hydrant 
you can possibly install. 

Thousands of VOGEL Hydrants are in con- 
stant use, summer and winter throughout 
the country, providing instant and adequate 
water supply for fire protection and live 
stock requirements. 


Make it VOGEL...and you make a sale! 


VOGEL 
H YORANT 





Vos 


JOSEPH A. VOGEL CO. WitMiINGTON 99, DELAWARE 




















Users like the VOGEL 
Hydrant because it 
never foolsthem. When 
they see the handle in 
an upright position 
they know the water is 
surely shut off. Any 
hydrant that does not 
positively shut off will 
waste water in Summer, 
and is sure to freeze 
in Winter. 





Hydrants and Outfits are also fur- 
nished without Ball Check Waste 


Sold only through wholesalers of Plumbing Supplies 
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AUTOMATICALLY 
SELF-CLEANING 


USA ANT 
Act-O-Me 
— \apart from 
tHe Act-O-Matic Disc moves _ action; The u 
EACH TIME SHOWER IS USED \shower position. 
within-cone spray.¢ 
When, the water is 
upward, draining ‘the 
resident Because the \water 
rT Met»O-Matic sHOWER HEA 
up, \and therefore it.willnot 
torted ‘spray ‘patterns. \The. 4ée 
economical in use. It saves, wate 


Director 


N DISC UP 
Editor SHOWER OFF 
Editor on opens large, free waterway 
Editor Abst g| Automatic Self-Cleaning 


anager 
esearch 


PEOCCOCSOEO OCC COTES CO ESON LE dS OORESES 


SLOAN VALVE COMPANY 
4332 West Lake St., Chicago 24, Ilinvis 
Please send folder containing full information on your 
Act-O-Matic SHOWER HEAD to: bd 


NAM 
FIRM NAME 
ADDRESS 


CITY & STATE 
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Corrosion takes an annual $6,000,000,000 bite 

in the U. S. A. Nothing does so many jobs as 

well as steel: but nothing deteriorates so fast unless 
the steel is suitably protected or alloyed. 


To stop corrosion and rust, the walls of all Craft 
Shower Cabinets are four-way protected. If you were 

to strip down the surfaces of the metal used on the walls 
of all Craft Shower Cabinets, here’s what you'd find: 


1. Extra heavy gauge steel for lifetime wear. 


2. A Galvanized coat to prevent corrosion. 


3. A Bonderized coat to insure adherence 
of enamel to metal. 


4. A Double-Coat Baked Enamel Finish—smooth, 
highly protective, beautifully iustrous— 

for extra protection, longer wear. 

Result: Craft Shower Cabinets will not rust. 


Do not be fooled by the word Bonderizif 
Bonderized — but Bonderi 
shower cabinet you buy or sell is Bc 
Galvanizing and Bonderizing provide me# é 
But they’re as good an example as any to ) 
all over the U. S. A., are advising: Specify Cra 


All Craft Showers carry a Special Guarantee. Models for every 
type of installation. Distributed through leading wholesalers only. 


Write for the Craft Shower Cabinet Catalog today. 
CUTLER METAL PRODUCTS CO. 
1025 LINE STREET CAMDEN 3, NEW JERSEY 


SHOWER CABINETS SHOWER DOORS SHOWER RECEPTORS 











| SPEEDWAY NGS 





1-3/8 O.D. Tube 1-1/2 O.D. Tube! 


OD. Tube 1-1/2 Female |.P. +< ; t - 1-1/2 te LP 

by Part No. 195B tie ee FS ; ner 
ma = C.P. Die cast 

+ — ws SS ; : Part No. 1968 





40.D. Tube 


female |.P. ‘ey liminates rubber and lead 
Die cast nut y vasher 6 Use of bias 





1-1/4 O.D. Tu 





/4-0.D. Tube by 
1-1/2 Sweat L.P.4 


Male IP. I j CP. Die cast nut, 
Die cast nut / > \ / Part No. 198B |) 


No. 192B “, ‘ | im | 


=|" oe | ¥ 1-1/2 0.0. Tubd 


4 0.D. Tube 
1-1/2 Sweat IP. | 


Female |.P. RS Konan | C.P. Die cast nu 
No. 1918 ee . Part No. 1998 





1-1/4 O.D. Tubs 





8400. Tube 
1-1/4 Sweat 1.P 


C.P. Die cast nu 
Part No. 2008 





1-1/2 0.0. Tube 


1-1/2 Elbow I.P 
C.P. Die cast mt 
Part No. 1197 





For other thon C. P. D. C. Nut (8) 1-1/2 O.D. Tube 
SPECIFY: by 
“A” RGH die cast slip nuts 1-1/2 Sweat elbow |.P 


“B" C. P. die cast slip nuts C.P. Die cast nut 
“C" RGH brass slip nuts Part No. L199B 


“Dp” C. P. brass slip avts 





Drainage fittings are manufactured from heavy duty red brass castings. Note: range of sizes 
covering the use with iron pipe in both male and female from 1 1/4” LP. to 1 1/2” 
1.P. Also for copper drainage systems from 1 1/4 0.D. sweat to 1 1/2 0.D. sweat 





SPEEDWAY AND SPEE-DELUXE FLEXIBLE TUBES IN 12”, 20”, 30”, AND 36” LENGTHS 
Levatery Closet Sink Rubber Female 
Supply Supply Supply Cone & Adaptor 





Washer 


STRAIGHT & ANGLE 
COMPRESSION SLEEVE FITTINGS COMPRESSION 
OD  siceve waves 
COMPRESSION (Aine 10 Leese Bey) 
WIPPLE, 
SLEEVE 
gnuT 


if ——s = sunt $9, —— 

2821 Brooklyn Avenue, Detroit 1, Michigan. STRAIGHT & ANGLE 
: . LP. 10 LP. WALES come Oe escutentens 
SUPPLIES AND FITTINGS ARE MUMMLABLE 1H SPELOWAY (96° 0.0.) AND SPEE-DELUXE (1670.0) TOE 
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TRULY CONVERTIBLE “meat MF ne 
pee , am 
Nothing extra to buy! For shallow 4 ; tru 
wells, mount ejector on pump. For deep CHAMPION PERFORMANCE sh: 
(4”, 2-pipe) wells — same ejector goes vaasial _._. ; 
into well. A terrific selling feature! pe " . oe yi ee Se — seg 7 
es oe smaller, lighter and more efficient. Delivers §. lov 
up to 600 G.P.H.— reaches to 70 ft. depths (4 
develops up to 70 Ibs. pressure. It’ 
ee ” 
STRIPPED-DOWN” MODEL 

A complete, top-line Rapidayton jet water *“Champion” Convertible Jet System 

: > with 4% H.P. tor and 13-gallon 

system with 14 H.P. motor, rotary seal, bronze pes cathe we Prag on gti e a 

impeller, brass venturi and nozzle and 13-gallon ~ $134.50. Delivers up to 850 G.P.H., 
tank with air charger at the lowest retail reaches down to 80 ft., develops up to Th 







80 Ibs. pressure. 
Single-pipe deep-well systems also 
available. All prices F.O.B. Dayton. 


price ever —$99.50 !* 








Never before has any manufacturer in- 
troduced a top-line jet system like this 
new convertible ‘“‘Champion”’ at the 
amazingly low retail price of $99.50. It’s 
truly convertible—ready for deep or 
shallow well service in a matter of 
minutes. Ejector stays on pump for shal- 
low wells, goes into well pipe for deep 
(4”, 2-pipe) wells—nothing extra to buy! 
It’s powerful—delivers up to 600 G.P.H., 


reaches down to 70 ft., and ejectors are 
available that develop up to 70 lbs. pres- 
sure. It’s a complete jet water system— 
with a 14 H.P. motor, 13-gallon tank with 
air charger, bronze impeller, new multi- 
opening volute, rotary-type seal and 
many other features. It’s a RAPIDAYTON 
and it’s priced to sell. The sooner you 
place your order, the sooner you can start 
selling this great, new “Champion.” 


The new Rapidayton “Champion” group (14 and 14 H.P. models) gives yoy 
the lowest price for more than 8 out of 10 jet pump sales. Write for proof. 


THE DAYTON PUMP & MANUFACTURING COMPANY, DAYTON, OHIO 
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That’s The Sales Story to Help You Sell 


ALDRICH 


BOILER-BURNERS 


Today’s home owners are smart and value-conscious, 
They know it makes sense to install a plant that provides 


BOTH home heat and hot water supply in ome space- 
saving unit, Why litter small basements with two bulky 
















heaters? Why two separate fuel supplies and two sep- =~ a 
arate heating bills? Boiler-Burner 








There’s GOLD in this Sales Story. TELL IT! 


This is the sales story Aldrich dealers tell — and this is 
how they are making new customers and friends! High 
efficiency, compactness and handsome styling provide 
exactly what home owners demand. Basements now are 
roomy playrooms — not “boiler rooms.” 


Why ALDRICH offers You 
90% of the Heating Market 


Aldrich Boiler-Burners operate on oil or gas, as desired . .. 
are easily convertible. Oil and gas constitute 90% of the 
home heating market — your field with Aldrich. Remember, 
too, that over 60% of home heating plants are incapable of 
providing BOTH heat and hot water in one unit, with one 
fuel, in one space, as Aldrich can. 

Aldrich Boiler-Burners are soundly engineered, ruggedly 
constructed . . . strikingly simple . . . have automatic con- 
trols — all easily accessible. Dealers make more on service, 
because service calls take less time and labor. 
















& LD a ia Cc | Features 
That Mean BUSINESS! 


@ Heat and hot water from a single unit. 
@ Removable hot water coil. 

@ Easily serviced — easily cleaned. 

@ Accessibility of parts. 

© Handsome hammerloid dress shell. 

@ Removable combustion chamber. 


@ Balanced construction for maximum 
fuel efficiency. 


© Wide range of sizes, ratirigs. 














Write today for complete details, 


Aldrich equipment means excellent fuel combustion — ee specifications of the wide-range, 
maximum heat units from every unit of fuel. Space-Saving versatile Aldrich line. 
Fully Equipped 
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Mow... for the first time ii TS 
ADAPTER UNITS 


for converting standard tees 
into BALANCING VALVES 






Maid -O’- Mist offers you a low cost unit for 
making up your own balancing valves. They are 
designed for the job of balancing hot water 
heating systems...easy to install...and priced 
much lower than square head cocks or other 


types of shut-off valves. These Adapter Units 
are quickly soldered or sweat fitted into regular 


copper or bronze tees, or threaded into cast iron 
tees. Can be inserted in side outlet or run of tee 
of the same pipe size to complete either a 
straightway or angle balancing valve. Simple 
balancing adjustment requires only a screw- 





Phantom view above shows a No. 14 


one-inch Adepter Unit inserted in a copper driver. Precision made of brass and monel 
tee ready for balancing. Brass butterfly i k 
is adjustable to compensate for any differ: metals with packed stem construction. 


ence in the height of the tee sleeve. 





FULL FREE FLOW OF WATER THROUGH THE TEE 


Since there is no inside reduction of pipe diameter, there 
is no water restriction except for the balancing required. 
This advantage plus low cost permits the use of additional 
balancing in a hot water system without preliminary plan- 


ning. The line drawings shown below illustrate positions 
on various heating systems where additional balancing 


No. 14 


for copper and 
bronze tees. 
Nominal pipe sizes 
%e" V2", Ya", 1” 


No. > 

















for cast iron : 
oe can be used to advantage. Maid-Q’-Mist Adapter Units 
are available in the sizes shown at left. 
-NO67 AUTO 
VENT 
-BALANCING BALANCING 
VALVE UNI? Pr ed ay 2 VEN VALVE UNIT 
— 8 
=) 
| “| nah 
} , | 
) > L TO BoOLER” 
4 ee VALVE UNIT 
For retura. header For radiant header For baseboard radiators For convector radiators 





Prices and details from your jobber, or write direct to 


AUTOMATIC HUMIDIFIERS ..... AUTO-VENTS 
WATER LINE CONTROLS . HEATING SPECIALTIES 


MAID -O’: MIST,inc. 


eee Se 3217 NORTH PULASKI ROAD . CHICAGO GI, ILL. 















































I knew we did the job right, but 
he said it looked like a graveyard. 


The Job | Never Forgot 


Anonymous 
(Name withheld by request) 


DuRING ONE GAME when I was 
quarterbacking the high school 
football team, it was last down 
and four yards to go with the 
ball on our own 40 yard line. 
Instead of punting, I called for a 
running play to make the first 
down. We were stopped cold and 
finally lost the game 6-0. The 
captain of that team was Frank 
Wentzell and he was so angry 
he wouldn’t talk to me after that. 

Many years went by before 
I heard from Frank Wentzell. 
Then, one day, he called me in 
to estimate the cost of running 
a line from his house to the 
sewer the township was putting 
in the suburb where he lived. 
The distance from the founda- 
tion wall to the curb line was 
about 125 feet and the line ran 
right through a lawn any golf 
course would be proud to have. 
I got the job. 

The trench was dug as narrow 
as possible after the sod was 
carefully cut and placed to one 
side. To make the transfer from 
the septic tank that had been in 
use to the municipal sewer line, 
I timed my work so the job 
could be finished on Saturday 
afternoon while Wentzell and his 
wife would be out of town. On 


(Please turn to top of page 16) 














By Brveen ounsewves 


Make Ours Hot Water 

Roses, milk and good red wine 
were considered necessary ingredi- 
ents of the royal bath a few Coro- 
nations ago, but plenty of hot water 
is all that’s needed today. 

Burdened with the care of mon- 
archy, Queen Elizabeth I and Mary 
Queen of Scots both liked to luxu- 
riate in wine baths to unjangle 
their nerves. Madam Pompadour 
was partial to rose petals in her 
bath water, while a French king 
liked to don a nightgown, pour milk 
into the water and entertain polit- 
ical associates while relaxing in the 
tub. 

Strange as these habits may seem 
today, researchers for the Gas Ap- 
pliance Manufacturers Assn. report 
that they probably were the only 
known means of coping with me- 
dieval plumb- 
ing, polluted 
water, inade- 
quate heating 
methods and 
the generally 
poor sanitary 
facilities of the 
era — all haz- 
ards that are eliminated for the 
modern family by the automatic 
water heater. 

Maybe royalty will go on bathing 
in sherry, but make ours hot water! 





it's Criminal 

It’s really criminal, says the Gary 
(Ind.) Post Tribune, but it’s just 
about impossible to get a drink of 
water in the Lake County Criminal 
Court building in Crown Point, 
Ind. 

According to the report, there’s a 
fountain just outside the courtroom 
door presumably to quench the 
thirst of spectators and participants. 
But through the years, the water- 
ing place has come to represent a 


12 


_ 





challenge—with only the brave: 
willing to do battle. : 

The reason is an aging plumbing 
fixture which is both sulky and of- 
fensive by turns. For one thing, it” 
squirts water sideways—the would. | 
be drinker has to take in water | 











side-delivery fashion if he is to get” 
any at all... and more often than | 
not, he doesn’t get any. At other 
times the fountain gets frisky, and ~ 
the drinker gets his face washed. | 
Seems like a good spot, the news | 
paper says, for some enterprising 
contractor to approach the city fa- 
thers about a remodeling job! 













World's “High Jump" Record 
The world’s “high jump” record 


5 














for industrial warehousing with 
fork trucks is claimed by Admiral The ne 
Corporation, Chicago. Combi 

Specially designed fork lift trucks primar 

stack 450 Ib refrigerators and 350 Ib toilet a 
ranges 24 feet in the air at the com- 
pany’s Galesburg plant. As far as is The 
known, such a height is unique in : 

; ‘ stains | 
single story warehousing of prod- h , 
ucts of that weight and type with — 
fork lift trucks. - --- The 
The refrigera- | | ] : , 
tors are stored a ” i ” 
four to the |_|. 100 
stack, while the |__|! Eljer’s 

. _ 5. t I} i 
ranges are piled | | __ in val 
five high. r i i Const 

The 3,000 lb =< 
lift trucks have ~ For 


214 in. masts and can lift two crated 
refrigerators at one time. 


(Please turn to top of page 16) 




















ELJER 
VITREOUS CHINA FIXTURES 











/ The TERRY 
SIZE: 16x 12'/2 
Generous basinwith front 
overflow (@ovsleviarelivels 
AUrofol ham atiilale MRelilemm ele! 
waste. For trailers 

feo) of aL Pamanlolici tame lale mm => dime) 
Wrekia rooms in moder 
yao) irelamm oigele ae lain 





te EXTRA VALUES 
record 
with 
dmiral The new Eljer Terry Lavatory and Trailer Closet 
Combination are for use by the trailer industry 
primarily, but adaptable to small powder room or 
toilet areas, where space is at a premium. 


trucks 
350 Ib 
> com- 
The Terry, made of real vitreous china, resists 
stains and is impervious to the effects of ordinary 

household acids. Easy to clean and keep clean. 


The Trailer includes features usually found only 
in de luxe combinations. Reverse trap-way is full 
size, as in Eljer’s famous Duplex bowl. Tank has 
Eljer’s exclusive integral china overflow and ground- 
in valve seat. Tank fittings include Eljer’s Balanced 
Construction Ballcock (regular or anti-syphon). 


For further information about Eljer Plumbing 
Fixtures, write Eljer Co., Ford City, Pa. 


with 2 Bathrooms Sell Faster 
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this mark gives you a 


marked every 12 inches — can be 
quickly measured and cut — 
you'll find its easier handling pro- 
motes easier sales, and more of 
them! 


] Because Cresline Pipe is measure- 


Because Cresline Pipe marking 
permits instant identification — 
tells you at a glance the kinds 
you have in stock — you can for- 
get fussing with identifying tags 
or tape. Both you and your cus- 
tomers will favor Cresline’s extra 
convenience! 


Because Cresline Plastic Pipe is 
double-marked — both as to 
brand and type — you can rec- 
ommend and sell it with complete 
confidence. This is strongest. proof 
of our own confidence in Cresline 
quality . . . makes you strongest 
bidder for new, extra-profitable 
plastic pipe business! 


pete SALES 


VANTAGE! 






LINE 






























flexible plastic pipe ellers this 
3-point business-builder .. . 


And Cresline combines all other 
advantages that make plastic 
pipe a real money-maker — 
the ideal low-cost carrier for 
all cold-water installations. 

For example: It’s guaranteed 
not to rust, rot, corrode. 

Won't scale or collect sediment. 
Only % the weight of steel 

pipe — so light one man can pull 
a line. PLUS many more qualities 
that make Cresline your surest 
line to top pipe profits. 


DISTRIBUTORSHIPS STILL 
OPEN IN SOME AREAS... 





MAIL COUPON —s 


June, 195. 





“Readers ' 
must senc 
getting hi 
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Country ¢ 
hold Mag. 
popular p 
and rural 
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CRESCENT PLASTICS, INC., DEPT. E ry) 
955 Diamond Avenue, Evansville, Indiana 

Send detailed literature on Cresline Flexible Plastic 
Pipe and complete trade information to: 
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CHARTER MEMBER: THERMOPLASTIC PIPE DIVISION OF SPI 
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"Russ, send us more real 
and fewer coupons!” 


So, Russ Lewis says... 


will do that— 












“Readers who return this coupon 
must send 25¢ with it! We're 
getting hundreds of quarters— 


NGINEERING 


prospects 


‘FAIRBANKS-MORSE 


i many tave as 
ov 
. 


vue farnily delle 


noe ee 


1 “We know from experience that people who are genu- 
! inely interested in buying a water system usually are 
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every one a bona fide lead!” E i Beet, ang pit? wares ,* “ag i the only ones who will take time to fill in and mail 
Wale datiansiien ical | Mame ** Sottenc, feantoming me it, this informative coupon. Every mail brings us many 
Country Gentleman and House- © ry | Adéren, | ar 
hold Magazine—two of the most ; City i This prospect-finding ad will appear in Farm Journal, 
popular publications in the farm ” Peni Rp ; Progressive Farmer, Better Homes & Gardens, House- 
and rural non-farm markets! a, ~~~~~ State f hold Magazine, American Home, Sunset, California 

. i Farmer, Washington Farmer, Idaho Farmer, Utah 

ices | Farmer. 


Now 


When our dealers get leads from Fairbanks-Morse 
branch office or salesman, they’ll know that each 
lead has been pre-qualified as a live prospect, and 
is not from a curiosity seeker or a school child. 
This service to our dealers is one of many that 
make a Fairbanks-Morse dealership pay off profit- 


FAIRBANKS-MORSE 


name worth remembering when you want the best 


WATER SYSTEMS ¢ GENERATING SETS * MOWERS 
HAMMER MILLS «© MAGNETOS * PUMPS * MOTORS 
SCALES ¢ DIESEL LOCOMOTIVES and ENGINES 








ably the year ’round! Mail the coupon—find out 
why more smart business men are becoming asso- 
ciated with our live-wire company which backs its 
dealers with national advertising, cooperative ad- 
vertising and promotional material—and bona fide 
leads!! 





Russ Lewis, Saies Manager, Dealer Div., 
Fairbanks, Morse & Co., 600 $. Michigan Ave., Chicago 5, Ill. 
Please send us the facts about the many advantages of selling 
under Fairbanks-Morse dealership plans. We are interested in 
(check one or all) 

water systems 
water heaters 


hammer mills 


power lawn mowers 


water softeners A 
submersible sump pumps 
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The Job | Never Forgot 


(Continued from page 12) 
Saturday the crew returned to 
throw back the dirt and I stayed 
with them to direct the job of 
replacing the sod. The finished 
results looked pretty good to me. 

Sunday morning, Wentzell 
phoned me, and in a blind rage, 
shouted, “What’s the idea of 
messing up my lawn? You left 
it looking like a graveyard. I 
want that mole hill removed.” 
I suddenly remembered that 
high school football game and 
wondered if I had called the 
wrong play again. 

With diplomatic calmness I ex- 
plained that the mound was left 
because the earth was sure to 
settle and if it had been left level 
there would be a depression 
later. But he couldn’t see it that 
way. So I agreed to bring the 
men back Monday morning to 
shave off the mound. 


He Called Again 


Sunday afternoon it rained. It 
was a real downpour and I won- 
dered about the “grave” on 
Wentzell’s front lawn. Well, I 
thought, I’d soon see for myself 
the next day. But Monday morn- 
ing while I was having break- 
fast, Wentzell phoned. 

“Maybe it won’t be necessary 
for you to bother coming down 
this morning. Perhaps later.” 

I didn’t argue with him. I 
knew that the rain had acted on 
the mound even though Wentzell 
wouldn’t admit it. 

You know, that “grave” has 
never been mentioned since that 
day and, of course, I never 
touched it. Wentzell and I have 
since become good personal and 
business friends. He owns his 
own home and two duplexes, 
and the fellow who puts “grave 
mounds” on front lawns gets all 
his business. That’s me. 





Domestic Engineering will pay 
its readers $15.00 for interesting 
job or sales experiences accepted 
for publication in this column. 














Between Ourselves 


(Continued from page 12) 


Pentagon Goes Modern, Too 


Keeping the combined popula- 
tions of Boston, Philadelphia and 
Los Angeles warm in a room the 
size of the state of Pennsylvania 
is a big job—even for the Pentagon. 
Yet, as part of its function, the 
Pentagon must keep 4,837,168 gov- 
ernment employees warm on bases 
and _ installations covering over 
43,000 square miles of real estate. 

As a step in its program to cut 
costs, the Defense Department has 
launched a campaign to modernize 
heating systems for an estimated 
savings of 10 percent in fuel costs. 

Savings already made are at- 
tributed largely to use of automatic 
controls, improved boiler cleanli- 
ness through proper feedwater 
treatment, and installation of mod- 
ern heating equipment, a Navy 
spokesman points out. 


They Have the Answer 


Dealers in Wichita, Kans. found 
themselves on the ground floor of 
a city-wide disposer market. Re- 
cently, Wichita’s municipal garbage 
collections had reached the satura- 
tion point. So dealers put their 
heads together and came up with a 
whirlwind campaign advertising 
food waste disposers. Collectively, 
their ads said, “We have the per- 
manent answer to the garbage dis- 
posal problem.” | 

Sales are high, and the dealers 
feel that they have achieved much 
toward paving the way for greater 
public acceptance of the food waste 
disposer as well as helping the city. 


Calling All P & H Dealers! 


According to a recent consumer 
report, a number of prospects for 
kitchen remodeling jobs have com- 
plained about the problem of get- 
ing the job done the way they want 
it, when they want it. 

Very often, the report indicated, 
people who voluntarily seek a new 
kitchen run into bottlenecks when 
they try to find carpenters, electri- 
cians, plasterers, plumbing contrac- 
tors, tile setters and other crafts- 


= oe 


men necessary to get the job done. 
The burden of finding the right 
men for the job, scheduling the 
work and trying to coordinate their 
ideas among half a dozen different 
contractors frequently proves so 
irksome to these would-be remod- 
elers that they shelve the idea 
temporarily or give it up entirely. 
Of course, there’s an easy solu- 
tion for these frustrated remodel- 
ers ... all they have to do is call 
up the plumbing contractor who is 
equipped to handle the complete 
job and their worries are over. 
Judging from the above mentioned 
report, it would behoove the con- 
tractor who is a kitchen specialist 
to make the fact known to all 
prospects in his trading area! 





Leo (The Lip) Durocher, manager of 
the New York Giants, and master of 
the calm discussion, is shown explain- 
ing the fine points of a Thor automatic 
washer to his wife, motion picture 
actress Laraine Day. The husband and 
wife team appeared on the TV show, 
“Quick As a Flash,” sponsored by Thor. 


New Standard of Comfort 


Within the” next 10 years the 
standards of heating comfort now 
found in American homes will be 
relatively obsolete in all but the 
least expensive homes. That’s the 
opinion of Harold W. Sweatt, presi- 
dent of Minneapolis-Honeywell. 

New heating concepts and such 
new developments as electronical- 
ly-controlled temperature systems 
that have thermostats mounted 


(Please turn to top of page 18) 
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The “Laundray” by RICHMOND — 
) gleaming vitreous glaze ‘“Perma-Gloss.” 
40” x 23”, two compartments, 

raised shelf back. 

Integral overflow and cast iron 

twin waste connection. 

Brass plugs and rubber stoppers. 











Laundray tm 


NOW—a new, modern laundry tray to replace old concrete or soapstone 
tubs that are still around—fill a real need in the new home, or the 
laundry where the old tubs have long since disappeared. 


Recent surveys show that a laundry tray is needed badly in the home 
laundry, particularly for handling the sheer stockings, lingerie and fine 
woolens, which are seldom entrusted to the automatic washer and must 
otherwise be laundered in the sink or lavatory. The RICHMOND 
“Laundray” is the answer—a beautiful tray in vitreous glaze “Perma- 
Gloss” that any housewife will be proud to have installed in her home. 


Check your RICHMOND wholesaler today. 


Richmond Radiater Company 

19 East 47th Street, New York 17, New York 

Please send me more information and literature on the new 
Richmond Laundray. No obligation, of course. 






DAME .occcccrccerccccssrercccscnsccerececsceecsscesocevesereceseeess ‘ 
COMPANY 2020. .cccccccecsrcecseseecessceccesenersvcsvssescesosscess ; 


RICHMOND 


Richmond Radiator Co. 
Affiliate of Reynolds Metals Co. 


We are () plumbing wholesalers [) plumbing contractors 
CO] building contractors. 








































































Between Ourselves 
(Continued from page 16) 
outdoors to detect weather changes 
will turn the trick. “Heating engi- 
neers have come to realize that 
there is more to making a home 
comfortable than keeping a con- 
stant temperature of say, 72 or 74 
degrees. The truth is, no constant 
temperature is right all the time,” 
Sweatt stated. Real comfort can 
only be achieved by varying the 
indoor temperature according to 

the outside weather. 


Ban on Disposers 

In Binghamton, N. Y., residences 
housing two or more families, and 
restaurants, would be prohibited 
from installing food waste dis- 
posers under the terms of an ordi- 
nance introduced at a recent meet- 
ing of the city council. 

This type of regulation has been 
proposed in other cities in the past 
and it’s interesting to note that 
tests have shown that the added 
sewage load imposed by disposers 
has been negligible. In practically 
every case, the existing sewerage 
systems proved adequate. 


Elected 1953 officers by the Indiana 
Assn. of Master Plumbers are, left to 
right, C. J. Kantmann, Terre Haute, 


secretary-treasurer; S. H. Griese, 
Evansville, president; G. A. Roesinger, 
Indianapolis, first vice president and 
William Hammons, Anderson, second 


vice president of the Association. 


Pro-Football on TV 

A manufacturer in our industry 
will chalk up another “first” this 
coming fall. For the first time in 
the history of professional football, 
a regular schedule of games will be 
telecast weekly to a nationwide 
audience, according to an an- 
nouncement by J. M. McKibben, 
vice president of Westinghouse, 
Consumer Products division. 

Westinghouse will sponsor these 
telecasts over 65 or more TV sta- 
tions throughout the nation. Vir- 
tually every section of the country 
is scheduled to view games. 





RUSH—ONE SALES KIT! 
Hawthorne, N. J—We have been 
hearing a lot about Domestic En- 
GINEERING’S remodeling sales cam- 
paign. Please send us a Remodeling 
Sales Kit right away so that we can 
get started on our own program. 
The industry can always use 
good ideas like this one. 
JERRY FABER, JR. 
e For additional information about 


the Remodeling Sales Program, see 
page 90, this issue—Ed. 


MOVIES IN THE SHOWROOM 

Parry Sound, Ontario—On page 
104 of the March issue of Domestic 
ENGINEERING, you described two 
films available for contractors, one 
entitled “Permanent Investment” 
and the other “Servants on Tap.” 

We have just opened a new shop 
and showroom and would like to 
show films relating to our industry. 
We feel this would be a good way 
to build store traffic and help our 
customers become better ac- 
quainted with our products and 
services. 

Can you tell us where we might 
obtain both of these films? 

T. H. Marwoop 

@ The film “Permanent Investment” is 
available from the Cast Iron Soil Pipe 
Institute, 1627 K Street, N.W., Wash- 
ington, D. C. “Servants on Tap” can 


be obtained from the John Wood 
Company, Conshohocken, Pa.—Ed. 


WANTS THE FORMULA 

Jersey City, N. J—I’d like to call 
your attention to an article in the 
“Question and Answer” department 
of February Domestic ENGINEERING. 

The subject was an inquiry con- 
cerning the hot water requirements 
for a six-family apartment house. 
The answer stated that an indirect 
water heater of 66 gph could meet 
a 250 gal. per hr. demand using a 
180 gal. storage tank, etc. and that 
the boiler should be able to carry 
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an added 103 sq ft of 240 Btu capa- 
city. (See page 30, Feb. D.E.) 

I would appreciate it if you 
would send me the water load cal- 
culation basis and the formulae 
used in solving this problem. Id 
like to set myself straight, since I 
find my own solution at variance 
with your conclusions. 


Incidentally, I always read and 
enjoy your splendid publication. 
Epwarp O’HaRE 


e In the problem mentioned by our 
reader, the figure of an hourly demand 
of 250 gal. should have read “250 gal. 
for an estimated 3-hour peak load de- 
mand.” The calculation is based on 
engineers’ experience of an average of 
about 100 gals. of hot water per day 
per housing unit. Thus, 6 apartments 
would use 6 X 100, or 600 gals. per 
day. The peak load per hour is esti- 
mated to use 1/7 of the maximum re- 
quirement, thus, 1/7 of 600 gals. equals 
approximately 86 gals. per hour. For 
a three-hour period the demand will 
be 3 X 86, or 258 gals—Ed. 


STORY OF THE BATH 

Denver—I would like to know if 
it would be possible to secure a 
copy of a booklet called “Story of 
the Bath,” which I understand was 
published some years ago by your 
company. 

We would like to use it as a 
source of information for talks to 
be given before local and state civic 
organizations. 

E. X. Tepper 


e The “Story of the Bath” is on the 
way to Reader Tepper. Hardly a week 
goes by that we don’t receive at least 
one request for this popular booklet, 
although it was published over 25 
years ago.—Ed. 


THE PRESIDENT’S BATHTUB 

Philadelphia—Fleck Company, 
one of the largest plumbing and 
heating distributors in this area, is 
now celebrating its 65th anniver- 


(Please turn to top of page 23) 
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Combustion Engineering-Superheater, Inc. @ Water Heater and Soil Pipe Division ¢« Chattanooga 1, Tenn. 





TTOM ONG SOUICE 


A COMPLETE LINE 
OF T.&P RELIEF VALVES 


Several important reasons make Watts Temperature | 
and Pressure relief valves your best het for your 
customers’ safety - for your profit. 


THE ONLY COMPLETE LINE 


Enables you to supply correct protection for any hot 
water supply tank or heater from the smallest home to 
the largest industrial installation. 


COMPETITIVELY PRICED 


Cost is no obstacle to your sales—in fact, old customers 
can often be graduated to a better quality of pro- 1Y%," 240 
tection on value alone. 1,250,000 


QUALITY ADVANTAGES BTU /HR 


Watts line is last word in modern protection—produced 
by the world’s largest manufacturer of automatic 
T & P relief valves, 


ESTABLISHED AND RESPECTED 


More Watts T & P relief valves are protecting hot 
water supply tanks and heaters than all other makes 
combined—proof of the wide acceptance they have 
earned. 

Protect every installation with Watts automatic 
temperature and pressure relief valves. Watts 

basic “two-in-one” construction combines the 

best features of each requirement to guard 
against both emergency possibilities—only one 

relief valve for easy installation, economy and 
maximum security. 


Stocked by leading wholesalers. 





BTU /HR 























tor Company — 


LAWRENCE, MASSACHUSETTS, U.S.A 





WORLD’S LARGEST MANUFACTURER OF SELF-CLOSING TEMPERATURE AND PRESSURE RELIEF VALVES 
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THE NEW ADVANCE STYLE 





Here’s the answer to every home owner's prayer for 








something fashionably new and different in laundry tubs! te 
Ideal for utility room, laundry room, basement or kitchen. 
Nothing else can compare with it for sales volume and 
profit as well as for home satisfaction. Don’t delay, FIX 
order today! Look at these advantages: Milw 
ested: i 
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POLISHED STAINLESS STEEL TOP TRIM peared 
(WITH 2 EMBOSSED SOAP DISHES) Tic Enc 
tell us 
FIBERGLAS TUB WON'T CRACK OR MAR* of the 
Arrang 
MATCHING FIBERGLAS COVER FOR ADDED STYLE** in this 
IMMACULATE WHITE ENAMEL STEEL CABINET © Copie 
may be 
FULL SIZE DOOR FOR EASY STORAGE AND Superin 
REMOVABLE FOR PLUMBING INSTALLATION shige “ig 
RECESSED BASE FOR TOE ROOM-'IN RICH BLACK 
New 
LEVELING SCREWS HIDDEN IN BASE ADJUST FOR sites 2 
ca your 
HEIGHT AND UNEVEN FLOORS figures 
ter hee 
LIGHT WEIGHT SIMPLIFIES DELIVERY AND SET UP 
up-grat 
CHROMED BRASS OVERFLOW PIPE SAVES EXTRA — 
5 pe 


WORK, HOT WATER AND SOAP** 


ments < 

*(Trade-mark O.C.F. Corp.) ngulo4s / gg 
- TUB cannot 

GLA in dem 


For ins 


FIBER rie 














; do not 
(| wessels number 
MADE BY THE tonnage 

cent inc 
we WESSELS CoO. | =: 
access ond installation. ® weight 
was 15 


1625 E. EUCLID AVENUE, DETROIT 11, MICH. and 25 


1 Fibergias style-top cover 
e. Faucet not supplied PLANTS IN; DETROIT, MICH.; CLEVELAND, OHIO 
KANSAS CITY, KAN.; NEW ORLEANS, LA. 












LE + 


CK 


‘OR 


T UP 


oH. 





Letters 





(Continued from page 18) 

sary. They are planning an exhibit 
built around the theme, “65 years 
of progress in plumbing and heat- 
ing,” which will contrast plumbing 
and heating equipment of the “gay 
nineties” with modern equipment. 

Therefore, we are very much in- 
terested in a photograph which ap- 
peared in the February issue of 
DoMEsSTIc ENGINEERING showing an 
over-sized bathtub used by Presi- 
dent Taft during his administration. 

Because this photo ties in so well 
with our client’s program, we are 
wondering if you can send us a 
copy for use in Fleck Company’s 
65th anniversary exhibit. 

James D. WILSON 


e Can do! The photo (Feb. issue, page 
24) is on the way.—Ed. 


FIXTURE ARRANGEMENTS 
Milwaukee—We are quite inter- 
ested: in the feature on plumbing 
fixture arrangements which ap- 
peared in the April issue of Domes- 
Tic ENGINEERING (p. 106). Can you 
tell us where we can obtain copies 
of the booklet “Plumbing Fixture 
Arrangement,” which is mentioned 

in this article? f 

JosEPH LEHMANN 

e Copies of the booklet referred to 
may be obtained at 25c each from the 
Superintendent of Documents, U. S. 


Government Printing Office, Washing- 
ton 25, D. C.—Ed. 


ON THE UP-GRADE 

New York—We’d like to call 
your attention to the following 
figures which prove that hot wa- 
ter heating systems are on the 
up-grade: 1952 shipments of 
heating boilers (all types) —up 
14.5 percent over 1951; 1952 ship- 
ments of cast iron boilers were up 
19.3 percent over 1951. 

The Bureau of Census figures 
cannot be used to gage the trend 
in demand for heating systems. 
For instance, their reports of ton- 
nage of cast iron boiler shipments 
do not give any indication of the 
number of boilers shipped. These 
tonnage figures show a one per- 
cent increase in 1952 as compared 
with 1951. However, the average 
weight per boiler shipped in 1952 
was 15 percent less than in 1951 
and 25 percent less than in 1948. 


The total number of boilers 
shipped in 1952 was 362,000. In 
1951 there were 316,000 boilers 
shipped. 

Reports which frequently ap- 
pear to the effect that boilers rep- 
resent 16 to 20 percent of central 
heating units are erroneous. 910,- 
000 furnaces were shipped in 1952 
as compared with 362,000 boilers or 
a ratio of approximately 2% to 1. 

R. E. Ferry 
general manager 
The Institute of Boiler 
and Radiator Mfrs. 


e Domestic Engineering reported the 
growing trend to smaller-size com- 
pletely packaged boilers’ in its Feb- 
ruary issue, page 80.—Ed. 


A BIG MARKET 

Milwaukee—I sincerely appre- 
ciate Domestic ENGINEERING’s in- 
terest in the water conditioning 
field and am sure that the aver- 
age plumbing contractor realizes 
the big market potential for wa- 
ter conditioning equipment. 

By showing the contractor how 
to capitalize on this potential and 
not allow the business to go to 
other methods of distribution 
Domestic ENGINEERING is doing its 
readers, as well as the entire in- 
dustry, a real service. 

T. W. Bruner 
president 
Bruner Corporation 


RESEARCH REPORTS 

Lancaster, Pa.—I was interested 
in the heating and air conditioning 
research reports published in your 
April and May issues. 

Can you tell me if a complete set 
of these reports is available? 

Donatp R. Hetm 

Raub Supply Co. 


Lexington, Mass.—I would ap- 
preciate receiving additional infor- 
mation on the various research re- 
ports on heating and ventilating 
which appeared in the April issue 
of Domestic ENGINEERING. 

RosBert E. JOHNSON 
e Complete copies of the research re- 
ports presented at the ASHVE meet- 
ing in Chicago can be obtained from 
the American Society of Heating and 
Ventilating Engineers, Research De- 


partment, 62 Worth Street, New York 
City 13.—Ed. 
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Brass plumbing goods are illus- 
trated in a 24-page catalog issued 
by Eljer. The catalog provides parts 
and repair information, including 
the interchangeability of renewable 
fittings. Parts are shown in the se- 
quence in which they are assem- 
bled to make a fitting. Brass goods 





are numbered and named and in- 
structions for ordering are in- 
cluded. 

Issued by: Eljer Co., Ford City, 
Pa. 
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Convection and baseboard radi- 
ators for steam and hot water heat- 
ing systems are described in a 
booklet for consumers published by 
Fedders-Quigan. The principles 
of such heating systems are given 
in a diagram showing air intake, 






heating and convection. Illustra- 
tions show attractive home ar- 
rangements for free-standing and 
recessed convectors and panel 
baseboards. Other sales points 
(Please turn to top of page 26) 
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No. 14 BOILER 
oil-fired 


_with extended jacket 


GROUND JOINT SECTIONS 
FACTORY ASSEMBLED 
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LARGE FLUE AREAS FOR 
MAXIMUM HEAT 
TRANSFER 


PATENTED BAFFLE 
DIRECTS WATER OVER 
HOTTEST SURFACE 








FLANGE MOUNTED 
OIL BURNER 


FIBERGLAS INSULATION 





PRE-CAST REFRACTORY 
FOR EASY INSTALLATION 
HAND-F 


WATER INSULATED BASE Flush ja 


PROTECTS WOOD FLOORS 
Build 
Crane 
This 


Manufactured in Accordance with 
for ste 


AS.M.E. Code, and 1.B.R. Rated 
moder 


return 
wood 


It’s CRANE Radiant Baseboard Panels for SURE heating comfort an te 


It’s easy to sell and install Crane radiant 
baseboard panels with the Crane 14 
boiler in new or existing homes. Crane 
radiant baseboard heating is inconspic- 
uous, clean, efficient, and does away with 
drafty currents. Panels project only 1% 
inches into the room ... permit free ar- 
rangement of furniture... leave more 
room for living. Panels may be mounted 


on the wall, at floor or ceiling level. 
Type “RC” is for installation at floor 
level only, combining radiant and con- 
vection heating. Type “R’”’ can be used 
at the baseboard, at ceiling level, or 
mounted vertically in rooms with limited 
horizontal wall space. See your Crane 
Branch or Crane Wholesaler for com- 
plete details. 
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HAND-FIRED 
Flush jacket 


GAS-FIRED 
Flush jacket 


Build prestige for your business by selling the 
Crane 14 boiler. 

This efficient, low cost, compact unit is designed 
for steam or hot water systems. It is ideal for 
modern basementless homes because of the low 
return connection. Place it anywhere—even on 
wood floors—with no special insulation because 
the Crane 14 has water base construction. When 
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OIL-FIRED 
Flush jacket 


equipped with the extended jacket, the boiler be- 
comes an attractive addition to any utility or 
recreation room. Oil-fired units are readily con- 
vertible to gas. 

Most important selling feature of all is the Crane 
nameplate—the name that stands for quality—the 
name that turns your prospects into red-hot sales 


for you! 


CRANE CO. 


General Offices: 836 South Michigan Ave., Chicago 5 
VALVES ... FITTINGS... PIPE... PLUMBING AND HEATING 



































Good Reading 


(Continued from page 23) 
emphasized are cost, cleanliness 
and decor. The booklet is for use 
by contractors. 

Issued by: Fedders-Quigan 
Corp., 87 Tonawanda, Buffalo, N. Y. 
09° 9 

Heating specialties manufactured 
by Maid-O’-Mist are described in 
a new 12-page catalog. Classifica- 
tions include automatic air valves 
for hot water heating systems, 
humidifiers for warm air furnaces, 
balance fittings for hot water heat- 
ing, water line float control valves 
and boiler line controls. 

Issued by: Maid-O’Mist, Inc., 
3217 N. Pulaski Rd., Chicago 41. 

o 9° 9° 

Ideas that sell are presented in a 
new tabloid-style newspaper issued 
by The F. E. Myers & Bro. Co. The 


paper discusses Water Systems 
Month, advertising programs and 
salesmanship. The publication will 
be issued quarterly by the com- 
pany as a supplement to its regular 
dealer magazine to give ideas on 
promotions. 

Issued by: The F. E. Myers & 
Bro. Co., Ashland, Ohio. 

oOo 9 

Conversion oil burner features 

are discussed in a new folder pub- 


on uew Thatcher 


@rt svente 


lished by Thatcher. A cutaway 
(Please turn to top of page 30) 

















FOR MANAGEMENT 





ls Your Assistant Ready to Take Over? 


THE OTHER DAY we overheard a couple of contractors talking 
and one of them was saying: “Have you heard what’s happened 
to Joe’s business since he’s been laid up in the hospital after 
that accident? His wife was the only one who knew even the first 
thing about running it and she’s having a hard time to keep from 
going under until Joe can get back. Too bad!” 

It occurred to us that “Joe” might be any contractor who has 
not made adequate provision for an assistant to take over in case 
of an emergency. Some contractors feel that the firm has been 
set up so that it can run itself for a nominal length of time. They 
have stayed away for a few days or taken a vacation at one time 
or another and found that things went along all right. 

But what happens when the contractor is forced by circum- 
stances to be away from his business for six months or a year? 

True, it might never happen—but it’s too big a chance to take. 
It’s far better to make certain that an assistant is ready to take 
over at any time. 

Making certain that there is such a person is neither a difficult 
nor costly procedure. Here are some tips on how to do it:—It is 
frequently desirable to keep management responsibility within 
the family. Therefore, a son, son-in-law, brother or other member 
of the family who works for the firm, is perhaps the logical person 
to choose. Otherwise, the present manager or “right-hand” man 
may well take on the role of assistant. 


What Qualifications Are Required? 

—He should be a person who already has some understanding of 
business principles, especially in the plumbing and heating field. 

—It is important that the individual be given complete confidence 
and shown every step in the management of the business. 

—Make certain that the person is known personally to all sales- 
men, suppliers and people with whom the firm does business. 

This also calls for assurance that these people know that your 

man has been selected to take over the operation of the business 

in an emergency. 
—His position within the firm set-up should also be made clear 
to every employee of the company. 

The problem of how much authority to delegate to an assistant 
is one that must be left to the individual contractor. In some 
instances, complete authority is given, while in others, limits are 
placed on financial matters and determination of policies. 

The important thing is . . . it pays to have an assistant and have 
that assistant trained and ready to take over at a moment’s notice. 
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Get ALL the Facts... 
MAIL COUPON TODAY! 


Redlands, Calif.; San Antonio and Hondo, Texas. 


DOMESTIC ENGINEERING 


EASY TO INSTALL! 


One man can easily make the plumbing installation. 
The U/R Disposer weighs only 2414 pounds— 
about one-half that of many disposers. Easy-Lock 
mounting eliminates the problem of juggling a 
disposer while you try to start bolts or nuts. And 
the U/R Disposer can be rotated 360° for quick 
connection between tail piece and existing trap. 


SENSIBLE WARRANTY PLAN! 


If a U/R Disposer is found defective within six 
months time, you simply replace it with another 
unit from stock. You leave the new unit in the 
home—the old unit is accepted for credit by the 
manufacturer! This is really a one trip replace- 
ment —it keeps your customers happy, and it saves 
you trouble! 


MERCHANDISING THAT SELLS! 


Complete sales support: National advertising . . . 
Direct mail . . . local newspaper advertising . . . cus- 
tomer literature . . . selling presentations . . . sure- 
fire demonstration plan . . . radio and TV scripts... 
a full program of selling aids! 





@ The quietest food waste disposer 
made! 


@ Fast, with continuous feed for 
greater speed. 


@ Revolutionary “Undercut” grinding 
action! 


@ Uniform grind, even after years of 
use. 


@ Smart, easy-to-clean styling. 
@ Rugged, water-cooled motor. 


@ Self-lubricating! 











UNIVERSAL-RUNDLE CORPORATION 

153 River Road, New Castle, Pennsylvania 

Please send me literature and the complete facts on 
the U/R Disposer and your proposition that means 
extra profits. 





ADDRESS. 





city ZONE___STATE 
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Tourist Court Thermostats 


To the Editor: 

We are submitting a sketch of a 
tourist court layout where we are 
installing the heating and air con- 
ditioning. Will you please indicate 
the proper location of thermostats 
for controlling temperatures in the 
various units of the court? 

Mississippi W.J.C. 


The following answer to the above 
question was submitted by W. F. 
Worth, sales engineer for Penn Con- 
trols, Inc. 


To the Reader: 

It is readily understood that oc- 
cupancy ina tourist court is not.the 
same as that encountered in other 
heating or air conditioning applica- 
tions. 

Assuming that the thermostat for 
heating or for cooling is to be lo- 


cated in one of the rooms in the. 


tourist court, there would be abso- 


lutely no guarantee that a person’ 


having the same physiological 
make-up would occupy the cabin 
on successive days. By this we 
mean that it is entirely possible to 
have an occupant who would be 
much happier with a lower temper- 
ature in the heating season than 
another person. Assuming that the 


Questions AQ 
and answers 


tl 


thermostat should be located in 
this particular unit of the tourist 
court, with the layout as shown, 
the occupant could completely shut 
off the air supply to that particular 
unit, and upon a drop in tempera- 
ture in the room the thermostat 
would call for full heating with the 
result that the other cabins would 
be overheated. 

This same general statement 
would also apply in the case of a 
thermostat for cooling. 

A better solution, therefore, 
would be for the thermostats, both 
for heating and for cooling, to be 
located in the supply air ducts feed- 
ing and heating the air conditioning 
units (see diagram). This would 
eliminate any difficulty such as de- 
scribed in preceding paragraphs. 

As far as the air control system 
shown is concerned, a further sug- 
gestion is that a static pressure reg- 
ulator be installed on the supply 
duct system in order to maintain 
a constant pressure within the lim- 
its of the controlling device. This 
would be necessary due to the fact 
that if one or twd of the outlets into 
the various units of the motel were 
to be closed, the air supply to the 
other units on the same system 
would be increased unless a static 


(Please turn to top of page 33) 


Shown below is the layout of a tourist court and the recommended location of 
thermostats for controlling the heating and cooling in the various units. 
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Good Reading 


(Continued from page 26) 
view of a new burner shows in- 
tegral parts, such as the housing, 
igniters, the vaned-end cone and 
the fuel pump. Illustrations show 
how the fuel pump is built with a 
cut-off valve that is designed to 
minimize after-drip. 

Issued by: Thatcher Furnace Co., 
Center St., Garwood, N. J. 


o 9° 9 


Appliance sales techniques are 
discussed in a monthly brochure 
now issued by Hotpoint. Each issue 
presents the retailer with selling 
techniques on one line of appli- 
ances. The retailer is given tips on 
how to integrate his sales talk with 
a presentation of the appliances, 
and how to meet sales resistance 
by stressing the conveniences of the 
unit. 

Issued by: Hotpoint Co., 5600 W. 


Taylor St., Chicago 44. 


oOo 9 


Perimeter diffusers for heating 
and cooling are described in a cata- 
log available from Titus. Cut-away 
photographs show curved baffles in 
the diffuser, which are designed to 
project an even flow of heat 
through the unit. The catalog in- 
cludes information on installation, 
which can be done after plastering 
by fastening the diffuser to the 
studding. Specifications and engi- 
neering data is listed for three 
models available in widths of 15, 
30 and 60 in. 

Issued by: Titus Mfg. Corp., 113 


‘E. 8th St., Waterloo, Iowa. 


oOo 9 


Plumbing fittings made of copper 
are listed in a new catalog pub- 
lished by Eagle Copper Products. 
The 16-page catalog contains a 
complete listing of the Eagle line 
of copper tube solder fittings in- 
cluding those for forced hot water 
heating systems and compression 
arrangements. Ells, elbows, bush- 
ings, pipe plugs and circulator 
valves are a few of the products 
illustrated. 

Issued by: Eagle Copper Prod- 
ucts Co., Inc., 600 Johnson Ave., 
Brooklyn 37. 

99° 9 

A revised edition of the Trane 
Air Conditioning Manual has been 
published. A new chapter gives 
basic fan laws and duct design data 
to aid in selection and application. 

(Please turn to top of page 138) 
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You and your wholesaler have a 
common interest: you two are the 
- important links in the distribution 
chain that connects the producer 
with the: user. 









Much depends upon your 
combined operations, for each of 
you has an important function in 
maintaining the flow of manufac- 
tured goods ‘from where they: are 
made to where they are eventually used. 





You are handicapped if you cannot supply your customers 
with the products they desire; your wholesaler is. likewise handi- 
capped if he is unable to satisfy your requirements. Neither can 
function efficiently without the support of the other. The advan- 
tage of one reflects in a benefit to the other. 


Applying the phrase, “a chain is no stronger than its weakest 
‘ link,” you can realize that you can progress in proportion to the 
é cooperation you and your wholesaler give each other. 


Your success is interwoven in the pattern of the wholesaler. 
The help you gain from the wholesaler is reflected in the services 
you render your customers in satisfying their many needs. 


Give your customers the best service you can provide and 
the best products you can find and you can be sure of a very 
successful career. Let us remind you that a tube that will give 
your customers lasting satisfaction is Wolverine copper tube. 
Buy it by name — Wolverine. { 


| WOLVERINE TUBE DIVISION 
: of Calumet & Hecla, Inc., Manu- 
facturers of tubing, 1435 Central 


Avenue, Detroit 9, Mich. Plants in ay ; 
Detroit, Mich. and Decatur, Ala. BUY FROM YOUR 


WHOLESALER 
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OIL LING! 


Heat 





HERE’S HOW IT WORKS: 
SUMMER: Set thermostat at desired temperature, 
Air-O-Matic automatically provides comfortable 
indoor summer climate. Warm humid air is pulled 
into furnace through return-air ducts and passed 
through furnace filters that remove dust and pollen. 
Furnace blower propels air through supply opening 
into plenum chamber where damper directs it into 
Air-O-Matic unit. Here the cooling coil reduces air 
temperature, removes excess humidity. The cooled, 
filtered, dehumidified air then passes into supply 
ducts, is gently circulated through the supply air 
grills for ideal, healthful home air conditioning. 


WINTER: Cool air is pulled to furnace through the 
same return-air ducts, passed through same filters, 
circulated by same blower. Air is warmed by furnace 
and directed into same supply ducts. 





EUREKA 


year ‘round air conditioning 
builds dealers” profits ‘3 ways! 


OlL-O-MATIC Home Heating— 
with exclusive Metered Low Pres- 
sure. Complete line for homes of 
all sizes—for all types of heating. 


@ Now, every time of year and type of home offers big profit- 
potential for the Eureka Williams Dealer. What any prospect wants, 
that dealer’s got! Complete factory-integrated units and conversion 
burners, oil or gas, for every type of home heating system—3 sizes 
of AIR-O-MATIC summer air conditioning unit, easily and profitably 
installed as a year round home comfort “‘package”’ with existing or 
new OIL-O-MATIC or GAS-O-MATIC winter air conditioning installations, 





GAS-O-MATIC Home Heating— 
with exclusive Metered Flow Pres- 
sure. Models for homes of every 
size, large and small, 





AIR-O-MATIC Home Cooling— 


or with any other existing forced warm air heating system. All ibneh memiias ad ibe dened 
backed by 30 years’ sensational record of steady, dependable profits pen Fouty. tactalied wit 
1 Wr awe FR. a . -O-Matic, Gas-O-Matic or exis 

for dealers! Write for money-making franchise facts right now. saan caeetpeladdinadinamyttent 
to provide year ‘round air condi- 


ionin I . 
1, tioning at very low cost 


+ 


faut Williams Division 


os —_ 


¥4 Eureka Williams Corporation « Bloomington, Illinois 


In Canaoda—Williams Oil-O-Matic of Canada, ltd., Guelph, Ontario 


Better Preducts, Better Made yr bell. biving. / 
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Questions and Answers 


(Continued from page 30) 


pressure regulator is installed. 
The increased air supply on the 
uncontrolled system would result 
in additional heating and cooling 
being delivered to the other units, 
and eventually reaching a point 
where the other cabins would also 
close the air supply grilles into their 
respective units. With all the out- 
lets closed the general effect would 
be a whistling noise which would 
be noticeable in the various units. 


Water Leaves Boiler 


To the Editor: 


We had a problem in a dual- 
zone heating system recently where 
the water would leave the steam 
boiler. Fig. A shows how the boiler 
was connected when the system 
was installed about five years ago. 
With this arrangement water could 
not be kept in the boiler and when 
one motorized valve closed, the 
water would back up the return 
line, through the check valve. 

A Hartford loop was added as 
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Fig. A (above) is a drawing of the or- 
iginal two-zone steam heating system. 
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Fig. B shows the changes made in the 
system by the contractor in order to 
arrive at a solution to the problem. 


The controlling thermostats for 
the heating system and also for 
the cooling system would presuma- 
bly be the remote bulb type, where 
the instrument itself is located out- 
side the duct and the temperature 
sensitive bulb is inserted into the 
duct where it would be affected by 
the air stream. 

Instruments of this type are gen- 
erally available. As far as the static 
pressure regulator is concerned, 
there are several good models 
available. 


shown in Fig. B so the return tee 
is at the water line of boiler. New 
check valves were installed in the 
return lines. Steam pressure of 2 
pounds per sq. in. is maintained at 
the boiler, but when both motorized 
valves are closed, the pressure will 
build up to 4 or 5 lbs. 

Can you suggest any further 
changes in this system? 

New Jersey P.D. 


To the Reader: 

It is evident that new check 
valves, rather than the Hartford 
loop, helped to correct the difficulty 
of water leaving the boiler. How- 
ever, with motorized valves on 
each branch, water will still stand 
in the return lines when the valves 
are closed and when no boiler pres- 
sure is available to push the water 
back into the boiler. 

Fig. 1 shows that if a steam pres- 
sure of 2 psi is carried on the boiler, 
water will stand approximately 4 
ft. above the water line of the boil- 
er in the return pipe. As the boiler 
pressure increases, this differential 
increases in proportion. 

When the thermostat calls for 
heat and the motorized valve opens, 
steam pressure on the return line 
will force water back into the boiler 
as shown in Fig. 2. 

Actually, a few inches difference 
of waterline between the boiler and 
return pipe would exist, due to 
pressure drop in the supply piping. 

The positive solution to a prob- 
lem of this type would be to trap 
the ends of each main and install a 
condensation pump to force the 
water back into the boiler. The 
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hookup would then be as shown in 
Fig. 3. Under the conditions illus- 
trated in Fig. 3, the water line in 
the boiler would remain practically 
level and the return lines would 
not be flooded regardless of wheth- 
er the valves were open or closed. 
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Fig. 1: Steam pressure in the boiler 
will cause water in the return line to 
stand about 4 ft above the waterline 
of the boiler when valves are closed. 
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Fig. 2: Water in the return pipe stands 
at water level in the boiler when the 
motorized valves are open. 
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Fig. 3: Water is returned to the boiler 
regardless of the position of the mo- 
torized valves when the condensation 
return pump is installed. 


Bending Steel Pipe .- 
To the Editor: 

Please advise to what tempera- 
ture ASTM A 53 steel pipe should 
be heated so that it would be the 
proper temperature for bending. 
We would appreciate any informa- 
tion you could send us. 

New York 


To the Reader: 

Steel pipe to ASTM Specification 
A53 is intended for coiling, bend- 
ing, flanging and other special pur- 
poses and is suitable for welding. 
When seamless or electric resist- 
ance-welded pipe is ordered for 

(Please turn to top of page 135) 
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, NEWS 


OF THE MONTH 


\\ 


Westinghouse Sets Record 

Westinghouse Electric employ- 
ment is at an all-time high of 121,- 
000 persons and is still rising, ac- 
cording to Gwilym A. Price, presi- 
dent of the Pittsburgh corporation. 
The employment increase over the 
last two years is almost 16 percent, 
he said. 

“There is an air of confidence 
in the nation and in the new Ad- 
ministration,” Price said, “that is 
very refreshing.” He also said he 
expects business for Westinghouse 
and other companies to be good 
during 1953. 


REMA & ACRMA Plan Merger 

Directors of the -Refrigeration 
Equipment Manufacturers Assn. 
and the Air Conditioning and Re- 
frigeration Machinery Assn. ap- 
proved a proposed merger of the 
two groups at a recent meeting in 
Hot Springs, Va. Official approval 
of the proposed merger will be 
voted on by members through mail 
balloting. 

The new organization will be 
known as the Airconditioning and 
Refrigeration Institute (ARI). G. S. 
Jones, Jr., former vice president in 
charge of sales for Servel, Inc., will 
be managing director of the group. 
Headquarters for the new organi- 
zation will be in Washington, D. C. 
The combined membership of the 
proposed ARI will exceed 150 firms. 

The REMA and ACRMA will 
maintain present operations until 
merger details are completed. 


Permaglas Sales Clinics Held 
A nation-wide series of more 
than 100 training and information 
meetings for distributors and deal- 
ers was held in April and May by 
the Permaglas-Heating Division of 
A. O. Smith Corp., Kankakee, II. 
Twenty teams visited principal 
cities, giving a half-hour sales 








presentation and showing a sound 
color film. The teams made new 
sales aids material available to 
wholesalers and contractors, and 
conducted a dealer incentive plan 
and a display contest. 


Whirlpool Duties Realigned 
Whirlpool Corp., St. Joseph, 
Mich., has announced a realign- 
ment of certain duties among key 
personnel in its advertising depart- 
ment. C. E. Morgenstern, former 
chief engineer, has been appointed 
director of new product develop- 





ment, a new position. L. W. How- 
ard, director of sales promotion and 
advertising, will direct corporation 
advertising, promotion and market 
research. J. M. Crouse, sales man- 
ager, will continue to direct the 
field sales force, sales training and 
utility relations. Morgenstern, 
Howard and Crouse, with J. A. 
Hurley, vice president, will com- 
prise the sales executive committee, 
with Hurley as chairman. 


Bluth Leaves Stoker Group 
Marc G. Bluth has resigned as 

executive secretary of the Stoker 

Manufacturers Assn. 


Williams Awards Prizes 

More than $7,000 in United States 
defense bonds was awarded to 
dealers and their salesmen in a re- 
cent Williams Oil-O-Matic mid- 
winter “E’s for Effort” sales cam- 
paign. The sales incentive program 
of the Williams Division, Eureka 
Williams Corp., Bloomington, IIl., 
provided bonds and stamps to con- 
testants on the basis of sales points. 
F. X. Bolls of Bolls Furnace Co., 
Indianapolis, won a $100 “Series 

(Please turn to top of page 37) 





Minneapolis-Honeywell plans to open the first unit of this new appliance 
controls plant in Gardena, Calif., in June. The 16-acre plant in the Los 
Angeles area will provide facilities for expanded production of automatic 
controls for water heaters, floor furnaces, wall heaters and central heating. 





A spring sales conference attended by 20 executives and sales representatives 
of Walter E. Selck and Co. in Chicago took precautions against a dangerous 
business disease—spring fever. “Sulphur ’n Molasses” was the theme of the 
meeting. A small bottle of sulphur and molasses was presented to each man. 
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At the turn of the century the “butcher’s wagon” was 
a familiar sight. For many rural families it was their 
only meat market. 


Electric refrigeration has revolutionized food market- 
ing, but equally important are the benefits to public 
health. Now, you can keep your steaks in the “pink of 
condition” for one day or fifty-two weeks, as you 
choose. 


The volume production of dependable and efficient 
Emerson-Electric Hermetic Motors has been a con- 


MODERN LIVING Is POWERED WITH 





JET PUMP 
MOTORS 


Build dependability into your Jet 
Pumps by specifying Emerson-Electric 
Jet Pump Motors (4% to 1 H.P.). 
Standard pump equipment motors 
are made in ratings 1% to 1 H.P. 
single-phase, capacitor-start, induc- 
tion run; and 11/2 H.P. single-phase. 
repulsion-start induction-run; and 
polyphase motors in 1 to 5 H.P. For 
complete information write for 
Bulletin No. 411. 














THE 





“rare” in 


MOTOR AND 








tributing factor in making modern refrigerators and 


food freezers economically sound investments for 
millions of Americans. 


Leading makers of motorized products for the farm, 
home, business and industry depend on Emerson- 
Electric’s 62 years of motor building experience. For 
information on this complete line of standard motors 
in ratings from 1/20 to 5 h.p., and hermetic motors 
from 1/8 to 20 h.p., write: 


THE EMERSON ELECTRIC MFG CO., St. Louis 21, Missouri 
ELECTRIC MOTORS 





EMERSON 2:5 ELECTRIC 


MOTORS « FANS —— *——__ APPLIANCES 








FAN INDUSTRY SINCE 1890 
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one CW steel pipe 


helps protect the quality 


772 cosmetics 
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Owner and General Contractor. Censoli- 
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This new, beautiful combination office-and-warehouse 
in Atlanta, Georgia, is the southeastern distribution 
point for top quality cosmetics, perfumes and men’s 
fine toiletries produced by Avon Products, Inc. Modern 
in every respect, Avon’s new building was designed 
for comfort, efficiency and attractiveness. 

Cosmetic products are perishable and call for great 
care in storage. One of the requirements of the new 
building was a heating system that would provide 
maximum heat distribution to protect the many 
types of products in the warehouse from atmos- 
pheric damage and low temperatures. Spang 
CW Steel Pipe was installed to provide lines 
for the heating system throughout the 62,400. 
sq. ft. building. 

Like the products it serves, Spang CW Steel 


dated Realty Investments, Inc., a Ben J. 


Massell enterprise, Atlanta, Georgia 


Architect: H. A. Rawlins, Atlanta, Georgia 
Heating Contractor: Art Plumbing Com- 
pany, Atlanta, Georgia 


Pipe is a quality product . . . made on the most modern 
machines from high-grade skelp, controlled and in- 
spected constantly throughout production and thor- 
oughly tested before shipment. This care in manufac- 
ture assures customers of a reliable and high-standard 
pipe, easy to cut, thread and bend . . . for use in 
steam, water, gas and air lines and many specialized 
applications. That’s why owners, architects, engineers 
and contractors who want a quality product specify 
Spang CW. 

Next time you order pipe, tell your local Spang 
Distributor you want Spang quality-controlled CW 


Pipe. You'll be glad you did, 







SPANG-CHALFANT 


DIVISION OF THE NATIONAL SUPPLY COMPANY 


General Sales Office: Pittsburgh 30, Pa. District 
Sales Offices: Atlanta, Boston, Detroit, Houston, 
Los Angeles, New York, Philadelphia, Pittsburgh, 
St. Loui 
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(Continued from page 34) 


E” Bond for the best display built 
around the Oil-O-Matic atomiza- 
tion demonstrator. A $100 bond al- 
so went to N. F. Plouff of Fay and 
Scott, Dexter, Me., for the most 
points at the three-quarter mark 
of the campaign. 


Remington Distributors Meet 


The Air Conditioning Division of 
Remington Corp., Auburn, N. Y., 
held four meetings recently with 
distributors as part of the com- 
pany’s expanding national service 
plan. The regional meetings were 
planned to provide the distributors 
with the latest information on 
Remington service, policies, instal- 
lation and maintenance technique. 
Slide films and air conditioning 
units were used to demonstrate 
new equipment and methods. The 
meetings were held in New York, 


Atlanta, Dallas, and Chicago. 


Johnstown Group Elects 
Marlin E. Rose has been re- 
elected president of the Johnstown 
(Pa.) Master Plumbers Assn. for 
a third term. Paul A. Wagner was 
elected to his fifth term as secre- 
tary-treasurer and nominated for 
a third term as state director. “Earl 
Griffith was re-elected vice presi- 
dent and Clarence Kull was named 
alternate state director, a newly- 


created post. 
Trane Moves Duluth Office 


The Trane Co., La Crosse, Wis., 
has announced a new location for 
its Duluth, Minn., sales office. The 


office is now at 414 Lyceum Build- 
ing, Duluth 2. 


Janitrol Man NEGA Director 

Max Tappero, Boston district 
manager for the Janitrol domestic- 
commercial heating division of 
Surface Combustion Corporation, 
Toledo, has been elected a director 


of the Industrial Division of the 
New England Gas Assn. : 


Md. Group Plans Exhibit 

An extensive exhibit of plumb- 
ing, heating and air conditioning 
equipment is planned for the 69th 
annual convention of the Assn. of 
Master Plumbers of Maryland, 
Inc., June 18-20. The meeting will 
be held at the Wicomico Hotel, Sal- 
isbury, Md., with the exhibit sched- 





uled at the National Guard Arm- 
ory. Manufacturers, distributors, 
dealers and plumbing contractors 
will participate in the showing. 


Uniflow Holds Sales Meeting 

The Pump and Water Softeners 
Division of the Uniflow Mfg. Co. 
recently held a two-day sales con- 
vention for sales and advertising 
personnel. Emphasis of the meet- 


ing was on the technical aspects 
of Uniflow products. New products 


were introduced and the 1953 ad- 


vertising and promotion program 
was outlined. 


PFMA Elects New Officers 
The Propeller Fan Manufactur- 


ers’ Assn. elected new officers at 
its annual meeting recently in Day- 


tona Beach, Fla. E. C. Englert, vice 
president of the Hartzell Propeller 


Fan Co. Division of Castle-Hills 
Corp., Piqua, Ohio, was elected 


president; E. J. Stone, sales man- 
ager of the Propellair Division of 


Roberts & Myers, Inc., Springfield, 
Ohio, vice president; and L. O. 


Monroe, secretary-treasurer. 


Kitchen Cabinet Assn. to Meet 
New officers and two new direc- 
tors will be elected at the first 


annual meeting of the Steel Kitchen 
Cabinet Manufacturers Assn., to be 
held June 4 through 6. The meet- 
ing will be at The Greenbrier, 
White Sulphur Springs, W. Va. 

The Sales Promotion & Adver- 
tising Committee will discuss plans 
for a brochure directed toward con- 
tractors, architects and consumers. 
Various other committees will meet, 
in addition to a general session to 
be held for all members of the 
association. 


Coleman Opens Zone Office 
The Coleman Co., Wichita, Kan., 


has opened a Midwestern zone 
office in the Merchandise Mart, 
Chicago. M. G. Raake will manage 
the office, which will serve eight 
Midwestern states. Regional sales 
managers assigned to the office are 
J. R. Montgomery, Mark Darmer 
and Tom Poletti. The staff also in- 
cludes Reginald Randall and C. W. 
Barchers, service engineers, and J. 
R. MacDowell, water heater spe- 
cialist. 


Thor Outlines Policy 
John R. Hurley, president of Thor 
Corporation, Chicago, has outlined 


his company’s policy toward regu- 
lar distributors. “Our relationship 


with distributors,” he said, “‘will be 


(Please turn to top of page 108) 





Names in the News 


R. M. Geis F. C. Holbrook 
The Schaible Co. M. M. Hedges Co. 


The Schaible Co., Cincinnati, Ohio— 
R. M. Geis as advertising and sales 
promotion manager. 

M. M. Hedges Mfg. Co., Inc., Chat- 
tanooga, Tenn—F. C. Holbrook as 


sales manager. 


Warren Webster & Co., Camden, 
N. J.—F. W. Starrett as Detroit dis- 


trict representative. 


Windmaster Corp., Columbus, Ohio 
—D. A. Lynch as sales manager. 


Detroit-Michigan Stove Co., Detroit 
—Paul Inskeep as director of sales, 
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F. W. Starrett D. A. Lynch 
Warren Webster Windmaster Corp. 


M. W. Elert as sales manager and 
Jack Belanger as assistant sales man- 
ager, 

Hajoca Corp., Philadelphia—F. J. 
Dieterle as branch manager in 
Bridgeton, N. J.; J. H. Hicks as branch 
manager in Augusta, Ga.; Otto Brosat 
as branch manager in Tampa, Fia., 
and J. R. Spiegle, Jr., as branch man- 
ager in Chester, Pa. 


Fedders-Quigan Corp., Buffalo, N. Y. 
—W. H. Chase as advertising and sales 
promotion manager. 

(Please turn to top of page 124) 
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Hit the Plumbing Fixture JACKPOT 
“| _4¥ with GERBER’S 


Ka Dynamic New Package Promotion ... 
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GERBER Guild of Plumbing Specialists 
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Millions of home owners are in the market for 
++.-\| asecond bathroom. You can get the lion’s share 





“7 dt of this tremendous market with the hottest, 
=< 5<<.-| high-powered promotion in the 
ait weegi ee ake S << =.=\ plumbing industry—THE GERBER 
pepagee vats Baers ee H ina 2 GUILD OF PLUMBING SPECIALISTS! 
ais rues. re ann, Ceeth ey It blasts away with big, booming Gerber 
Groyy pLumeing FU Fut angen We national ads—with action-packed self-selling brass 
House 


and pottery displays and plumbing fixtures 
backed by the nationally known 
Good Housekeeping Seal of Approval. 
The Gerber Guild decal on your door identifies 

P you with the prestige and selling appeal of the 
bulging go gy Gerber Guild and Good Housekeeping Seal. See 
Samad ne ag your jobber or send us your name immediately 
Pottery Displays so we can rush you your complete 

a Gerber Guild promotion pack. Do it today! 


espects see erber ads in 
Sen. 
300 OF AIDING and ote ewreusekeeping 

pook You get a Gerber Guild 


Promotion Package 














GERBER PLUMBING FIXTURES, DEPT. DE-6 


ci Uy 





© | Guaranteed by 232 N. Clark Street, Chicago 1, Illinois 
a ry (1 YES, you can cut me in on BIG PROFITS with the Gerber 
Neras dovtanst WAS 


Guild. Rush me the full story. 





MAIL THIS TODAY 











—— Nome Title 
Orgonizat 
CERTTTY > vu moine FIXTURES 
232 NORTH CLARK ST. ¢ CHICAGO 1, KLLINOIS ~ Address 
EMPIRE STATE BUILDING ¢ NEW YORK, N. Y. 
City. Zone. State 
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SIX GREAT FACTORIES: Delphi, indiena © Kekeme, Indiane © West Delphi, indiene 
Weedbridge, N. J. © Gedsen, Alebeme © Plymouth, indiene 
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NEW HOUSING 
MARCHES ON 


CONVENTION 
ROUND-UP 
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April's new housing starts, totaling 110,000 units, re- 
flected a 13 percent increase above the March level and 
four percent over April, 1952. 

And the gain was all recorded in private housing, which 
rose 21 percent from March to 106,500 new units in April. 

Sharp declines were felt in public housing which dropped 
from the March level of 8,800 units to 3,500 in April. 

Only section of the country not sharing in the rise was 
the West, although Pacific Coast states were generally up. 
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There was plenty of activity on the plumbing, heating 
and appliance front last month as five major conventions 
held the spotlight. 

. OHI, CSA, NAMP, LPGA and HPACCNA members gathered in 
Chicago and Kansas City to hear industry leaders chart 
programs for the coming year and point the way to increased 
business. A complete round-up of convention news is given 
on pages 94-103. 





Following are some significant comments from talks 
given by featured speakers at the meetings: 


‘*This is a poor time for business to fear the future. The 
UeSe economy should continue its present rate of expan- 
Sion."—T. F. Holden, president, F. W. Dodge Corp. 


"You can expect to sell more appliances in the next five 
years than in the last 75."—-Ralph Cameron, manager of 
dishwasher and disposer sales, Hotpoint, Inc. 





"Volume is high, but profits are slipping. More than 
ever, good management is important."—E. Ce Garrity, Jr., 
president of Garrity Company and the CSA. 





"Modernization work provides the contractor with the best 
opportunity for keeping volume up."—R. W. Lear, manager, 
advertising and sales promotion, American-Standard, 


"The logical air conditioning distribution is through 
the plumbing and heating dealer. He is the No. 1 choice." 


—M. T. Bard, sales director, Chrysler Airtemp. 





"We need the evangelistic type of selling today that put 
oil heating across more than 30 years ago."—David Wep- 
man, merchandising manager, York Shipley. 





"1953 can be the biggest year in oil heating history— 
if we want it to be and work for it."—lL. A. Casler, vice 
president, Eureka Williams. 


eee 





Book value of all business inventories rose $2.4 billion 
on a seasonally adjusted basis between August of last 
year and March of this year. 

Practically all the increase is in only a few sectors, 


none including plumbing, heating, air conditioning and 
appliance products. 





39 










































































PLUMBING 
CONTRACTORS 
TO THE RESCUE 


NEW DEFENSE 
ORDERS 


WATCH THE 
KID POPULATION 


HOW BIG 
Is IT? 


NEW HIGH 
FOR APPLIANCE 
SALES 


Durable goods industries as a whole showed "moderately 
high" inventories in relation to current sales. 
However, one-third of all durable goods stocks are used 


in defense output rather than civilian. 


For more on inventories, see page 77. 
eekKX 


The devastating tornado in Waco, Tex., showed the vital 
role played by plumbing and heating contractors in dis- 
aster stricken areas. 

Waco contractors and journeymen worked on a round-the- 
clock schedule of rescue work and coping with broken water 
and gaS mains to earn the plaudits of the mayor and the 
whole community. 

You can read all about it in the story beginning on 


page 78. 
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Controlled Materials Plan is out on July l. 


A new Defense Materials System (DMS) takes its place to 
assure delivery of critical materials to defense work. 

Defense programs will be identified by symbols A, B, 

C, D and E. Contractors doing defense work will be author- 
ized to use these symbols on their orders replacing steel 
used for defense jobs. 

Specifically, the steel order M-1A issued by the National 
Production Authority provides for the replacement of 
such material. 

Purchase orders used for this purpose are to be desig- 
nated as Authorized Controlled Material (ACM) Orders and 
to be marked as follows: "Certified under DMS Regula- 
tion No. 2," and signed by the contractor, or an authorized 
representative. 

The allotment number, B-6 for example, is also placed on 
the order. The correct allotment number will be furnished 
by the prime contractor. 

Orders similar to the steel order have also been issued 
for copper and aluminum. The copper order is M-l1lA and 


the aluminum order is M-5A. 
*£ke% 


A change in the age makeup of the U.S. population is 
opening new opportunities for plumbing and heating con- 


tractors. 
For example, there are 65 percent more children under 


five years of age than in 1940. They'll be going to school 
soon—if they have any place to go. School building and 
remodeling is lagging far behind, but there's a lot of it 
going on. . 

By watching the census figures in your town, you can see 
the trend in population—and get in on some big ticket 


remodeling jobs. 
See page 82 to learn how one contractor in Portland, 


Ore., takes advantage of the census figures in his town. 
eee% 


How big is your stake in air conditioning? 

The current boom is rapidly gaining momentum and con- 
tractors who want to get in on the 1955 sales-wagon can 
find a lot of ideas in the series of articles beginning 
on page 86. 

If you start your plans now, you'll be ready for the hot 


weather coming up. 














¥e4% 


Major household appliance manufacturers are now oper- 
ating at the highest levels in two years. 

The production rate is nearly 20 percent ahead of last 
year, yet most companies have a backlog of orders. One 
manufacturer reports a 90 percent increase in business. 

See page 98 for a report on the growing rural and 
suburban market. 
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CAPITOL 


V LINE PIPE COUPLINGS # 


That meet API Specifications . . . Ready to ship from stock. 


~ “a 


We are pleased to announce the expansion of our Cartoning _ ja Packaged at 
program to include Line Pipe Couplings in sizes up to and BS No Extra 
including 2”. This program will complement the regular a Cost... <a 
cartoning program for Standard Merchant Couplings ,. a . ff 
which CAPITOL originated. gil es a? wel 

As Coupling specialists Capitol can supply all 
types and sizes of Couplings for which you 
may have requirements. CAPITOL Cou- 
plings are made to meet the specifica- 
tions of the American Iron & Steel 
Institute (AISI), the Association 
of American Railroads (AAR), 
and the American Petro- 
leum Institute (API). 





SOLD ONLY THROUGH RECOGNIZED WHOLESALERS 
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COUPLINGS — NIPPLES — UNIONS — RADIANT HEAT FITTINGS 
FURNACE COILS _ WELL SUPPLIES —_ STEEL PIPE FITTINGS 
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Now . .. a brand new COMPACT DRYER 
teams up with the recently introduced COM- 
PACT WASHER to give you the Wonderful 
WHIRLPOOL COMPACT COUPLE .. . today’s 
best buy in automatic washer and dryer combi- 
nations. With these two brilliant performers, 
you've got the greatest sales story ever told. 
And here it is. The WHIRLPOOL COMPACT 
COUPLE washes and dries faster in a small space 
at less cost! They save hours of time by drying 
one load of clothes while another is being washed. 
That’s a powerful sales appeal . . . and here’s 
the clincher; their combined price is lower than 
other automatic washer and dryer combinations! 
Each of these perfectly-matched units is a 
full-size, 8-lb. capacity beauty . . . each occupies 
a floor space of only 2444” by 2434”... each 
has wonderful WHIRLPOOL features to give 
big performance at a record low price. Get the 
full story from your WHIRLPOOL distributor. 
If you’re not a WHIRLPOOL dealer, then better 
join up... you'll be better off profit-wise! 
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WHIRLPOOL CORPORATION, St. Joseph, Michican 
Clyde, Ohio... LaPorte, Indiana 


IN CANADA: John Inglis, Ltd., Toronto, Ontario 


WORLD’S LARGEST MANUFACTURER OF WASHERS, DRYERS and IRONERS 
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no longer 
necessary 
to take off cover 
to remove 
grease! 


AUTOMATIC GREASE EVACUATION...ANOTHER 


Ever since Josam pioneered the first modern grease 
interceptor to eliminate the problem of grease-clogged 
pipe lines, the industry has awaited the final develop- 
ment—a grease interceptor that would AUTOMATI- 
CALLY discharge the grease, and thereby eliminate the 
inconvenience of removing the cover of the interceptor 
and cleaning out the grease by hand. After years of 
experimenting and testing, Josam now offers this new 


no longer 
necessary 
to remove grease 
from interceptor 
by hand! 


June, 


grease 
flows out 
of draw-off... 
no inconvenience 
.»-No odors... 
no mess! 


ACHIEVEMENT 


revolutionary type grease interceptor which not only 
has a higher grease retention efficiency than any 
other on the market, but automatically discharges the 
collected grease at the turn of a valve. This is a 
Josam “‘exclusive’’—there is no other unit like it! This 
is the interceptor you will want to use on every job 
where grease is a problem. Get complete details by 
sending coupon for descriptive literature today. 


JOSAM MANUFACTURING COMPANY 


WORLD'S LARGEST MANUFACTURER OF PLUMBING DRAINAGE PRODUCTS 
General Offices and Manufacturing Division—MICHIGAN CITY, INDIANA 


° Representatives In All Principal Cities 


1953 June 1953 





an JOSAM PACIFIC CO. 
ROU, West Coast Distributor —San Francisco, Calif. 


JOSAM CANADA LIMITED 
General Office and Manufacturing Division. — Toronto, Canada 
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— “low pressure” chamber found only in the 
_ Series "JH" interceptor, the grease n 
_ in this chamber where it can be | n off 
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_of control valve at outlet end of interceptor to the 
_“draw-off” position. This closes the waste line and 
_ automatically opens the grease discharge line adjacent 
_ to which is placed a container to catch the liquid grease 
_ flowing out of the collecting chamber. — 


One handle...one turn controls the entire operation — 
it’s so simple that a child can do it! 


When all the stored grease is drawn off, the valve is 
_ turned to "on" position which automatically puts the 
interceptor back in operation for grease interception. 
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| may be emptied at any time simply by turning handle | 
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ERCEPTOR 
| Drowo pining | Draw-off piping : 


Low pressure 


collecting chamber 





wes 
Waste outlet 


Grease draw-off 


outlet 





NO ODORS...NO MESSY GREASE REMOVAL. The 
intercepted grease in the collecting or “low pressure” 
chamber in this new Josam Interceptor is relatively 
pure and can remain in the collecting chamber with- 
out bacterial or decomposable action since these 
" processes do not take place in a “low pressure” area. 


As a result, the unpleasant odors and messy cleaning 
associated with grease interceptors which require the 
removal of the cover for cleaning, are now positively 
eliminated ! 

- This is the interceptor that solves most grease problems 
.—ollects over 95% of the grease...evacuates heavier- 
than-water solids and sediments ...and discharges 
clean grease at the turn of a handle! 


TYPES AND SIZES. Josam Series "JH'' Grease interdep- 
tors are available in a wide range of sizes. its new design 
places it years ahead of any interceptor on the market. 
Only Josam gives you the automatic grease-evacuating 
feature— maintaining moximum efficiency and elimi- 
nating necessity of manual removal of grease. 
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? JOSAM MANUFACTURING COMPANY 

® DEPT. 0. £. * MICHIGAN CITY, INDIANA 

& 

° Please send complete details on Series “JH” Grease Interceptor 

> NAME BUSINESS 

° 
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®@ Aaodoress 
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city poavietibonncsocesens ZONE STATE 


























46 DOMESTIC ENGINEERING June, 1953 











MENS SHOP 



































“Thank that 
J-M quality pipe 


insulation, Bert... 
it’s tops for cold 
water pipes.” 


Condensation drip from cold water pipes can seriously damage 
stored merchandise. To eliminate this hazard and earn the good 
wil) of your storekeeper customers, just specify Anti-Sweat .. . 
the Johns-Manville quality pipe insulation that is designed to 
prevent sweating and dripping. 

Johns-Manville Anti-Sweat Pipe Insulation is a strong, resili- 
ent, durable material made of pre-shrunk insulating felts and 
waterproofing felts. The waterproofing felts, on the inner and 
outer surfaces of each layer, protect the insulation against mois- 
ture infiltration . . . thus prevent condensation and dripping. J-M 
Anti-Sweat also keeps cold water cold—it’s used for cold and 
ice water service from 45 degrees Fahrenheit and up. 

Johns-Manville products for the plumbing and heating trade 


are carried by leading plumbing and heating wholesalers. For 
further information, write Johns-Manville, Box 60, New York 16, 


New York. In Canada, 199 Bay Street, Toronto 1, Ontario. 


NS -MANVILLE 


our stock! 


“You sure fixed 
those dripping pipes 
that were damaging 


}»? 























SEND FOR THIS NEW 


24-PAGE CATALOG 
Some of the time-tested +M 


products covered in this 
catalog are described 


briefly below. 
Insulating Fire Brick for 
building oil burner fireboxes; J.M 85% 

Pipe I fien for top value on 
heated lines to G00F; Firette* Asbestos Furnace Cement 
for sealing joints in stoves, heaters, ranges, etc.; Pre- 
Shrunk * Pipe | for steam sca hot 
water lines; Asbestocel Range Boiler Jackets for insu- 
lating vertical and horizontal hot water boilers; Pack- 
ings and Gaskets for all kinds of plumbing and heating 
applications; Transite* Asbestos-Cement Pipe for con- 
veying wastes from houses to street sewers or septic 
tanks; for venting domestic gas-burning appliances; and 
for venting soil and waste pipe. 
Write Johns-Manville for your copy of Brochure IN-57 A. 























*Reg. U.S. Pat. Of. 


Johns=-Manville INSULATIONS 
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FOR BETTER PLUMBING AND HEATING SERVICE 
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LOOK AHEAD...YEARS AHEAD! 
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Your customers will applaud your 
good judgment in selecting 





ey 













EN Sn WSR net 


Whether it’s a new installation or a modernization 
job, the pride, the comfort, and the satisfaction of 
your customer will best be served by this sturdy 


Reg. U.S, Pat. Off. 





BOILER DIVISION 


FIRST IN THE MANUFACTURE OF BASEBOARD HEATING 








BD Burnham Coporation 


IRVINGTON, NEW YORK 


LI ATTIRE SS SARE | 


CAST-IRON 


BURNHAM BASE-RAY 


RADIANT BASEBOARD 


HERE’S 


1. Only a fully waterbacked one piece 
casting like BASE-RAY* can deliver 
true radiant heat. No sheet metal false 
fronts or grills to stop the true passage 
of radiant heat! Fully waterbacked** 
BASE-RAY holds heat longer after 
burner goes off, 


WHY! 


2. Only cast iron provides trouble-free 
service . .. true long range economy. 
Sturdy cast iron is dent-proof and 
virtually *corrosion-proof. BASE-RAY’S 
permanent convector fins are cast as an 
integral part of the unit, will never jar 
loose. 


3. Only the smart streamlined appearance and minimum cross- 


section (2” x7”) of 


2 i BASE-RAY offers the ultimate in un- 
obtrusiveness, That means better interior decor! 


**Cross section . | 


showing how BASE-RAY a 
is filled with 


water from top 


fo bottom. 


BURNHAM BASE-RAY WEARS LIKE IRON 
BECAUSE IT’S MADE OF IRON. 


cast-iron BASE-RAY radiant baseboard installation. 


Standardize on BASE-RAY and your reputation for 
good judgment will never be in danger. 
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Burnham Corporation DE-63 | 
Irvington, New York { 
Please send me full information and ratings guide 1 
on BASE-RAY 
errr er eee TT Tee Ta ae | 
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Convention Dates 


June 2-5—OHI—The 1953 Eastern 
Biennial Exposition of Oil Heat; Hotel 
Statler, Boston. 


June 4-6—SKCMA — Ist annual 
meeting of the Steel Kitchen Cabinet 
Manufacturers Assn.; The Greenbrier, 
White Sulphur Springs, W. Va. 


June 9-12—NDHA—Annual meeting 
of the National District Heating Assn.; 
Lookout Mountain Hotel, Chattanooga. 


June 11-14—New Jersey—23rd an- 
nual convention of the New Jersey 
State League of Master Plumbers, 
Inc.; Traymore Hotel, Atlantic City. 


June 14-16—PHWNE—Spring open 
meeting of the Plumbing and Heating 
Wholesalers of New England, Inc.; 
Mount Washington Hotel, Bretton 
Woods, N.H. 


June 18-20—Maryland—69th annual 
convention of the Assn. of Master 
Plumbers of Maryland, Inc.; Wicomico 
Hotel, Salisbury. 


June 22-24—NHWA-—Spring con- 
vention of the National Heating 
Wholesalers Assn., Inc.; Grove Park 
Inn, Asheville, N. C. 


June 22-July 2—IHFM — Interna- 
tional Home Furnishings Market, in- 
cluding major appliances; Merchan- 
dise Mart, Chicago. 


June 29-July 1— ASHVE — Semi- 
annual meeting of the American So- 
ciety of Heating and Ventilating En- 
gineers; Shirley-Savoy Hotel, Denver. 


July 26-29—AHLMA—Annual sum- 
mer meeting of the American Home 
Laundry Manufacturers Assn.; Grove 
Park Inn, Asheville, N.C. 


Sept. 18-19—Utah—Annual conven- 
tion of the Utah Plumbing and Heat- 
ing Contractors Assn.; Newhouse Ho- 
tel, Salt Lake City. 


Sept. 20-23—AI—2nd annual con- 
vention of the American Institute of 
Wholesale Plumbing & Heating Sup- 
ply Assns., Inc.; Waldorf-Astoria 
Hotel, New York. 


Sept. 2I—MAWA—Fall meeting of 
the Middle Atlantic Wholesalers Assn. 
in conjunction with the AI convention; 
Waldorf-Astoria Hotel, New York. 


Oct. 8-9—CSA—59th annual meet- 
ing of the Central Supply Assn.; Pal- 
mer House, Chicago. 


Oct. 26-28—AGA—35th annual con- 
vention of the American Gas Assn.; 
Kiel Auditorium, St. Louis. 


Nov. 1-6—ASSE—Annual meeting 
of The American Society of Sanitary 
Engineering; Hollenden Hotel, Cleve- 
land, 


Nov. 9-12— AIRACE— 8th annual 
All-Industry Refrigeration and Air 
Conditioning Exposition; Public Audi- 
torium, Cleveland. 


Nov. 9-12—NEMA—National Elec- 
trical Manufacturers Assn. meeting; 
Haddon Hall, Atlantic City, NJ. 
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Submersible Sump Pump Features 
Liquid Level Control Switch 


A new submersible sump pump intro- 
duced by Kenco features a _ redesigned 
liquid level control switch. The switch op- 
erates by trapping air in the skirt of the 
switch by the action of rising water. The 
trapped air flexes a diaphragm, which 
makes switch contact to turn on the pump. 
Water pressure activates a second diaphragm to hold the switch on as 
long as there is water to be pumped. Wearing parts of the watertight 
motor run in an oil bath. The pump will fit into a 12 in. cube and has 
a maximum capacity of 3,300 gph at a 10 ft head. The unit is available 
without the control switch for manual operation. 

Manufacturer: Kenco, Inc., 1125 N. Ridge Rd., Lorain, Ohio. 





Access Panel for Baseboard Cover 
Is Designed for Easy Servicing 


A new access panel has been designed 
for Vulcan’s type K and type L baseboard 
covers. The panel may be located at any 
point along a run of cover where it is most 
convenient to reach the control valves in 
the hot water heating system. The remain- 
der of the run will take the regular covers. 
The access panel is available in short sec- 
tions of baseboard cover only 134 in. long. 
It is hinged to the cover to swing upward and permit opening and clos- 
ing with a minimum of pressure. The access opening offers ample room 
for adjusting and servicing the controls. The panel is styled to appear 
as an integral part of the Vulcan line. 

Manufacturer: The Vulcan Radiator Co., Hartford 6, Conn. 


Electric Pipe Bender Is Mounted 
On Trailer for Job Mobility 


An electric-powered pipe bender is 
mounted on a trailer for easy mobility on 
the job. The bender is designed for tubing, 
reinforcing rods and bar steel as well as 
pipes. 

The unit is equipped with forward and 
reverse controls which may be set for any 
degree of bend up to 190 deg. A setting will retain the correct angle 
for any number of pieces. Push-button controls also allow starting and 
stopping the operation at any point. The bender’s capacity for standard 
pipe is % to 2 in. and is % to 1% in. for (Please turn to top of page 54) 
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This ne i 
w big name Puts you in the kitchens business 


IN A BIG WAY! 


TTT 
When you hitch your “business star” to Republic 


Steel Kitchens, you hitch up to a BIG sales and 
profit opportunity! 


Here’s the story in a nutshell: 

First—you hitch up with a BIG company! The only 
“ore-to-store” manufacturer in the kitchen business! 
Pioneers of steel kitchens! 25 years of steel kitchens 
development! 


Second— you hitch up with a company that’s not 
bound to outmoded, old-fashioned, unwieldy trade 
practices! A company with a sales viewpoint that 
is fresh, vigorous, dealer-minded! 








Big volume! 

Top profit margins ! 
High unit sales ! 
Growing market ! 
Repeat sales, too ! 

No trade-in losses ! 
Sells other appliances! 
No frequent model 


changes ! 


Third — you hitch “4 with a new, complete line of 
beautiful steel kitchens! In fact, the world’s most 
modern! 


Fourth — you hitch up to a planned sales program, 
backed by aggressive advertising, sales promotion, 
merchandising and publicity! 


This is your BIG opportunity to make business his- 
tory with the new BIG name in kitchens—Republic 
Steel! Send coupon today, or ask your distributor 
for details. Berger Manufacturing Division, 
Republic Steel Corporation, 1018 Belden Avenue, 
Canton 5, Ohio. 


Republic Steel Kitchens 
Sales Department 
1018 Belden Ave., Canton 5, Ohio. 


Please send details about the new line and new sales 
program. 


Name Title 
Firm 
Address. 
City. Zone. State 
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NOW ...ON SMALL AND MEDIUM JOBS TOO... 


Heat and cool with a 


June, 1953 


















Write on your letterhead for complete 
Cold Generator information. 


MANUFACTURING ENGINEERS OF AIR CONDITIONING, 


system and no 
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COLD GENERATOR 





HEATING AND VENTILATING 





EQUIP 
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single piping 
refrigeration work! 


| RTE TE TR 








New Trane packaged water chillers 
eliminate refrigeration work! 


Trane air conditioners provide both 
heating and cooling from one unit! 


Now year-around air conditioning is as simple to install 
as hot water heating. With the new TRANE Cold 
Generator, the heating contractor can add cooling 
without doing any refrigeration work. The same pip- 
ing system carries hot water in winter . . . chilled water 




















ATING 








in summer. 


TRANE has simplified the 
installation of air conditioning. 
For a year-around system, 
here’s all you do: 

1 Install a single piping system 
*such as is required for any 

hot water system, complete with 

boiler. 

2 Add the new TRANE Cold Genera- 
“tor. It’s a packaged water 

chiller, a single unit . . . wired, 


piped, refrigerant-charged and 
tested at the factory. Arrives 
ready to run as soon as simple 
electrical and water piping con- 
Six sizes 


UNITRANE 


nections are made. 
from 10 to 50 tons. 


4 For larger jobs, install this 
*TRANE CenTraVac. Like 
the Cold Generator, it’s a com- 





packaged refrigeration makes air conditioning as 


East. Mfg. Div., Scranton, Penn. 


EQUIPMENT The Trane Company, La Crosse, Wis. 


Trane Co. of Canada, Ltd., Toronto « 


3 Install compact UniTrane air con- 
*ditioners for a system that 
gives individual room control. 
These handsome units are de- 
signed for under window instal- 
lation. They heat or cool, de- 
pending upon temperature of 
water circulated through them. 
Also available with moisture 
control. 
4 Install TRANE Multi-zone Climate 
* Changers where zoning is 
desired. Units can heat, cool 
humidify, dehumidify, venti- 
late, filter, and circulate air. 
Can‘supply as many as eight 
zones at once. Each zone can 
have its own choice of climates. 





pletely packaged water chiller— 
requiring no refrigeration work 
at all. Sizes: 45 to 200 tons. 


easy as heating! 


87 U. S. and 14 Canadian Offices 
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and Pressure Relief Valves at Low Cost 


A. W. Cash Valve Manufacturing Company is first 
to recognize that complete safety and protection for 
water heaters need not be expensive . . . and first to 
offer a LOW-COST automatic reseating temperature 
and pressure relief valve. New ECONO-THERM 
costs only pennies more than many with fusible plugs. 
Learn more about this truly amazing new relief valve 





A.W. Cash Valve Manufacturing C. 


6661 E. WABASH AVE. DECATUR, ILLINOIS 










Fully Automatic Reseating Temperature 
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DOUBLE 
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Packing 


Spring Washer 


LONGER LifE, BUILT IN 


Sterling Deck Faucets feature a new 
and improved Packing Design! Your 
customers will never have to put up 
with leaking spouts during the life of 
their homes. (Test models withstood 
123,000 turns, back and forth, before 
needing replacement). 


BEAUTIFIES 


The new, improved Escutcheon guar- 
antees a neat installation every time. 
Reason? The Escutcheon can be 
instantly adjusted 3/16” up or down 
without the body threads showing. 


TIME SAVER 


Sterling's DOUBLE ARROW Model 
features a line cast into the base to 
assure correct installation level. 
You'll set the job up in minutes and 
be right on the beam every time! 

















|< Ve. 
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(Continued from page 48) 


tubing. Additional bending dies are 
available. The unit is operated by 
a high-torque motor that simply 
plugs in to operate. Bender and 
trailer together weigh 1,300 lbs. 

Manufacturer: Iron Bender Sales 
Co., 6547 West Blvd., Inglewood 3, 
Calif. 


Closet Flange Spacer 

A new flange spacer has been de- 
veloped to minimize water closet 
installation time. The spacer is 
made of corrugated paper and 
ferms a circular tube around 4 in. 
soil pipe. It is easily removed to 
leave a % in. space between the 
concrete and the pipe stub. Cut- 
ting the concrete in order to set 
the flange is unnecessary. The 
height of the spacer is adequate 
for use where floor levels vary. 

Manufacturer: Henry Bath Tub 
Protector Co., Fort Lauderdale, Fla. 


Valve Handwheel 


A new handwheel for valves has 
four finger-spaced lugs for ease and 





safety in operating valves properly. 
The lug design is intended to allow 
the operator to grip the handwheel 


firmly and apply heavy pressure 
even with wet or greasy hands. The 
lugs are continuations of the spoke 
structure and project from the stem 
hub through an octagonal frame. 
The handweel is shaped to reduce 
the possibility of burned hands re- 
sulting from contact with a hot 
valve stem. 

Manufacturer: The Lunkenheim- 
er Co., Cincinnati 14. 


Condensate Cooler 

Taco has announced a new con- 
densate cooler for use in pre-heat- 
ing water, processing and heat rad- 
iation by cooling return condensate. 
The condensate cooler tests at 312 
psi pressure and its working pres- 





sure is 125 psi. Its shell is made of 
steel and the % in. tubes are cop- 
per. The tubes are assembled in 
removable “U” bend tube bundles. 
The condensate cooler is available 
in shell diameters of 4 to 16 in. in 
increments of 2 in. Tube bundles 
are 2 to 8 ft. long_in increments of 
1 ft. 

Manufacturer: Taco Heaters, Inc., 
137 South St., Providence 3, R: I. 


Steel Boiler 

The Portmar steel boiler for small 
and medium domestic use now fea- 
tures a redesigned flue pass and in- 
ternal drum construction. The new 
features are designed to provide 
higher heating efficiencies because 
of loWer stack temperatures. The 





New Grease Interceptor Is Simple to Operate 


Josam has introduced a new grease 
interceptor for plumbing drains 
that permits the grease to be drawn 
off by turning a valve. A low pres- 
sure or partial vacuum is used to 
collect grease so it can be drawn 
off without removing the intercept- 
or cover. When turned to draw off 
grease, the valve closes the waste 
line. The low pressure in the col- 
lecting chamber is designed to in- 
hibit the bacterial and decompos- 
ing action of collected grease. Un- 
pleasant odors are therefore 
minimized. The unit is available in 





grease holding capacities from 14 
to 150 lbs. 

Manufacturer: Josam Mfg. Co., 
Dept. X-4, Michigan City, Ind. 
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flue pass walls have been mad 
3g in. thick and the firebox crown- 
sheet has been built higher to per- 
mit greater combustion. The boiler 
also has a larger hearth door, which 





permits easy access for cleaning. 
The unit is offered in four Btu 
capacities, ranging from 77,000 to 
216,000. Steam or hot water for 
heating is provided by the boiler, 
as well as the heating of water for 
personal use. 

Manufacturer: Portmar Boiler 
Co., Inc., 193 Seventh St., Brooklyn. 


Range Boiler 

A new glass-lined range boiler 
announced by Downs is shipped 
complete in one package for quick 
and simple installation. The pack- 
age includes a white metal jacket 
with 1% in. glass fiber insulation 
and a stand with yoke and connec- 
tors. The tank is spherical and has 
a 350 lb test pressure strength. The 





rounded construction and glass li- 
ning are designed to create a rust- 
proof boiler. The unit is offered in 
20, 30 and 40 gal. capacities. 

Manufacturer: Downs Engineer- 
ing Co., 1562 Main St., Springfield 
3, Mass. 


Forced Air Furnace 
A new low-boy forced warm air 
furnace by Morrison has been de- 
(Please turn to top of page 56) 
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Briggs Beautyware plumbing fixtures 
are designed and built by experts —men 
who know the problems of the plumber 
and the builder and who take every pos- 
sible step to eliminate those problems. 


It’s easy to see why Briggs Beautyware 
is popular with the man who has to in- 
stall it. For simple, easy installation, 
Briggs Beautyware can’t be beat. Briggs 
engineers have spent years devising in- 
stallation shortcuts that save time and 
money while maintaining the tradi- 
tional Briggs high standard of quality. 


You can virtually forget annoying and 
costly call-backs, too, if you always spec- 


BRIGGS MANUFACTURING COMPANY 





ify Briggs Beautyware. All Briggs fix- 
tures are precision-engineered to pro- 
vide years of positive, trouble-free per- 
formance. Thoroughly acid-resistant 
and easy to clean, they require an abso- 
lute minimum of maintenance. 





Styled to please the eye and to blend 
harmoniously with any interior deco- 
rating scheme, Briggs Beautyware al- 
ways makes a hit with the folks who 
use it, too. 


Make your next job a Briggs job. You'll 
have a satisfied customer—and when 
you check your savings, you'll always 
choose Briggs! ©1983 


* 3001 MILLER AVENUE - 






BRIGGS BRASS FITTINGS 
are precision-engineered, too. 
Durable construction and at- 
tractive, modern appearance 
make these sparkling, tarnish- 
proof chromium plated fittings 
a vital part of every Briggs 
Beautyware installation. 


DETROIT 11, MICHIGAN 
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(Continued from page 54) 
signed especially for small-family 
homes. Its dimensions are 46 by 
2214 by 35 in. deep. The furnace 


may be used for gas or oil. Exterior 
surfaces of the heat exchanger 
have been increased to provide 
maximum surface for quick heat- 





ing. The exchanger receives heat 


directly from the burner and circu- 


lates filtered air throughout its in- 


terior to heat al) surfaces rapidly. 


Manufacturer: Morrison Steel 
Products, Inc., 601 Amherst St., 


Buffalo 7, N. Y. 


Wall-hung Closet Bow! 
Briggs has introduced a new 


wall-hung water closet for public, 
commercial and industrial build- 
ings. The bow) is a blowout model. 
The unit requires a 25 lb minimum 
working pressure at the bow] and 





uses a driving action of water. The 
bowl is economical in its use of 
water and has a large, unrestricted 
trapway. The unit has a 14 in. top 
spud for the flush valve. 


Manufacturer: Briggs Mfg. Co., 
Plumbing Ware Div., 3001 Miller 
Ave., Detroit 11. 


Water Cooler 
A new remote-type water cooler 


introduced by Westinghouse can 
serve 50F drinking water to several 


wall fountains. The air-cooled mod- 
el for stores and offices supplies 
12.1 gph of 50F water where the 
inlet temperature is 70F and room 
temperature 80F. The water-cooled 
model for the greater demand of 
factories delivers 21.2 gph under 
similar conditions. Water carrying 
parts are insulated to eliminate 
sweating. The refrigerant flows 
through copper pipe coils. 
Manufacturer: Westinghouse El- 


ectric Appliance Div., 653 Page 
Blvd., Springfield 2, Mass, 


Gas Burner Control System 

A new self-powered control sys- 
tem for gas burners features a 
pilot that uses no primary air, and 
a diaphram valve. Lint clogging 


of the pilot is minimized by the use 
of secondary air, which is mixed 
with the gas at the point of gas 
introduction, The diaphram-type 


valve carries a pressure rating of 


8 oz and is suitable for all types of 


gases. The valve requires a mini- 





mum of mounting space. A per- 
manent magnet does most of the 
work of operating the valve mecha- 
nism. This enables the relatively 


small voltage generated by the 
powerpile to control a pilot valve 
with large porting and minimizes 
susceptibility to clogging. 
Manufacturer: Minneapolis- 
Honeywell Regulator Co., 2753 
Fourth Ave. S. Minneapolis 8. 


Gas Conversion Burner 


A new gas conversion burner 
for installation in a furnace or 
boiler has been announced by 


Mueller. The burner, styled in 
white baked enamel, is available 


in four sizes with Btu input rang- 
ing from 125,000 to 275,000. A deep 


slotted burner port is featured 
which provides instant ignition and 
easy adjustment of the flame. A 





cone-shaped steel baffle has been 
designed to reduce the possibility 
of soot or scale dropping into the 
burner port. The baffle directs the 
flame against the walls of the heat 
exchanger. 

Manufacturer: L. J. Mueller 


Furnace Co., 2005 W. Oklahoma, 


Milwaukee, 15. 


Solenoid Valve 


A new solenoid valve for high 
pressures has been introduced by 
(Please turn to top of page 58) 








New Laundry Tub Finished in White Enamel 


A new laundry tub has been 
styled in baked white enamel to 
complement automatic home laun- 
dry appliances. The tub has a 20 
gal. capacity. The basin of the tub 
unit is made of pastel green glass 
fiber, which is resistant to domestic 
chemicals and bleaches. An over- 
flow drain projects upward from 
the basin floor. The unit features 
a storage compartment under the 
tub area for laundry supplies. A 
white enamel vinyl-trimmed cover 
with a laundry hose opening also 
is provided. The legs of the unit 
may be adjusted up to 1% in. to 
conform with uneven floors. 

Manufacturer: E. J. Mustee and 
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Sons, Inc., Dept. 102, 6911 Lorain 
Ave., Cleveland 2. 
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Above: 


A magnificient new 
model in the al- 


ready world-famous 
line of SINGER 
Sewing Machines 


Right: 
Qne of Singer's 


Shower rooms has 
98 showers, anoth- 


er 58 and there 


are several smaller 


ones for individual 


groups. 


“5 


# 4 





on HOT WATER GENERATORS 
serving the various shower 
rooms is shown above. For 
this type of service a Powers 
ACCRITEM Regulator and 
FLOWRITE 
Valve are often used. 





When You Have Problems of 
Water Temperature Control 
contact Powers nearest office. 
With over 60 years experience 
and a most complete line of 


controls we are well qualified 
to help you. 








POWERS TEMPERATURE CONTROL 
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Workers Sing in the Showers 


Regulated by POWERS 
at The SINGER MANUFACTURING CO. 


Plant in Elizabethport, New Jersey 


Some of the 190 Clean, Modern Showers at The Singer 
Mfg. Co. Each shower is individually controlled by a 


EPOWERS 


Thermostatic WATER MIXER 











The Best Showers that money can buy — is 
only one of the many reasons why employees 

. remain almost twice as long with SINGER 
Mixer for Exposed Piping as the national average. 





Mr. F. H. Gummick, Plant Engineer for this famous 100 year 
old firm, says “The Singer Mfg. Co. has provided employees 
with the best shower room equipment obtainable. We consider 
it an investment in good employee relations.” 

Powers Temperature regulators on each individual shower as 


well as on the hot water generators serving the showers is the 
best insurance for a SAFE, COMFORTABLE shower. 


No Unexpected “Shots” of icy cold or scalding water here. 
Powers thermostatic- water mixers always keep the water 


temperature just right — regardless of pressure or temperature 
changés in water supply lines. Write for catalog Rb24. 


(b14) e Only ONE Shower Accident Can Cost Many Times More Than POWERS Water Mixers 


Established in 1891 e THE POWERS REGULATOR COMPANY @ SKOKIE, ILL. e Offices in Over 50 Cities 
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(Continued from page 56) 
Atkomatic. The electric valve has 
an operating pressure up to 3,000 
psi for air, gas, oil, water and other 
media not harmful to bronze. The 
unit also will handle steam pres- 














































































sures from 150 to 250 psi and tem- 
peratures to 450F. The valve is 
made of stainless steel for steam 
line use. 

“The bronze valve is available in 
14, 34 and 1 in. sizes for screw pipe 
connections, % and % in. full port 
models, and a 1 in. size for a % in. 
port. The stainless steel model is 
available in a 1% in. size. 

Manufacturer: Atkomatic Valve 
Co., 545 W. Abbott St., Indianapolis. 


Packaged Gas Furnace 

Petro has introduced a new pack- 
aged gas furnace for close clear- 
ance installation. The furnace is a 
self-contained winter air condition- 
ing unit and is offered in low-boy 
and high-boy models. The blower 
can be adjusted for various heating 





needs up to 650 cfm for the 80,000 
Btu input model and up to 850 cfm 
for the 105,000 Btu input model. 

Manufacturer: Petro, 3170 W. 
106 St., Cleveland 11. 


Lavatory Accessories 

A new line of lavatory legs and 
towel bars has been introduced by 
Reed-Cromex to fit china, cast iron 
and steel lavatories. The chromed- 


brass legs are of hexagonal design 
and permit a vertical adjustment 
up to three in. on each leg. Legs for 
the vitreous china lavatories fea- 
ture an escutcheon which tightens 
without tools and gives a double- 
locking action. With this locking 
action the legs are held in place, 
independently of the weight of the 
fixture. The towel bar is available 
with or without legs. Elbow-type 
brackets are provided for china and 
clamp-on brackets for cast iron 
lavatories. 

Manufacturer: Reed-Cromex 
Corp., 492 S. Green Rd., Cleveland. 


Powered Sewer Cleaner 

A new sewer cleaning machine 
features a chain drive that permits 
rotation of the cable in either di- 
rection with or without power. Ca- 
ble torque is released automatically 
as soon as the power is shut off. 
The machine includes hand grips 
and rubber-tired wheels for easy 
moving, and will fit into the trunk 


Yo y 








of an automobile. Six holes in the 
cable reel are designed to provide 
ventilation without splashing wa- 
ter. The % hp electric motor will 
drive 300 to 400 ft of cable. The 
machine is offered with the motor, 
100 ft of % in. ‘cable, three knife 
holders and seven steel knife 
blades. The large knives can be 





compressed to go through small 
openings and also will expand for 
6, 8 and 10 in. sewers. 

Manufacturer: Grove Machine 
Works, 208 S. Grove St., Bowling 
Green, Ohio. 


Electric Water Heater 

A. O. Smith has announced a 
new automatic electric water heat- 
er with a 40 gal. capacity. The unit 
features a glass-lined tank as pro- 
tection against rust and corrosion. 
The amount of cold water mixing 
with hot water is reduced by a 
cold water baffle. A built-in heat 
trap keeps the heated water from 

























rising into hot water lines except 
when being drawn off. A high limit 
control turns off all electricity to 
the heater if the water tempera- 
ture exceeds the thermostat set- 
ting. The heater also is available in 
round 30, 50 and 80 gal. sizes and 
30 and 40 gal. table top models. 

Manufacturer: Permaglas-Heat- 
ing Div., A. O. Smith Corp., Kan- 
kakee, III. 


Oil Can Has New Spout 
Hercules’ cutting oil now is 

packaged in cans that have con- 

venient plastic spouts. The spout 
(Please turn to top of page 68) 





New Case Designed for Carrying 110 a 


A new nipple carrying case has 
been designed with a capacity of 
110 nipples. The case can carry 55 
3%4 close to 6 in. nipples and the 
same number of % close to 6 in. 
nipples. The case weighs 13 lbs. 
A wide handle is located at the cen- 
ter of gravity for easy carrying. 
The extended bottom reduces the 
possibility of the case tipping over 
while on the job or while standing 
in a moving vehicle. 

Manufacturer: E. J. Wood Mfg. & 
Sales Co., 1503 Ferdinand Ave., De- 
troit 9. 
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THE NEW | ‘adet | \ 








make this shower 9 ways better! This all new CADET sets a new high standard for styling, 
Fast, claple, ne-ewer inctallution simplicity and serviceability. FIAT literally dissected 


: . every cabinet shower made and listed features and faults 
Exclusive one-piece front for strength. 


epee alike . . . then deliberately set out to design ‘a shower 
No exposed raw edges inside or out. cabinet superior to any —to make a product better than 
Exclusive hollow stile construction. all of them combined. 

Smooth, sanitary cove corner interior. After four years, the great new CADET evolved as the 
Valve panel reversible right or left. fulfillment of the challenge . . . as the answer to your 
Leakproof without caulking compound. demand for a better shower. Dollar for dollar, the 
Can be readily built in with adapter. new CADET is the greatest value available in the 
Easily installed slip-on top available. shower cabinet market today! 


S9O892E00008 


Get all the FACTS—you'll get only FIAT 


ie i 


rome METAL secs afigahaeli COMPANY 


FIAT OMPLETE PLANTS ECONOMY + CONVENIENCE + SERVICE 





Yury. 
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Every Oil Space Heater Customer is a Prospect 


Pm 


for one of these High-Profit 


ACCESSORIES 
FOR AUTOMATIC HEATING 














Fast-selling thermomatic comfort control 


heat. Easily installed by 
heating, once you've sold a owner, no electrical connec- 
space heater. The famous tions . . . fits right on oil 
240 MT-YS Thermomatic control valve. Can be used 
Comfort Control provides with most space heaters 
your customers with the equipped with an A-P man- 
healthful comfort of even, ual control valve. 
automatically controlled 


It’s easy to sell automatic 


Sales proved Comfort Control Kits 
with room-thermostat 


1. The extra comfort and con-2, Cash-in on the customer 


venience of electric thermo- 
stat heat regulation is a 
sales natural. Sell the K-210 
ED A-P Comfort Control 
Kit... for oil heaters with 
one or two burners. 


with an oil heater using a 
circulating fan or draft 
blower. The K-240 ETS A-P 
Comfort Control Kit will 
give him electric thermostat 
heat and blower regulation. 











¥ 
Exclusive ACTUATING PIN on A-P Control Valves 
permits easy installation of automatic-heat accessories 
= é; Only A-P Control Valves 


. feature the quick conversion 
ACTUATING PIN. It helps 
you to sell more Comfort 
Control Kits. when custo- 
mers discover the simplified 


fp -D CONTROLS 


. . 
® > Ze es 4 6 





attaching procedure. Cus- 
tomers. themselves, can con- 
vert manual oil control valve 
to automatic operation with 
no complicated installation 
...no dismantling of valve. 


CORPORATION 


2404 N. 32nd St., Miwaukee 45, Wis. 
In Canada: A-P Controls Corp., Ltd., 
Cooksville, Ontario 











For Air « Oil « Gases « Refrigeration 
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/ SERVEL CREATES DEMAND WITH THE 


biggest advertising push in 
air conditioning history! 


— 4 








te home heating, cooling, alt Com 
org unit at a price almost anyone can attr! : 


| Servel All-Year air conditioner at a new low price... 


ewes copes pate we 8 bm 
meeeg a vagonre * ae 





‘NOW! 








than the price of a he 





little more 
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air conditioning 
benefits 







watch for geen! 
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Time e Saturday Evening Post e Better Homes & Gardens 
Watch sellective Servel advertising in these publi- The American Home e House Beautiful e House & Garden 
cations reaching millions of prospective customers: Sunset ¢ House Beautiful Maintenance & Building Manual 


House & Garden Book of Building © Small Homes Guide 





e This is the year All-Year Air Conditioning 
comes into its own! 
And Servel is building demand with the 
test advertising and merchandising push 
in air-conditioning history to tell millions about 
the benefits of year-round climate control and 
Servel’s famous ‘“‘no moving parts’’ design. 





Riding the crest of the growing demand for 
residential air conditioning, Servel dealers will 
cash in on the Servel “Big Push.” Get in on 
the ground floor right now. Servel has the ad- 
vertising and merchandising tools for you to 
tie in with this national advertising program. 
Contact your Servel distributor or mail coupon. 


SERVEL, INC., Dept. DE-6, Evansville 20, Indiana 


information on tie-in advertising-merchandising. 


Address 


ES Se ee eae State 


Telt me more about the Servel ‘‘Big Push” —and rush 


Name diac caclaicanation 


Firm a ; a eee 


—_—., 
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If you aren't dlready using 
Windmaster Draft Controls to 
reduce unprofitable service 
calls this Fall and Winter, ask 
your wholesaler about these 
important Windmaster per- 
formance advantages. Or, 
write direct for latest literature 


and prices. 


@eeeeeeeeeeeeeeeeeeeeeeeeeeee ee eeeeeeeeeeeeeeeeeeeeeee 


Windmaster Corporation 
P. O. Box 776 © Columbus 16, Ohio 


@eeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee i 


oer ceeeceseeevceseeecens lllindmaste 








What a relief to know that Windmaster is already on 
the job working for you when October winds blow! 
It’s the serviceman’s friend for cutting down on those 
unprofitable service calls and “problem” installations. 
Here are a few of the reasons why: 


MORE RELIEF OPENING GIVES EXTRA PROTECTION — The 
square vane of Windmaster gives more free area. This 
means better effectiveness in relieving excessive draft 
and greatly improved burner performance regardless of 
draft conditions. 


ANGULAR MOUNTED VANE FOR FASTER RESPONSES — Here’s 
the answer to pesky pulsating jobs. With half the dis- 
tance to travel, Windmaster’s 45° angular mounted 
vane “arrives” quicker . . . gives more steady control 
of draft without lag-time or nervous quiver. 


PERMANENTLY SILENT “JEWELED MOVEMENT” — This is the 
cure for many common draft control complaints and 
headaches. Windmaster’s vane rides on silent bearings 
of molded DuPont nylon that outwear steel, are free 
from friction, immune to corrosion and unaffected by 


temperature extremes. 


Windmaster 


) ( Aporillion 
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If ever a truck was designed 
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with the driver in mind... 


New easy handling saves work and time getting around in tight spots. These and 
many other TIME-SAVING features in the all-new Ford Trucks help get jobs done fast. 


Time is money! Today’s truck 
owners know it. Ford Truck engi- 
neers know it. That’s why TIME- 
SAVING was a major goal in de- 
signing the completely new Ford 
Trucks for 1953. With scores of 
new TIME-SAVING features, the 
new Ford Trucks are made-to- 
order for your work. 


New “DRIVERIZED” Cabs provide 
living room comfort, cut driver 
fatigue. They help save time by 
making driving easier and more 
efficient in many ways: 


Better visibility for instance. Al- 
though the new curved one-piece 
windshield is the most obvious im- 
provement, bigger windows at the 
sides plus a 4-ft. window at the 
rear, offer an amazing increase in 
_ll-around visibility. 


The new Ford Truck seat is some- 
thing special. Wider, of course. 
Non-sag seat springs. Adjustable 
seat cushion and separate adjust- 
able back-rest. Most interesting 
new Ford exclusive feature is that 
every seat now has a built-in shock 
snubber to help level out the ride. 


For easier maneuvering in tight 





New Forp “DriverizED” Cass cut driver 
fatigue. Both Standard and Deluxe Cab 
(shown) have new curved one-piece wind- 
shield, 55% bigger; new wider adjustable 
seat; new seat shock snubber; new push- 
button door handles. 





| eee anciiasabnitianal 


COMPLETELY NEW Ford Pickup with 6%-ft. box features new bolted 
construction, new clamp-tight tailgate. Choice of V-8 or Six. Five trans- 
missions including ForpomaTic Drive and OvEeRDRIVE (extra cost). 


quarters, between buildings, or in 
loading and unloading, turning 
diameter has been considerably re- 
duced. This was done by “setting 
back”’ the front axle, widening the 
front tread, and by improving the 
steering geometry. 


Synchro-Silent type transmissions 
are now standard on all of the new 
truck models and at no extra cost. 
This means faster shifting and less 
truck momentum lost. The shift 
lever on all 3-speed transmissions 
is mounted on the steering column, 
where it is easy to reach. 


Fully automatic drive is now avail- 
able in Ford Series F-100 half-ton 
trucks at extra cost. FoRDOMATIC 
is a great time-saving convenience. 
A gas-saving, engine-saving OVER- 
DRIVE transmission is also avail- 
able at extra cost in these models. 


Only Ford gives you a choice of 
V-8 or Six in five different engines. 
For light-duty trucking, choose the 


new 101-h.p. overhead-valve ‘‘Cost 
Clipper *Six”” featuring high-com- 
pression performance and Low- 
FRICTION design, or, the famous 
106-h.p. Ford V-8, proved by 
billions of service miles. New Ford 
service accessibility makes engines 
much easier to get at. 


And for ’53, you have many more 
Ford Truck models to choose from 
in order to get the one right truck 
for your job. 


FOR COMPLETE INFORMATION on all or 
any of the new Ford Trucks, write: 
Forp Division of Forp Motor Com- 
PANY, P.O. Box 658, Dearborn, 
Michigan. State your work and what 
type and size of truck interests you. 








FORD <covomy TRUCKS 


SAVE TIME! SAVE MONEY! LAST LONGER! 
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Presenting Honeywell's 
New all-year residential 


The first standardized Control Package for residential heat- 
ing and cooling systems is now available! 

Designed and engineered by Honeywell, it consists of the 
completely new T830 combination heating-cooling thermo- 
stat and the W203 control panel, which provide complete 
year-round control of the heating and cooling system in a 
single pre-assembled unit ! 

Honeywell's Air Conditioning Control Package is de- 
signed for universal application, either on a combination 
heating-cooling unit, or on an “‘add-on"’ cooling unit for an 
existing heating plant. It controls heating and single or 
two-stage cooling unit with 2, 3 or 5-ton capacity, single 
phase, and up to 7%-ton capacity, three phase. 


It’s designed to greatly simplify installations and wiring 
procedures and to ease your stocking problem, because 
much of the accessory equipment is pre-installed and wired 
right in the panel. 

Improve your air conditioning work with this fine Honey- 
well Package. It’s easier to install—there’s less equipment 
to stock—and you will be giving customers a fine quality 
system that will perform accurately and dependably. Be 
sure to specify the new Honeywell Control package when 
you order your air conditioning units. For separate thermo- 
stats and panels contact your wholesaler or one of Honey- 
well’s 104 sales offices. If you prefer information by mail, 
send the coupon below for a complete catalogue. 





New 1830 Year-Round Air Conditioning Thermostat 


Here it is—Honeywell’s new combination heating-cooling ther- 
mostat that can be a major selling feature on your year- 
round air conditioning installations. 

This remarkable new precision thermostat allows the 
homeowner to completely control the heating, cooling and fan 
units of his air conditioning system from his living room! 

Dealer advantages are just as outstanding! Honeywell 
designed the T830 for simple installation and easy service. 
Although completely new and modern in design, the T830 
utilizes a thermostatic bimetal element that’s been proved 
over the years and thus is familiar to every service man. 

This new thermostat comes in three different models: 
T830A—heating and one-stage cooling (with Honeywell 
W203A panel); T830B—heating and two-stage cooling 
(with W203B panel); T830C—direct heating and one-stage 
cooling control without panel. 


1. Fan Control 


—allows choice of ‘‘automatic’’ fan control or continuous 
(‘‘on’’) fan operation. 


2. Cool-heat 


—permits owner to select heating or cooling — whenever he 
wishes. 


3. System Control 
—allows owner to turn both systems off from his living room. 


4. Temperature Selector 


—new type temperature slide allows easy selection of desired 
temperature. 
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air conditioning control package 








wiring N ik | 
cause ew oneywe 

wired 

- s 

ony. | Heating-Cooling Control Panels - 
pment 
juality These new Honeywell panels provide complete year-round 
ly. Be control of the heating and cooling system in a single, pre- 
when assembled unit. 

— Both panels have terminal connections for accessory 
— equipment such as damper motors, solenoid valves and re- 
mail, 


frigeration pressure controls. Each is 12” high x 912” wide x 
4%" deep. This compact size makes either panel easy to 
mount in most any cooling cabinet. 

These new Honeywell panels were designed primarily for 
use with the new Honeywell T830 heating-cooling thermo- 
stat, but may be used with other standard heating and 
cooling thermostats. Both panels have provision for con- 
stant fan circulation. 








W203A Panel—for heating and one-stage cooling 


1, Line voltage terminal panel for connections to fan and 
ground. : 





W203A Panel 








2. Low voltage terminal panel for ease of wiring to thermo- 
stat, heating equipment, damper motor and auxiliary refrigera- 


: ys > fi i >k ing and coolin 
ENE 4. Relays to operate fan and interlock heating and cc g 





section. 
3. Motor contactor or starter with terminals to connect power 5. 24-volt transformer provides ample capacity to operate 
supply and compressor. heating control and auxiliary equipment. 


W203B Panel—for heating and two-stage cooling 





Includes all the features of the W203A above, plus: 


6. Time delay to prevent both compressors from starting at 
same time, thus overloading power line. 





7. Second stage contactor to operate second 
compressor on two-stage cooling unit. 


inuous 





eeeeeseeeneeeeseexeneee 
ver he ee Minneapolis-Honeywell 

W2038 Panel Dept. DE-6-143, Minneapolis 8, Minnesota 
Gentlemen: Please send me the new Honeywell catalogue: Heating- 
Cooling Controls for year-tound residential air conditioning 


room. Hone POL’ ell Name 
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lesired Fit Wy Contiols Address 


City Zone State 
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Chromedge Sink-Lok in both 


For all flat-rim sinks and lavatories 


CHROMEDGE Sink-Lok features two popular finishes in either metal 


® Clamps edges of covering down to stay! All the time-saving, cost-cutting features of the popular 
Chromedge Sink-Lok Frames are now available in either stain- 
less steel or extruded aluminum. Choice of Bright or Satin 
finishes in stainless steel; Polished finish or rubproof Chroma- 
© Supports sink flush with top of cabinet! lite Finish in aluminum. All sizes, with corners of 11/,”, 2” or 
214,” radius (3” and 4” corner radii available in aluminum 

‘i i . : ' frames at slight extra cost). Aluminum frames available slotted 
Requires no special tools—easy to install! fo, square-cornered sinks. Also for vitreous china sinks, in 
aluminum only (see No. C-726 below). See your nearest 


® No bolts or screws through counter top! © Chromedge distributor for full details or write to factory. 


® Seals sink-to-cabinet joint watertight! 


VITREOUS 
CHINA 
SINK 


WAM 


vutinit 


Siw 


‘ 
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Gauge Unknown! 44 

















Which trap would YOU choose? 


There is one sure standard in choosing a trap . . . Pick the 





trap of guaranteed quality; choose the trap with the IbDEALCO If you are a wholesale jobber . . 
brand permanently stamped in each unit. we will show you how you and your cus- 
tomers can benefit from Ideal Tubular 
Products. For the Ideal Profit Story, fill 
e +] 

“ IDEALCO trap 6 are. in and mail the coupon below. 
n- made to exact plumbing standards. aha? rhe eos prs ieaaaaaarcarn 7 
in 1 Ideal Tubular Corporation I 
“f IDEALCO makes only guaranteed | 197 Ninth Street, Brooklyn 15, N. Y. | 
x 1 Gentlemen: 1 am interested in greater profits | 
ws full 1@- or 20 er wa and other 1 through Ideal Tubular Products. Please have your | 
d tubular units. These traps conform 1 salesman call with the Ideal Profit Story. i 
™ strictly to Brown &Shar pe standards! | cians div ac nace venctdetiaianeacucs 
St : COR Sie aos c vince Sb. ep edna dane hommeteetes 
More and more jobbers, contractors, plumbers are choosing J Address.........eeeeeeeeeeeeeeeeeenneeennnees | 
traps—and other tubular brass goods—with the IpEALCco ee ee Tee Zone..... State...... 
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stamp. It is your assurance of guaranteed quality! 


IDEAL Manufactures the 


Products it Sells 


























Shopping with D.E. 


(Continued from page 58) 
has been developed for pint and 
quart sizes of the oil. When 
shipped, the spout is inverted into 
the can and serves as a gasket to 
prevent leakage. The spout is 
made ready for use by opening the 


CUTTING OIL 


with Selphor Bast 





screw cap and inserting the spout 
through the hole in the cap. 

Manufacturer: Hercules Chemi- 
cal Co., Inc.. 332 Canal St., New 
York 13. 


Siphon Jet Water Closet 

A new one-piece siphon jet wa- 
ter closet by Kohler features a 
vacuum breaker and a special float 
valve for protection against back 
siphonage. Named the Placid, the 
unit is made of vitreous china and 


eee e — arene 


free ts ot 






measures only 25 in. high. The 
lines of the low, recessed tank 


have been softened and streamlined 
over previous models, while trap- 
ways, water areas and water seals 
maintain their original liberal sizes. 
The closet is free standing for 
easier installation. Width of the 
unit is 22 in. and length is 29 in. 

Manufacturer: Kohler Co, 
Kohler, Wis. 


Unit Heater Air Filter 

A new air filter assembly has 
been designed by Young Radiator 
for use on its hot water and steam 
horizontal unit heaters. The as- 
sembly is especially recommended 
for industrial plants where clean- 
ing may be impractical because of 





the proximity of precision ma- 
chines. The assembly consists of a 
{frame and standard size cleanable 
air filters. The assembly is made 
to be fastened to the top and bot- 
tom of the unit heater casing and 
can be installed in the field. 
Manufacturer: Young Radiator 
Co., 709 S. Marquette, Racine, Wis. 


Trouble-locating Device 

A new tool has been developed 
by Marsh for locating and diagnos- 
ing mechanical trouble by the use 





EXIT-—Sweating Water Closets, Tanks and Pipe 


A new valve has been introduced 
which prevents moisture from con- 
densing on water closet tanks, 
bowls and pipes. It acts by allow- 
ing some hot water to enter the 
supply line to temper the chilled 
water that causes sweating and 
dripping. The valve changes in- 
coming water at 50F to any tem- 
perature up to 70F. It consists of 
a rotary valve with a ratchet-type 
handle for ease in adjusting the 
water temperature and two check 
valves to prevent the hot and cold 
water from backing into the wrong 
lines. 





Manufacturer: The Central 
Brass Mfg. Co., 2950 E. 55th St., 
Cleveland 27. 
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of sound. The tool picks up and 
amplifies troublesome noises in 
mechanical equipment such as 
leaking valves and pipes. It consists 





of an ear piece containing a sound 
box system and transmitter. A 
sensitive diaphragm works like a 
doctor’s stethoscope. It picks up 
sounds inaudible to the human ear 
and allows the user to locate their 
point of origin. 

Manufacturer: Marsh _Instru- 
ment Co., Division of James P. 
Marsh Corp., Dept. 4, 3501 Howard 
St., Skokie, Ill. 


Copper Tube Hanger 

A new copper tube hanger intro- 
duced by Liberty Foundry has 
been designed to cut down instal- 
lation time. The hanger uses a 
single screw tightening plan to 
achieve conformity in hanging pipe. 
The hangers are available in split 
ring and beam types and are made 





with aluminum or copper coatings. 
The beam type will support 375 
Ibs. and is available in %, 
3%, and 1 in. sizes. The split ring 
hanger and base plate will support 
up to 800 Ibs and is offered in % 
to 2 in. sizes. The base plate is 
available in %, .16 and % tap 
sizes. 

Manufacturer: Liberty Foundry 
and Mfg. Co., 129 Liberty St., Cen- 
tral Falls. R.I. 


Central Air Conditioner 
A new central air conditioning 
unit announced by Westinghouse 
(Please turn to top of page 162) 
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BEITER BUILDING CUSTOMERS 


Come from Better Homes...where families have BUY on their minds! 


‘ae 
=. 
































’s the people who live in the better homes who 
om constantly bettering the homes in which 
they live! These are the families who are always 
interested in building — the families for whom 
Better Homes & Gardens is made-to-order! 


For example: They have spent over $93,000,000 
in construction costs alone, on one set of BH&G 
house plans! 


It is no accident that such people are found 
concentrated in BH&G. For BH&G screens the 
nation to attract only such people. It 
does this by devoting every issue to 
practical ideas on how to make daily 
living richer, more enjoyable. 


Knowing this, BH&G families open their 
magazine with a special mental attitude 
—with BUY on their minds! 


BH G BUVow0sIcaL BRIEFS 


BH&G HAS LED all major circulation maga- 
zines since 1947 in editorial lines devoted to 
building and home repair. 

e BUILDING PRODUCTS manufacturer got 
15,000 inquiries from BH&G with 46% result- 
ing in sales at an average retail sale of $400. 
IN A 3-MONTH PERIOD, more than 20,000 
inquiries were received by a building product 
manufacturer from two 4-page ads in BH&G. 


MEREDITH PUBLISHING COMPANY 


MICS 


Tieng. 


Phy the AGE 
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There's little difference 


between a BURKAY Commercial and a 


Domestic water heater installation! 
CY 
\ 
































COMPARISON PROVES SIMILARITY 


of BURKAY and Domestic Installations Have you been passing up commercial water 


heater business in your community because 
installations might be difficult? 


A BURKAY commercial installation poses no 
problems. It’s basically the same to connect up 
as any domestic water heater... with but one, 
simple electric line added! It’s the kind of 
installation you make every day of the year! 





And A. O. Smith engineering help is available 
on request to assist you whenever a customer’s 
installation seems at all complex. 
coPppEeR 
conn Chief difference ...a desirable one... is the 
STORAGE bigger profit every BURKAY sale and installa- 
TAnn tion gives you. 


For complete information on BURKAY com- 
mercial water heaters, write: A. O. Smith 
Corporation, Permaglas-Heating Division, 


Dept. DE-653, Kankakee, Illinois. 








BURNER 


DOMESTIC BURKAY COMMERCIAL 
WATER HEATER WATER HEATER 





Model 601 Model618 Model417 Model 180 














ee SALES: Atlanta e Chicago 4 e Dallas 2 ¢ Denver 2 ¢ Detroit 2! 
Houston 2 ¢ Los Angeles 22 ¢ Milwaukee 8 e New York 17 
Philadelphia 3 ¢ Pittsburgh 19 ¢ San Francisco 4 © Seattle | 
Springfield, Mass. ¢ Washington 6, D. C. a 
SERVICE: Chicago 17 ¢ Dalias 1 ¢ Los Angeles 12 ¢ Union, N. J. 
i ee aati cient 
In Canada: John Inglis Co., itd., Toronto 





9 
PERMAGLAS-HEATING PRODUCTS 
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CASH IN ON THESE 


Silent {utomatic 
PROFIT POINTS / 


Customers will recognize the Silent Automatic 

name because they know its reputation for de- 

dability! It is quality equipment, produced 

y Timken Silent Automatic Division, famous 

for nearly thirty years as a leader in automatic 
home heating. 


2 QuaLiTy LINE! 


No other. heating equipment performs better, 
has better engineering or better construction 
behind it! Dependable Silent Automatic 
Equipment will help you lay a solid founda- 
tion of lasting customer satisfaction. 


‘3 COMPLETE LINE! 


There’s a Silent Automatic model just right 
for virtually every type of installation. Your 
customers can choose from multi-element gas- 
fired hi-furnaces, lo-furnaces and counter-flo 
furnaces; gas boilers; optional oil-or-gas hi- 
furnaces, lo-furnaces, counter-flo furnaces and 
gravity furnaces; gas conversion burners and 
oil conversion burners. 


44 FACTORY-ASSEMBLED UNITS! 


Most Silent Automatic Equipment comes fac- 
tory-assembled. When. you handle complete 
units you cut installation and labor costs! 


AVAILABILITY! 


Silent Automatic Heating Equipment is sold 
nation-wide to the heating through 
wholesalers who stock the complete line of 
furnaces, boilers and conversion burners. 


Add up all the advantages—and then compare! 
We think og find it good business to find 
out more it Silent Automatic—today! 


2 1953 
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VAUE: 
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Drop in to see your local General Electric distributor. Find out about 
the new G-E Electric Sink line. See how you'll profit by getting in or 


ACT NOW | the ground floor now. 


If you’d like details by mail, write General Electric Company, Major 
Appliance Division, Louisville 2, Kentucky. 


Disposalls® 


The fellow who quotes an installed price 
on an appliance—and that could be you— 
is generally a couple of steps ahead of 
competition. 


So why not take advantage of this two- 
way profit opportunity, asso many plumb- 
ers are already doing? Sell as well as install 
General Electric Dishwashers and Dis¢ 
posalls—it’s a business that’s right up 
your alley! 


Now a Written 
Five-Year Protection Plan 


Here’s the first plan of its kind in the his- 
tory of garbage disposers, and it works like 
this for you: For the first five years after 
customer purchase, GeneraleElectric will 
exchange any defective part for a like or 
similar part, without charge. That’s de- 
pendability your customers will appreciate 
—and an extra “plus” to make your sell- 
ing job a lot easier! 








Hr * 


BE SURE TO TELL YOUR CUSTOMERS... 


HAT over 100,000 garbage disposers are 
operating efficiently with septic tanks. 






THAT the General Electric Disposall 
actually helps keep drain lines clean. 
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up” in kitchens! 


WHY GENERAL ELECTRIC? 


Because those who are already in on 
the ground floor have found out: 


/ Surveys show that 53 out of 100 
* people prefer G-E appliances over 
all other brands. This means that 1 out 
of 2 of your potential customers is 
already pre-sold on G.E. 


And one of the reasons for this 

* great preference is that these ap- 
pliances are backed by the biggest 
newspaper, magazine, and TV adver- 
tising ever put behind an electric-sink 





WHY G-E DISPOSALL? 


Because the Disposall was designed 
with the plumber in mind. 


] Safety Twistop control is both sink- 

* stopper and strainer. Disposall 
runs only when Twistop is locked in 
drain opening. Twistop keeps food- 
wastes in and hands out. It’s an im- 
portant G-E safety feature. 


2 Permanently oil-lubricated Tim- 

* ken bearings give rugged depend- 
ability to this long-life appliance. 
Mean fewer service problems for you. 





WHY G-E DISHWASHER? 


Because it has the extra features which 
make it easier to sell. 


7 Women prefer the General Elec- 

* tric Undercounter Dishwasher, 
which glides out at a touch, loads 
easily, offers extra counter space for 
kitchen work, and pre-rinses the dishes. 


2 Special Calrod® heating unit keeps 
* hot water hotter than hands can 
stand—while the powerful spray-rub- 
wash-rinse action washes dirty dishes, 
glasses, silverware . . . even pots and 


price line. : ; 3 With your problems in mind, G.E. pans . . . really clean. 
es 3. G. E. is the leader in the plumbed- * has designed a new, simple-to- 3 Dishes fan-dried in electrically 
ua oe “in home-appliance field, having operate drain-enlarging tool and has > hiatal ale. 
pioneered for over 20 years in Dish- made available adapter flanges which 
washers and Disposalls. will adapt any kitchen sink to take the Large capacity that homemakers 
two- Both the G-E Disposal ‘sie Dit Disposall. Ai want wah holds average service for 
umb- 4, washer are easy and profitable to New General Electric written sight —inchaling tom: glasses. 
nstall install—and you benefit from the * 5-year protection plan makes the 5. Designed to satisfy strictest 
Dis- broad G-E service policy. : G-E Disposall easier to sell. * plumbing codes. 
t up 
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G-E Disposall (model FA-4). 
The finest food-waste dis- 
poser for your customers... 
quiet, efficient, safe. 


G-E Automatic Dishwasher (model 
UC-120A)—fits under existing 
counter surface—or may be installed 
as free-standing model. (Top extra.) 


G-E Electric Sink with Automatic Dish- 
washer (model SE-120A). New, pre- 
plumbed feature provides easy installa- 
tion of Disposall. 


GENERAL @@ ELECTRIC 
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NEW THRUSH TANKS 











ig 0 g T THE FIRST REAL IMPROVEMENT IN TANK DESIGN 


IN MANY YEARS! THRUSH ENGINEERING LEADS AGAIN! 
LARGE 
HERE’S AN ADDED convenience feature found only in Thrush bal 


Pressure Tanks! It saves your time! . . . saves labor! Reduces service bills! 


Pleases customers because you can get the system back in operation without 
delay. No need to drain the whole system. Just close the stop valve, open 


the drain and unscrew the Vacuum Breaker to allow air to enter the tank. 
A thirty gallon tank will drain in ten minutes. You get more for your 
money . . . build greater customer satisfaction, too . . . when you install 
genuine Thrush equipment. Ask your wholesaler about it or write Dept. A-6. 


TO BE SURE IT'S A GENUINE THRUSH PRESSURE TANK... 
LOOK FOR THE VACUUM BREAKER BEFORE YOU 
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P | Save 


(2 man-hours 
“18 DER BOILER. 


_ Two men do the work of three! 


Se 


Ua. 





Says Mr. Al Kingsreiter, of Hecher & 
Kingsreiter, for 20 years leading plumbing 
and heating specialists serving the 
Milwaukee area. 

i) 


"No wonder I’m sold on A. O. Smith’s Gas- 
fired Boilers! Take this HW-194 Model, for 
example, and compare it to a competitive 
make right on my own floor, both rated at 
195,000 Btu per hr! 


“First, it comes to me Completely assembled 
so it saves me the 8 extra hours needed to 
assemble the other unit. Next, I figure its 
lower weight and compactness save me up 
to 4 hours loading, unloading and handling 
time. Total saving: 12 man-hours or $48.00. 


"Then when you add the $30 worth of extra 
materials, equipment and parts needed on 
competitive makes that are not needed on 
A. O. Smith, things like thermostats, relays, 
etc... you end up with a saving of $78.00 
per boiler . . . and 2 men do the work of 3! 
With help as hard to come by as it is today 
-.. handling A. O. Smith is a real profitable 
pleasure!” 
eee 


You can figure on savings like this when 
you bid an installation of an A. O. Smith 
HW-.194 Boiler. For complete information 
on the A. O. Smith line of boilers, mail the 
coupon. 


A, O. Smith Corporation 

Permaglas «Heating Division, Dept. DE-653 

Kenkeokee, Wiinois 

Without obligation, send me complete information on 
the A. O. Smith line of Gas-fired Boilers and the advantages 


AO.Smith 
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The Trap that 
Built a Business 


No single item of the Webster line is better 
known to architects, engineers and heating 
contractors than the famous Webster 
Radiator Trap. More than three million of 
these traps were on the job in 1928 when 
Webster pioneered “Controlled-by-the- 
Weather” Steam Heating with the Webster 
Moderator System. The Webster Radiator 
Trap was a “grand daddy” in 1945 when 
Webster announced the development of 
Baseboard Heating. 


Webster Radiator Traps are in service in 
steam-heated buildings of every type. . . 
saving fuel dollars . . . holding steam in 
radiators or steam-using equipment until it 
has given up all of its useful heat. Webster 
Traps operate continuously, providing 


complete, automatic discharge of air and 
water of condensation. 


When you select Webster Radiator Traps, 
you get the dean of the Webster line . . . 
traps proved on the job for long, effective 
service life. Available in %”, 34” and 1” 
sizes for normal operating pressures up to 
15 lbs. per sq. inch. Choice of diaphragm 
or Sylphon Bellows types. Bulletins B-701 
and B-702 sent on request. 
Address Dept. DE-6 
WARREN WEBSTER & COMPANY 


Camden 5, N. J. Representatives in Principal U. S. Cities 
In Canada, Darling Brothers, Limited, Montreal 


CL) oGaltlerr 
HEATING 
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SOME OF THE FORECASTERS are trying to 
raise storm warnings again, by advising re- 
tailers to go easy on their inventory accumu- 
lations. 

They hint that the days of early 1949 may 
be at hand, when some retailers stocked up 
on high-priced stuff only to have distributor 
salesmen come around for the next several 
months offering the same products at 15 to 
20 percent off. 

These “see’ers-into-the-future” are first 
cousins to the other forecasters who, on Jan. 
1 of each year, predict that business will be 
good during the first quarter, may even be 
good for the first half, then will slip badly 
during the third quarter . . . and by the last 
three months of the year every businessman 
will have to take out a third mortgage to 
pay off the first two.. 

We suspect these forecasts have a familiar 
ring every year for at least two reasons: (1) 
By covering every possibility, the forecast- 
ers are bound to be right some of the time 
and, (2) By introducing a note of sensation- 
alism, they increase their readership (they 
think). This approach reminds us of the 
fable about the boy who hollered “wolf” too 
often—no one would believe it when the 
wolf did come. 


Let's Look at the Record 


Now predictions are an uncertain thing, 
and we certainly lay no claim to infallability. 
However, we’re proud to stand on the record 
of our own forecasters who, during the years 
following World War II, have been right a 
good percentage of the time. While some 
others in the industry were maintaining in 
the late 1940’s, for example, that new con- 
struction couldn’t keep up the stiff pace, 
D.E. was predicting that it would for years 
to come. And we are still predicting a high 
level of construction and good business. The 
need is there, as demonstrated by last 
month’s editorial. 

We merely point this out by way of quali- 


You Can't Do Business from an Empty Wagon! 





fying ourselves to render an opinion on the 
subject of inventory. 

We hear that many warehouses around 
the country are filled with high inventories. 
The answer to that, it seems to us, is that 
they have to be in order to keep pace with 
current sales. In the May issue of Survey of 
Current Business, published by the Depart- 
ment of Commerce, the ratio of total busi- 
ness inventories to sales was 1.5. This means 
businessmen had enough stock to take care 
of 1.5 months’ sales at current levels. 

About 80 percent of the $2.4 billion in- 
crease in inventories from last August oc- 
curs in areas other than those applicable to 
our industry—such as motor vehicles and 
other transportation equipment. 


inventories Are Down in Some Cases 

For other manufacturing groups, inven- 
tory sales ratios currently are below a year 
before—largely because of expanded sales. 

If inventories in some durable lines seem 
“moderately high,” the reason most likely 
is not a lack of sales, but an expansion of 
sales. 

All this, of course, may*be small comfort 
to the contractor or wholesaler who has had 
his fingers burned in the past by building a 
too-high inventory. However, we believe 
that the following principle regarding in- 
ventories should apply: 

Every businessman must buy and stock in 
relation to his current volume, his potential 
volume, his market and the needs of his cus- 
tomers. Caution, and a generous application 
of horse sense, must be exercised at all 
times, never forgetting, of course, that suc- 
cessful merchandising can never be realized 
when based on fear. 

The old adage still holds true: “You can’t 
do business from an empty wagon!” The 
company, or the industry, which buys con- 
fidently and sells vigorously will move far 
ahead in the race for consumer dollars. 




















Waco Plumbing Firms Hi 
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e But out of the tragedy, comes this story of 


THE PLUMBING AND HEATING 
FIRMS of Waco, Texas, were 
among the chief sufferers when 
a titanic tornado hit the down- 
town and fringe industrial dis- 
tricts on the afternoon of May 
11. Striking at 4:35, when most 
employes and many customers 
were still in the stores, the giant 
wind killed 113 persons, laid 
waste 44 square blocks of the 
shopping area, and caused dam- 
ages estimated at upwards of $20 
million. 

Typical of the devastation suf- 
fered by firms in our industry 
was that at the Dixie Plumbing 
Co. store and shop at South 11th 
and Webster, only a few blocks 
from the main downtown area. 
Despite the fact that the build- 
ings were constructed entirely 
of brick and steel, the tornado 
demolished all but the main 
showroom. 

Partners Adolph W. Langlotz 
and Lewis Goodwin estimate the 
inventory loss at upwards of 
$50,000, with from $15,000 to 
$20,000 in building replacement 
costs ahead. Most windows in 
the two side-by-side stores oper- 
ated by the firm exploded in a 
shower of tiny fragments due 
to the powerful suction of the 
tornado, while the entire second 
floor of the building on the right 


(Please turn to center of page 204) 


Plumbing industry commended for rescue work 


Following the devastating tornado, Mayor Ralph Wolf of 
Waco publicly congratulated the plumbing industry for its 
unselfish aid in the tremendous rescue program. Plumbing 
contractors were quick to respond to the emergency with 
all available equipment and manpower. 

With at least 200 people buried in the wreckage of stores 
and restaurants, contractors and their employees were im- 
mediately labeled “critical personnel,” and put to work 
locating gas lines, water lines, etc., which threatened fire 
and flooding in the stricken area. ; 

J. C. Farmer Plumbing Company was one of the first to 
respond, turning over all manpower, trucks, flashlights, 
lanterns, batteries, etc. to the rescue effort. In the photo 
below, a J. C. Farmer truck is shown with the wreckage 
of the five-story R. T. Dennis Company building visible 
in the background. Some 22 people were killed in this 
building alone. J. C. Farmer, head of the firm, was on the 
job night and day with his trucks, carrying away tons of 
debris in an effort to reach victims still buried. 


. 
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|| Hard By Big Tornado! 


/ of round-the-clock heroism... 














TYPICAL OF THE DAMAGE suffered by sev- 
eral Waco plumbing firms are these scenes of the 
showroom. and shop of Dixie Plumbing Co. Part- 
ners Adolph Langlotz and Lewis Goodwin esti- 
mate the inventory loss at $50,000, with from 
$15,000 to $20,000 in building replacement costs 
ahead. Most windows in the two side-by-side 
stores were broken by suction of the tornado, 
while the second floor of one building crashed to 
the street and yard in a mass of broken brick and 
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stone. Heavy plumbing fixtures which had been 
stored on the second floor were found all the way 
across the street, testifying to the force of the wind. 

“We were extremely fortunate from one stand- 
point,” Langlotz stated. “There were 17 employees 
in the building when the tornado struck, and yet 
we had only a few superficial injuries. Most of 
us jammed around the safe in the office and 
watched the neighborhood buildings go down all 
around us.” 
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THE RECENT DEVELOPMENTS in 
automatic flushing systems for 
plumbing fixtures provide con- 
tractors with another good sales 
approach to the vast moderniza- 
tion market in industrial plants, 
commercial buildings and insti- 
tutions. Such systems have ap- 
peal both from the viewpoints of 
management economy and public 
sanitation. 

This review of the develop- 
ment of automatic flushing sys- 
tems will enable contractors to 
sharpen up their sales story and 
brush up on design and installa- 
tion details. 


Operated By Electricity 


A new automatic flushing sys- 
tem for urinals is electrically 
operated. It is connected to the 
same standard 115 volt 60 cycle 
a.c. electric system used for 
lighting purposes in the build- 
ing. 

This system includes, essen- 
tially, a small motor operator di- 
rectly attached onto a flush 
valve where the usual operating 
handle is connected. This motor 


; a 
‘ _ 


Flush Valves and Vacuum 


First Article of a New Series 





AUTOMATIC FLUSHING SYSTEMS 


is controlled by a master time 
clock so that the urinals will be 
automatically flushed every five 
minutes during the daytime 
period when washroom traffic is 
heavy, and only once an hour at 
night. 

The time at which the five 
minute and one hour flushing 
periods start and stop is adjust- 
able over the 24 hour period to 
take care of any unusual periods 
of heavy or light traffic. Where 
a large battery of urinals is in- 
stalled, the flush valves are op- 
erated in sequence, thereby re- 
ducing the size of the water sup- 
ply header. : 

A variation of the master time 
clock system is an arrangement 
designed particularly for small 
installations involving only a 
single unit or a few urinals. This 
consists of a small electric timer 
located in the washroom and 
connected with the electric 
light, so that turning on the light 
starts the automatic flushing of 
the urinals every five minutes. 
Shutting off the light at night 
renders the system inoperative 
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until the next morning so that 
unnecessary flushing does not 
waste water. 

Another version of this auto- 
matic flushing system for small 





In existing installations, the motor 
operator (shown upper left) may be 
used to replace the standard valve 
handle. When actuated by the electric 
current, it will flush the valve in the 
same way as the manual operation. 
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At right: A typical wiring diagram for an auto- 
matic flushing system is shown here. Operated 
on a 24-hour cycle, the system can be set for 
any variation of day and night flushing. In 
office rest rooms, for example, each flush valve 
can be operated at intervals of once every five 
minutes through the day, and after 5 p.m., at 
intervals of once each hour. Many variations 
of this system are possible (details in article). 





installations employs an electric 
switch mounted in the door jam. 
In this arrangement, the open- 
ing of the washroom door closes 
the door switch to start the timer 
for a five minute period after 
which it stops. Just before the 
end of this period, the timer 
operates the motor operator un- 
til the door is again opened. This 
system is therefore user oper- 
ated and saves large quantities 
of water over a period of time. 

The latter system lends itself 
well to existing flush valve 
equipped installations because 
all that is required is to remove 
the flush valve handle, substi- 
tute a small motor operator, and 
provide the necessary electrical 
wiring to the timer. The flush 
valve itself is not changed and 
operates as usual for the re- 
quired flushing action. 

It is possible in some cases 
to use a single flush valve and 
associated motor operator to fs 
supply several urinal fixtures by 
connecting them to a common Rs ad 


supply branch from the flush 
(Please turn to top of page 204) 














LEWIS SAYS: 


EDITOR’S NOTE: In January, 323,000 babies were born, which is the 


second highest total ever recorded for the month. And, on the basis of 


marriage licenses issued so far this year, the birth rate is likely to go 
even higher. All of which means that demand for new and remodeled 
schools will soon reach record proportions. This article shows how 
one plumbing contractor is gearing his activities to get school contracts. 


Watch the Kid Population in 


If it's growing as 
fast as the national 
average - there's 
likely to be a record 
number of new and 
remodeled schools in 
your future... 


CENSUS FIGURES can be dull, 
or meaningful, depending on how 
you read them. As far as our own 
industry is concerned, they add 
up to this important clue to the 
contractor’s future: More kids 
highlight the need for more 
schools and more plumbing and 
heating installations—both new 
and remodeled. 

Take the case of Lewis Plumb- 
ing and Heating Co. of Portland, 
Oregon, which is charting its fu- 
ture, particularly where remod- 
eling jobs are concerned, by the 


census. These statistics have 
deen partly responsible for alert- 
ing Lewis’ manager, Roy Brown, 
to the growing opportunities in 
school remodeling. 

But first. let’s look at the trend 
to more chiliren, and to the con- 
sequent need for more and better 
schools, as it appears nationally. 

A change in the age makeup 
of the U.S. population, and the 
increased size of families, is 
opening new opportunities in the 
school market. Today, there are 
65 percent more children under 
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five years of age than in 1940. 

In January, 323,000 babies 
were born, which is the second 
highest total ever recorded for a 
January. And, on the basis of a 
near record number of marriage 
licenses issued so far this year, 
the national birth rate is likely 
to go even higher—emphasizing, 
even further, the ever-increasing 
need for new and remodeled 
school facilities. 

Population shifts are also 
highly significant in predicting 
the school-remodeling future. In 











Yc 





the cas 
tion ju 
tween | 
Oregon 
the cou 
big hea 

Lewi: 
Fernwo 
lustrate 
turned 
19, the 
of Com: 
on the 
27, noo! 
days in 








ies 


ig 








Your Town 


the case of Oregon, its popula- 
tion jumped 39.6 percent be- 
tween 1940-50. Overcrowding in 
Oregon schools, as elsewhere in 
the country, was one of 1951’s 
big headlines. 

Lewis’ remodeling of the 
Fernwood elementary school il- 
lustrates how statistics were 
turned into a contract. On Aug. 
19, the Oregon Daily Journal 
of Commerce carried bid notices 
on the school project, due Aug. 
27, noon. That gave Lewis eight 
days in which to do some think- 


ing. Fernwood looked like a 
$10,000 job. Not big—but big 
enough. Specifically the job 
called for: tieing into existing 
lines, handling the mechanical 
work (sheet metal, ventilation, 
plumbing, preliminary electri- 
cal), installing children’s and 
faculty’s cafeterias. Needed was 
a booster hot water heater (180- 
deg. F), connections for service 
and scullery sinks, electrical out- 
lets for ranges, and installation 
of fin tube baseboard radiation, 
18 lined 2-in. fin pipes in two 


83 





EVERYBODY likes kids, but 
at the Lewis Plumbing and 
Heating Co. of Portland, Ore- 
gon, there’s an extra reason. 
More kids, says general man- 
ager Roy Brown (above left), 
mean more schools and more 
remodeling jobs. The Lewis 
approach to school remodeling 
is described in this story of a 
typical job. Here, Brown is 
discussing plans for the Fern- 
wood elementary school with 
the plumbing superintendent. 





rows. Lewis does only the 
plumbing, ventilating and heat- 
ing, going outside for other subs. 

But the big question in con- 
sidering the Fernwood job—or 
any other small school remodel- 
ing is: is it worth the effort? 
Lewis says “yes” and with reason, 

Most smal] school jobs net the 
mechanical contractor about 4 
percent on sub bids. There's 
relatively quick turnover in in- 
vestment. Pay is on a progres- 
sive rate, and Lewis figures to 


(Please turn to next page) 

















































School remodeling needs make the news... .consinucd 
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THIS HEADLINE, from a midwestern daily, is tyical of many now appear- 
ing in newspapers throughout the country. It provides a tip-off for plumbing 
and heating contractors on the ever-growing need for new and remodeled 
school facilities, as the nation’s school building program falls farther and 
farther behind in its race with the stork. j 


(Continued from page 83) 

get its money out, its men off the 
job within 2-4 months. Some- 
times jobs don’t run over 90 
days. Rough-in a house job, and 
you tie up perhaps three-fourths 
of the contract price. School jobs 
are sure payers. And you get 
paid at month’s end for what 
work you've put in. 

Of course, even if Lewis bids 
low, it might not be low enough 
to allow the job to go through. 
School boards aren’t wealthy— 


and Lewis keeps this in mind. 
Right now about a dozen school 
remodeling jobs are in progress 
in and around Portland. Lewis 
has three of them—more than 
any contractor in the area. 
How come? Because Lewis 
works with institutional archi- 
tects and planners. A few years 
ago the company landed a hospi- 
tal job (state financed, as are the 
schools). It was a big job, $100,- 
000, but the state couldn’t go 
ahead with the project — not 
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enough money. Lewis huddled 
with the architects, showed them 
where they could slice 2 percent 
off its contract. Thus, a savings 
of only $2,000 on the plumbing 
contract (plus a few slices else- 
where) got the project rolling, 
and gave Lewis a $98,000 job. 

Even though it’s cognizant 
that school bids must be low, 
Lewis expects (and gets) its 4 
percent on sub contractors’ bids 
for expediting the whole works. 
Says Brown, “Plumbing con- 
tractors who figure they can 
throw in all the costs of getting 
subs and managing a job—and 
throw this labor in for free—are 
merely slicing about 4 percent 
from their own profits.” 


How He Works With Subs 


Lewis makes it a practice to 
play no favorites in subs. It asks 
only reputable subcontractors 
to submit bids, and it goes 
strictly by bids. Thus, on the 
Fernwood job, it called in four 
subcontractors to bid each of 
the other categories of work 
necessary: electrical, sheet met- 
al, appliances. Brown gave his 
subs up until the morning the 
master bid was due, about two 
hours before bid closing. 

“Time enough,” says Lewis, 
“particularly on small remodel- 
ings.” But this is predicated on 
knowing your _ subcontractors, 
because they phone in their 
bids and confirm them the next 
day by mail. Lewis would be in 
a fix if an irresponsible sub 
changed his verbal bid to a high- 
er figure on confirmation. 

With school jobs, there are 
some technicalities to remember. 
Often you can’t work until after 
school’s out—until after 3:15 
p.m. That means overtime. If 
there’s a main to be changed- 
over, it may mean working al! 
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night. Subs have to be posted 
on these working conditions. In 
the Portland area, for example, 
journeymen get time and a half 
after 4:30 p.m.; steamfitters get 
double time. But with it all, 
these small school remodelings 
keep Lewis’ work force of skilled 
men employed and _ together. 
Another fly in the bidding oint- 
ment for this area: almost all 
State-financed jobs require Ore- 
gon-made products wherever 
possible (5 percent is used as 
differentiation 
nomical” and “uneconomical” in 
this respect). Sometimes Brown 
has to scurry around, checking 
to see what products he can get 
delivery on from Oregon con- 
cerns, when actually it might be 


between “eco- 


easier to order them out-of-state. 
Usually, about 50 percent of the 
materials that go into a remodel- 
ing job are Oregon produced. 
Steel pipe and fittings usually 
come from other states, as do 
most fixtures. 

When bids for the Fernwood 
remodeling job were opened, 
Lewis Plumbing and Heating 
Inc. had the mechanical contract. 
It had made 4 percent on its subs, 
a decent profit, and added Fern- 
wood to its growing list of school 
remodelings. 

Meanwhile, Brown keeps an 
eye on the census. He has al- 
ready begun work on Portland’s 
newest school, and has been 
alerted by the school board for 
bidding on half a dozen or more 





Boyker says .. . Put LIFE in your displays to sell more appliances! 


new and remodeling projects. 

Three men were assigned to 
the Fernwood job: a journeyman 
(who also acts as superintend- 
ent), a laborer for the excavation 
work, and a steamfitter. Prob- 
ably within 90 days Lewis will 
be off the job, have its money and 
its profit out—and be on another. 

Roy Brown agrees that many 
plumbing contractors snub 
small school jobs. “Can’t see 
why, though. Of course, we’ve 
had school contracts up to $115.,- 
000, which are nice when you 
can get them. 

“However, it’s in remodeling 
where you invest the least and 
are most assured of getting your 
investment back with a maxi- 
mum profit return,” 























A LITTLE SHOWMANSHIP goes a long way in 
selling, and Robert Boyker, president of Boyker’s 
Plumbing and Heating Co. in Seattle, makes 
effective use of that sales axiom to build appliance 
sales volume. Prospects visiting the Boyker 
show room are likely to see a meal being 


cooked on a new range, an automatic washer 
performing its duties, or a food waste disposer in 
action. Every display at Boyker’s is a “live” one 
with plenty of color and motion to attract the eyes 
and purses of prospects. You can read all about 
the Boyker method in D.E. next month. 





85 








YOUR STAKE IN AIR CONDITIONING: 








How Big Is It? 


For CONTRACTORS who haven’t 
already done so, June is a good 
time to climb aboard the 1953 air 
conditioning sales wagon. 

This is the opinion of industry 
leaders interviewed for this 
series of articles. Generally, they 
give the following reasons: 
—Sales will reach the highest 

point in history—ranging about 

50 percent ahead of last year 

and nearly 2000 percent ahead 

of 1946 (see chart). 

—As more and more air condi- 
tioning units and systems are 
installed, the pre-sold market 
—comprised of people who en- 
joy air conditioning in the 
homes of friends and neigh- 
bors—will grow. 

—By 1955, air conditioning sales 
should reach an annual rate of 
one million units, according to 
projections based on rapidly 
expanding acceptance. 


It's No Longer a Luxury 

—Air conditioning is no longer 
considered a luxury. Thanks 
to mass production techniques 
now prevailing, its prices are 
competitive with the desire 
products of other industries. 

—Product performance and styl- 
ing are better than ever. With 
nearly 400 percent more man- 
ufacturers in the field this year 


Bst (see facing page), 
competition among manufac- 
turers for dealer outlets and 
consumer markets is becoming 
stiffer. Therefore, better pro- 
ducts are the result. 

—Air conditioning has been de- 
scribed as a “movement” of the 
times . . . like refrigerators in 
the 20’s, radios in the 30’s and 
TV in the 40’s. 

—Weather forecasters, generally, 
look for a hot summer, which 
is an essential ingredient to 
booming sales. 


Who's the Logical Outlet 


—Plumbing and heating con- 
tractors are’the logical retail 
outlets for air conditioning. 
Their pre-eminence in the de- 
sign and installation of central 
and packaged cooling is un- 
questioned, and the emergence 
of many as outstanding mer- 
chandisers makes them an in- 
creasingly important factor in 
the sale of room units. 

This final point was given 
added authority by the statement 
of Fred J. Laughna before the 
recent meeting of the Central 
Supply Assn. in Chicago. 

Mr. Laughna, who is assistant 
sales manager of the Airtemp 
Division of Chrysler Corp., said: 
“Up to now, manufacturers have 
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been experimenting with distri- 
bution to find the right method. 
On the basis of this experimenta- 
tion, we believe heating and 
plumbing contractor-dealers are 
the best outlets.” 

Heating and plumbing con- 
tractors, Laughna said, have ac- 
cess to homes, know the home- 
owner and, by and large, have 
the confidence of their customers. 
Inasmuch as the successful air 
conditioning business requires 
a combination of expert selling, 
sound application engineering, 
correct installation and mainte- 
nance, the plumbing and heat- 
ing contractor is’ in an enviable 
position to “corner” the market 
if he takes advantage of all these 
points, Laughna believes. 


Roughhousing Ahead 


There are some who are con- 
cerned about the competitive 
roughhousing which apparently 
lies ahead. However, tradition 
shows that there is little to fear 
in this regard. John M. Otter, 
vice president and general man- 
ager of Philco’s refrigeration 
division, has this to say: 

“Room air conditioner selling 
will be an intensely competitive 
business this year and in the 
years to come. This is not only 


(Please turn to top of page 234) 
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Air Conditioning Product Directory: 


EDITOR’S NOTE: A sstriking indication of the rapid 
growth of the air conditioning industry in the span of 
just one year is the increased number of manufacturers 
who have entered the field. In 1952 there were only 20 
firms manufacturing air conditioning equipment. This 
year, there are 130—80 of them making window type 
room coolers alone. 


Room Coolers 

Admiral Corporation, 3800 Cortland St., Chicago 47. 

Airtemp Div., Chrysler Corporation, 1600 Webster St., 
Dayton, Ohio. 

Ajax Corporation of America, 2509 Washington Ave., 
Evansville 14, Ind. 

American Radiator & Standard Sanitary Corp., P. O. 
Box 1226, Pittsburgh 30. 

Bryant Heater Div., Affiliated Gas Equipment, Inc., 
17825 St. Clair Ave., Cleveland 10. : 

Carrier Corporation, 300 S. Geddes St., Syracuse, N. Y. 

Coolerator Company, 128 W. First St., Duluth 1, Minn. 

Crosley Division, Avco Manufacturing Corporation, 
1329 Arlington St., Cincinnati 25. 

Crane Company, 836 S. Michigan Ave., Chicago 5. 

The Dayton Pump & Manufacturing Company, 500 N. 
Webster St., Dayton 1, Ohio. 

Deering Air Conditioning Co., 1069 Celestial St., Cin- 
cinnati 2. 

Fedders-Quigan Corporation, 87 Tonawanda St., Buf- 
alo 7, N. Y. 


Fresh-nd-Aire Company, Div. of Cory Corp., 221 N. 
LaSalle St., Chicago 1. 

Frigidaire Division, General Motors Corp., 300 Taylor 
St., Dayton 1, Ohio. 

Frigid, Incorporated, 128-168 Thirty Second St., 
Brooklyn 32, N. Y. 

General Electric Co., Major Appliance Div., 310 W. 
Liberty St., Louisville 2, Ky. 

Gibson Refrigerator Company, 555 W. Williams St., 
Greenville, Mich. 

The Heil Company, 3000 W. Montana St., Milwaukee 1. 

Hupp Corporation, 1250 W. 76th St., Cleveland 2. 

International Harvester Co., 180 N. Michigan Ave., 
Chicago 1. 

Kelvinator Division, Nash-Kelvinator Corporation, 
14250 Plymouth Rd., Detroit 32. 

L. J. Mueller Furnace Co., 2005 W. Oklahoma Ave., 
Milwaukee 15. 

Magic Chef, Inc., 1641 S. Kingshighway Blvd., St. 
Louis 10. 

Mitchell Manufacturing Co., 2525 N. Clybourn Ave., 
Chicago 14. 

National Steel Construction Co., 500 Myrtle Ave., 
Seattle 8, Wash. 

Philco Corp., Tioga & C Sts., Philadelphia 34. 

Quiet-Heet Mfg. Corp., 46 Oliver St., Newark 5, N. J. 

Remington Air Conditioning Div., Remington Corp., 
Willey St., Auburn, N. Y. 

RCA Victor Div., Radio Corporation of America, Front 


(Please turn to center of page 215) 
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1953—600,000 (est.) 





1952—420,000 





1951—201,000 





1950—200,000 





1949— 89,000 





1946— 30,000 
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Fuel shortages will never shut down this factory. It's equipped 
to operate on any fuel—coal, oil, or gas—or any combination 
of the three. The piping is a model of efficiency, too... 


FUEL SHORTAGES won't shut 
down the Arcadia Works of the 
Nicholson File Co., Anderson, 
Ind. Their recently modernized 
heating system is equipped to op- 
erate on any fuel—coal, oil or gas 
—or any combination of the 
three. But there is a uniqueness 
about the gas fuel. 

The Arcadia Works was lo- 
cated at Anderson because there 
was originally a large supply of 
natural gas there—this region 
was known at that time (1896) 
as the gas belt. In time, the gas 
supply was depleted and industry 
turned to coal. Now gas is avail- 
able once more—this time from 
the Big Inch pipe line from 
Texas. However, only one boiler 
(Fig. 4) at the Arcadia Works is 
normally gas fired. 

Indiana coal is the basic fuel 
for the boilers. It is dumped from 


railroad cars into an undertrack 
hopper where it is crushed, and 
then stored in the yard. As coal is 
needed, it is elevated by a ver- 
tical bucket conveyor to the pent 
house where a drag conveyor dis- 
tributes it to an overhead coal 
storage bunker. 

Coal from the bunker dis- 
charges through chutes down to 
traveling grate stokers (Fig. 1). 
The grates move toward the rear 
of the furnaces and discharge ash 
continuously. The first two-thirds 
of the grates are covered with 
blazing fire. The last third allows 
the ash to start cooling before it 
falls into the pit below the 
boilers. The speed of the grate 
movement is regulated auto- 
matically, although manual ad- 
justments can be made (Fig. 5). 

Pneumatic controls make oper- 
ation as automatic as is practic- 
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able. The controls can be oper- 
ated by air from the compressor 
shown in Fig. 7, or by process air 
stored in the receiver (Fig. 3). 
Controls, gages, meters and in- 
dicators are mounted on the con- 
trol panel shown in Fig. 9. They 
regulate combustion automatical- 
ly by controlling draft, fuel sup- 
ply and flue gas exhaust. Regard- 
less of the fuel burned, combus- 
tion is equally automatic. 
Combustion air through the 
firebed is supplied by forced 
draft fans. Over-the-fire air to 
burn volatile gases is supplied by 
fans like that in Fig. 8, and com- 
plete combustion is maintained 
by the flue gas analyzer shown 
in Fig. 12. The flow of flue gases 
is regulated by the pneumatic 
control shown in Fig. 11. 
Steam generated by the boilers 
(Please turn to top of page 154) 

















Two stokers fire the 2-drum water tube boilers. Each generates 
40,000 lb. of steam per hr. and develop 1,212 hp. each. The 
gage at the right shows the boiler water level. If the water 
level is either too high or too low, a warning alarm is sounded. 
The two conversion burners (for oil) are shown on the platform. 


Boiler feedwater equipment is shown in the photo below. 
Over the feedwater pumps at the left is the water softener 
tank. Water softening equipment is operated automatically 
by pneumatic controls. Shown at the right are water filters. Water 
is treated, filtered and heated before it is fed to the boilers. 





The process air system is shown here. The air receiver is at the 
left and the aftercooler at the right. Air from compressors 
passes through the watercooled aftercooler to contract and cool 
before being stored in the receiver. By using a pressure reducing 
valve, controls for the compressor are operated from this system. 





ready for immediate use in the 
event of any emergency. It can also 
be used at any time to supplement the 
other two boilers which are shown in 
Fig. 1 at the left. Thus, the plant is 
equipped for coal, oil or gas firing. 


4 This gas-fired marine boiler stands 


i" Operation of the stoker controls 


regulates the steam pressure which 
is indicated on the circular gage 
at the left. The design steam pressure 
is 250 psi, while the working steam 
pressure is 140 psi. Additional photos 
of this installation are on page 154. 








Here's how one man- 
ufacturer and his 
Milwaukee distributor 
used the Bay City 
Story to stimulate 
contractor interest 

in remodeling... 


VVVVVVVVVVVVVVVVVVVvVvVvVvVvVvVvVvVvy 


FIFTY PLUMBING AND HEATING 
contractors, a wholesaler and a 
manufacturer met on common 
ground last month with their 
leading business publication to 
write another chapter in success- 
ful merchandising. The scene 
was the showroom of the Esche 
Supply Co., in Milwaukee, where 
the 50 contractors were special 
guests of Clayton and Lambert 
Mfg. Co. at a “remodeling sales 
party.” 

Chief purpose of the meeting 
was to stimulate contractor in- 
terest in selling modernization to 
homes, industrial plants, farms 
and institutions. A new sound 
slide film, just produced by Do- 
MESTIC ENGINEERING, was used to 
dramatize the sales potential. 

Entitled “The Bay City Story,” 
the film is based on Domestic 
ENGINEERING’s survey last fall of 
remodeling needs in the typical 
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J ates TIP: Try a Remodeling 


American community of Bay 
City, Mich. Two out of every five 
homeowners, the survey showed, 
plan to remodel some major por- 
tion of their plumbing, heating, 
kitchens or laundries before the 
end of 1954. 

From all indications, the meet- 
ing achieved its purpose, as evi- 


denced by these comments: 
“, . I didn’t realize the market 
was so big,” said one. “. . . It 


really lays it on the line,” said 
another. “Never knew I had so 
many prospects for remodeling 
jobs,” remarked a third, etc., etc. 

Ninety-three slides showed in 
dramatic fashion just how active 
the remodeling market is. View- 
ers, in effect, actually became 
members of the survey team and 
saw for themselves that more 
than half the homes are over 30 
years old—that owners want and 
need new plumbing, heating and 











Sa 


applian 
the sal 
rooms, 
heating 
in con 
buildin; 
better t 
big-tick 
film poi 

In ad 
market, 
gestions 

For € 
more tk 
with w 
than wi 
Suggest 
these b 

The v 
up the 
headqu: 
plays ef 
zation ; 
room fi 
that kne 





say 
ive 
ed, 
or- 
ng, 
che 











TE, 


ee 


i I 
as | | 
' cs i 


mee — 
SRL ER RLM IS LS ME IOIO NT 5 LEE, 


MORE THAN 50 contractors attended a 
“remodeling sales party” in Milwaukee 
last month. A feature of the program was 
Domestic Engineering’s new slide film “The 
Bay City Story.” In the photo, a D.E. rep- 
resentative is shown addressing the group. 


Sales Party... 


appliances. The scenes illustrate 
the sales possibilities in bath- 
rooms, kitchens, laundries and 
heating, as well as on farms and 
in commercial and _ industrial 
buildings. Institutions, too, are 
better than average prospects for 
big-ticket remodeling jobs, the 
film points out. 

In addition to pin-pointing the 
market, the film offers many sug- 
gestions for selling. 

For example, it is shown that 
more big plumbing jobs start 
with water heater replacement 
than with any other single item. 
Suggestions for selling “up” to 
these bigger jobs are given. 

The viewers learned how to set 
up their stores as remodeling 
headquarters and arrange dis- 
plays effectively to sell moderni- 
zation jobs right off the show- 
room floor. Several slides show 
that knowledge of modernization 


financing is an important selling 
tool and often means the differ- 
ence between a job sold and a 
job lost. 

In addition, the film offers 
many other suggestions for locat- 
ing and selling prospects for 
modernization jobs. 

For example, many contrac- 
tors who are successful in selling 
remodeling pay commissions to 
journeymen for leads that end 
up as a sale. This not only sells 
remodeling jobs but makes the 
repair end of the business serve 
the selling end. 

Other scenes show how an “in- 
formal” partnership between 
contractor, wholesaler and man- 
ufacturer is another way to help 
build remodeling sales. (The 
Milwaukee meeting itself was a 
good illustration of this point.) 

The contractor customers of 


(Please turn to center of next page) 
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SCENE of the “Bay City” premiere was Esche Supply, Milwaukee. 
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Film Facts: 


e@THE BAY CITY STORY is a sound slide 
film with 93 scenes—requiring 25 
minutes running time. 


e@lT IS BASED on Domestic Engineering's 
survey last fall of remodeling needs in 
the typical American community of Bay 
City, Mich. 


e@lT DRAMATIZES the potential business 
to be found in plumbing, heating, kitchen 
and laundry modernization in homes, fac- 
tories, farms and institutions. 


e@lT SHOWS how contractors, wholesalers 

and manufacturers can build a more 
profitable business by promoting mod- 
ernization. 


elT INTRODUCES a new sales kit, which 
is designed to help sell remedeling. 


elT IS AVAILABLE for showing at a 
limited number of industry meetings 
(sponsored by manufacturers, whole- 
salers or contractors) where a full 
knowledge of the remodeling potential 
and ways and means of selling it will 
help to stimulate the prosperity of our 
industry. 


®IT IS ANOTHER contribution to the 
long line of industry services available 
to readers of this publication. 





HIS PARTY: Shown above is John 
Henderson of Louisville, Ky., regional 
manager for Clayton & Lambert Mfg. 
Co., who sponsored the “sales party.” 


, > 
Remodeling Success Story p> 
















































SALES TIP...continued 


Editor 
1801 Prairie Ave. 
Chicago 16 





Count me in... | want fo sell more 
remodeling in 1953! 


Please tell me how I can get Domestic ENGINEERING’S Remod- 
eling Sales Kit and participate in the biggest all-industry 
sales drive ever undertaken. 


YOU, TOO, can participate in 
the biggest all-industry sales 
drive ever undertaken by send- 
ing in the coupon today for 
further information, The Sales 
Kit, which programs an entire 
year’s remodeling promotion, 
comes in four quarterly install- 
ments, A new kit is to be issued 
every three months and partic- 
ipants in the entire series will 
automatically receive succeed- 
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(Continued from preceding page) 
Esche Supply Co. also learned 
that, in the final analysis, it is 
each one’s job to determine just 
what his success in the modern- 
ization field will be. 

As several scenes point out, 
the biggest opportunities for ex- 
panding a business lie in the field 
of remodeling. New construction, 
while a good market now, is 
definitely limited and profit 
margins are slim or non-existent. 

For the Milwaukee contrac- 
tors, some of the most interest- 
ing slides in the film proved to 
be those illustrating the largest 
selection of sales aids ever put 
together for the specific purpose 
of promoting modernization. 
These selling helps are part of 
the Remodeling Sales Kit (see 
coupon above), which is avail- 
able to readers of this publica- 
tion. ‘ 

All in all, the Milwaukee pre- 
view of the “Bay City Story” did 
more than stimulate contractor 
interest in remodeling—it stimu- 
lated action as well. Future is- 
sues will show how some of these 
contractors are selling moderniz- 
ation by using the Sales Kit. 





Remodeling Success Story... 





j 
Contractor uses modernization kit . . . and sells 


three remodeling jobs the first week! 


EVIDENCE IS MOUNTING that the Remodeling Sales Kit, 
which was designed to stimulate modernization business 
in our industry, is doing just that. At the May 14 sales 
meeting of the Esche Supply Co. (preceding pages), your 
editors interviewed Walter Westfahl on the results he has 


had through use of the kit. Mr. Westfahl, incidentally, 
was the first contractor in Milwaukee to order a kit. 
“During the first week I had the kit,” Westfahl said, “I 
sold three complete bathroom jobs—in homes 30, 28 and 
6 years old. These sales were a direct result of selling 


materials contained in the kit!” In the photo, Westfahl is 
shown describing his experience with the Modernization 


Procedure Manual to a D.E. representative (center) and 
O. G. Esche, Milwaukee wholesaler. See the July issue 


for a complete story of Mr. Westfahl’s experience. 
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Above and at right: Mobile showroom 
of the Peerless Plumbers’ Supply Co. 
At far right, plumbing contractor 
Walter Slocombe demonstrates a spray 
faucet for a customer, while Peerless 
salesman, Charles Feeney, looks on. 








Rolling Showroom... 


...gathers remodeling business for customers of this wholesaler 


The PEERLESS PLUMBERS Sup- 
ply Company of Springfield, II1., 
can boast that every one of its 
contractor-dealer customers has 
a showroom—or at least a part- 
time showroom, 

The secret is a mobile display. 
Outfitted with fixtures, panel 
heating tubes at the ceiling and 
appliances, the traveling show- 
room provides sales ammunition 
for the drive to build remodeling 


business. 
Gene Engel, manager of Peer- 





less, that the mobile 
showroom serves a two-fold pur- 
pose. It not only provides dis- 
plays for on-the-spot sales by 
contractors, but points up the 
advantages of showroom selling. 


reports 


When the idea was first pro- 
posed, it was felt that “giving” 
contractors a showroom might 
influence them against building 
one of their own. However, ex- 
perience has shown that just the 
opposite is true—most dealers 


come to the conclusion that a 


93 





showroom of their own would be 
even more productive. A num- 
ber of them already have plans 
in the making. 

A typical showing for a plumb- 
ing contractor is preceeded by 
carefully planned newspaper an- 
nouncements and is frequently 
tied in with some local event 
such as a county fair, Peerless 
lends a hand with the prepara- 
tion of this advertising. In small 
communities the presence of the 


(Please turn to center of page 211) 
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for a close-up look at the five 
industry meetings held last month 


The products you sell are getting better and better. .. . pp. 99 
and 101 , 


After 71 years, a new name... . p. 100 


Fight against bid shopping gaining ground... . p. 103 


She takes it off, and the viewers learn about selling. . . . p. 96 
1953 . . . a poor time for business to fear the future. . . . p. 97 
OHI hears all about selling. . . . pps. 95 and 96 
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CONVENTION REPORT: 





OHI hears all about selling and ways 


to build business... 


THE NEED FOR SALES initiative 
and hard work was stressed by 
speaker after speaker at the Oil 
Heat Institute convention, held in 
Chicago, “Work is the Key to 
53” was the official slogan, and it 
was emphasized throughout the 
session by skits, panel discussions 
and speeches. 

Ideas for increasing the use of 
oil heat were everywhere. Tom 
McDonald, Minneapolis-Honey- 
well vice president, said heating 
equipment needs to be sold as the 
answer to dreams, prestige, 
health and security—and not 
merely as nuts and bolts. He said 
consumers don’t want things any 
more, but rather the comfort and 
pride of ownership those things 
provide. The heating story needs 


to be told in terms that hit people 
where they buy—in their emo- 
tions, he said. 

McDonald cited the Bay City 
(Michigan) modernization sur- 
vey conducted by Domestic EN- 
GINEERING last Fall to point out 
that 55 percent of families do not 
know the name of a heating con- 
tractor, and yet the same survey 
showed that 21 percent of fam- 
ilies plan to modernize their heat- 
ing systems within two years. 
He said Minneapolis-Honeywell 
studies show that 60 percent 
should modernize and need it. 

“Something must be wrong 
with our sales methods,” McDon- 
ald said, “when only one out of 
three who should modernize in- 


(Please turn to cet.ter of next page) 





WORK IS THE KEY TO ’53 was the official slogan of the OHI convention in 
Chicago. Shown in the photo are T. A. Crawford, left, general manager of 
Timken Silent Automatic Div. and retiring OHI president, and John Gibson, 
vice-president of Automatic Oil Heating Company of Chicago. Gibson told 
his listeners that the contractor’s best source of heating prospects is satisfied 
users, and the next best is salesmen. “Therefore,” he said, “all jobs should 
be engineered with the utmost accuracy and salesmen carefully selected.” 
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Tom McDonald 


REMODELING! 


1953's Best Opportunity for 
Heating Contractors 


IN HIS TALK last month at the 
OHI convention, Tom McDonald, 
vice president of Minneapolis- 
Honeywell, said that the best op- 
portunity for increasing business 
today is in the remodeling field. 
To emphasize his point, McDon- 
ald cited the following facts from 
DomEsSTIC ENGINEERING’S recent 
survey of remodeling needs in 


Bay City, Mich.: 


@The Bay City Survey showed that 
more than 55 percent of the peo- 
ple interviewed do not know the 
name, of a heating contractor. 
This proves, said McDonald, that 
the contractor must advertise 
even more frequently to achieve 
name recognition. 


@Thirty-one percent of the homes 
use hand-fired systems and 40 
percent have no_ thermostatic 
control. Contractors should do 
everything they can, McDonald 
said, to dispel the belief that 
heating discomfort is a reality 
people have to learn to live with. 


@The Bay City survey showed 
that 21 percent plan to modern- 
ize their heating within two 
years. This is further proof of 
the contractor’s unprecedented 
opportunity to sell remodeling, 
McDonald said. 


continued... 
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GETTING DOWN TO THE BARE 
FACTS of selling, L. A. Casler, execu- 
tive vice president of Eureka Williams 
Corp., and a panel of Williams’ execu- 
tives (shown above) brought down the 
house with the help of the young lady 
shown here, as they dramatized busi- 
ness-building ideas for the convention. 
She assisted in the skit by carrying pla- 
cards illustrating the ideas (see above). 
Heating surveys were cited by Casler 
as being most effective in hunting pros- 
pects. It was reported that not a single 
contractor left his seat during the skit, 
which is evidence of the increased in- 


terest in selling. 


(Continued from preceding page) 
dicates a desire to do so. 

“We will do all right as long as 
the new home market holds up,” 
the speaker said, “but we who de- 
pend on it will fare no better 
than sub-contractors, largely de- 
pendent upon what someone else 
builds. And we will profit pretty 
much as the building industry 
lets us. Or—we can go in the 
other direction and instead of be- 
ing “sub” contractors . become 
“prime” contractors in the mod- 
ernization and replacement field. 
In that field we can select our 
own customers and be assured of 
good profits and year-around 
work,” 

More sales effort should be di- 
rected to women, McDonald said, 
because it is the woman of the 


house who has to live with the 
heating system more than anyone 
else. And, he continued, it is the 
woman who has to take care of 
the kids when they catch cold 
from playing on drafty floors. 

“Above all, make what we 
have to sell easy to buy and easy 
to pay for. I suggest that you im- 
mediately determine whether or 
not the open-end mortgage sys- 
tem of financing is available in 
your city. Lending institutions 
are particularly interested in 
making such loans for the pur- 
pose of improving real estate, 
which the replacement of a worn 
out heating system will do. They 
have found that loans on heating 
equipment have the best repay- 
ment record.” 

Let’s start now to sell a new 
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concept of heating comfort .. . 
and not a concept that is just a 
step better than a wood-burning 
stove setting in the middle of a 
room, McDonald concluded. 

Claude Potts, general sales 
manager of the U. S. Machine Di- 
vision of Stewart-Warner, put 
the situation forcefully when he 
said, “We have to begin mer- 
chandising or factories will begin 
laying off workers.” He said the 
first thing needed to begin that 
merchandising is to attract good 
retail salesmen. 

Good salesmen will be at- 
tracted by the word spread by 
customer service, by an eye-ap- 
pealing showroom and by a good 
business reputation, he believes. 
“Good salesmen will be retained 

(Please turn to center of page 223) 
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REPORT .. . continued 





SALES OUTLOOK... 


is the chief 


THE SALES PICTURE for plumb- 
ing, heating, air conditioning 
and appliances continues to look 
bright despite stiffer competition 
all across the board. 

That, in essence, was what 
some 600 members of the Cen- 
tral Supply Assn. learned at the 
association’s Spring Meeting 
held in Chicago last month. 

Thomas F. Holden, president 
of the F. W. Dodge Corporation, 
set the keynote when he stated: 
“I think this is a poor time for 
any American businessman to 
fear the future. There are too 
many factors pointing to a con- 
tinued expanding economy, es- 
pecially in the construction in- 
dustry in which plumbing, heat- 
ing and air conditioning play 
such an important role.” 


Favorable Factors Listed 


Mr. Holden cited the growing 
remodeling market and booming 
new construction as favorable 
market factors. He _ strongly 
urged contractors and whole- 
salers to follow a policy of 
“building for an expanding eco- 
nomy,” rather than one of en- 
trenchment. 

In discussing the appliance 
picture, Ralph C. Cameron, man- 
ager of dishwasher and disposer 
sales for Hotpoint, Inc., pointed 
out a shift toward the plumbing 
and heating wholesaler and con- 
tractor in the distribution poli- 
cies of appliance manufacturers. 
His company expects to sell 
more appliances in the next five 
years than it did in the last 75 
and he feels that aggressive 


topic at CSA 


dealers can do the same by get- 
ting “in” on the ground floor. 

Mr. Cameron stated, however. 
that sales won’t be handed out 
on a platter—the growing buy- 
ers’ market demands creative 
selling, which he defined as “‘sell- 
ing a product to prospects who 
need that product but haven’t 
yet realized it.” Manufacturers 
will be helping all they can but 
the real selling effort must be 
applied at the point of sale by 
one salesman selling one appli- 
ance to one prospect. 


Why Push Appliances? 


In conclusion, Cameron told 
association members that they 
should handle appliances be- 
cause their dealers—the plumb- 
ing contractors—are the most 
logical persons to sell and install 
them. The plumbing contractor 
knows best how to install water- 
bearing appliances, he already 
knows what problems the own- 
ers will face and he is in the 
best position to quote an installed 
price, Cameron stated. 

Among other speakers at the 
meeting were Robert W. Lear, 
manager of advertising and sales 
promotion for American-Stand- 
ard, and Fred J. Laughna, assist- 
ant sales manager for Airtemp 
Division, Chrysler Corp. 

A new feature of the Spring 
Meeting, which proved popular 
with members, was a series of 
workshop sessions covering 
management problems such as 
materials handling, merchandis- 
ing, office procedures and sales- 
men’s compensation. 
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“THIS IS A POOR TIME for busi- 
ness to fear the future. The U-/S. 
economy should continue its present 
rate of expansion.”—T. F. Holden, 
president, F. W. Dodge Corp. 


“MODERNIZATION work provides 
the contractor with his best op- 
portunity for keeping volume up.”— 
R. W. Lear, manager, advertising 
and sales, American-Standard. 


“YOU CAN EXPECT to sell more 
appliances in the next five years 
than in the last 75.”—Ralph Cam- 
eron, manager of dishwasher and 
disposer sales, Hotpoint, Inc. 





“VOLUME IS HIGH, but profits are 
slipping. More than ever, good man- 
agement is important.”—E. C. Gar- 
rity, Jr., president of Garrity Co, 
(Chicago wholesalers) and the CSA. 


continued... 
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There’s an increasing demand 
for appliances using L-P gas 
as rural and suburban com- 
munities continue to expand, 
speakers at the L-P Gas 
meeting pointed out last 
month. Jean and Joan McAIl- 
lister, twins from Waldorf, 
Md. (at left), reigned as queens 
of the convention, May 4 to 6 





The growing use of L-P gas in rural markets adds another string 
to the merchandising bow of contractors who sell appliances. .. 


THERE’S GOOD NEws for plumb- 
ing and heating contractors who 
sell appliances to rural and small 
town markets. It was revealed 
last month at the Liquified Pe- 
troleum Gas Assn. convention in 
Chicago that the use of L-P gas 
is up more than six percent over 
last year and—according to all 
expectations—will rise another 
eight percent in the year to 
come. 

Speakers at the convention 
indicated that this upsurge in 
the L-P gas market emanates 
largely from a general shift of 
city dwellers to suburban and 
rural areas where there is no 
city gas supply. Essentially this 


means that more gas heating, 
kitchen and laundry appliances 
will be sold this year and in the 
years ahead as this trend toward 
rural and suburban living con- 
tinues. 

Another important develop- 
ment of interest to domestic 
engineering dealers is the 1953 
program of the National Com- 
mittee for L-P Gas Promotion. 
For the first time in its history, 
the committee will key its pro- 
motional efforts to the heating 
market. Heavy emphasis will 
also be given to clothes dryers, 
water heaters, refrigerators and 
incinerators. The advertising 
and promotional campaign of 
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the committee will help create 
prospects for dealers by reach- 
ing 103,500,000 consumers. 

New gas appliance products 
displayed at the show by more 
than 100 manufacturers offer 
further evidence that dealers 
can expect the public to be re- 
ceptive to their merchandising 
efforts. Some of these products 
are described and illustrated on 
pages 95 and 116. 

New officers elected at the 
convention were: M. L. Trotter, 
president; W. R. Sidenfaden, 
first vice president; Harry Tor- 
bit, second vice president; W. H. 
Miller, treasurer; and A. C. 
Kreutzer, secretary. 
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New appliances introduced at the 





GAS OR ELECTRIC COOKING in one range 
was featured by Odin Stove. The range is 
equipped with both fuels so that power failures 
or gas shortgages will not interfere with the 
family meal. It also has automatic controls 
and a double oven. Shown above demonstrat- 
ing the unit are W. P. Schoenfield, general 
sales manager, and L. E. Hopl, Midwest mgr. 

Further information: Odin Stove Mfg. Co., 
Erie, Pa. 


L-P gas show 
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A COMBINATION WATER AND SPACE 
HEATER was introduced by John Wood. It 
has a 30 gal. capacity and is equipped with a 
blower that circulates warm air in the room. 
The dual-action of the unit makes it particu- 
larly suitable for installation in milkhouses, 
and unheated rooms. W. D. Malcolm and R. 
J. Bowlan, representatives, are in the photo. 
Further information: John Wood Co., 100 
Washington St., Conshohocken, Pa. 


Rural Appliance Market! 





AN AUTOMATIC DRYER was featured 
with a clothes washer by Whirlpool in a com- 
plete home laundry exhibit. The dryer holds 
20 Ibs. of wet clothes and the washer occupies 
only 24 in. of floor space. Shown with the 
washer above are R. J. Criddle, Jr., director 
of national conventions; L. L. Frank, regional 
sales manager; and J. D. Sparks, sales promo- 
tion and advertising manager. 

Further information: Whirlpool Corp., St. 
Joseph, Mich. 





: AHOME OF 
> +yHeE FUTURE 


~ bryant » ssi 


AIR CONDITIONING around the calendar 
was featured by Bryant with the introduction 
of its new model 100-319 gas unit. Designed 
for installation in close spaces, the air con- 
ditioner is also compactly engineered for maxi- 
mum air delivery and easy accessibilty. Peter 
V. Cheli, district manager, and Henry Straw, 
sales promotion manager, demonstrate the 
unit’s serviceability above. 

Further information: Bryant Heater Div., 
Affiliated Gas Equipment, Inc., Cleveland. 


continued ... 





. see others on page 116 
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if the Customer Says: 


It’s too expensive! 

Not efficient enough! 

No good for pots and pans! 
Plates must be scraped! 
My family’s too big! 

It leaves spots on glasses! 








BUBBLES WERE BURSTING all over the place when Hot- 
point’s Ralph Cameron used this harpoon to emphasize his point 
that objections to the purchase of a dishwasher are usually un- 
founded. As he burst each balloon, which was labeled with a 
typical objection, the true fact became apparent in the sign 
underneath. He told the NAMP convention that such objections 
can be overcome by citing the following facts: 


Your Answer Should Be: 


It costs less than 10 cents a day. 
Dishes are made hygienically clean. 
New washing action will do the job. 
New detergents take care of that. 

It will handle a service for eight. 
New detergents have solved that, too! 








After 71 Years...a New Name 


Tue NATIONAL Assn. of Master 
Plumbers has a new name. Dele- 
gates attending the NAMP an- 
nual meeting last month in Kan- 
sas City (May 6-9) voted to 
change the name—which had 
been in use for 71 years—to the 
National Assn. of Plumbing Con- 
tractors of the U.S. 

The original resolution, as 
drafted by the NAMP board of 
directors, recommended that the 
words “and Heating” be inserted 
following “Plumbing”—but a ma- 
jority of the membership con- 
tended that such a title would 
not be representative of the large 
portion of members who do 
plumbing work only. Therefore, 


the “and Heating” was omitted 
by majority vote. Other impor- 
tant convention action is out- 
lined below. 

The opening session on May 6 


featured an address by Martin P. 
Durkin, Secretary of Labor, who 
discussed the importance of 
of plumbing and heating to 
(Please turn to top of page 228) 


In major convention action, the NAMP... 





® CHANGED its name from the National Assn. of Master Plumb- 
ers to the National Assn. of Plumbing Contractors of the U. S. 


® ELECTED Joseph C. Pettigrew of Richmond, Va. as president; 
Joseph A. Sheehan of St. Louis as vice president; Robert E. 
Murphy of Chicago as second vice president, and George 
Toepfer of Milwaukee as treasurer. 


VOTED to elect directors by state action rather than have 


them appointed by the president. This measure was passed at 
last year’s convention, but it was necessary to bring it to the 
floor again, because the wording had been changed to conform 


to association by-laws. 
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A BASEBOARD CONVECTOR for forced 
circulation hot water and steam heating sys- 
tems was featured by Dunham. The heating 
element and connecting pipe provide the main 
pipe. This feature minimizes pipe require- 
ments and simplifies calculation of friction 
loss and circulator capacities. The heating 
element pipe has metal fins attached. Shown 
inspecting the baseboard are Jack O’Neil, ad- 
vertising manager, and Emery White, Kansas 
City, sales representative. 

Further information: C. A. Dunham Co., 
40; W. Madison St., Chicago 6. 





New products introduced at the NAMP show... 


see, also, pages 102 and 151 





A RIGHT-ANGLE DRILL ATTACHMENT 
designed to triple the range of an electric drill 
was featured by R. C. S. Tool Sales. The 
attachment converts a % in. capacity drill of 
2,000 rpm to 1,000 rpm with an 80 percent 
increase in power. Gear ratio may be reversed 
in seconds for high speed boring operations. 
The attachment design permits drilling be- 
tween joists and studs or in cramped quarters. 
Shown demonstrating the “Korner King” is 
Ray Westlund of R. C. S. 

Further information: R. C. S. Tool Sales 
Corp., P. O. Box 1434, Joliet, Ill. 











A CABINET LAUNDRY TRAY with Fiber- 
glas tub and cover was featured by Wessels. 
The unit has a white baked enamel steel 
cabinet to harmonize with home appliances. 
The tub is resistant to washing and drainage 
solutions. A brass overflow pipe is available 
to conserve soap and water. Shown inspecting 
the “Wesglas” tub are M. L. Bishop, plumbing 
contractor of Smith Center, Kan., A. P. Chris- 
tian, vice president in charge of sales, Ormond 
S. Wessels, president, and Jimmy Christian. 

Further information: Wessels Co., 1625 E. 
Euclid Ave., Detroit 11. 
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A WALL CLOSET FITTING designed for easy 
horizontal or vertical adjustment was featured 
by Jay R. Smith. It has an adjustable outlet 
connection with a running thread to give hori- 
zontal adjustment after the wall is finished. 
An elongated opening allows for a 4 in. vertical 
adjustment and the 2 in. hub vent is offset. 
J. J. Waskiewicz; T. J. Hunt, sales manager; 
and J. R. Smith, president, are shown demon- 
strating the unit at the show. 
Further information: Jay R. Smith Mfg. Co., 
Union, N. J. 
continued... 
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STAINLESS STEEL FLOOR PLATES for 
clean cuts, drain traps, test tees and other 
floor plate applications were featured by 
Prier Brass. The plates have been designed 
for low projection from the floor. The stain- 
less steel is resistant to scratches, corrosion 
and chipping. The plates range in diameter 
from 2 to 10 in. with % in. all-threaded bolts 
available in length 212, 4 and 6 in. Holding 
a display of several floor plate sizes is Emory 
Sweeney, sales manager, shown here in his 
booth at the NAMP show. 

Further information: Prier Brass Mfg. Co., 


7801 Truman Rd., Kansas City 26, Mo. 








A CHAIR CARRIER recommended for wall- 
hung siphon jet water closets with a top 
supply was featured by Wade. The fixture has 
an adjustable coupling and an adjustable can- 
tilever foot support to provide maximum 
strength and minimum fill. The carriers also 
are available for siphon jet closets with a 
back supply and for blow out water closets, 
The complete line of carriers include designs 
for urinals, lavatories, sinks and slabs, and 
wall-hung lavatories. Shown with the wall 
carrier is Car] Tolf, sales manager. 

Further information: Wade Mfg. Co., 77 N. 
State St., Elgin, IIl. 











AN LP GAS TORCH featuring a pressure 
regulator which allows valve control at the 
tip handle and at the base of the lead furnace 
was introduced by Goss Gas. The torch is 
available with a 20 lb. capacity cylinder. The 
cylinder is equipped with a % in. flare valve 
having a dip tube. The tube extends to the 
bottom of the cylinder to obtain liquid for 
refilling the hand torch. J. W. Swineford, 
manager, is shown exhibiting the torch line 
at the show, 

Further information: Goss Gas, Inc., Route 


8, Glenshaw, Pa. 














A BOILER LIQUID to repair leaks was feat- 
ured in a line introduced by “X” Laboratories. 
The compound contains gums which dissolve 
in the water of the heating system. The gums 
coagulate in the leak due to heat and the 
action of oxygen in the air. Tne hardened 
seal will stand more than 600 Ibs. steam pres- 
sure and contracts and expands with the metal. 
L. M. Boden, sales representative, and J oseph 
A. Sheehan, newly-elected first vice president 
ot the NAMP, are shown discussing the line. 

further information: “X” Laboratories, Inc., 
25 W. 45th St., New York 36. 

(Please turn to page 151) 
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ENTION REPORT ... continued 








Progress Being Made in Fight on 
Bid Shopping... . HPACCNA members told 





BID SHOPPING was scored by Fred 


Williams of the legislation committee, 
as he reported on progress of Senate 


Bill 828, which is designed to separate 


mechanical from general contracts. 


BID SHOPPING came in for more 
than its usual share of attention 
last month. Members attending 
the Heating, Piping and Air Con- 
ditioning Contractors National 
Assn, meeting in Chicago were 
given an up to the minute report 
on progress of the Federal Con- 
struction Act by Fred Williams, 
chairman of the association’s 
legislation committee. 

Williams told the convention 
that the bill has advanced 
through a hearing before a joint 
subcommittee of the House and 
Senate. While this does repre- 
sent considerable progress, Wil- 
lians cautioned members that the 
real job still lies ahead. He asked 
that each contractor write, tele- 
phone or contact his Senators 
and Representatives and urge 
their support of the Federal 
Construction Act, known as 
Senate Bill 828. Williams empha- 
sized that further progress can 


result only through effective co- 


operation of all parties. 
The Federal Construction Act 


THE NEW vice president is J. DeWitt 


Morrow, president of The Warren Co., 
Houston, Tex. H. G. Goldner, presi- 


dent of Herman Goldner Co. of Phila- 


delphia, succeeds Morrow as treasurer. 


is a constructive effort to abolish 
bid shopping and bid peddling on 
Federal construction work 
through the separation of me- 


chanical from general contracts. 
Last year, in the 82nd Congress, 
a similar bill (S.1907) was re- 
ported favorably. The report of 


NEW PREXY Robert W. Lawinger of 
Chicago (r.), head of §. J. Reynolds Co., 


is shown receiving the gavel from 
William W. Murray, retiring president 
and head of Almirall & Co., New York. 


the Congressional committee 
concluded with the following dis- 
cussion of cost-plus contracts: 
“As a result of testimony ad- 
duced during the course of the 
hearings, the committee is in- 
formed that plumbing, heating, 
(Please turn to center of page 229) 


Members at the heating contractors convention... 


@Saw Robert W. Lawinger, president of Chicago's S. J. 


Rey- 


nolds Co., elected president for the coming year; J. DeWitt Mor- 
row of Houston elected vice president, and Herman W. Goldner 


of Philadelghia elected treasurer. 


@Noted that Joseph C. Fitts will continue as executive secre- 


tary, Lloyd B. Gruman, Jr. as assistant secretary and Marie A. 


Kaiser as assistant treasurer. 


@Heard Secretary of Labor Martin P, Durkin, a featured speaker 


at the meeting, say that 


plenty.” 


“productivity is the path to peace and 


@Learned that the 64th convention was a record-breaker, with 


862 members attending. 


@Voted to increase the Board of Directors from 15 to 18. 


@Were asked to write, telephone or contact their Senators and 


Representatives to urge support of the Federal Construction Act 


(Senate Bill 828) which is designed to put an end to bid shopping 
and bid peddling on Federal contracts. 
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If it's ideas you want, read how this contractor 
sells 900 heating modernization jobs a year... 


, 


From a $1400 beginning, to a million dollar business 


AGGRESSIVE APPLICATION of 
home heating surveys is being 
combined with competitive team 
play to eliminate the summer 
slump in heating business at 
Philadelphia Gas Heating Com- 
pany. Charles H. Courtney, pres- 
ident of the firm, has set a goal 
of 900 installations of home heat- 
ing units during the current 
year. Two hundred fifty-two of 
these, or 28 percent, are sched- 
uled for sale and _ installation 
during the normally slow months 


of June, July and August, which 
is the second highest quarterly 
total of the year. 

This objective represents an 
increase of five percent over the 
1952 sales total, and will be in 
addition. to nearly 700 water 
heaters the company figures on 
installing in 1953. 

Team play is an important fac- 
tor in all this company’s selling 
plans, and the system as devel- 
oped by Mr. Courtney is pur- 
posely designed to lower the cost 
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of uncovering those property 
owners who are receptive to hav- 
ing cost-free surveys made of 
their heating problems. 

Each of the six sales teams 
which the company keeps in play 
consists of a phone girl and a 
district engineer. Usually it is 
the feminine member of the team 
who furnishes the district man 
with prospect leads. These names 
she learns through regular daily 
phone canvasses during which 
she sparks the interest of home 
owners through her offer of a 
free heating survey. 


Girl Friday Gets a Bonus 
Although the “Girl Friday” is 


paid a regular salary, it is to her 
advantage to open as many doors 
as possible for the engineer with 
whom she is teamed. For each 
contract that is secured through 
the efforts of the pair, the phone 
girl receives a cash award. And 
at the end of each quarter a valu- 
able merchandise bonus is given 
to the top team. Of course, these 
compensations are in addition to 
commissions paid to the district 
engineers. 

The men who make up the 
company’s outside sales staff ave 
given the title “district engi- 
neer” for two important reasons. 
First, they are in charge of a set 
geographic division of the organ- 
ization’s trading area, and sec- 
ond, they are required to attend 
regular refresher lectures which 
back up their initial training in 
the theory and practice of effi- 
cient heating. The title is also 
helpful in convincing prospects 
that competent experts are 
checking their heating problems. 


How Salesmen Are Selected 
In screening applicants for the 
position of district engineer, 
Charles Courtney, who also 
serves as his company’s sales 
manager, gives less attention to 
the applicant’s previous experi- 
ence than to his personality, his 
standing in the community, his 
(Please turn to top of page 106) 
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IT’S BASIC, says Courtney, 
but knowing your product is 
the first important step in 


, selling heating modernization 


effectively. All company sales- 
men are given periodic re- 
fresher courses in product ap- 
plication and performance—to 
back up their initial training 
in the theory and practice of 
steam, hot water and warm air 
heating, all three of which the 
company sells and _ installs. 
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DOMESTIC HOT WATER OBTAINED 
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FINDING THE PROSPECTS for heating modernization is the job of six 
telephone girls (one for each sales team) who devote full time to calling 
people listed in the Philadelphia phone book. Although the “Girl Friday” is 
paid a regular salary, it is to her advantage to open as many doors as possible 
for the salesmen with whom she is teamed. For each contract that is secured 
through the efforts of the team, the phone girl finding the prospect receives 
a cash award, and at the end of each quarter, a valuable merchandise bonus 
is given to the top team. The form used for phone surveys is shown above. 
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(Continued from preceding page) 
appearance, his vocabulary, and 
particularly the man’s willing- 
ness to closely follow the meth- 
ods and practices The Philadel- 
phia Gas Heating Company has 
found most productive of sales 
and satisfied customers. These 
facts are determined by Court- 
ney during interviews and 
through close checking of appli- 
cants during their training. 


How Surveys Are Made 


In the home of a prospect the 
district engineer starts his sur- 
vey in the basement where the 
condition of the existing heating 
equipment is studied carefully. 
While in the basement, however, 
the district man also observes 


SHOW THEM TO SELL THEM is a slogan of the company. 
In this interview, the salesman is illustrating his talk with 








photos of previous installations, and of special features in the 
firm’s design and installation departments. This phase of the 
sales effort generally follows the basement survey, where 
the condition of existing heating equipment is studied care- 
fully and recorded on a survey form. Discussion eventually 
gets around to cold rooms which can be helped by remodeling. 


the amount of coal or other fuel 
the property owner has on hand, 
the distance of’the chimney base 
from ceiling rafters, the location 
of the gas meter, and the size of 
the gas line. All these facts are 
compiled for use in estimating 
the job and for incorporation in 
his selling efforts. 

In the living quarters of the 
residence, the cubic content of 
individual rooms is determined 
along with the correctness of 
existing radiation. While in con- 
versation with the owners, the 
district engineer takes from his 
pocket a small compass which 
he places on the floor so that he 
may learn which portion of the 
home faces the northwest. In the 
Philadelphia area this is the di- 
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rection of prevailing winds dur- 
ing the winter months, and in- 
variably “cold room” complaints 
are the result of exposure to 
northwest winds. Without ask- 
ing any questions the engineer 
can, with the aid of the compass, 
direct the conversation toward 
the likely trouble spot. 

The Philadelphia Gas Heating 
Company representatives are in- 
structed to employ emotional and 
financial appeals during their 
selling talks with prospects. 
While the excellence and guar- 
anteed performance of the equip- 
ment to be installed is empha- 
sized, the net results are given 
even greater attention—the free- 
dom from laborious hand firing, 
the cleanliness, the ease of regu- 
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lating home warmth—and, the 
dollar and cents value that will 
be added to the property. 

While in conversation with a 
prospect the district engineer is 
likely to pause and ask, “Do you 
have a newspaper handy?” Turn- 
ing to the columns listing homes 
for sale, the engineer points out 
the various advertisements that 
list automatic heat as a desirable 
feature. “The investment you 
make in automatic heating will 
never be lost. In fact, it pays 
double. You get immediate per- 
sonal comfort and convenience, 
and it will help you get a better 
price for the property if you ever 
decide to move.” 

When a phone girl in the office 
calls a property owner, her pri- 
mary intention is to secure an 
opening for her district man to 
follow up. However, even though 
she may fail in this attempt the 
call is not entirely wasted. After 
introducing herself as represent- 
ing The Philadelphia Gas Heat- 
ing Company, the girl asks what 
type of heating system is in the 
owner’s home and its approxi- 
mate age. This information is 
immediately placed on a colored 
slip—blue for steam, pink for 
warm air, white for hot water. 


150,000 Prospects 


As a result of these person to 
person inquiries The Philadel- 
phia Gas Heating Company has 
built up a file of nearly 150,000 
property owners whose names 
are on addressing stencils which 
in turn are classified according 
to types of heating systems. 
Thus, if a recall campaign is de- 
cided upon the phone girl is 
armed with information that per- 
mits her to ask, “Mrs. Jones are 


(Please turn to top of page 199) 





Jobs and 700 Water Heaters Per Year... 


For complete details, see article 


gas FREE SURVEYS are made in several thousand Phila- 
delphia homes each year to find bona-fide prospects for 


modernization. 


4 


girls who call every number in the book. 


‘ 


4 


4 


course of its own. 


SURVEYS in the home are started in the basement, where 
the condition of existing equipment is carefully recorded. 


trouble spots which can be corrected with modern heating. 


PHOTOGRAPHS of past installations are carried in a 


= 
DS §6DISCUSSION in the home takes up cold rooms and other 
-_= 
loose leaf binder, as evidence of quality work. 
-_ 


EMOTIONAL and financial appeals are given chief pri- 
(Please turn to top of page 133) 





THE BASE OF OPERATIONS is this office and showroom on Broad Street 
in the north central part of Philadelphia. 
the store one day last fall when the company staged a Thanksgiving party. 
“We secured enough leads from this party,” president Courtney said, “to 
keep our sales crews busy making modernization surveys for a week.” 


107 


How Courtney Sells 900 Heating Modernization 


PROSPECTS for the survey are obtained by six telephone 


SALESMEN are given the title, “district engineer,” for 
two reasons: (1) Each man is in charge of a territory and 
(2) the prestige value helps to convince prospects that 
competent experts are checking their heating problems. 


REFRESHER COURSES are held in the store for all sales- 
men, to bolster their initial training in the application and 
performance of hot water, steam and warm air heating. 


PERSONALITY, character, appearance, vocabulary and 
initiative are rated above experience in selecting sales- 
men, because the company offers an intensive training 


More than 450 people jammed 
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(Continued from page 37) 
governed by the job they do on 
laundry equipment. Distributors 
who do not have a freezer or re- 
frigerator line will be welcomed as 
Thor freezer and refrigerator dis- 
tributors.” The policy was set forth 
at a meeting held to introduce the 
new line of refrigerators and 
ranges to distributors. 

Hurley said Thor is funda- 
mentally a laundry equipment 
manufacturer. He said if distribu- 
tors are selling other makes of 
refrigerators to dealers, the dis- 
tributor will not lose the Thor 
washer and dryer line. 

Present distributors, Hurley said, 
are expected to handle the new 
line of electric built-in ranges, as 
the ranges do not conflict with 
ranges that distributors now han- 
dle. He said further that Thor 
does not plan to produce conven- 
tional ranges. 

Introduction of the new appli- 
ances was made at shows in Chi- 
cago, New York, Atlanta, Dallas 
and San Francisco. 


Part Two: — 


LET MACHINES AND TOOLS 
D0 THE JOB! 


Coming Soon in Domestic 
Engineering ... 


GAMA Membership Hits 585 
Two new members have joined 
the Gas Appliances Manufacturers 
Assn. to bring the association’s to- 
tal membership to 585. The new 
members are Quick Charge, Inc., 
Oklahoma City and The Sheet 
Metal Mfg. Co., Youngstown, Ohio. 
The latter plans to produce cast 
iron gas furnaces. Quick Charge 
manufactures hot water heaters. 
The two companies will apply for 
division membership at a later date. 


Georgia Group Elects Officers 
The Associated Plumbing Con- 
tractors of Georgia, Inc., elected 
new officers at its recent 61st an- 
nual convention in Albany. T. W. 
Erickson, Savannah, was elected 


president; B. J. Seckinger, Jr., At- 
lanta, vice president, and Mrs. Lu- 
cille Oellerich, Augusta, secretary- 
treasurer. B. J. Seckinger was nom- 
inated as NAMP director of District 
Six, which includes Georgia, Flor- 
ida, North and South Carolina. 


Company Name Shortened 

Combustion Engineering-Super- 
heater, Inc., New York, has short- 
ened its company name to Combus- 
tion Engineering, Inc. The com- 
pany manufactures water heaters, 
soil pipe, etc. 


G-E Aids in Sales Drive 

The General Electric Major Ap- 
pliance Division and its’ distribu- 
tors are co-sponsoring a sales cam- 
paign directed at retail sales. Fran- 
chised dealers in three size-groups 
will compete within each distribu- 
torship for expense-paid trips. 
About 3,000 dealer trips are ex- 
pected to be awarded. 

The division also will award 110 
two-person trips for distributors to 
Mexico City and Acapulco. An ad- 
ditional 15 distributors’ trips will 
be awarded for sales in the apart- 
ment house market. 


New Dayton Assembly Line 
Dayton Pump & Mfg. Co., Day- 

ton, Ohio, has begun operation of 

a new production line devoted ex- 





clusively to jet pumps. The first 
pumps to roll down the new line 
were the Rapidayton Champion 
jets, introduced recently. The pro- 
duction line also will manufacture 
axial flow pumps. 


Heil Officers Visit 7 Cities 

A management team of The Heil 
Co., Milwaukee, has completed a 
series of one-day conferences with 
district sales personnel and distri- 
butors in seven key cities. The 
meetings were held in Chicago, 
Milwaukee, New York, Atlanta, 
Dallas, Cleveland, and Salt Lake 
City. 

The management team included 
J. F. Heil, president; W. E. Curran 
and J. G. Eimermann, assistants to 
the president; A. F. Meyer, vice 
president in charge of engineering; 
John Barclay, general sales man- 
ager; L. W. Conrad, general works 
manager; H. F. Pugh, sales plan- 
ning department, and J. F. Heil, Jr., 
special sales representative. 


Orr & Sembower Moves Branch 
Orr & Sembower, Inc., Reading, 
Pa., has moved its Midwestern dis- 
trict office from Cleveland to 4809 
N. Claremont Ave., Chicago. R. C. 
Currie is manager of the office. 


Penn Show Tours Midwest 
A series of educational shows 
produced by Penn Controls, Inc., 
Goshen, Ind., has begun a tour 
(Please turn to top of page 110) 


A showing in Dayton, Ohio, of new fixtures of the Kohler Co. was sponsored 
by The W. H. Kiefaber Co., plumbing supply firm, and was attended by 250 
contractors, journeymen and apprentices. Inspecting the fixtures are, left to 
right, W. H. Kiefaber, Sr., president of Kiefaber Co.; A. G. Zibell, Kohler 
Co., plumbing and heating sales manager; Warner Kiefaber, Jr., vice president 
and general manager of Kiefaber Co. and H. C. Schrader, manager of the 


Kohler Chicago branch office. 
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- Today, the name Kewanee stands for the 
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MAKE THE DIFFERENCE 


* 
The irreplaceable part of every product 
is the name and reputation of the maker! 


best in steel boilers . .. as it has for over 
80 years. And that is true because 
Kewanee puts more into them... more 
engineering, more material, more labor 
and more experience. Owners expect to 
get and do get more from them. 


Kewanee Type "C”, selected for Saint Stephen 
School, Saginaw, Michigan, is outstanding among 
boilers for low-pressure heating. The Kewanee 
Corrugated Crown Sheet adds strength and ex- 
poses more heating surface to the hottest part of 
the fire, so it is a very fast steamer. Compact in 
design it requires less floor space, yet operates 
with complete efficiency even when pushed well 
beyond its rated capacity. 


KEWANEE-ROSS CORPORATION 


Division of American Radiator & Standard Sanitary Corporation 
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(Continued from page 108) 

of the Midwest after completing 
travel of western states. The shows 
are designed as a service to heating 
and refrigeration engineers and 
servicemen. The shows give visual 
presentation of the application, in- 
stallation and servicing of auto- 
matic controls. Equipment includes 
giant workable controls, colored 
slides, charts, and operating sys- 
tems demonstrators. 


Olenik Heads N. J. Group 
Andrew Olenik was elected 
president of the New Jersey State 
Assn. of Master Plumbers at the 
1953 convention in Atlantic City. 
Other officers elected were Frank- 
lin Lowe, first vice president; An- 
thony Orecchio, second vice presi- 
dent; Rocco Gentile, secretary; M. 
Robertshaw, treasurer, and Robert 
Moir as delegate to the national 
association. About 400 master 
plumbers attended the convention. 


Kit Tests Handwheels 

Salesmen of The Lunkenheimer 
Co., Cincinnati, are carrying a 
demonstration kit as a sales aid for 
the firm’s “Non-Slip” handwheel. 
The kit consists of a small hydrau- 
lic cylinder and gage to register the 
amount of thrust applied to the 
valve stem. The gage shows per- 
formance efficiencies for various 
types of handwheels. 


Servel Ads Plug ‘Ice Maker’ 
Servel, Inc., Evansville, Ind., is 
conducting a saturation advertising 
campaign to coincide with the in- 
troduction of its new “Ice-Maker’” 
refrigerator. R. M. Stevens, Servel 
advertising manager, said more 





Ebco Mfg. Co. was host to 11 foreign 
businessmen and export representa- 
tives on a tour of the plant headquar- 
ters in Columbus, Ohio. Shown 
celebrating the occasion are, left to 
right, Del Starkey, Columbus Cham- 
ber of Commerce; Ad. Auriema, pres- 
ident of the Ebco export agency, and 
L. P. Benva, vice president of Ebco. 


than 100 major cities are included 
in the localized campaign, while 
full or double-page ads are being 
run in 12 national magazines which 
have a circulation of 31 million. 
Radio spot announcements and 
newspaper ads are being used, and 
animated and documentary films 
are being shown on television. The 
advertising schedule will continue 
through June and July. 





The Maytag Company celebrated pro- 
duction of its eight millionth wash- 
ing machine at its Newton, Ia., plant. 
R. M. McCague, center above, of the 
Kiowa Corp., Marshalltown, Ia,, con- 
gratulated G. M. Umbreit, left, May- 
tag executive vice president and treas- 
urer, and L. C. McAnly, right, May- 
tag manager of manufacturing. 


Wolverine Opens New Office 


The Wolverine Tube Division of 
Calumet & Hecla, Inc., Detroit, has 
opened sales offices in Columbus, 
Ohio. The office is located in Suite 
1212, High-Long Building, 5 E. 
Long St., and will be directed by 
J. A. Jolly. 

Executive offices of the parent 
company have been moved from 
Boston to 122 S. Michigan Ave., 
Chicago. 





The Plumbing & Heating Club of 
Northern California held its quarterly 
golf tournament recently in San Fran- 
cisco. Among participants were, left 
to right, above, Carroll Hilleort, Bill 
Hostie, Bert Truett, and Carl McCar- 
thy. Others (not shown in the photo) 
were A. Drucker, R. B. Ham, J. M. 
Greenberg, and Reg Cushing. 
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Dewey Weiner, left, vice president of 
Ludwig Hummel, Inc., Pittsburgh, re- 
ceives congratulations from C. H. 
Menge, vice president in charge of 
sales, Murray Corp. of America, after 
signing an agreement to distribute 
Murray kitchens in the Pittsburgh 
area and surrounding territory. 


Wholesaler Buys Firm 

The Central Supply Company of 
Worcester, Mass., has purchased 
the Wallace Plumbing Supply Com- 
pany of Marlboro, Mass. The 
former Wallace firm will be 
operated as a branch under the 
Central Supply name. 


Wolford Gets Service Award 
A 15-year service pin was pre- 
sented recently to E. C. Wolford, 
salesman for the Lau Blower Co., 
Dayton, Ohio. Wolford, who serves 
the New England area, has the 
longest tenure of consecutive sales 
force service in the Lau organiza- 
tion. The service pin was presented 
to Wolford by T. I. Byrd, vice 
president in charge of sales. 


Deepfreeze Plans Conference 

Field representatives and sales 
engineers for Deepfreeze appli- 
ances will attend a summer field 
sales conference at Nippersink 
Manor, Genoa City, Wis., June 14- 
18. The participants will plan the 
Deepfreeze selling program for the 
last half of 1953 and the first half 
of next year. 


G-E Urges Electric Home 

C. H. Linder, vice president and 
general manager of the Major Ap- 
pliance Division, General Electric 
Co., Louisville, recently urged elec- 
tric utilities to join electric appli- 
ance manufacturers in promoting 
the electric home. Linder spoke at 
Edison Electric Institute’s 19th sales 
conference in Chicago. 

He suggested that some electric 


(Please turn to top of page 112) 
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Revere Copper Water Tube is made to order for remodel- 
ing. For you don’t have to “tear down the house” to install 
it. When you use Revere Copper Water Tube it’s a plumb- 
ing job for you and not a major alteration job. Often, it is 
possible to simply run it through the floors and partitions 
to the basement without even taking out the old piping, 
such as workman in picture is doing. 


Why Revere Copper Water Tube is easier and faster for 
you to install is shown in panel at right. For these reasons 
Revere Copper Water Tube is more profitable for you to 
use. There are no worries about rusting and once installed 
you can forget it. Customers are satisfied and your reputa- 
tion is protected. 


Now, with restrictions on copper ended, there isn’t any 
teason why on your next job you can’t take advantage of 
the many benefits of Revere Copper Water Tube for radiant 
panel heating, hot and cold water lines, underground service 
lines, oil burner service lines, and waste stack and vent 
lines. See the Revere Distributor nearest you today. And, if 
you have technical problems, he will put you in touch with 
Revere’s Technical Advisory Service. 


REVERE 


COPPER AND BRASS INCORPORATED 


Founded by Paul Revere in 1801 
230 Park Avenue, New York 17, N. Y. 
a . _ 


Mills: Baltimore, Md.; Chicago and Clinton, II1.; Detroit, Mich.; 
Los Angeles and Riverside. Calif.: New Bedford, Mass.; Rome, N. Y.— 
Seles Offices in Principal Cities, Distributors Everywhere 


SEE REVERE'S “MEET THE PRESS" ON NBC TELEVISION EVERY SUNDAY 


DOMESTIC ENGINEERING 








HANDY LENGTHS 
Save Fittings... Labor 
Revere Copper Water Tube 
comes in straight lengths of 
20’ in hard and soft tempers. 
60’ coils of soft temper re- 
duce the number of fittings 
needed. 


COM 








EASY TO BEND 
Saves Time 
Revere Copper Water Tube 
is easy to bend. Soft temper 
can be bent by hand to meet 
ir st Ps + eliel Hoard 
temper by hand bending tools. 








SOLDER OR 
PRESSION FITTINGS 


Need Less Work Room 


... Save Metal 








No worry about wrench room 
when you use Revere Copper 
Water Tube with solder fit- 
tings. Compression fittings can 
also be used. No threading 
is necessary with either type 
fitting. Wall thickness of tube 
used can thus be less than for 





NON-RUSTING 


Rustable pipe eventually clogs 
as shown in drawing at top 
right. Non-rustable Revere 
Copper Water Tube suffers 
no loss of flow or pressure 
as shown at bottom right. 
No allowance in pipe size 
need be made for rust ac- 
cumulation with Revere Cop- 


per Woter Tube. 


threaded pipe. 
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(Continued from page 110) 
utilities have not recognized the 
full potential of electric homes in 
their long range planning, and rec- 
ommended that utilities promote on 
a local level the sales of major elec- 
tric appliances. Linder said figures 
indicate that billings by utilities for 
energy used by major appliances in 
1951 exceeded the wholesale level 
billing by al) manbtfacturers. 


New Heaft-X-Changer Office 
New warehouse and branch office 
facilities have been opened in Chi- 
cago by the Heat-X-Changer Co., 
Brewster, N. Y. and the Bush Mfg. 
Co., West Hartford, Conn. The new 
facilities at 1455 W. Congress Street 
will serve the Midwest district of 
the two firms. The warehouse has 
6.250 sq. ft. of floor space. J. K. 
Campbell is in charge of the office. 


Connor Corp. Trims Name 
W. B. Connor Engineering Corp., 


Danbury, Conn., has shortened its 
name to Connor Engineering Corp. 


The company manufactures ceiling 
air diffusers and activated carbon 


air purifiers. 


Distributor Sponsors T-V Show 

Chambers Illinois Corp., Chicago, 
has begun sponsoring the Beulah 
Karney television show as a major 
phase of its Chicago area promo- 
tional program. The daily T-V 
cooking show is being sponsored 
three times a week by the dis- 
tributor 4er Chambers Corporation 


of Shelbyville, Ind. 


Diesen Plumbing Aspects 
The annual “school” of the Mid- 


west Conference of Building Of- 
ficials was held at the State Uni- 






versity of Iowa recently. The series 
of meetings on the campus at Ames 
included two days devoted to 
plumbing. Subjects brought under 
discussion were cross connections, 
epidemics and plumbing codes. 


Art Lester, left, new sales manager of 
the Murray Corp. of America’s plumb- 


ing fixture division is congratulated on 
his appointment by F. E. Johns his pre- 


decessor. They were photographed at 
the NAMP exposition last month. 


(Please turn to top of page 114) 





Expansions 


Pomona Tile Mfg. Co.... 

The Pomona Tile Mfg. Co., Los 
Angeles, recently opened a South- 
west branch office in Phoenix, 
Ariz. Drew Schroeder, executive 
vice president, said Pomona also 
would maintain a warehouse in 
the area to meet the increased 
building program in Arizona, New 
Mexico and western Texas. 


Carrier Corp. ... 

A new office building in Atlanta, 
Ga., is planned for occupancy in 
October by Southeastern personnel 
of Carrier Corp., Syracuse, N. Y. 
William Bynum, executive vice 
president, said the two-story build- 
ing will house about. 90 persons, 
including sales, engineering, con- 
struction and service personnel. 
Provision has been made for a 
third floor for future expansion. 
The building will contain 22,000 sq 
ft of floor space. 


The Trane Co.... 
The Trane Co., La Crosse, Wis., 


has opened a new sub-office at 
Fargo, N. D. The office at 115 Rob- 
erts Street is under the direction 
of G. W. Robbins. 


The Couplings Co.... 

The Couplings Company has 
moved to a new and larger loca- 
tion in Chicago. The new quarters 
at 2205 W. Roosevelt Road will 


provide more facilities for expedit- 
ing order-filling and shipping. The 
firm supplies brass fittings for 
copper tubing to wholesalers and 
manufacturers. 


Selzer Co.... 

C. Selzer & Sons, wholesale 
plumbing suppliers of Houston, 
Texas, marked 22 years of service 
in the Gulf coast region recently by 
opening a new building. The 15,000 
sq ft structure includes 2,500 sq ft 
for offices and a display showroom. 
Carl Selzer, founder of the firm, 
formerly was a plumbing contrac- 
tor in Cleveland. His sons, Arthur 
and Irwin, are partners in the firm. 


Barber-Colman Co.... 
Barber-Colman Co., Rockford, 


Ill, has opened a new factory 
branch office in Columbia, S. C. 
The new office at 537 Harden Street 
will handle the sale of automatic 
control and air distribution prod- 
ucts under the direction of Robert 
Lindsay. Barber-Colman now has 
53 field offices in its sales and serv- 


ice organization. 


Black & Decker Co.... 
Construction has begun on a 
$2,000,000 addition to The Black & 
Decker Mfg. Co. branch plant in 
Hampstead, Md. The new addition 
of 126,800 sq. ft. is expected to in- 
crease employment at the plant 
from the present 600 persons to 
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1,000 by November, 1954. Partial 
use of the new addition will begin 
this September. 


National Radiator Co.... 
The National Radiator Co., 
Johnstown, Pa., recently opened a 
new factory branch sales office at 
960 W. St. Clair Ave., Cleveland. 
The new office serves 31 counties in 


Ohio formerly handled by the com- 
pany’s Pittsburgh office. 


Penn Controls, Ltd... . 

Penn Controls, Ltd., Canadian 
subsidiary of Penn Controls, Inc., 
Goshen, Ind., has moved into a new 
factory and office building at 929 
Warden Avenue, Scarboro, On- 
tario. The new plant is on the 
eastern outskirts of Toronto. The 
move is the third time since 1946 
that heating control production of 
the Canadian company has out- 
grown its plant facilities. 


Ilg Electric Ventilating Co... . 

Construction has begun on an 
addition to the Ilg Electric Venti- 
lating Co. plant in Chicago. J. M. 
Frank, president, said the two- 
story addition will permit expan- 
sion of the engineering and general 
offices as well as factory activities. 
A one-story crane bay in the new 
plant will permit the manufacturing 
of large ventilating equipment. 
The new construction will enlarge 
the Ilg plant to 210,000 sq ft. 
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make floor 
space do 
double duty... 


@ Case helps you to meet the demand for maximum living 
accommodation per square foot of floor area. The ready-made 
Whitney *950-C combines a full size vitreous china lavatory with a 
Formica waterproof counter top and four deep drawers, yet requires 
only three feet of wall space. Installed in bathroom or dressing 
area of master bedroom, it reduces need for built-in storage. Cabinet 
in blue, green, grey, pink, or white with counters in contrasting 
color. Lavatory is available in 32 colors, or white. Cabinet 
measurements—depth 22”, width 36”, height 31”, back 3”. Lavatory 
22”x 18”. The full Case line of fine plumbing fixtures is distributed 
ee Consult your Classified Telephone Directory, or write. 

. A. Case & Son Mfg. Co., 33 Main St., Buffalo 3, N.Y. 


100th 
ANNIVERSARY 
1853-1953 
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(Continued from page 112) 


Provides Overnight Delivery 
Overnight delivery of bathroom 
medicine cabinets by The Wrent- 
ham Company, New Haven, Conn., 
is made possible by an inventory of 
4,000 cabinets. The inventory is 
carried in warehouses in Boston 
and New Haven. The Wrentham 
firm is a manufacturer’s repre- 
sentative for the National Steel 
Cabinet Company, Chicago. 


Hotpoint Opens Sales Drive 

A 60-day consumer promotion 
designed to sell $80,000,000 of home 
appliances was launched by Hot- 
point June 1. Consumer maga- 
zines, radio and television will be 
used to attract consumer attention 
to special appliance sales. Display 
backgrounds, demonstrations and 
consumer mailing pieces will be 
supplied to dealers who participate 
in the sales drive. 





The Michigan Assn. of Master Plumbers elected officers for 1953 at its 61st 
annual convention in Detroit. Shown left to right, first row, are Ralph 
Gunthrope, vice president; Walter Hafke, president. and A. J. Geisler, secre- 
tary-treasurer. Second row, F. W. Hubner and W. A. Walmsley, directors, 
and G. A. Briggs, immediate past president. Back row, C. B. Wares, director; 
F. A. Porth, executive secretary, and L. S. Thornton, past president. 





Obituaries 


Raymond L, O’Brien, fi5, president and 
general manager of the Detroit Brass 
& Malleable Co., 
died recently, 
while on a busi- 
ness trip in New 
York. Mr, O’Brien 
was named presi- 
dent of Detroit 
Brass in 1938. He 
became associated 
with the gas in- 
dustry in the early 
1920’s as a gas 
valve salesman. He was instrumental 
in furthering the standardization of 
gas appliance components in conjunc- 
tion with the American Gas Assn. 
Mr. O’Brien was chairman of the 
gas valve division for 10 years and 
served on the board of directors of 
GAMA for 15 years. For the past 
six years he was chairman of the 
advisory council of GAMA and chair- 
man of the nominating committee. Mr. 
O’Brien is survived by his widow. 





Mr. O'Brien 


Fred W. Brand, 65, a plumbing con- 
tractor of Louisville, Ky., died re- 
cently in his home. Mr. Brand is 
survived by his wife, two sons, two 
daughters, two sisters and a brother. 


J. Beach Clow, 49, vice president of 
James B, Clow & Sons, Chicago, died 
recently at his home in Lake Forest, 


Ill. Mr. Clow also was president of 
two subsidiary firms, the Eddy Valve 
Co., Waterford, N. Y., and the Iowa 
Valve Co., Oscaloosa, Iowa. He was a 
World War II veteran and a former 
president of the Welfare Council of 
Metropolitan Chicago. Surviving are 
his widow, his mother, a son and a 
daughter. 


Charles Schweitzer, 73, a retired 
plumbing contractor, died in Buffalo, 
N. Y. recently. Mr. Schweitzer was 
born in New York City and moved 
to Buffalo 60 years ago. Surviving are 
two sons. ‘ 


Leo R. Flaherty, 53, veteran plumb- 
ing contractor of Elgin, Ill., died re- 
cently at Hines Veterans Hospital near 
Chicago. Mr. Flaherty was a veteran 
of World Wars I and II and saw serv- 
ice in Europe. Mr. Flaherty was a 
member of the American Legion and 
the Veterans of Foreign Wars. He 
is survived by his widow, a son, and 
a sister. 


William F. Hess, 76, retired plumb- 
ing contractor, died recently at his 
home in Wisconsin Rapids, Wis. Mr. 
Hess was a contractor from 1910 until 
his retirement in 1925. His firm, the 
Hess Plumbing & Appliance Co., is 
now operated by his son. Surviving 
are two sons and a sister. 


John D. Gerken, 55, president of the 
Gerken Heating Corp., Toledo, died 
recently in that city after a two-month 
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illness. Mr. Gerken was a World War 
I veteran and a member of the 
American legion. Surviving are his 
widow, two sons and a brother. 


Oscar C. Schmitt, 58, president of 
The Emerson Electric Mfg. Co., St. 
Louis, died recently. Mr. Schmitt 
joined Emerson in 1910, became a vice 
president in 1936, a director in 1938 
and executive vice president in 1940. 
He succeeded Stuart Symington as 
president in 1945. 


J. H. Pannebecker, chief clerk and 
chief estimator for the Fleck Co., 
Camden, N. J., died recently in St. 
Petersburg, Fla. Mr. Pannebecker 
had been associated with the plumb- 
ing and heating supply firm for 30 
years. 


S. A. Allen, 57, secretary-treasurer 
and chairman of the board of The 
Roekel Co., Zanesville, Ohio, died 
recently in that city. Mr. Allen is 
survived by his widow and a daughter. 


William M. Burkhard, 74, a plumb- 
ing and heating contractor in Groghan, 
N. Y., died recently in that city. Mr. 
Burkhard operated William Burkhard 
& Sons for 30 years. His widow, three 
sons and two daughters survive. 


James A. O’Rourke, 76, a retired 
plumbing contractor of Wilkes-Barre, 
Pa., died recently. He was a con- 
tractor for 43 years prior to 1949. His 
wife, two daughters and a son survive 
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"in sight or out... 
there’s never a doubt!” 


says HOWARD C. JOHNSON, Sales Representative for 


American Sanitary in the Southwestern States. 


“The quality’s there no matter what the item when it’s American 
Sanitary! 


“Just take these two items — the Closet Supply No. 768FC and our 
Closet Flange No. 783. 


“The Closet Supply is out where everyone can see it over the years 
and it’s beautifully finished to make an attractive addition to the bath- 
room .. . but it’s a beautiful job of precision manufacture, too! 


“On the other hand, our Closet Flange is strictly utility — no fancy 
frills — and it’s just as carefully made. It’s made to fit tightly and give 
such good service that it will probably never again sce the light of day 
until the closet itself is replaced! You’ll find the same high quality in 
the 8 other items inside the closet tank. 


“In sight or out . . . there’s never a doubt about customer satis- 
faction with American Sanitary fittings!” 





THROUGH 
WHOLESALERS 








AMERICAN SANITARY 


MFG. CO., ABINGDON, 
ONLY OVER 40 YEARS LEADERSHIP IN THE PLUMBING INDUSTRY 


ILLINOIS 














New Appliances Introduced at the L-P Gas Show... (Continued from page 99) 





AN UNVENTED HEATER that draws cold 
air from the floor, passes it through a heating 
element and expels heat into the living zone 
was introduced by Temco. It is designed so 
that it is cool on top and at the sides even 
when in full operation. A radiant heat pattern 
is produced by the unit. Cecil Oakley, sales 
manager, is shown demonstrating the unit at 
the LPGA exposition. 

Further information: Temco, Inc., Nash- 
ville, Tenn. 





CLOTHES DRYING in rural areas by con- 
version was a new idea introduced by Bendix. 
A special adapter kit developed by the com- 
pany will convert a gas dryer for either pro- 
pane or butane gas. The kit is packaged for 
easy handling, and installation instructions are 
included. Mrs. Gordenna Dahl of the home 
service department is shown with the kit 
in the photo above. 

Further information: Bendix Home Appli- 
ances, Div. Avco Mfg. Corp., South Bend, Ind. 














ROPER nance 


thule 


COOKING with an automatic control that 
indicates various heat speeds by color was 
featured by Roper. Other features of the gas 
range are a staggered cooking top, oven racks 
that lock in place to prevent sagging, a broiler 
burner, a toasting compartment, and automatic 
ignition. A complete line of gas ranges in all 
sizes and models was also on display. Shown 
demonstrating the range at the show is Bettie 
Thomas. 

Further information: Geo. D. Roper Corp., 
Rockford, Il. 





116 





A GAS-FIRED UNIT HEATER especially de- 
signed for small commercial and industrial 
installations was introduced at the show by 
General Gas Light Co. Called the Humphrey 
40-G, the heater features an adjustable louver 
assembly for directing heated air downward 
to any desired level. Shown in attendance, 
above, are W. N. Blinks, sales manager; and 
R. P. Humphrey, chief engineer and treasurer. 

Further information: General Gas Light 
Company, Kalamazoo, Mich. 

(Continued next month) 
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The New Louisiana Purchase 


duction from farms and factories. 
There are those among us who say a decline 


VERY day America crosses a frontier—the 
frontier of a new market. It is the market 


created by an ever growing population. Since 
Pearl Harbor, our population has increased 
231% millions—more than all the people now 
living in the region west of the Mississippi once 
called the Louisiana purchase, that vast billion- 
acre area which provided us with geographical 
frontiers for a hundred years. 

During 1952, 8,500 babies were born daily, 
a our population by nearly 3,000,000 
people. New families and bigger families need 
more and bigger houses, more food, clothing, 
cars, roads, hospitals, churches, schools. Their 
needs call for continuing and increasing pro- 








in government spending will bring depression. 
But where is there room for depression when 
we add the population of another Minnesota or 
an Iowa to our nation each year—when the 
need for goods and services increases steadily? 
In fact, only by tapering off our vast programs 
of government spending can industry and 
business hope to provide sufficient goods tc 
maintain our present standard of living anc 
satisfy the demands of our ever growing 
population. 

Let no one tell you America has crossed its 
last frontier. 


The Youngstown Sheet and Tube Company 
General Offices -- Youngstown 1, Ohio 
Export Offices--500 Fifth Avenue, New York 


MANUFACTURERS OF CARBON ALLOY AND YOLOY STEELS 





RAILROAD TRACK SPIKES - CONDUIT - HOT AND COLD FINISHED CARBON AND ALLOY BARS - PIPE AND 


TUBULAR PRODUCTS - WIRE - ELECTROLYTIC TIN PLATE - COKE TIN PLATE - RODS ~- SHEETS - PLATES. 














NEW 








Appliance Products 





(For plumbing and heating products, turn to page 48) 


Bantam-Size Refrigerator 
General Electric has introduced 
a new refrigerator only two feet 
wide for use in apartments and lim- 
ited-space installations. The re- 








frigerator has a 7-ft. capacity and 
a full-width freezing compartment 
that holds up to 22 lbs. of frozen 
food. The unit features a frost lim- 
iting device which automatically 
turns on a sealed heating unit in 
the evaporator when ever defrost- 
ing is necessary. The unit’s cold air 
circulation system has been de- 
signed to provide a more even tem- 
perature distribution throughout 
the fresh food section. This is 
achieved by a sloping alumnium 
baffle below the evaporator which 
causes the cold air to circulate 
down the back and around to the 
top of the cabinet. 

Manufacturer: General Electric 
Corp., Major Appliance Division, 
Louisville, Ky. 


Table Model Humidifier 

A new electric table model hu- 
midifier for residential, commercial 
and light industrial use weighs only 
10 lbs. The humidifier vaporizes 
moisture by centrifugal force at a 





rate of more than 1 pint an hour. It 
holds a day’s water at one filling. 
The unit is 9 in. high and has a 
diameter of 16 in. It is aluminum 
finished in green enamel. An auto- 
matic humidistat control is optional 
equipment. 

Manufacturer: Abbeon Supply 
Co., 179 Jamaica Ave., Jamaica, 
N.Y. 


Electric Range 

Hotpoint has introduced a new 
medium-priced electric range with 
an oversized oven. The oven pro- 
vides 4,700 cu in. of cooking space 
and features a heating unit that 
circles the oven floor to simplify 
baking and eliminate oven heat 
baffles. The 1,600 watt surface unit 
will boil a quart of water in 5.3 min- 
utes. The range is controlled by 
lighted pushbuttons and has a 220 
volt outlet on the control panel for 
an automatic deepwell fryer. The 
fryer is optional equipment. The 
unit also features an aluminum 








broiler, two-speed electric time 
measure and a timed appliance out- 
let. 

Manufacturer: Hotpoint Co., 5600 
W. Taylor St., Chicago 44. 
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Gas Incinerator 

A new gas incinerator by Muelle: 
uses a small flame which burns 
continually to first de-hydrate ma- 





terials and then disintegrate them 
to a fine white ash. The unit has a 
1,700 Btu input and the flame is 
shielded to prevent wet garbage 
from extinguishing it. The unit is 
shipped ready to install with only a 
flue pipe and gas line hook up re- 
quired. The incinerator, which has 
no moving parts, requires little 
service. 

Manufacturer: L. J. Mueller 
Furnace Co., 2005 W. Oklahoma 
Ave., Milwaukee 15. 


Apartment-Size Clothes Washer 
A new automatic clothes washer 
only 24 in. wide has been intro- 





duced by Whirlpool for use in 
apartments, small homes and other 
limited space areas. The electric 
washer has an 8 lb load capacity 
and is 35% in. high. Cycle is con- 
trolled by a single dial, which also 
can be used to repeat or omit any 
period of the cycle. The washer 
features agitator action. It washes, 
rinses seven times and leaves the 
clothes damp dry. A suds-saving 
feature is available as optional 
equipment. 

Manufacturer: Whirlpool Corp., 
No. State St., St. Joseph, Mich. 
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Upright Freezer 

Westinghouse has announced a 
new 18 cu ft upright freezer which 
features a handy file of the location, 
classification and freezing time of 
stored focd. The file is located on 
the outer door and may be removed 
from the holder to use. When one 
of seven food classifications is 
dialed, the plastic information sheet 
on freezing and location appears. 








The freezer stores 630 lbs. of food 
and has four inner compartments 
with center opening doors. A re- 
movable pastry rack is provided for 
storage of pies and cakes. The in- 
terior is styled in blue. 

Manufacturer: Westinghouse 
Eiectric Corp., Electric Appliance 
Div., Mansfield, Ohio. 


Clothes Dryer 

Westinghouse has introduced a 
combination 115-230 volt electric 
clothes dryer which replaces its in- 
dividual units in those two voltages. 
The dryer can be changed quickly 
from either volt operation. 

The dryer can be operated auto- 
matically for complete drying or 
can be used for time drying when 
only partial or limited-time drying 
is required. 

Manufacturer: Westinghouse 
Electric Corp., Electric Appliance 
Div., Mansfield, Ohio. 











Oil Space Heater 

A new oil space heater has been 
styled to blend with household fur- 
nishings. The low-boy model intro- 
duced by Perfection Stove is 
finished in mahogany-blend and is 
highlighted by gold trim. It has a 
63,000 Btu input and a pilot which 
burns 40 hrs on a single gallon of 
oil. For added heating efficiency, 
extra-large heat director doors 
have been provided at the side of 
the heater which swing out to re- 
flect heat. The lighter opening is at 
the burner level. A combination oil 
control and constant level valve 
have been provided to give correct 
fuel flow and position shut off. The 
oval combustion chamber is de- 
signed to slow the flow of heat up 
the chimney. A removable grille, 
designed for maximum heat flow, 





makes it possible to whisk dust 

easily from inner parts. 
Manufacturer: Perfection Stove 

Co., 7609 Platt Ave., Cleveland 4. 


Gas Heater 
A new gas heater has been de- 
veloped by Temco with a cabinet 





which is cool to the touch on all 
sides except where heated air is 
expelled. The cool cabinet results 
from a series of metal plates which 
eccentrically 


behind the 


curve 





burner and radiants to create a 
rapid circulation pattern of heated 
and cool air. The cool air is driven 
around the back, top and sides to 
prevent those areas from becoming 
warm. The heated air is expelled 
forward from the radiants and the 
circulated air grille. The unit is 
available in 19,000, 29,000 and 39,- 
000 Btu. 

Manufacturer: Temco, Inc., 4104 
Park Ave., Nashville, Tenn. 


Refrigerator Drawers 

Hotpoint has announced a new 
series of shelf drawers to equip 
standard refrigerators for the stor- 
age of biological products at con- 
trolled temperatures. If explosive 
materials are to be stored, Hotpoint 
recommends that the refrigerator 
light and thermostat be disconnect- 
ed and replaced by an exterior 
thermostat. 

Manufacturer: Hotpoint Co., 
5600 W. Taylor St., Chicago 44. 





New Food Waste Disposer Is Simple to Install 


A new food waste disposer intro- 
duced by Schaible has been de- 
signed for easy installation in new 
or old residences. The disposer out- 
let is only 5 in. from the sink inlet, 
permitting installation to drain lines 
in most residences regardless of 
age. A bayonet lock mounting de- 
vice also has been provided to sim- 
plify installation. After the mount- 
ing ring is screwed onto the sink 
sleeve, the disposer can be lifted 
into place and engaged into the 
lock by only one person without 
use of a jack. 

The disposer has a continuous 
feed and is self-cleaning. Internal 
baffles slow down the rotation of 
food wastes, minimizing vibration. 
This feature, plus the horizontal 
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grating cutter, assures a balanced 
machine-load and uniform waste 
discharge. 

Manufacturer: The Schaible Co., 
1086 Summer St., Cincinnati 4. 
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Designed by Walter Dorwin Teague, the new T&B Baseboard 

Heating Panels have the modern, streamlined appearance that TRIM, 
insures instant customer approval. Installed in place of conven- 

tional baseboard, T&B Panels are inconspicuous, save valuable ONE-PIECE FRONT 
floor space, mean more living in every room. PANEL SNAPS 


Engineered for maximum heating efficiency, T&B Panels blanket INTO PLACE 
cold outside walls and windows — source of greatest heat loss — 

with a layer of warmth. Floors are warmer and constant, gentle 
circulation of air means even temperature from floor to ceiling, 


more comfortable rooms. 
DAMPERS 


ARE OPERATED 
FROM FRONT 
OF PANEL 


ONE-PIECE 
BACK 
PANEL 


ELEMENT 
HANGERS 
CONVENIENTLY 
LOCATED 


EXCLUSIVE 
FIN DESIGN 1” COPPER 
INSURES HIGH TUBING 
CAPACITY FOR LOOP 
INSTALLATIONS 
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\ 
, You mean youre 


still looking for a 


> reliable 


water heater?” 


Atamatic GAS 


WATER HEATERS 


are reliable to sell because they're made 
so well! Both Merion Gas Water Heaters 
and the equally dependable John Wood 
Electric Water Heaters are made and 
warranted by a company known for 
“Quality Products since 1867"’— the 
JOHN Wood COMPANY 
Conshohocken, Pa. and Chicago, Ill. 
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Made in popular 
sizes to fit the heating 
needs of homes from 
4 to 10 rooms. Ex- 
tremely compact and 
attractive. Real fuel 
savers. 


and commercial use. 
1 effi- able in 5 models from 
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INDUSTRIAL OIL BURNERS 


Rotary type. Burn low cost 
heavy fuel oil with com- 
plete reliability. Models 
for every industrial need. 
Capacities to 600 b.h.p. 


COMBINATION OIL-GAS 


The perfect answer to fuel 
shortages or price advan- 
tages. Install in most any 
jler. Switch fuels at a 
moment's notice. 





Available for home Hang it or hide it— 


fits anywhere. Avail- 





Thie contractor 
knows where he's going ! 


ciency and fit in 
most any furnace or 
boiler. Capacities up 
to 20 gallons per hr. 


80,000 to 180,000 
Btu's. Install in attic, 
basement, utility 
room or crawlway. 


perm 


HEATING CONTRACTORS CHOOSE 


PETRO OIL FIRING BECAUSE 
THEY KNOW IT’S DEPENDABLE 


CONFIDENCE — You know that a Petro will ‘“‘do the 


job.” You know that a Petro will deliver exceptional fuel 
economy. You know, and your customers know, that 
you have installed the best! 


EASILY INSTALLED — Petro models are compact and 
well built. Sound and solid construction, easy access 
to oil and ignition lines and protected wire connections 
make Petro a favorite. , 


SIMPLE, DEPENDABLE PERFORMANCE — 
Petro oil burners are not complicated by “‘gadgets,”’ 
They are simple, dependable units that demand no 
pampering service. 

AUTOMATIC OPERATION WITH FLUCTUATING 
LOADS — Petro oil burners are almost instantly re- 

seo ovr cateleg in ~SPONSiVe and are therefore especially efficient 

rs) for automatic modulated firing. 

WRITE FOR COMPLETE INFORMATION 


INDUSTRIAL - COMMERCIAL - RESIDENTIAL 
OIL BURNERS FOR EVERY FIRING NEED 


EIR 


50 YEARS OF LEADERSHIP IN 
AUTOMATIC HEATING 











2 write for copy 





June, 





1953 June, 1 


7 






3182 WEST 106th STREET « CLEVELAND 11, OHIO 


IN CANADA: 2231 BLOOR ST., WEST, TORONTO, ONTARIO 
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Approved 
Anti-Siphon 


FLOAT VALVE 


The accompanying illustration 
shows our VE/V No. 93 Ap- 
proved Anti-Siphon Float 
Valve equipped with rubber 
“O” Ring Plunger Packing and 
Nylon seat. 





This fitting is silent in oper- 
ation —requires no adjustment 
—snap action closing under 


high pressure. 


Packed in individual box with 
rod and refill. 





Individual security INSURES FREEDOM and 
LIBERTY. ¢ Social Security leads to Regimen- 
tation and LOSS OF LIBERTY. 






EE ARN Ages PAAR OR ag IRE Secor wc 


It’s a privilege to live in a Republic. 
‘Only God can help the people who live in 


Democracies. 
hu 


President 





THE INDIANA BRASS CO, Inc. 
FRANKFORT - - - - INDIANA 














Names in the News 








(Continued from page 37) 


Miller Metal Products, Inc., Beauty- 
craft Kitchens Div., Baltimore—R. J. 
O’Connor as director of sales. 


Marsh Heating Equipment Co., 
Skokie, Ill_—The Bruce L. Evans Co., 
St. Louis, as manufacturer’s repre- 
sentative in the St. Louis territory; 
Michael Stuart Co., Ltd. as repre- 
sentative in Toronto and Steam and 
Industrial Equipment, Ltd. as repre- 
sentative in Montreal. 


A. Y. McDonald Mfg. Co., Dubuque, 
lowa—H. S. Hollenbeck as manager of 
the plumbing drainage products divi- 
sion. 


Mullins Mfg, Corp., Warren, Ohio— 
C. D. Alderman as vice president in 
charge of merchandising Youngstown 
Kitchens. 





C. D. Alderman W. A. Edwards 


Chicago Specialty Mfg. Co., Chicago 
—W. A. Edwards as sales representa- 
tive in the south and southeast. 


The F. E, Myers & Bro. Co., Ash- 
land, Ohio—G. F. Wirth as district 
manager for eastern Pennsylvania and 
New Jersey. 


McQuay, Inc., Minneapolis—Wiiliam 
Tennity as heating and air condition- 
ing sales representative in the south- 
west territory. 


The Mercoid Corp., Chicago—R. O. 
Martinsen as sales representative in 
the Philadelphia office. 


D. J. Murray Mfg. Co., Wausau, Wis. 
—O. F. Miller as sales representative 
for Michigan, W. C. Watts for Texas, 
and The Wrentham Co., New Haven, 
for Connecticut, Rhode Island, Massa- 
chusetts, Vermont, New Hampshire, 
and Maine. 


Philco Corp., Refrigeration Div., 
Philadelphia—J. M. Hufnagel as con- 
tract sales manager. 


Minneapolis - Honeywell Regulator 
Co., Minneapolis—Doug Ridley as re- 
gional commercial sales manager of 
the southwest region, Hank Leichten- 
berg as branch manager in New 





Orleans, Norm Rutgers as branch 
manager in Des Moines, Wayne Peter- 
son as branch manager in Hartford, 
Conn., Bill Stuewe as branch manager 
in Salt Lake City, John Feigenbaum 
on special assignment for the heating 
controls division in Hartford, Eldon 
Richardson as home market supervisor 
in Minneapolis and Ed Bruder as 
regional office manager in New York. 


Temprite Products Corp., Birming- 
ham, Mich.—N. K. Porter as assistant 
sales manager of the self-contained 
drinking water cooler division. 


Admiral Corp., Chicago—Paul Dye 
as general sales manager; R. I. Howard 
as vice president and general man- 
ager of the New York distributing 
division with Dan Jacobs as general 
sales manager and G. B. New as opera- 
tions manager of the division; Ted 
Nemes as sales manager of the air 
conditioning division; R. L. Anderson 
as manager of the market and re- 
search department; Mrs. Vivian Over- 
and as director of home economics, 
and J. R. Gransee as assistant to the 
advertising director. 


The Viking Air Conditioning Corp., 
Cleveland—The Miles, Nagel, and 
King firm, Chicago, as sales repre- 
sentative in Illinois, Indiana, Michi- 
gan, Minnesota, North and South 
Dakota. 


Coolerator Co., Duluth, Minn.—L. O. 
Braun as sales manager in the Cleve- 
land district. 


Metalbestos Div., William Wallace 
Co., Belmont, Calif.—Earl Fuson as 
manager of the Dallas office. 


The National Radiator Co., Johns- 
town, Pa.—R. S. Doherty as sales man- 
ager of National Packet heating units; 
Sigmond Moroh as sales manager of 
heating accessories, W. C. Callihan as 
assistant manager of accessories sales 
and R. G. Harrison as manager of the 
Cleveland branch. 


R. G. Harrison 


R. S. Doherty 








Westinghouse Electric Corp., Head- 
quarters Mfg. Div., Pittsburgh—C. G. 
Wallis as assistant to the vice president 
in charge of manufacturing; L. S. 
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Houk as director of works engineer- 
ing; N. H. King and R. I. Wilson as 
director and assistant director, re- 
spectively, of production and inven- 
tory control; G. C. Moore as direc- 
tor of plant industrial engineering; 
V. D. Mack as supervisor of manu- 
facturing student training, and Joseph 
Manuele as director of quality control. 
Electric Appliance Div., Mansfield, 
Ohio—F. E. Maguire, Jr., as major 
appliance factory representative for 
the central district and O. H. MacGil- 
livray as eastern district manager. 


Bryant Heater Div., Affiliated Gas 
Equipment, Inc., Cleveland—R. E. Hor- 
ton as manager of branch office opera- 
tions and M. J. Fortier as St. Louis 
branch manager. 


R. E. Horton M. J. Fortie 








Oakland Foundry Co., Belleville, Ill. 
C. O. Slaby as sales manager, 





Amana Refrigeration, Inc., Amana, 
Iowa—D. W. Hunter as planning de- 
partment superintendent and W. L. 
Van Haecke as planning department 
supervisor. 


Bendix Home Appliances, Division 
Avco Mfg. Corp., South Bend, Ind.— 
J. P. Kimball of Milton, N. H. as 
regional sales representative. 


Roberts-Gordon Appliance Corp., 
Buffalo, N. Y¥.—Eugene Dirschel as 
works manager and John Crim as 
assistant works manager. 


Radiator Specialty Co., Charlotte, 
N. C.—R. A. Bond as district sales 
representative in the Miami area and 
O. L. Russell as sales representative in 
the Atlanta district. 





Domestic Pump & Mfg. Co., Ship- 
pensburg, Pa.—George Wasson as vice 
president and general manager in 
charge of production. 


Gasinator Mfg. Co., Cleveland—L. E. 
Wood as regional sales manager in 
Indianapolis. 


Gorton Heating Corp., Cranford, 
N. J.—L. A. McCord as sales repre- 
sentative in Missouri and southern 
Illinois. 





Carrier Corp., Syracuse, N. Y.— L. 
L. Davis, Jr., as assistant director of 
public relations. 


(Please turn to top of vage 130) 








rlotte, 


a and 
ive in 


Ship- 
s vice 
pr in 


-L. E. 
er in 


nford, 
epre- 
thern 














THERE IS ONLY ONE 






AUTOMATIC HEATING 






CONTROL SYSTEM THAT 






HAS NO COMPETITION! 













HONEYWELL 


Fit we Controls 





Announcing Honeywell’s most spectacular 





sales development in home heating control 





since the invention of the thermostat 








Honeywell ELECTRONIC MODUFLOW 





an 









































Electronics do a 
better job in a 
simpler way 


A better job . . . Electronic Moduflow measures the tem- 
perature both indoors and out to anticipate load changes. 
It resets the indoor control point to compensate for cold- 
wall effects in the home. And it cycles the burner to assure 
a uniform flow of heat. 

In addition, Electronic Moduflow is eight times more 
sensitive. It operates on a mere 14° differential. Compare 
this with the ordinary thermostat! 


in a simpler way ... there are no moving parts in the 
thermostat sensing elements. That’s right! Electronic Modu- 
flow uses a simple coil of special temperature-sensitive wire 
to feel and measure temperature changes electronically. 

The simple wire elements in both indoor and outdoor 
thermostats have nothing to get out of adjustment, no con- 
tacts to get covered with lint. Nothing to wear out. The 
entire system consists of but three easy-to-install units which 
operate together to give coordinated indoor-outdoor control 
in the simplest way possible. It’s easy when you do it elec- 
tronically. 


Any man who can install an ordinary thermostat 
can install Honeywell Electronic Moduflow 
without special training or equipment 


OThe only control system 
that is 
completely automatic, 
completely scientific 


“Electronic Moduflow heralds 
an inevitable change in jam 
heating control pote 


says Glenn E. Seidel, Minneapolis- 
Honeywell Engineering Vice President 






‘“‘Anyone wanting better control just can’t afford to ignore 
the advantages of electronics,” says Glenn Seidel. ‘Time 
and time again, in laboratory and field tests, we have found 
the results incomparable. 

“Electronics is faster. With it, we reduce response time 
practically to zero. 

“Electronics is more accurate. Through the use of simple 
electronic units, we measure temperature changes of a mere 
fraction of a degree. 

‘Electronics is more flexible. With but a single circuit, we 
coordinate signals from both indoor and outdoor sensing 
elements. 

“Electronics is simpler. It has fewer moving parts. Printed, 
stamped, and sprayed circuits are practical and trouble-free. 

“Electronics provides the only method of control, today, 
that is capable of keeping up with the heating industry and 
of taking advantage of improvements and advancements 
being made in heating plant and system design. 

“We think electronics has a tremendous future in home 
heating control; and that, in future years, it will become 
standard for all homes.” 
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an site new concept of Dealer Profit 
Tin the control business! 


The only control system 


capable of 
getting the best from 
your heating system! 


Just two sales a week 
gross you over $20,000 a year 


Here, for the first time, is an opportunity for a new business 
that fits right into the normal, everyday channels of your 
regular heating business. Electronic Moduflow opens an 
entirely new avenue of profit for you while helping to 
increase the sales of your present lines. 

Here for the first time is a heating control system that 
you can sell .. . not as an accessory ... but as a new home 
appliance. Electronic Moduflow is an appliance for com- 
fort . . . an appliance needed to bring out the best in the 
heating systems you sell and service. 

Electronic Moduflow is an appliance with better-than- 
usual mark-up for you. In its suggested installed selling 
price of $199.40 (see Honeywell salesman for breakdown of 
this figure) are fresh, new profits that are worth going after 

. profits for you and your salesmen. 


HERE’S WHAT HONEYWELL ELECTRONIC MODUFLOW MEANS TO YOUR CUSTOMERS 


. different... scientific... 
the Moduflow story has IMPACT. 


You need a higher indoor temperature when the tempera- 
ture drops outside. Strange as it may seem, the object of 
good heating control is not to maintain the same indoor 
temperature at all times, as commonly believed. Instead, 
the room temperature should be raised as the outside weather 
gets colder... lowered again when outdoor temperature rises. 

Tests show that, as the walls of your home get colder, 
they draw increasing amounts of heat from your body. You 
need higher room temperatures in cooler weather to com- 
pensate for this extra loss. The last word in healthful com- 
fort is secured by Electronic Moduflow because it scientific- 
ally varies the indoor temperature setting in relation to 
outdoor temperature. 




















DISCOMFORT 


COMFORT 


71° INSIDE 


50° OUTSIDE 





These pictures show how indoor temperature is varied automatical- 
ly to offset the “cold-walt” effects of temperature changes outdoors. 





Simple... Dependable... Easy to install and service... DESIGNED FOR YOU TO SELL \ 





Turn page to see how you can share in this PROFIT-MAKING PROGRAM 











YOU'LL SEE 

a series of 
two-page ads in the 
nations leading 
magazines! 


PLUS complete kits 
of sales material, 
folders, stuffers, 
booklets, cards, 
banners and action 
demonstrators 





TIME 
Schedule 


June 15 
July 13 
Aug. 17 
- Sept. 21 
Oct. 26 





. with powerful additional support for Electronic Moduflow incor- 
porated in Honeywell’s full-page LIFE and SATURDAY EVENING 


POST advertising schedules. 





~~. NEWSWEEK 


RRR EEE 








/ Schedule 


June 29 
July 27 
Sept. 14 
Oct. 12 
Nov. 16 





HERE’S THE KIND OF DOWN-TO-CASE HELP: HONEYWELL GIVES FAR-SIGHTED DEALERS and } 


1 Explain complete program to you in person. 


2 Conduct meetings to familiarize your sales and service 
personnel with equipment and its features. 


GET THE COMPLETE 
PROFIT STORY 
THIS EASY WAY 


Honeywell 


yD 


SA265 S-S3110M PRINTED IN U.S.A. 





JUST FILL OUT AND MAIL TO: 


Merchandising Division 


Minneapolis-Honeywell Regulator Company 


Minneapolis 8, Minnesota 


Gentlemen: 


Without obligation, please have your representative show me your “Dealer 
Profit” program for Electronic Moduflow and explain how | can take immediate 


advantage of it. 


NAME 


3 Give on-the-job sales training. 


4 Give you the continued backing of your Honeywell man, 
national advertising, free literature and special sales aids. 








COMPANY 








ADDRESS 





CITY 
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dy...Now! 


THE NEW BURKS IHV SERIES PUMPS 
FOR AIR CONDITIONING APPLICATIONS 


Here they are—the great new Burks IHV Series Cen- 
trifugal pumps! Designed especially for air conditioning 
use —and engineered for highest possible efficiency. 


@ Can be used either horizontally or 
vertically—without any mechanical 
changes. 

Patented ‘'Kam-Action” impeller- 
volute combinations. 

Full length solid stainless steel shafi. 
Assures perfect alignment of motor, 
shaft and impeller. 

Balanced bronze impeller means 
smooth, quiet operation. 

Available in sizes from Y% hp. 
through 5 hp.—single and 3-phase. 
Heads to 195 feet—capacities to 
110 gallons per minute. 





Equipped with supply and discharge 
pressure gauges, and control valve 
for adjusting to the most efficient 
pressure for each installation. 
E PATENTED 
‘“*KAM-ACTION’’ 9 Write—today—for full details 
An exclusive Burks impeller de- Re 
sign with straight-line volute. i DECATUR 
PUMP COMPANY 


Increases efficiency, performance, ‘ 
and pumping capacity. ’ 33 Elk St., Decatur 70, Il. 


PERFORMANCE CURVES 


BURKS INV SERIES PUMPS 
1/4, 1/2,3/4 & 1 HP : 11/2,2,3, & S HP 


* 


thp, IHV-4 


3/4 hp, THV-3 


the eT | 
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Names in the News 





(Continued from page 124) 
Bell & Gossett Co., Morton Grove, 
Ill—H. R. Henke as advertising man- 
ager. 


Architectural Products Div., Bur- 
gess-Manning Co., Chicago—S. J. Lar- 
sen as sales manager. 


Delco Appliance Div., General 
Motors Corp., Rochester, N. Y.— J. R. 
Williams as manager of advertising 
and sales promotion. 


Calumet & Hecla, Inc., Chicago— 
H. Y. Bassett as vice president in 
charge of operations, C. C. Jung as 
vice president of finance and F. J. 
Gibbons as controller. 


Jackson & Church Co., Saginaw, 
Mich.—R. J. Hoover as factory repre- 
sentative in metropolitan Chicago. 


San-Equip, Inc., Syracuse, N. Y.— 
G. E. Tomb as sales manager and T. G. 
Corbett as assistant sales manager. 


Century Engineering Corp., Cedar 
Rapids, lowa—Andrew Goidich as sales 
manager of the east-central district 
including Michigan, northern Indiana 
and western Ohio. 


Scoville Mfg. Co., Waterville Div., 
Waterville, Conn.—Mike Mercury Co. 
as representative in Chicago, northern 
Illinois and northwestern Indiana. 


Janitrol Div., Surface Combustion 
Corp., Toledo, Ohio—D. A. Allbert as 
sales representative in the Iowa- 
Nebraska area. 


Delavan Mfg. Co., West Des Moines, 
Iowa—L. N, Beardsley as factory sales 
engineer for Wisconsin, northern Illi- 
nois, Indiana and western Michigan. 





L. N. Beardsley L. M. Snyder 

Whirlpool Corp., St. Joseph, Mich.— 
L. M. Snyder as director of sales 
training and John Platts as director of 
purchasing. 


Bendix Home Appliances, Division 
Aveo Mfg. Corp., South Bend, Ind— 
J, S. Sayre, a vice president of Avco 
and general manager of the Bendix 
Home Appliances Division, as general 


manager of the American Kitchens 
Division. Arnold Ver Lee as eastern 
regional sales manager for the New 
England, Middle and Central Atlantic 
states; J. A. Musselman as refrigera- 
tion field representative; G. W. Allen 
as chief engineer for laundry equip- 
ment; S. J. Kohlman as executive 
engineer in charge of laboratories, 
model shop, drafting and records, and 
W. C. Wenzel as automatic washer 
engineer. 


Brass Craft Mfg. Co., Detroit, Mich. 
—S. D. Scruggs as sales agent for 
North and South Carolina and J. T. 
Greer for Georgia and eastern Ten- 
nessee. 


J. T. Greer 


S. D. Scruggs 





Fairbanks, Morse & Co., Chicago— 
J. A. Cuneo as a member of the board 
of directors, O. S, Leslie as vice presi- 
dent in charge of manufacturing and 
G. J. Malone as_ vice-president- 
controller. 


Canadian Fairbanks-Morse Co. Ltd., 
Montreal, Canada—R. H. Morse, Jr., 
as president and general manager, 
G. R. Wyer as executive vice presi- 
dent, J. E. McQuilkin as assistant to 
the president, C. W. Coughlin as vice 
president of industrial salés and H. C. 
Reindfleisch as yice president of con- 
sumer sales. 


Miller Supply Co., Chicago—Milton 
Miller as president and treasurer, J. 
J. Friedman as vice president and 
secretary, J. S. Miller as assistant 
treasurer and Joseph Greene as assist- 


ant secretary. 


Servel, Inc., Evansville, Ind.—W. W. 
DeMuth as superintendent of plant 
engineering; Arthur Manne as sales 
manager of the Wonderbar division of 
Servel-New York Corp., F. G. Krach 
as purchasing agent in charge of raw 
materials, BE. F. Schmidt as buyer of 
forgings and castings, W, A. Gall- 
meister as buyer of non-ferrous 
metals, J. L, Tromly as buyer of fer- 
rous metals, Raymond Lubar as sales 
manager for the Washington, D. C. 
area and Frank O’Sullivan as sales 
manager for the Bridgeport, Conn., 


district. 
Air conditioning division—J.H. Jen- 
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nings as chief engineer, H. R. Niel- 
sen as sales manager, C. P. Holcombe 
as sales representative in the southern 
region, George Anderson as a member 
of the Evansville service department, 
W. P. Dwyer as sales representative in 
the eastern region, R. L. Brown as 
sales engineer in the application engi- 
neering department, R. P. Schenk as 
midwest service representative, Glen 
Galloway as a member of the direct 
sale department, Norton Miller as sales 
representative in the eastern region, 
and J. L. Kaposta as executor of 
service training programs for the 
service department. 


Westinghouse Electric Corp., Elec- 
tric Appliance Div., Mansfield, Ohio— 
W. C. Parker as manager of public 
relations, R. R. Wine as laundry 
equipment sales training supervisor, 
F. A. Lowery as merchandise mana- 
ger of dishwashers and food waste 
disposers and W. M. Sayre as mer- 
chandise manager of water heaters. 


The General Gas Light Co., Kala- 
mazoo, Mich.—R. F. Streff as field 


representative for Illinois, Iowa, 
southern Wisconsin, St. Louis and 
Omaha. 

General Controls Co. Glendale, 


Calif—H. A. McIntosh as head of the 
department for study and analysis of 
customer design requirements; D. P. 
Shafer as manager of the Columbus, 
Ohio, branch office; Leonard Schnall 
as manager of the Syracuse, N. Y., 
branch office, and O. L. Liepin as 
manager of the Philadelphia branch 


office. 


Morrison Steel Products, Inc., Buf- 
falo, N. Y.—Jack Searls as manager of 
product sales. 





H, Warren 


J. Searls 


J. A. Zurn Mfg. Co., Erie, Pa—Her- 


mon Warren has been appointed sales 
representative for Georgia and part of 
South Carolina. 


pooner Electric Corp., New York— 


H. A. Winne for special) assignments 


from the president and C. H. Linder as 


vice president of engineering. Major 


Appliance Div., Louisville, Ky.— C. K. 


Rieger as vice president and general 
manager, H, B. Miller as manager of 
manufacturing, J. S. Strecker as man- 
ager of the central region, J. T. Davis 
(Please turn to top of page 208) 
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The Peerless Full Line Dealer Is Out in Front 


in Sales—HE SELLS A 


complete 
PUMP LINE 


x 


oY 





i. 























DEEP AND SHALLOW WEILL 
JET SYSTEMS for wells up to 
120 feet deep. Capacities to 
7500 gph. 


RECIPROCATING PUMPS— 
True economy for deep wells 
to 1000 feet. Capacities to 
1900 gph. 











YOU’LL WIDEN YOUR SALES 
POTENTIAL WHEN YOU SELL 
THE COMPLETE PEERLESS LINE 


When profit opportunity knocks, in the form of a potential 
pump customer, do you answer with a full line of home, 
farm and commercial business pumps? PEERLESS DEALERS 
DO! More and more the profit picture and the competitive 
picture reveals that in pump merchandising the complete 
line dealer scores in sales. PEERLESS DEALERS AND SALES 
PROVE IT! Look at the complete Peerless dealer line pumps 
below. Visualize the widened sales possibilities and profit 
opportunity they represent. HUNDREDS OF SUCCESSFUL 
PEERLESS DEALERS HAVE! Then join this customer and 
sales-service minded group of full line Peerless dealers. 
They do the job the customer wants and they stay out in 
front of competition by selling the complete Peerless line. 
PEERLESS DEALERS OFFER MORE—MAKE MORE! 
Write today for full dealer details. 


PEERLESS PUMP DIVISION 


FOOD MACHINERY AND CHEMICAL CORPORATION 
Indianopolis 8, Ind., Los Angeles 31, California. 

Offices: New York; Indianapolis; Chicago; St. Louis; Atlanta; Dallas, 
Plainview and Lubbock, Texas; Albuquerque; Phoenix; Fresno; 

Los Angeles. 


SATISFIES ALL YOUR CUSTOMER NEEDS 
FOR FARM, HOME AND BUSINESS 





PACKAGE PUMP—for shallow 
wells. Easy to install, operate 
and maintain, 


SUPER 400 JET SYSTEM— 
Never before such high qual- 


ity and performance at such 
a low price. For shallow wells. 








GENERAL PURPOSE PUMPS— 
One of the broadest lines. approved, Capacities from 
End-suetion type. VA to 20 hp. 4000 to 30,000 gph. Wheel and 


e@pacit to gpm. skid mounts. 


SELF PRIMING PUMPS — AGC 











CELLAR 

DRAINERS— 

Non-clogging, 

high capacity, 
~tiy bot quel nad doar ome fully automatic. 
vaporous liquids, Face mount Capacities up to 
and fexible coupled models. 2600 aph. 
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When it's a call for a FORCED AIR FURNACE... 
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There are 3 ways 


you can profit more -beyant 


1. You can profit more on the initial sale! All 
Bryant Forced Air Units are available to you 
at attractively low, margin-boosting prices. 


2. You can make an extra profit! Today, many 
furnace sales present an opportunity to sell 
air conditioning as well. There are two 
Bryant lines of central cooling units—vertical 
and horizontal—to satisfy your need for a 
broad range of products that meet all re- 
quirements of cooling, space and price. It’s 
a single source of supply for the complete 
job. And you can sell this broad line for 
installation with all Bryant Forced Air 
Furnaces—a most practical and positive 
profit opportunity for you. 


4 
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3. You can maintain your profit! Bryant is fa- 
mous for quality—and good quality means 
decidedly fewer, profit-shrinking “‘call-backs’’. 
And Bryant helps you sell! To strongly 
supplement Bryant’s extensive national adver- 
tising program, Bryant heating and air con- 
ditioning literature will be sent to over 80,000 
families definitely known to be building new 
homes within the next 12 months. Names of 
these families in your area will be supplied to 
you—another reason to investigate this hand- 
some, 3-way profit opportunity today. 
Contact your nearby Bryant distributor for 


complete information or simply write: Bryant . 


Heater Division, 17825 St. Clair Avenue, 
Cleveland 10, Ohio. 








e, 1953 June, 1953 DOMESTIC ENGINEERING 


THE MOST COMPLETE LINE 
OF HOME CONDITIONING 
EQUIPMENT IN THE 
INDUSTRY 


FURNACES 











How Courtney Sells 900 Heating 
Modernization Jobs Per Year 
(Continued from bottom of page 107) 


priority in the salesman’s talk. While advantages of 
the equipment are, of course, emphasized—even great- 
er attention is given to the net results, such qs “free- 
dom from laborious hand firing, cleanliness, the ease 
of regulating home comfort and the dollar and cents 
value that will be added to the property.” 


IN CONVERSATION with the prospect, the district 
engineer is likely to pause and ask, “Do you have a 
newspaper handy?” Turning to the columns listing 
homes for sale, the engineer points out various ad- 
vertisements that list automatic heat as a desirable 
feature. “The investment you make in automatic heat- 
ing will never be lost. In fact, it pays double. You get 
immediate personal comfort and convenience, and it 
will help you get a better price for the property if you 
ever decide to move.” 


NEARLY 150,000 property owners are listed in The 
Philadelphia Gas Heating Company prospect files. All 
names are classified according to types of heating sys- 
tems. This information is obtained by the original tele- 
phone call. Thus, if a recall campaign is decided upon, 
the phone girl is armed with information that permits 
her to ask, “Mrs. Jones, are you still burning coal in 
your warm air furnace?” This familiarity with the 
prospect's heating methods easily leads into additional 
conversation in the subject, and tends to break down 
the resistance sometimes encountered on a cold call. 


CASH AWARDS are given to customers who turn in 
the names of friends or neighbors who are eventually 
converted into customers. Ten dollars is paid for both 
the first and second prospects who make a purchase, 
and $15.00 for the third and succeeding ones. 


CONTRIBUTIONS are made to church treasuries as 
part of a specially arranged plan for prospecting 
among their congregations (see article for details). 


NAME RECOGNITION is built through a series of 
daily TV announcements. The importance of this was 
clearly indicated during Domestic Engineering’s sur- 
vey last fall in Bay City, Michigan. There, it was 
learned that more than 55 percent of the home and 
building owners could not immediately remember the 
name of a contractor to whom they might turn with 
their heating problems. 


ONCE A YEAR an open house party is held in the 
store for past customers of the firm, on the theory that 
everyone likes a “thank you.” On the Tuesday before 
Thanksgiving day, 1952, more than 450 jammed into 
the building to participate in the drawing for a gas 
range, six turkeys and ten tickets entitling the win- 
ners to a dinner and show “on the house.” 


NEW HOMES are considered fair game as remodeling 
prospects too. A company representative makes a 
particularly searching survey of the heating in one 
selected home of a new project, with the idea that a 
weakness in one is likely to indicate weaknesses in 
some of the others. 
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WRITE TODAY FOR OUR NEW COMPLETE PRICE LIST. 
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Questions and Answers 


(Continued from page 33) 
close coiling, cold bending and for 
forge welding, Grade A should be 
specified because Grade B is not 
intended for these purposes. Butt- 
welded pipe is not intended for 
flanging. The purpose for which the 
pipe is intended should be stated on 
the order. 

The smaller sizes can usually be 
bent cold to radii required. Recom- 
mended minimum radii for cold 
bending of sizes up to 2 in. when 
close coiling is specified as four 
times the nominal diameter. How- 
ever, with proper care to distribute 
the elongation on the outside of the 
bend uniformly, pipe to this speci- 
fication can be bent to radii of 


1%” for %” 2%” for 144” 
13%4” for 34” 21%” for 11” 
2” for 1” 3” for 2” 


For bending the larger sizes, hot 
bending is often applied and is 
necessary in many cases. A suitable 
bending temperature, says George 


Changing Steam to Hot Water 


To the Editor: 

We installed two steam -unit 
heaters recently in basement rooms 
of a school. A separate main and 
return was installed to take care 
of the unit heaters. Figure 1 shows 
the installations. 

The boiler is automatically fired 
and controlled by a thermostat on 
the first floor. The first-floor rooms 
are easily heated with the result 
that the thermostat cuts out the 
burner before the unit heaters can 
raise the temperature in the base- 
ment room. 

The school engineer wants to 
change from steam to hot water 
en the unit heaters by adding a 
thermostatic control and a circulat- 
ing pump. He claims the units are 
more than ample to heat a base- 
ment room and wants to change 
the connections on the boiler by 
having both supply and return 
below the. water line. These 
changes are indicated by broken 
lines in figure 2. 


Reader’s Recommendation 


We recommended leaving the 
unit heaters on steam as connected 
in figure 1 and installing a motor- 
ized valve on the main to the school 


D. Lain, research engineer of the 
Committee on Steel Pipe Research 
for the American Iron and Steel In- 
stitute, would be about 1500F and, 
as a portion of the pipe is bent, it 
should be cooled so that elongation 
of the outside of the bend is kept as 
uniform as possible and to avoid 
excessive stretching in a localized 
Zone. To prevent buckling and ex- 
cessive flattening, the larger sizes 
are filled with sand and ample radii 
should be allowed. 

For bending the larger diameters 
of pipe, especially if hot bending is 
tc be used, it is recommended that 
this work be done by fabricators 
who have had experience in this 
work. 

Since the effectiveness of pipe 
bending tools might vary we would 
suggest that you endeavor to get 
the recommendations from the 
manufacturer whose equipment 
would be used on the steel pipe 
referred to in your letter. 


rooms upstairs. The limit control 
would then be set at a suitable 
pressure. 

We contend that, if the unit heat- 
ers are changed to hot water, an 
indirect heater should be installed 
below the water line of the boiler 
with a circulating pump; the pres- 
ent main and return from the boiler 
to the indirect heater should be 
changed, and a thermostat used on 
the unit heaters to control the cir- 
culating pump; and the limit con- 
trol set at a suitable pressure. See 
figure 3. 

Which of these methods should 
prove most satisfactory? 

N. D. E. W. H. 


To the Reader: 

The school engineer is incorrect 
in assuming that he can expect unit 
heaters to work satisfactorily by 
connecting the basement zone up 
as a forced hot water system. Even 
though the supply and _ return 
mains are hooked in below the 
water line, steam or air would oc- 
cupy most of the space in the unit 
heaters and the condition would 
be worse than the present one. 

Either of the suggested changes 
you recommend would be satis- 
factory, except that if a motorized 
valve is installed, it is possible that 
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a condensation pump would be re- 
quired to put the water back in the 
boiler when the valve is closed. In 
this case installing an_ indirect 
heater, circulating pump and 
thermostat for the unit heater zone 
would be the least expensive of the 
two changes. This method would 
also have the advantage of being 
able to heat the basement for eve- 
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Fig. 1: Unit heaters were added to an 
existing steam boiler in a school. 
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Fig. 2: The school engineer wants to 
change the unit heater supply from 
steam to hot water. Broken lines in 
sketch indicate suggested re-piping. 
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Fig. 3: The contractor suggests that in 
converting steam unit heaters to hot 
water supply, an indirect heater on 
the steam boiler should be installed. 


ning meetings, etc., without having 
to build up steam in the boiler. 

A third method would be to in- 
stall fin tube convectors on the 
basement wall, using a thermostat 
and circulating pump. -All supply 
and return piping would have to be 
kept below the water line and the 
circulator should be installed so 
that water is pumped out of the 
bottom and into the top of the boil- 
er. 

Industrial heaters are discussed 
in a new 32-page catalog by West- 
inghouse Electric. The catalog dis- 
cusses the applications, capacities, 
and temperatures of standard cen- 
trifugal fan heaters for large areas 
where conventional equipment. is 
inadequate. 

Issued by: Westinghouse Sturte- 
vant Division, Dept. T-025, 200 
Readville St., Hyde Park, Boston. 
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PLUMBERS ARISE! (Off the floor we mean), because there 
are no more back-breaking connections with G. E.’s new 
Table-top Water Heater. Not a one! On all the new Table- 
top Models, all the connections are located at the top of 
the tank! 


Just slide the tank into place and connect it. No more 
crawling around trying to get at the cold-water outlet, the 
hot-water inlet and the electrical connection box. 

You save your time, your temper, your back. And you can 
offer your customers a big sales plus . . . lower installation 
cost. Also available without top for easy installation under 
existing counter tops. 


For the best in water heaters... call your 
G-E wholesale distributor or plumbing jobber. 
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Install it and Forget it... because 
G-E Water Heaters are built better! 
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G-E TANKS 


have fewer tank openings 
—fewer than those of most 
manufacturers. And fewer 
tank openings mean less 
chance for leakage. 


<a... 
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G-E SPUDS 


are electronically welded 
into the tank. This process, 
developed by G.E., pro- 
vides joints actually strong- 
er than the tank wall itself. 








G-E HEAT-WRAP 
CALROD® UNITS 


can’t corrode in soft water 
or scale in hard water be- 
cause they don’t touch the 
water! Here’s longer life . . . 
better service for you. 








oo 


G-E THERMOSTAT 


with exclusive sliding ac- 
tion keeps contacts smooth 
and reduces pitting, insur- 
ing years of automatic, 
economic, trouble-free 
operation. 








GENERAL @@ ELECTRIC 
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Tere no COMPARISON 


...For quicker, easier, trouble-free installations 
...<Contemporary styling, PLUS BIGGER PROFITS 


ciel 
Reed-CromeX NEW chrome platen 
HEXAGON BRASS LAVATORY LEGS & TOWEL BARS 
CHECK all these EXCLUS/VE features...cost no more than ordinary types: 






Fits all vit- 
and steel 


neg legs. 


st ir legs and 


Psmartly 









J ADAPTOR FITTING * 


rd ; 
@ fits alll. E. lavatories 


Y. “UNI-FIT” 









y 
, For AMERICAN-STANDARD Types 
Ee i i i . 
; | / ; 
a a P o For ELJER Types 
betw . 
Ei —_ 
"LOK -FA ¢ “For CRANE, KOHLER, 
tories «4 V We: 1 RUNDLE, Etc: Types 


ened, dou 
created—witheu 

other legs, “SOWsrame 5 es en | 45 ws For RICHMOK 

not depend oa f ¥ - vt wit 48 - YND Types 
hold itin place...Eliminates possibit 
of forcing lavatory away from wall. 
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UNI-FIT” Adaptor 
is the only attachment of its kind that 
truly CUSTOM-FITS all leading cast tron 


CromeX enamel and steel lavatorie >>. With “UNI 
oO FIT” there's no need to specify make of 
eee rome CORPORATION Pr 


fixture No need to stock an assortment 





of leqs to fit the different make lavatories 





492 SOUTH GREEN ROAD © CLEVELAND 21, OHIO 





‘anything worth doing... is worth doing well!” * Pat. Pend. 


























Good Reading 


(Continued from page 30) 

The 380-page manual also discusses 
other aspects of air conditioning, 
including basic physical laws of 
heat and cold, calculations for a 
properly conditioned air supply and 
heat gain and loss. Practical appli- 
cations and test questions are pro- 
vided at the end of each chapter. 
The new fan chapter may be pur- 
chased separately. 

Issued by: The Trane Co., 2006 
Cameron Ave., La Crosse, Wis. 


o°o 90 


Coyne & Delany describes a new 
sealed handle flush valve in a four- 
page bulletin. A large photograph 
of a bellows-like rubber flexer is 
used as the focal point to describe 
the new component now available 
in all Delany models. Cutaway 
drawings compare the operation of 
the new valve with other types. 
Specification drawings and instruc- 
tions are featured on the last page 
of the folder. 

Issued by: Coyne & Delany Co., 
828 Kent Ave., Brooklyn 5. 


oo 9 


Pipe, duct and fittings for Muel- 
ler furnaces are desciibed in a new 
three-color catalog. The Mueller 
line of gravity, small pipe, per- 
imeter and graduated trunk and 
extended plenum systems is illus- 
trated. The 24-page catalog an- 
nounces improvements in the line, 
such as special fittings for per- 
imeter and small pipe systems and 
a stackhead for perimeter registers 
that is designed to reduce rough- 


es 


FURNACE PIPE 
ie 
FITTINGS 





ing-in time. The catalog also in- 
cludes descriptions of Mueller 


registers and grilles. 

Issued by: L. J. Mueller Furnace 
Co., 2005 W. Oklahoma Ave., Mil- 
waukee 15. 





Circulating pumps for hot water 
heating and supply systems are de- 
scribed by Thrush in a six-page 
folder. Drawings explain typical 
installation uses, which include 


FOR DEPENDABLE SERVICE 





water coolers, greenhouse heatinz 
and for snow melting coils under 
driveways and walks. Pumping co- 
pacities to 125 gpm are listed, along 
with size specifications for both 
horizontal and vertical models. 

Issued by: H. A. Thrush & Co., 
Peru, Ind. 


o°o 90 


High-pressure pumps are dis- 
cussed in a catalog issued by Eccn- 
omy Pumps, Inc. The cast iron 
pump line is designed for pressures 
up to 200 lbs. and for capacities 
ranging from 10 to 75 gpm. The 
pumps may be used for water and 
brine circulation, pneumatic water 
systems or sprinkler systems. The 
illustrated catalog gives construc- 
tion details, dimensions, weights, 
diagrams and performance graphs. 

Issued by: Economy Pumps, Inc., 
Division of C. H. Wheeler Mfg. Co., 
19th and Lehigh Sts., Philadelphia 
32. 


o 9° 9 


Bath and shower fixtures, includ- 
ing drains, tubular brass, acces- 
sories and water heaters are illus- 
trated and described with full spe- 
cifications in a colorful folder pub- 
lished by Packard Mfg. Co. Both 
vitreous chinaware and_ steel 
plumbing fixtures are discussed and 
full information on sink fixtures is 
presented. 

Issued by: Packard Mfg. Co., P. 
O. Box 79, Jacksonville, Fla. 


oOo 9° 


Soft water advantages are de- 
scribed in an envelope stuffer and 
hand-out folder by The F. E. Myers 
& Bro. Co. The stuffer is de- 
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signed to offer a free water analysis 
to potential customers. It also 
offers free recommendations on 
what water softening equipment 
is needed in the home. The litera- 
ture emphasizes the economy and 
convenience of adequate water 
softening equipment by the theme 
“there’s no place like home with 
plenty of soft water.” 

Issued by: The F. E. Myers & 
Pro. Co., Ashland, Ohio. 


o 9° 9 


Plumbing tools manufactured by 
The Erie Tool Works are described 
in a new 12-page catalog and price 
list. The three-color publication 
gives technical data and an ex- 
planation of the manufacturer’s 
unconditional guarantee policy. 
Applications and specifications also 
are given. 

Issued by: The Erie Tool Works, 
735 W. 12th St., Erie, Pa. 


o 9° 98 


Convertible jet pumps and water 
systems for shallow and deep wells 
are described in a 16-page bulletin 
published by Deming. Cutaway 
diagrams explain how to convert 
one pump model to either shallow 
or deep use. Selection tables give 
instructions for water system use of 
the pump, for either type of well 


Deming | 


i) oe Y 
(Mole 





and for either single or double pipe 
systems. 

Issued by: The Deming Co., 543 
Broadway, Salem, Ohio. 


o 9° 9 


A balancing valve with new 
heating and air conditioning appli- 
cations is described in a folder 
available from Ohio Brass. The 
valve was introduced previously 
for radiant heating system use. The 
new folder recommends the valve 
especially for year-around room 
type air conditioning units that 
use water-filled coils to heat or 
cool air. The folder shows how a 

(Please turn to top of page 144) 
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When you sell GOULDS WATER SYSTEMS 


you can sell every prospect 


the fisherman wise 
has plenty 
of flies 


The smart fisherman doesn’t head for his fa- 
vorite stream with only one or two flies to 
catch the wary trout! No sir—he has a hatful 


of enticing beauties to offer his “prospects”! 


IF YOURE FISHING for more pump sales 
this year (and who isn’t?)—don’t let the “big 
ones” get away because you haven’t got the 
pump to interest them! When you handle the 
big GOULDS line of dependable water sys- 
tems—your’re sure to have the right pump for 
every prospect—no matter what his require- 
ments. Deep well, shallow well, any capacity, 
any pressure, any price—GOULDS has the 
pump for the job—and every one has dozens 
of famous GOULDS quality and performance 


features that make your selling job easier. 


FISHING’S GOOD THIS YEAR... more 
people need more pumps than ever before— 
and they’ve got the money to buy ‘em, too! 
Better see your GOULDS distributor soon— 
and get set to land more pump profits with 
the complete GOULDS line! 


Goulds Pumps Inc., Seneca Falls, N. Y. 


GOULDS balanced flow jet 
















HIGHER RECOVERY RATE 
THAN COMPETITION! 


ervel NITOMANE 


GAS WATER HEATERS 


THICK FIBERGLAS INSULATION! 
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Servel Inc., Evansville 20, indiana ¢ in Canada, Serve! (Canada) lid., 548 King S1.W., Toronto, Ont. a seins ies sel i ti ch ai i i is lana ie ar iain enelll 


StyleMaster 


30 and 45 gal. 
sizes. Finest 
heater in its 


price range: 


(hy 














Pe) 














20, 30 end 45 gal. sizes 


Challenger-Deluxe 
20 and 30 gal. 
sizes. Undis- 
puted cham- 
pion of the low 
price field. 


SERVEL—The name to LOOK for on your 


AUTOMATIC WATER HEATER 


HIGH-TEST STEEL TANK! 


NEWTONE FINISH! 
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FULLY AUTOMATIC CONTROLS! 


ECONOMICAL ATMOSPHERIC BURNER! 





June 


Here’s another reason why dealers 
everywhere are swinging to heavily- 
advertised, heavily-promoted Serve}! 
The Servel “Value-Master” has a 
higher recovery rate than well-known 
competitors! Made with extra heavy 
gauge, zinc lined tank...triple tested, 
355 Ibs. hydrostatic pressure, which 
insures long life. Dollar for dollar, and 
feature for feature Servel is your best 
water heater buy today! Protected by 
Deluxe 10-year warranty plan. Contact 
your Servel distributor for information 
on how to turn your prospects into 
customers fast! 


Water Heater Division, Servel Inc. 
Evansville 20, indiana 


Send me ¢ 





plete details on ing profit opportunity 


open to new Servel dealers. 


Name 





Firm 








Street 
City. 


State. 
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MAIL NOW FOR EXTRA-PROFIT SERVEL STORY! 
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Myers offers a complete range 
of water systems for your 


“HN” Ejectos deliver plenty of 
water, plenty of pressure for large 
suburban homes with two or more 
bathrooms. Capacities are ample 
for automatic washing machines, 
dishwashers, lawn watering. 


“MHN’”’ Ejecto. A 2-Stage pump 
for deeper wells or for higher dis- 
charge pressure. Furnished in both 
twin and packer models. 
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beyond city water mains 











panty OF WATER 
PLENTY OF PRESSURE 


More Buyers Guy Myers 


JOHN SMITH—YOUR MYERS DEALER 





Ejecto Jr. Myers new budget- 
priced water system is made to 
order for small homes, cottages, 
resorts. Compact — only 24” high 
for undersink installation or wher- 
ever space is limited. 






Myers Bulldozer is a tried-and- 
proved, heavy duty water system 
for large farms, estates, irrigation 
projects. Built for high pressure, 
big capacity and continuous oper- 
ation. Capacities of 500 and 1000 
gallons per hour, 
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Deep Well Power Pumps. A 
self-oiling, reciprocating type 
pump for use where vertical water 
lift is over 25 ft. 





Shallow Well Reciprocating 
pump for installation where verti- 
cal water lift does not exceed 25 
ft. Self-oiling. 
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THE F. E. MYERS & BRO. CO., 308 Fourth Street, Ashland, Ohio 


Your Myers Distributor is a good man: 


to know. Take advantage of all the serv- 
ices he offers. Remember, he's in business to 
help you make more profit on Myers products. 








Myers Water Conditioning 
Equipment goes hand-in-hand 
with Myers Water Systems. By 
selling the full Myers line you 
make more profit and do a better, 
more complete “water” job for 
your customers. It’s good business 
to stock and push Myers softeners, 
filters, neutralizers, purifiers and 
Clearstream Feeders. 
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Win this BUICK and big cash prizes in 


CRANE 
DEALER CONTEST 


All you have to do to enter this big contest 
is to tell us how you used Crane sales helps 
and constructive selling to make a sale or 


to increase the size of a sale. 


96 Crane Dealers will win cash prizes total- 
ing $14,400 for the best use of selling ideas. 
Every month for 6 months 2 dealers in 
each of the eight Crane districts will be 
awarded prizes. And, the one that is judged 


best of all will win a Buick, too! 


You can win more than one monthly prize! 
Here’s your chance to bank some extra 


money and to have a big Buick delivered 
to your door—complete with bill of sale— 


all ‘gassed up” and ready to go! 


Complete details are in a special folder 
that is now available from your Crane 
Branch or Crane Wholesaler. This folder 
tells you how to win and also contains your 


entry blank. Get your copy today! 


June, 1953 
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TEMCO offers you THE HIGH ROAD 
and THE LOW ROAD 
to More Heating Profits! 















Don’t look at TEmco Automatic Gas Wall Heaters 
and TEMCO Automatic Gas Floor Furnaces as two 
more heating appliances. Think of them as the 
twin roads over which thousands of alert dealers 
are traveling to bigger volume and higher profits. 
Think of them as a certain way for you, too, to 


move into that same route of more sales and profit. 


Temco Gas Appliances are Easier to Sell. 
Temco Offers More to Sell With! 


In these automatic gas wall heaters and gas floor furnaces, TEMCO’s 
specialized gas appliance engineering gives you more features, 
better performance, better price—more than 
enough for you to beat competition 
every time. But TEMCO goes 
further—backs you with national 
advertising, with really effective 
merchandising and promotion 

aids, with a complete and very 
liberal cooperative advertising 
plan to make your job easier, 
surer, more profitable. 


3 





4 
LOL TOOT Dette 





If you want to make more profits, @eeeoeeaveeoeaoeeeoeeeeeee eee 


you'll want the complete story. = TEMCO, Inc., Dept. B-514 
Get it by filling out this coupon. * Nashville 9, Tennessee 




















r Show me how I can make more profits selling TEMCO 
@ Automatic Gas Wall Heaters and TEMCO Automatic 
1 =e @ © Floor Furnaces. 
° 3) a 
9 TEMCO i os :- 
NASHVILLE. TENN. een 
BUILDER OF OVER 1,250,000 GAS APPLIANCES # 
. City Zone____ State 
eeeeeeeeeseeeeeseee eee 
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Good Reading 





(Continued from page 138) 
balancing valve on an air condi- 
tioning unit will make it possible 
to balance, vent and bleed units 
without shutting off the whole 
system. A new bypass valve, which 
is designed for the manual control 
of year-around air conditioning 
units, is also described. 

Issued by: Ohio Brass Co., 380 
N. Main St., Mansfield, Ohio. 


o 9° 9 


Plumbing fixtures manufactured 
by Plumbingware are described in 
a 20 page catalog. The catalog pre- 
sents bathtubs in a color section to 
aid in deciding bathroom color 
schemes. Other sections describe 
porcelain enamel sinks featuring 
left, right or double drainboards 
and double bowls. Flat rim sinks in 
single and double bowl units also 
are described. Dimensions, weights 
and prices are listed for all models. 

Issued by: Plumbingware Mfg. 
Co., 66 W. Carroll Ave., Chicago 10. 


o 9° 9 


Automatic solenoid valves, elec- 
trically operated, are listed and ex- 
plained in a 4-page bulletin pub- 
lished by The Atkomatic Valve 
Company. The bulletin gives indi- 
vidual applications such as hydrau- 
lic operations, steam, air, oil and 
gas and gives typical operating di- 
agrams. Specifications and operat- 
ing instructions are included. 

Issued by: Atkomatic Valve 
Company, 545 W. Abbott St., 
Indianapolis. 

o 9° 9° 


Grease interceptors as time and 
money saving devices are discussed 
in a new technical guide published 


by Zurn. The guide is especially 
directed to institutions, food pro- 
cessing plants and other instal- 
lations where grease accumulation 


is a major problem. The text and 
charts describe how the capacity 
of grease interceptors is deter- 
mined, and what type traps should 
be selected for each installation. 
The advantages of flow control fit- 
tings also are described as an aid 
in relieving overload conditions. 
Issued by: J. A. Zurn Mfg. Co., 
1801 Pittsburgh Ave., Erie, Pa. 


090 9 
Merchandising ideas for the 
plumbing contractor are contained 
in a book compiled by Charles Ford 
& Associates, Chicago. The “1953 
Ford Business Man’s Reader” con- 
tains 25 practical articles on such 
subjects as bank loans, business lo- 
cation, advertising programming 
and budgets. 
Issued by: Charles Ford & Asso- 
ciates of the Midwest, Inc., 10 N. 
Clark St., Chicago 2. 


o 9° 9 


Stainless steel products fabrica- 
tion, such as counter tops and 
laundry tubs, is treated step by 
step in an illustrated brochure on 
the new Just Manufacturing Co. 
plant near Chicago. The brochure 
gives a representative listing of the 
governmental, industrial and com- 
mercial installations of equipment 
as well as illustrating application 
in homes. Factory representatives 
are named and a partial list of gal- 
vanized and stainless steel products 
made by Just is given. 

Issued by: Just Manufacturing 
Co., 9233 King, Franklin Park, III. 


o 9° 9 


Distributors are presented with 
sales points for vent pipe in a 
manual issued by American Metal 





Products. The manual describes the 
features of “Amerivent” flue pipe, 
which has been designed with dou- 
ble aluminum walls to confine heat 
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inside the pipe. An_ illustration 
shows how the air between the two 
walls vents trapped heat into the 
atmosphere to cool the outer pipe. 

Issued by: American Metal Prod- 
ucts Co., Inc., 2911 Compton Ave., 
Los Angeles 11. 

oOo 95 

Air Control Products has made 
available a handsome color-illus- 
trated catalog of its line of registers, 


grilles and diffusers. The catalog 
describes the Air Control stock line 
of circulating products, providing 
engineering data and _ selection 
guides. Photographs and drawings 
suggest applications for use of the 
line in heating, air conditioning 
and ventilating all types of build- 
ings. 

Issued by: Air Control Products, 
Inc., Coopersville, Mich. 

o 9° 9 

A new broadside published by 
Peerless Electric outlines a sales 
plan for distributors, dealers and 
contractors. The plan is intended 
to aid the sale of medium-size 
commercial and industrial heating 
and ventilating products. The plan 
stresses technical assistance of- 
fered by Peerless, quick deliveries, 
and product guarantee. The broad- 
side also itemizes the performance 
ratings of Peerless fans, blowers, 
shutters and packaged units. 

Issued by: The Peerless Electric 
Co., 1401 W. Market St., Warren, 
Ohio. 

o 9° 9 


Room air conditioners are de- 
scribed in a new bulletin published 
by Typhoon. Descriptions and 
specifications for models which cool 
rooms with areas up to 450 sq ft are 
given. 

Issued by: Typhoon Air Con- 
ditioning Co., Inc., 794 Union St., 
Brooklyn 15. 
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The greatest, most consistent advertising can’t rust because glass can’t rust/ 


and sales promotion campaign in the in- 


dustry makes Permaglas the most wanted Get the big share of water heater sales in 

water heater. your community. Sell Permaglas, the water 
heater your prospects want. Costs no more 

More than 2,000,000 A. O. Smith glass-' than ordinary water heaters! 

lined water heaters in American homes 

prove that Permaglas leads in consumer For complete information write: A. O. 


acceptance! The glass-surfaced steel tank Smith Corp., Dept. DE-653, Kankakee, Ill. 


there's only one Pe Las and it's made by 


AUTOMATIC WATER HEATER 


5 AO.Smith 


A.0. Smith also manu- le 

cere Air Fur- PERMAGLAS-HEATING DIVISION 
Sans) thanaiieie KANKAKEE, ILLINOIS 

Boilers and Commercial Z SALES: Atlanta * Chicage 4 * Dalles 2 * Denver 2 * Detroit 21 * Houston 2 





Water Heaters. Los Angles 22 * Midland 5, Texas ° Milwavkee & ° Minneapolis * New York 17 
Philadelphia 3 * Pittsburgh 19 * Sen Francisco 4 * Seattle 1 * Springfield, Mess. 
Tulse 3 * Washingten 6, D. C. 
SERVICE: Chicage 17 * Dalles 1 * Oakland 21 ° Union, N. J. 
Internatione! Division: Milwevkee 1 
Licensee in Ceneda: John Inglis Ce., Lid. 
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the kind of quality that lasts a lifetime... 


COPPER TUBE AND FITTINGS 


sen CO MUELLER BRASS CO. 


PRODUCTS a ee a eon 1 











HETHER you are installing a con- 
W ventional hot water or steam heat- 
ing system, fire control and plumbing 
lines, a modern radiant heating applica- 
tion or pipe for a snow melting system, 
remember that NATIONAL, the world’s 
most widely used pipe, has all the neces- 
sary qualities for complete adaptability 
in all these services. This means to you— 
no worries, no doubts, no uncertainties. 
The choice of Nationa Pipe relieves 
you of any and all further checks or in- 
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Aa Vale). /:\ 
alt te way! 


vestigations. It’s as easy and as simple 
as that. 

Why? Well, “old timers” will tell you 
that confidence in NaTIONAL to fill the 
bill is born of years of experience and 
observation, upon thousands and thou- 
sands of installations in structures of all 
kinds. But most important of all, it is 
based on the comforting knowledge of 
NATIONAL’s uniform, dependable, 
trouble-free performance, the kind of 


performance that you can feel proud to— 


pass on to your customers. 

For over three quarters of a century, 
each new generation of pipe users has 
looked to NATIONAL with complete con- 
fidence to meet all mechanical require- 
ments. They know that while old in name 
and rich in service records, it is ever new 
and modern to fit today’s requirements. 
And so, whatever type of service your 
plans call for, we are sure you will find 
both satisfaction and profit in standaré- 
izing on NATIONAL “all the way.” 


Here’s why NATIONAL Pipe gives the most service per dollar cost: 





It’s Uniform Throughout—National Pipe is 
uniform in metallic structure, ductility, 
strength, corrosion resistance, surface finish 
and diameter. 


Threads and Cuts Easily—Absence of slag 
inclusions, laminations and blisters assures 
smooth, strong threads . . . clean cuts. 


Coils and Bends Well—National Pipe has 
that extra strength and ductility so neces- 
sary to meet the demands of close and ex- 
acting fabrication. 


Makes Sound Joints—Uniformity and ac- 
curacy in manufacturing have made un- 
equaled pipe jointing records for National 
Pipe . .. whether welded or threaded. 


It’s Scale-Free — National Scale-Free Pipe 
avoids damage to valve seats and clogging 
of small orifices. 


It’s Spellerized—Special rolls work the bloom 
surface to eliminate irregularities and pro- 
duce a dense, uniform surface. 


NATIONAL TUBE DIVISION, UNITED STATES STEEL CORPORATION, PITTSBURGH, PA. 
COLUMBIA-GENEVA STEEL DIVISION, SAN FRANCISCO, PACIFIC COAST DISTRIBUTORS + UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


U°S°S NATIONAL Steel! PIPE 


‘é 


» 
Constantly Improved—For over 60 years, 
National Steel Pipe has constantly been 
improved to meet the most difficult re- 
quirements. 


It’s tested and Inspected—Each and every 
stage of production is carefully checked by 
the finest instruments... thoroughly tested 
by’the most experienced men. 


Controlled from Start to Finish—From the 
raw material to the finished product, one 
organization has rigid control over the 
manufacturing steps that produce National 
Steel Pipe. 


Nationwide Acceptance—A cross section of 
industrial or building applications will 
show a predominant use of National Pipe 
... largest selling pipe in the world. 
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PLUMBING FIXTURES in four colors were 
featured by Chicago Pottery. The color in- 
cluded pastel shades of green, blue, tan and 
ivory. The shades are available in the com- 
pany’s vitereous china water closets, lava- 
tories, and tubs. The tubs feature a wide, 
comfortable seat for foot bathing and a safety 
handgrip. Shown demonstrating the opera- 
tional features of the siphon-jet water closet 
at the NAMP exposition is Bob Hauscher, 
midwest sales manager. 

Further information: Chicago Pottery Co., 
1920 Clybourn Ave., Chicago 14. 





AN ELECTRIC WATER SOFTENER with 
capacities from to 210,000 to 420,000 grains 
weekly was featured by Modern Water Equip- 
ment. The softener operates only when re- 
quired and shuts off when a softening cycle 
is complete. This feature minimizes the use 
of salt, water and electricity. A remote con- 
trol device is available which permits opera- 
tion from any convenient point in the home. 
Shown demonstrating the softener are Don 
Lindeblad, sales manager, and Kenneth Sims, 
president. 

Further information: Modern Water Equip- 
ment Co., West Chicago, IIl. 





New products introduced at the NAMP show... continued from page 102 


DRAINS FOR FLOORS, SHOWER AND 
ROOFS were featured by A. Y. McDonald. 
The drains are a line manufactured by the 
company’s newly-organized Plumbing Drain- 
age Products Division. H. S. Hollenbeck, divi- 
sion manager, points out the features of the 
D-300 floor drain. Also shown was the Model 
D-410 roof drain. McDonald also exhibited its 
new water system featuring a submersible 
pump line and their new brass goods includ- 
ing a swing-spout kitchen faucet attachment. 

Further information: A. Y. McDonald Mfg. 
Co., 12th and Pine Sts., Dubuque, Iowa. 


A GLASS FIBER LAUNDRY TRAY with a 
capacity of more than 21 gals. was featured by 
Wesco. The one-piece tray is resistant to the 
effects of acids, alkalis and detergents. It 
weighs 25 Ibs. with dimensions 24 by 24 by 36 
in. The tray has a smooth porcelain-like finish 
and is available in four colors. The stand, 
drain, plug and slip nut are furnished with 
the tray. Shown demonstrating the durability 
of the tray is Mike Weis, president. John 
Untch, Domestic ENGINEERING representative, 
watches the demonstration. 

Further information: Wesco Mfg. Co., P. O. 
Box 175, Wellsville, Ohio. 


(To be continued next month) 
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PLATED BRADS 
LEGS AND TOWEL BARS 
ALL NEW 


ALL PURPOSE __ 











THIS LEG AND 
TOWEL BAR — 
TAKES CARE OF 

EVERY INSTALLATION 
















< A= | IRON ENAMEL 
/ ‘4 without escutcheon 
(| 


TOWEL BAR ADJUSTS TO ANY HEIGHT 


Here’s the answer to a lot of requests ...an all purpose 
leg and towel bar... MADE OF BRASS —to sell in the 
popular price range. Easy to instalf — full 3 adjustment. 
S-D All-Purpose legs and towel bars are the most beauti- 
/ ful accessory you can install in a lavatory. ..dresses up 
the bathroom + gives the lavatory a “finished” look that 
appeals te your customers. Use the $-D Legs and Towel 
Bars on every job... it’s simple—it’s fast... it’s profitable! 


#R710 









Write fer 
deteiled 
All-Purpese 
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MANUFACTURERS OF TUBULAR BRASS PLUMBING GOODS 


SANIFLEX SUPPLIES @ LEGS & TOWEL BARS 


P. C, Abbett & Co. R. H. Gaebler Co. L. J. Grossman Co. Mi Slaybaugh-Thompson Wisgud Congo 
Richmond 19, Va. St. Louis 8, Me. Cleveland 15, Ohio Philadetpble 30° Pa. Denver, Cole. - Fort Werth, exes 
M. Berce A. S$. Gibbons Co. *Shamrock Sales Co. Watson 


New York, New York Dayton 6, Ohie Beverly Hills, Cal. Chicago, | Toronto, Kew Genders Hille, W. Y. 
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Cash in on the hig, new market for snow melting systems 





RAR na APB ll 


The tremendous public interest in the benefits of 
snow melting systems now extends the frontiers of 
the plumbing and heating business to embrace a 
great, new multi-million dollar market annually. 


This is mew business . ... business that never ex- 
isted before... business that proves that a saturation 
point is far from being reached! 

To give you a better — of the scope of this 

rofitable new market, the Committee on Steel Pipe 

esearch has prepared an attractive and easily 
understood booklet for anyone interested in snow 
melting. 
. It answers the most commonly asked questions 
about snow melting systems, suggests applications 
for domestic, commercial and industrial uses. It 
covers such important subjects as design, steel 
piping layouts, temperature requirements, boiler 
capacities, auxiliary equipment, and step-by-step 
installation methods. 

You can get this valuable color booklet without 
cost or obligation by returning the coupon below 
or by a request on your business letterhead to 


COMMITTEE ON STEEL P 


AMERICAN IRON AND STEEL INSTITUTE 


350 Fifth Avenue, New York 1, N.Y. 


queen een 








Committee on Steel Pipe Research 
American Iron and Steel Institute 
350 Fifth Ave., New York 1, N.Y. 


Please send me without cost or obligation a copy of the 32 page 
booklet "Steel Pipe Snow Melting and Ice Removal Systems.” 


Name AE 


Address 


























IDEA FILE... for Your Big Jobs! 


hall 





COE PQ 


Fig. 6: The air compressor is a dual drive system—using 
both electricity and steam. The steam governor is shown 
at the left of the flywheels. Capacity is regulated by 


slowing down the compressor. Other compressors (not 


shown) are electric drive. 





Fig. 8: The fan shown here supplies over-the-fire com- 
bustion air. The gas conversion burner is at the right. 
A forced draft fan located under the boiler supplies 
14,000 cfm normally, but can be varied by a shutter me- 
chanism on the fan. 


(Continued from page 88) 

Steam generated by the boilers is used for 
processing the files—5,000 dozen a day. One of 
the biggest uses of steam is to dry the files. 
Between each operation. the files are kept im- 
mersed in water to prevent rusting. Coils and 
heated conveyor tunnels evaporate all moisture 
from the files. 

Another use of steam is to sand blast files to 
sharpen them. Steam from this operation is passed 
through separators. The separators retain the sand 
and pass the steam to the outside. Since this steam 
is lost, more water must be added to the system. 

Make-up water is obtained from wells located 


154 


(Continued from page 88) 





Fig. 7: This air compressor and receiver operate the 
pneumatic combustion controls. The controls can be 
operated by compressed air from the process air system 
shown in Fig. 3, page 89, provided that a pressure re- 
ducing valve is used. 





Fig. 9: Instruments on this control board are pneumatic 
and give completely automatic boiler operation. Among 
the instruments in an alarm that sounds if the smoke 
density exceeds 60 percent. At the right are main steam 
header and distribution pipes. 


on the company property. Because the water is 
slightly acid, it is softened by the equipment shown 
in Fig. 2. Impurities from the water are removed 
from the bottom of the boilers by continuous auto- 
matic blowdown. Before the steam released by 
blowdown is discharged down the drain with the 
impurities, its heat is reclaimed by a heat ex- 
changer (Fig. 10). 

Steam is supplemented by compressed air to 
power some of the machinery. One of the com- 
pressors (Fig. 6) has dual drive—electricity and 
steam. The after cooler and receiver are shown 


(Please turn to center of page 158) 
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You don’t need to be an Finstein or an 
) ni : scientist t@ Understand 
4 Sellers Immersion Steam Boiler. 
The advantages of the Sellers immersion firing 
principleare apparent because it is based 
on practical engineering and common 
sense. Every pound of metal in a Sellers 

is strictly functional. Every tube and turn 
is designed and located for maximum 
efficiency and safety, for steam production 
at lowest cost! 












IN A SELLERS: 





atic 
ong 1. Firing tubes are completely submerged. All the 
oke heat goes directly into the water. Maximum 
om heat transfer. No water line corrosion. 
2. Water surface area is nearly three times that of 
a conventional boiler of comparable capacity. 
3. There is no separate enclosed combustion 
chamber. No explosion hazard, no brick linings 
to replace, no carbon traps. 
4. Expansion and contraction of firing tubes 
effectively combats scale. 
1S 
m Sellers Immersion Steam Boilers are available 
ed in twelve sizes to meet all standard 
" requirements. All are built to A.S.M.E. 
b Power Codes. It will pay you to get the complete 
y Sellers story. Write for bulletin 
he No. 1206C-00 today. 
X- 


; , = Sellar ENGINEERING CO. === 


vn 
4876 N. CLARK STREET CHICACO, ILL. 





Blast Heaters ° Immersion Automatic Water Heaters ° Combustion Units ° Industrial Cas Burners 


Vertical Steam Boilers ° Immersion Tank Heaters ° Gas Combustion Equipment 
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INTO IT? 


One look is enough to show you a 
why more B & G Boosters are a 
sold than any other pump made» COMPARE THE B&G 
for the same purpose. In every UNIVERSAL PUMP 
detail the Booster is precision- 4 Not ae ony ape ng 
built... for failure-proof perform- d Ear vo oonvad E themeiet 
ance... long life. operation essential to forted 


} “eh hot water heating system 
j Leak-proof seal. Precision-ground 7 operation. Has all the basic 


++. positively prevents water a features of the B & G Booster. 
Smaller, more com- (a GZ leakage into bearings. 


poe dad 9 he end Shaft and bearings. Shaft is hard- 
saving equipment. ened, polished steel. Bronze 
bearings are diamond bored... 
extra long for quiet, long-lived operation. a 
Lubrication system. Genuine oil circulating system § 
positively protects the bearings. 
Thrust collar. Specially hardened against wear... g 
prevents noisy end-play. a 
Spring-type Coupler. Simple, dependable... contrib- t 
utes to quiet operation. Shielded for safety. 
Impeller. A true centrifugal design... balanced for 4 
smooth operation. | 
Motor. Specially designed and built to operate quiet- 4 
ly. %",1” and 1%" Boosters have 1/12 H.P. motors 
but have exactly the same pumping capacity as pre-  g 
vious models with larger motors. ) 


For complete information 


‘ 
wien (J=\ BELL & GOSSETT 


c OM P AN Y 


Dept. CZ-1, Morton Grove, Illinois 
Canadian Licensee: 8. A. Armstrong Ltd., 1400 O'Connor Drive, Toronto 








NT 


ronto 
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Extra-rugged, lightweight Bundyweld Tubing 
handles easily on job site. Won’t dent under 
usual rough handling. Bent by one man, posi- 
tioned by two, Bundyweld saves time and costs. 





Let competition eat your dust; be first 
with Bundyweld Ceiling Radiant Heating 












“ SIZES UP 
To %” 0.0. 


Key to Low Cost 


Bundyweld is the only tubing 
double-walled from a single 
strip, copper-brazed through 
360° of wall contact. It’s leak- 
proof, thinner-walled, yet 
stronger. It transmits heat 
quickly, has high bursting 
strength. It saves on material 
costs and installation time. 

Standard 20’ lengths of 
Bundyweld are easily formed 
into coils in shop or on job 
site. Expanded ends (fur- 
nished when specified) are 
quickly soldered into leak- 
proof union. Joined, light- 
weight coils are easily 
mounted onto ceiling, quickly 
plastered over. 











Now’s the time to let late-starting 
competition eat your dust, while you 
run up a lasting lead . . . with the heat- 
ing system that makes others obsolete. 


Satisfied users in hundreds of com- 
munities have learned that Bundyweld 
Ceiling Radiant Heating is free of 
drafts, dust, soot; is noiseless, even- 
temperatured and economical; elimi- 
nates space-robbing radiators and reg- 
isters; postpones costly redecorating for 
years. With all these solid advantages, 
it installs with “one, two, three” ease. 


Thousands of prospective home 
builders and buyers hear these user 


SEND FOR 
FREE 
LITERATURE! 





reports, read Bundy ads in Better Homes 
& Gardens, American Home, House 
Beautiful, and Small Homes Guide. 
Interest turns into enthusiasm; we've 
answered a small blizzard of requests 
for literature and names of local plumb- 
ing and heating contractors handling 
Bundyweld Ceiling Radiant Heating. 

You'll profit most by-being the first in 
your area to offer what’s so obviously 
wanted — the first big heating advance 
in years. Why not mail coupon tonight? 


Radiant Heating Division 


BUNDY TUBING COMPANY 
Detroit 14, Michigan 


OS: a GN A Ge ee eee aS 
Radiant Heating Division, Dept. DE-653 


Bundy Tubing Company, Detroit 14, Michigan 
C1 Send free 20-page nontechnical brochure explaining Bundyweld Ceiling 


A y= Radiant Heating. 


(C Send Bundy technical radiant heating pamphlet. 


_. Title 














Address. siaiin 








dyweld 


City__ 


Zone___ State__ 





— 


Bundy 
Ceiling Radiant Heating 


















IDEA FILE .. . for Your Big Jobs! 





Fig. 10: The steam blow-down equipment is shown in 
this photo. At the top of the picture is the blow-down 
tank and below it is the heat exchanger. The CO2 analy- 


zer is shown at right. 


(Continued from page 154) 

in Fig. 3. Exhaust steam from turbine fans, com- 
pressors, pumps and other equipment is used to 
heat the buildings. This exhaust steam is cir- 
culated through tubular radiators, pipe coil radi- 
ators, steam coils and unit heaters. In case there is 
insufficient exhaust steam, live steam is fed 
through a pressure reducing valve into the heating 
system. 

Fuel changeovers are rather intricate and re- 
quire a crew of men about five hours to complete. 
In addition to changing burners, making fuel line 
connections, and tending to other details, firebrick 
must be laid on the grates. The bricks are set on 
edge and covered with ashes. The traveling grate 
is set in motion and as the bricks move toward 
the back of the firebox, more bricks and ashes are 
added until all the exposed grate is covered. 

If gas is used, connections are made to the three 
in. pipe that increases to four in. from the meter 
to the main. Gas now available has approximately 
1,000 Btu/cu ft. 

No. 2 oil is used to case harden files. To simplify 
storage, the same oil is used for fuel. An under- 
ground concrete tank holds approximately three 


tank cars of oil or about 100,000 gals. 


(Continued from page 154) 


fig, 11: The flow of flue gases is regulated by the auto- 


matic control shown here. The average temperature of 
the flue gases is approximately 570 deg.—a good operat- 


ing figure. 





Fig. 12: A CO2 analyzer and recorder gives continuous 


control of combustion. The CO2 content of the flue gases 
does not exceed 14 percent at any time, which means 


increased efficiency. 
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Only Honeywell g = 
| 
gas water heater ory ) | 
controls have these = 


Ci 








4 
h 














important extras! “— 








“Honeywell design’’ distinguishes these controls from all others ! 
The world’s leading manufacturer of precision controls—Honey- 
well—carefully designed these controls to maintain selected tem- 
peratures constantly; vo light the burner safely and automatically; 
to provide ‘‘positive shut-off’’ in case of pilot failure. 

Another standout feature of Honeywell Controls is the rigid 
quality control test each must pass before shipment. This assures 
that precision-made Honeywell Controls will give top perform- 
ance when installed! Often chis helps reduce the number of 
tto— service calls received for minor adjustments. 

You'll find Honeywell-equipped heaters have an extra sales 


feature, too! Prospects know the name Honeywell stands for 


“at- 


quality and accuracy, and thus they're easter to sell / 

Next time, order Honeywell-equipped water heaters! Then 
watch these fast-selling, trouble-free models boost your gas water 
heater profits ! Call your distributor for all the facts—or mail the 


coupon below for literature. 
MINNEAPOLIS ii 
Honeywe 
iH Fists ta Couctls 


Another extra! Styled by Henry Dreyfuss! 


Red and white dials plus smart styling give these 
new Honeywell Controls extra sales appeal ! Nation- 
ally famous industrial designer Henry Dreyfuss, 
working with Honeywell, helped make these con- 
trols a smart, attractive addition for any water heater. 
That's why Honeywell-equipped models reflect top 
quality at first glance —stand out from other models 
on your sales floor. 





The “20” — Model V-5120 is the star performer in this 
big new line of Honeywell water heater controls. It pro- 
vides complete 100% contro/ for natural, manufactured or LP 
gas ! Main gas cock with pilot position, main burner pres- 
sure adjustment and the thermomagnetic pilot with 100% 
Shut-off are all included in this compact control. 











MINNEAPOLIS-HONEYWELL REGULATOR CO. 




















The “21” —V-5121 is de- 
signed to take up minimum 
Space for use as a concealed 
control. It includes main 
gas cock with pilot posi- 
tion; main burner pressure 
adjustment;thermomagnet- 


ic pilot with 100% shut-off. 


The ‘'19’’—Use V-5119 
for natural or manufactured 


gas. (Not for LP gas.) In- 
cludes thermostat; main gas 
cock with pilot position; 
pilot adjusting screw; main 
burner pressure adjustment; 
thermomagnetic pilot. 


City 


Appliance Controls Division 

8775 Mettler Sizreet, Dept. DE-6-103 

Los Angeles 3, Ca:ifornia 

Please send me detailed information on your complete line of gas hot 
water heater controls. 

Name 

Address 
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of Air and Vacuum Valves 
for Efficient Heating Installations 


Bridgeport Radiator and Vacuum valves for one- 
pipe steam heating systems—automatic or hand- 
fired—will mean balanced heat distribution and 


fuel savings for your customers. 


All Bridgeport valves are precision made to 
exacting standards of quality brass and bronze 
from our own mills. They make even the hardest- 


to-heat radiators work efficiently. 


When you sell the Bridgeport quality line- 
plumbing brass goods, brass and copper pipe, cop- 





per tubing, roofing copper — you enhance your 
BRIDGEPORT BRASS COMPANY reputation and your profits. Order today for early 


Bridgeport 2, Conn. ¢ Established 1865 delivery. *Reg. U. S. Pat. Off 
neers Mills at Bridgeport, Conn. and Indianapolis, Ind 
| 


n Canada: Noranda Copper and Brass Limited, Montreal 


BRIDGEPORT BRASSL 
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COPPER TUBES 
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Architect Walter T. 
Anicka’s “ranch” house is 
ideal for small-lot, built- 
up urban areas. It is one of 
seven plans chosen by the 
1953 American Builder 
Catalog to 

vide builders peel 
construction problems. 
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Easily installed copper adds long life 
~ to this “typical” ranch house 


Today, the “one-floor” home is Ameri- 
ca’s most popular design. But no 
matter what design your clients or cus- 
tomers prefer, copper piping has defi- 
nite advantages. Its longer lengths, 
lighter weight and fewer fittings mean 
lower installation costs. Its rustproof 
quality means longer service life. 

The schematic drawing above shows 
the plumbing layout for a ranch-type 
house desi by Walter T. Anicka. 
Hot and cold water lines are “L” 
AnaconpA Copper Tubes. Easily 


joined fittings are solder type. For the 
soil, waste and vent lines, Type “M” 
AnaconpA Copper Tubes and solder 
type drainage fittings are used. Where 
code — a 3-in, stack, it will —. 
a 4-in. stu tion, saving space an 
cau cole All a drainage 
lines and back venting are 1% in., 1% 
in. =" in. i 

Submit your piping bids in copper. 
It’s sane te oak ob... chen costs 
less to install. For highest quality, al- 
ways use ANACONDA Copper Tubes. 


Descriptive booklets on copper tubes 
for plumbing and heating lines are 
yours for the asking. Write: The 
American Brass Company, Waterbury 
20, Conn. In Canada: Anaconda Ameri- 
can Brass Ltd., New Toronto, Ont. 


ask your plumbing jobber for 
ANACONDA 


copper tubes 








Shopping with D. E. 


(Continued from page 68) 
may be used alone or with a forced 
warm air furnace in an average- 
size home. The unit may be in- 


stalled under a stairway, in a closet 





or in a similar small-space loca- 
tion. The conditioner measures 
28% by 21%. in. around its base 
and is five ft high. It is a 3 hp 
model, and is available with or 
without a fan assembly. The return 
air inlet may be located either at 
the bottom or at the rear of the 
unit. The conditioner also is of- 
fered in a 5 hp size. 
Manufacturer: Westinghouse 
Electric Corp., Air Conditioning 
Div., 200 Readville St., Boston 36. 


Insulation Material 
Philip Carey Company has de- 
veloped a new insulation material 





that is suitable for temperatures up 
to 900F. The material may be 
nailed or bolted into place and re- 
quires ordinary cutting tools. One 
recommended use is air condition- 
ing plenum chambers. 
Manufacturer: The Philip Car- 
ey Mfg. Co., Dept. FF, Wayne Ave., 
Lockland, Cincinnati 15. 


Air Trap for Heating Plants 

A new alr trap for hot water 
heating plants removes air from the 
system just after the water leaves 
the heating unit. Air is collected in 
the top of the trap and forced out 


through an automatic valve by 
heated water rising from the boiler. 
The water is released into the radi- 
ator feed only after the air has been 
expelled from the system. 
Manufacturer: Dixon Mfg. Co., 
888 Ingleside Ave., Baltimore 28. 


Water Line Microfilter 


A microfilter introduced by Fish- 
er has been redesigned for use on 
extremely hot or cold water lines 
with pressures as high as 125 psi. 
Chlorine, sulphur and other foreign 
matter is removed from water by 
use of activated carbon. Wing-nuts 
and bolts are provided for tight fit- 
ting. The microfilter features a 
quick reversal of water flow which 





enables the filter to be cleaned 
without disassembly. 

Manufacturer: Oscar Fisher Co., 
Peekskill, N. Y. 





Warm Air Baseboard 
A new baseboard for forced air 





signed to provide equal distribu- 
tion of air along its entire length. 
Y-shaped directional vanes at an 
entry channel centered in a base- 
board unit divert air to the right 
and left in even proportions. A 
restrictor along the upper part of 
the flow chamber allows only a 
designated volume of air to move 
into the outlet chamber. A de- 
flector in the outlet chamber 
channels air for even heating or 
cooling. An adjustable damper is 
located on the front panel. The 
baseboard may be supplied by 
square ducts or round feeder pipes. 

Manufacturer: Berger Furnace 
Mfg. Co., 5920 Center Ave., Pitts- 
burgh 6. 


Pipe Cutter 
Beaver Pipe Tools has redesigned 
its wheel pipe cutter, to permit 
power to be applied directly to the 
(Please turn to top of page 168) 





Jet Pump Can Be Used with Deep or Shallow Wells 


The Deming Company has in- 
troduced a jet pump that may be 
converted to either deep or shallow 
well service without special tools. 
For deep well service, a deep well 
plug is used instead of the shallow 
well jet and a control valve is at- 
tached to the tee below the pres- 
sure gage. In shallow well service 
the control valve is not used. The 
suction lift for shallow well service 
is 25 ft or less. The pump may be 
used where the water level is 30 to 
150 ft from the surface in deep 
wells. The unit may be placed 
either directly over or at a distance 
from the well, including basement 
installation. It may be used with 
drilled or open wells or with tubu- 
lar or driven wells. The pump can 
be furnished for either single or 
double-pipe installation, depending 
upon the well diameter or the cus- 
tomer’s preference. A_ balanced 
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control valve eliminates back pres- 
sure and is adjustable for varying 
water depths. The pump is avail- 
able in capacities up to 1,740 gph 
for shallow wells and up to 2,450 
gph for deep wells. 

Manufacturer: The Deming Co., 
Salem, Ohio. 
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NOW—the tamous S-line Float Valve 
With “China” S@AT sve vesicn 


LEATHER WASH 





RETAINING CAF 











E FIBER DI 


Cutaway view of S-line shows the un- 
usual construction features that have 
made this float valve very popular with 
master plumbers. Specially tanned 
leather washer (A) provides positive 
seal, smooth operation. Seat washer is 
of high quality rubber and retaining 
cap (B) is heavy, cadmium-plated brass. 
Special“china” seat (C) rests on thick 
leather washer (D) reinforced by the 
fiber disc (E). 





Here’s the answer to bad water conditions and high operating 
pressures—the old reliable S-line float valve with a special 
ceramic “china” seat—plus all the well-known features that 
have made the S-line a first choice among plumbers the country 
over for many, many years. Still competitively priced. 

The S-line with “china” seat is also available with a specially 
developed Scovill vacuum breaker which has proved more than 
acceptable in all the areas where such a device is required, 
such as Detroit, Los Angeles, Chicago, New York and the State 
of Maine. It has also been accepted by the National Plumbing 
Laboratory. 


Cutaway view of vacuum breaker. 
Note critical-level marker “‘lip’’. 
Have you ever had to practically push 
your face into the closet tank to see 
the “critical-level” mark on the valve 
body? Well, you don’t have to do that 
with the Scovill vacuum breaker. There’s 
a special “lip” cast on the side of the 
breaker body that allows you to see the 
critical level quickly and easily from 
above. 


Another example of Scovill quality. 
Why not send your order in today? 





Dteauer ed COMPLETE LINE OF QUALITY TUBULAR GOODS 
AND TANK FITTINGS FOR THE PLUMBING TRADE 


SCOVILL MANUFACTURING COMPANY = fiscescie'\¢ connecricur 





WHOLESALERS, JOBBERS, DISTRIBUTORS 


WANT YOUR COMPLETE CATALOG 
IN DECD 










The opinions most important to your company a 
the opinions of the majority of the men who plac 
the orders for your products. 














A nation-wide survey of long-established, seasonej 
Wholesalers gives you the inside picture of the opi 
ions of these big buyers in the plumbing, heating 
and air-conditioning fields. 

Survey returns show— 


70% reported positive preference fo 
manufacturer’s catalogs pre-filed e 
tirely in DOMESTIC ENGINEERIN 
CATALOG DIRECTORY. 









CONSULTING & SPECIFYING ENGINEERS | 
WANT YOUR COMPLETE CATALOG 
IN DECD 






The opinions of Consulting and Specifying Eng) 
neers who have long been accustomed to usin 
DECD are in agreement on how they want you ti 
furnish your complete product information. The 
are decidedly in favor of catalogs that are compré 
hensive, giving more product details and applic 
tions. 


















Survey returns show— 
79.5 % reported positive preferenc 
for manufacturers’ catalogs pre-filet 
entirely in DOMESTIC ENGINEER 
ING CATALOG DIRECTORY. 





DO! 


1801 


CONSULT YOUR ADVERTISING AGENCY 
ov. Writ 





THEY USE DECD 


150,000 TIMES PER MONTH 


and want YOUR PRODUCT DATA in this, their 
principal source of PRODUCT INFORMATION 


That is why DOMESTIC ENGINEERING CATALOG DIREC- 
TORY is the BIG Advertising BUY for manufacturers whose 
products are distributed through wholesalers. 


Wholesalers voluntarily revealed an average usage of 14.8 times 





pany a 
vho plag 























se o 
she cll per week. This means each of their copies of DECD is used 
h actl 64.1 times per month. 


Combining all copies of DECD used among wholesalers only 

gives an astounding 179,480 times used per month (far in ex- 

cess of our claimed wholesaler usage of 150,000 times per 

rence fo month). 
| 











filed ¢ For every month your catalog is not in DECD, you are missing 
[EERIN 150,000 and more opportunities for wholesalers to be exposed 
to your products. ' 


THEY USE DECD | 
450,000 TIMES PER ANNUAL ISSUE 





and want YOUR PRODUCT DATA in this, their 
principal source of PRODUCT INFORMATION 





1g Engi Although Consulting and Specifying Engineers are subject to a continual 
; barrage of individual catalogs and pamphlets, they use DOMESTIC EN- 
os GINEERING CATALOG DIRECTORY in preference to all other forms of ) 
t you tt source data. j 
n. The Engineers using DECD volunteered the information that they use it on an 
compre average of 9.18 times per week. The distribution of DECD to Consulting 
. and Specifying Engineers results in their use of it 513,162 times a year 
applica (this is far in excess of our claimed usage of 450,000 times per year by 
professional engineers) . 
Wholesalers, Consulting and Specifying Engineers, Contractors, and Gov- 
ernment Procurement Offices are calculated to use DECD on an average 
fere of 58,550 times every week in the year.. 
yre-filed Twice each year you can reach this enormous market by using the An- 
. nual and Supplement Editions of DOMESTIC ENGINEERING CATALOG 
iI NEER DIRECTORY. 


é 1954 Annual Edition, October 15, 1953 (Distribution in January 1954). 
Survey Data Furnished on Request 


CY | DOMESTIC ENGINEERING CATALOG DIRECTORY 


ult 1801 PRAIRIE AVE. CHICAGO 16, ILL. 
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Makes Money and Good Customers for You! 


ORANGEBURG 


Trouble-Free PIPE AND FITTINGS 





8 FOOT LENGTHS 





7 e & T= Re e °o oS F For Tight-Line Installations 


Many people now call Orangeburg number ) are easily sealed root proof by 
“the plumbers pipe” because Orange- hammer and wooden block. The result 
burg saves the plumber time and work is a leak proof pipe line that defies roots, 
— money in the pocket! The light frost, traffic tremors, earth deflections— 
weight 8 foot lengths are easy to han- a quality installation that is profitable 
~aemg die. The Taperweld® Joints (few in —and good for the property owners too. 





Use Root-Proof for house to sewer or septic tank connections, drains from 
down spouts, storm drains — other non-pressure uses outside the home. 


8 FOOT LENGTHS ! 
8 FOOT LENGTHS 











a ER FO R ATED For Seepage Installations 


This Perforated type of Orangeburg has owners of parking lots, drive-in-thea- 
opened up an entire anew field for tres, airports, and golf courses are call- 
plumbers. Of course you have always ing plumbers—and ask that Orange- 
used Orangeburg Perforated for septic burg be used. Perforated is easy to 
tank beds and foundation footings, assemble and lasts indefinitely. Keep ic 


drains and for draining wet spots. Now in mind for more jobs and more profits. 








FITTINGS 


Ya Bend Catalog No. 516 





Yq Bend Catalog No, 517 
Wye... Catalog No. 518 





ae, 


Use Orangeburg Pipe and Fittings on every job. When ordering fittings, 
from Wholesaler, please order by catalog number (for 4-inch pipe only). 


Write to Dept. DE-63 , for complete catalog. 
ORANGEBURG MANUFACTURING CO., INC., ORANGEBURG, N. Y. 


’ 
‘S 
x 
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ou! | COVERS THE 


"/ BRADFORD tzucaen 


FRONT 


BRADFORD offers you a complete line of water heaters with sizes and styles for every need— 


GALVANIZED GAS 





Gas and Electric, Galvanized and Glass Lined, Standard Round, Short, and Table Top Models 
covering every price-range, with warranties from 1 to 10 years. 


sult GALVANIZED ELECTRIC 











‘ You name ift—we have it! And every BRADFORD water heater is engineered to give 


outstanding efficiency, economy, operating and sales performance in its price-range. 





€a- 
21]- 
se- { 
to Plan a one-stop shopping tour at your own desk with a BRADFORD salesman ond the complete 

it | BRADFORD catalog. |t')) step-up your business, increase your profits, give your customers the 

ts. finest water heaters their money will buy. Filling out the coupon is all that’s required. 
aE CRESS 2 SOR el MT reas oe pat SE RS! LS a eT A OA A Oe RENEE Ce Meee. reopen epee ee 


PENNSYLVANIA RANGE BOILER CO., Dept. D6. 


24th & Ellsworth Sts., Philadelphia 46, Pa. 





Please send me full details of 


Galvanized Gas [|] Electric (_] 


Glass Lined Gos [) Electric [_) 


(hamaglaaniar 


ae RANGE BO)JLER COMPANY 
PHILADELPHIA 46, PA. 


ne ‘Quality Products Since 1881"’ —- 


ADDRESS 


Se ee ey ee oe, eee on, ou 


city a 
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(Continued from page 162) 
cutter wheel. The direct applica- 
tion minimizes pressure and effort. 
The cutter wheel has been placed 
close to the slide track of the guide 
block to reduce slide block wobble. 


This permits better tracking and 
a greater degree of accuracy when 
pipe is cut. The lacquer finished 
cutter is available in two sizes, one 
for ¥% to 2 in. pipe and one for 2 
to 4 in. pipe. 

Manufacturer: Beaver Pipe 
Tools, Inc., 368 Dana Ave., War- 


ren, Ohio. 


Root-killing Chemical 


A new chemical has been de- 
veloped which clears roots from 
sewers without harming the plants. 
The product is a compound of 
crystals and fine powder. It may 
be applied directly into the sewer 
or through the closet. Roots absorb 
the chemical, then decay and dis- 
integrate. The chemical also helps 
prevent further root growth in the 


sewer. Two applications usually 
are sufficient to assure root-free 
sewers or drains. The root de- 
stroyer is not harmful to sewer 
lines, cesspools or septic tanks and 
will not affect. the skin of the user. 

Manufacturer: Hercules Chemi- 


cal Co., 332 Canal St., New York. 


Strip-type Diffuser 


A new strip-type diffuser has 
been designed to provide uniform 
air flow without causing drafts or 
hot and cold spots. The design uses 
diffusing vanes to produce high air 
turbulence at low velocity with 
large quantities of air. Units may 
be installed in ceilings, in walls at 
any height, or along windows, ex- 
terior walls and main entrances. 
The diffuser is available in two 
designs in 4 ft lengths. Sections 








may be combined to provide a 
continuous decorative unit and to 
meet architectural specifications. 

Manufacturer: Air Devices, Inc., 
17 E. 42nd St., New York 17. 


ri 





Westinghouse Introduces 


Westinghouse Electric has intro- 
duced a new 50-gal. table-top 
automatic water heater designed to 


Table Top Heater 


harmonize with kitchen appliances 
and occupy a minimum of space. 
The white-enamel unit is 24 by 25 
by 36 in. high, with a 4 in. back- 
splash. Featured is a piping sys- 
tem that permits water lines to be 
brought up through the floor at 
the back of the heater and con- 
nected through recesses in the rear 
panel of the heater or through the 
wall. The front panel and top 
platform are removable for access 
to all parts. A baffle keeps in- 
coming cold water from mixing 
with the stored hot water. 

Manufacturer: Westinghouse 
Electric Corp., Electric Appliance 
Div., Mansfield, Ohio. 


168 


Cabinet Lavatory 


A new cabinet lavatory an- 
nounced by the Shirley Corpora- 
tion features a dressing table area 


beside the wash bowl and a storage 


area underneath. The lavatory is 
available with the wash bowl on 
either the right or the left side. The 
bowl and dressing table area is of 
one-piece, acid-resisting porcelain 
steel construction and the cabinet 
is white enamel baked on steel, 
with chrome fittings. The lavatory 
is 20 in. deep and 34 in. long. For 
bathrooms or powder rooms where 
space is limited, a model is avail- 
able with the under-bowl storage 
space but without the dressing 
table area. This smaller model is 20 
in. square and 31% in. high. 
Manufacturer: Shirley Corp., 330 
E. St. Joseph St., Indianapolis 2. 


Tank Ball Assembly 


A new self-closing flush-tank 
ball assembly is designed to 
eliminate leaking valve seats. A 
plastic flange at the base of the as- 
sembly is dragged downward dur- 


ing flushing by the pressure of wa- 
ter rushing through vertical slots 
in its sides. The water pressure 
acting on the slotted flange guides 
the rubber tank ball directly into 
the seat and pulls it into place. 

Manufacturer: Rekar Mfg. Co., 
6546 Marlow Ave., Bell Gardens, 
Calif. 


Oil Burner Valve 
A new delayed-opening valve 
for oil burners is complete in itself 
(Please turn to top of page 172) 
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. ANOTHER REPORT OF READING 
COPPER TUBING “ON THE JOB"... 


The 274-unit West Roxbury Housing Project just 
erected for the City of Boston Housing Authority 
is the most recent installation in which Benjamin 
Kahn & Son, plumbing contractors of Medford, 
Mass., has used Reading Copper Tube exclusively. 


The Kahn firm has been in business since 1926 
and estimate they have installed approximately 
581,395 feet of Reading Copper Tube in the past 
5 years. They have learned from this long experi- 
ence that Reading Copper Tube can be depended 
on for uniform wall thickness, precision manu- 


WEST ROXBURY HOUSING PROJECT, BOSTON, MASS. 


PLUMBING CONTRAC- 
TOR: Benjamin Kohn & 
Son, Medford, Mass. 


ARCHITECT: Somes, 
Boyden, Griswold and 
Ames, Boston, Mass. 


facture to close tolerance standards, and reduced 
labor cost resulting from the elimination of many 
joints and fittings which is made possible by the 
ease of bending Reading Copper Tube on the job, 


These important qualities are winning a steadily 
growing preference for Reading Copper Tube by 
plumbing and heating contractors everywhere for 
hot and cold water lines, radiant heating installa- 
tions, air conditioning systems, underground 
service and processing lines. 


Whenever you order copper tubing from your plumbing and heating supply 
wholesaler, remember to specify Reading ... for a better job at less cost! 


READING TUBE CORPORATION 


Producers of Reading Lektroneal Copper Tubing and Reading 85% Grade A Red Brass Pipe 


D> 
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QUICKLY... EASILY...INEXPENSIVELY... 


with 


AMERIVENT 


“The INSULATED Gas Flue Pipe”’ 





AMERIVENT double-wall, aluminum flue pipe completely elimi- 
nates hot walls, heat-damaged paint or wall-paper, and charred 
framing members. Its insulated construction assures cool operation, 
with no complaints or expensive service calls. Simply install 
AMERIVENT — then forget it! 


Oval AMERIVENT carries the new Type B-W listing for wall- 
vents. It can be installed in a standard 2”x4" wall without 
“furring-out” or other expensive wall protection! 100% Safe! 


AMERIVENT is economical, too! Its patented SNAP-LOCK 
joint speeds installation and greatly reduces the installed cost of 
the vent. No cement, mastic, tools or screws needed! 


FEATURED IN LiFe | MAGAZINE. AMERI- EXCERPT FROM UNDERWRITERS’ LABORATO- 
VENT flue pipe ai RICAP vent caps were RIES APPROVAL ON AMERIVENT: ‘‘it is be- 
chosen by Burns Construction Co., Denver, lieved that the listing of this special vent will 
Colorado, for use in their TRADE SECRETS discourage the unsafe practice of using con- 
HOME as featured in Magazine. ventional flue piping on recessed heaters.” 


pam: aa : 
(AM IVER) © 











SOLD NATIONALLY THROUGH YOUR LOCAL SUPPLIER 





June. 1953 ne, 1953 





GENERAL MOTE 


your 





Gas heating contractors are only too 
familiar with complaints of over- 
heated walls due to the use of heavy, 
un-insulated gas vents or flues. The 
volume of these complaints has be- 
come a matter of serious concern to 
the gas heating industry, as evidenced 
by recent AGA requirements, 








Round AMERIVENT ““~ 
Type B 
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AMERICAP — the “Natural Draft” hot water per 


Oval AMERIVENT 
Type B and B-W 









Vent Cap, Guaranteed to stop household usé 
back-draft and pilot-light failure! Gil the fects ; 
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GENERAL MOTORS ENGINEERING © DELCO PRODUCTION SKILL 


..Your keys to Sales Success 








ON-FIRED STEEL BOILER 
MODEL SDW 


Completely automatic, 
quiet, smooth-running, 
for use with hot water, 
steam, or radiant type 
heating. Rugged, com- 
pact, built for longer 
wrvice.... yet hand- 
somely styled for in- 
stallation in utility 
toom or basement. 
Fully insulated. Built- 
in water heater will 
deliver 180 gallons of 
hot water per hour for 
household use. 











CAST IRON BOILER 
MODEL DB3 

Exclusive “Rotopower” 
Burner combines Rig- 
idframe motor, fan, 
pump, oil conditioner 
and fuel control valve 
in one simple cartridge 
type sealed unit. Slip 
out one unit, slip in an- 
other, and boiler is back 
in operation during in- 
spection or adjustment. 
For steam and hot 
water systems. Heating 
coil for automatic 
household hot water. 


Get the facts about the new franchise territories avail- 
ible now. Write: Delco ‘Appliance Division, Dept. DEH, 
General Motors Corporation, Rochester 1, N. Y. 


br a good deal- DEAL WITH DELCO 


...@ complete line of automatic oil and gas-fired conversion burners, Conditionatr 
forced warm air furnaces, boilers, water heaters and electric water systems. 





DOMESTIC ENGINEERING 








DELCO-HEAT 


gives you value leader prices 
10 outsell commperition 


Make yourself the heating headquarters in your community with the 
Delco - Heat ‘‘one two” punch of top quality and low, low selling prices. 
Famous General Motors engineering gives you the ideal selection of 
boilers providing custom-built installations for conventipnal, radiant 
panel, and radiant baseboard systems. 
Here, indeed, is the most valuable franchise in the heating industry: 

e A complete line of boilers of every type and capacity 

e Packaged units for quick, easy, low-cost installation 

e Exclusive, self-selling features and synchronized controls 

e Years ahead General Motors engineering for new developments 

e Unsurpassed mechanical perfection for minimum servicing 

e Full-scale sales and engineering training 

e Giant sales-winning national and local advertising programs 


Here, indeed, is the shortest, most direct route to profits. 


GENERAL Motors 





DELCO-HEAT 
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(Continued from page 168) 
and may be installed anywhere in 
the nozzle line. The valve (Delay- 
trol) delays the delivery of oil to 
the nozzle 6 to 8 seconds on cold 
starts to allow the motor to reach 
full speed. This gives full draft and 
the proper amount of air for com- 
bustion. On shutdown, the valve 
provides instant cutoff by extin- 
guishing the flame while the draft 
fan is still operating at full speed. 
Sooting of flue passages, nozzle tips 
and electrodes is reduced by this 
feature. The small size of the valve 


and “straight-through” design al- 
lows it to be mounted directly on 
the fuel unit or at any point in the 
nozzle line. 

Manufacturer: Webster Electric 
Co., Industrial Sales Div., 1900 
Clark St., Racine, Wis. 


Steel Fittings, Tubing 

A new line of standard steel fit- 
tings and tubing for vacuum and 
conveying lines has been announced 
by H-P Products. The curved de- 
sign of the line minimizes the need 
for cleanouts. Tubes may be cut 
to size, deburred and inserted into 


flanged ends for quick installation. 
Joints are sealed on the job by 
welding or brazing. 

Manufacturer: H-P Products, 
Inc., 510 W. Broad St., Louisville, 
Ohio. 


Flue Safety Device 


A new safety device has been de- 
veloped to detect flue gas and car- 
bon monoxide spillage in residen- 
tial heating plants. The detector 
is installed on the vent pipe of any 
vented heater immediately after 
the draft diverter. If flue gases are 


blocked and spilled into the fur- 
nace room, the device will shut off 
the burner and sound an alarm. 

Manufacturer: Maxwell, Inc., 
2000 S. Cherokee, Denver 19. 


Contractors’ Truck Body 
McCabe-Powers has introduced 
an improved truck body for plumb- 
ing and heating contractors. It is 
made to fit %, %4, 1 and 1% ton 
chassis. The body has an increased 
capacity in the lower rear parts 
compartments and bins and shelves 
have been rearranged for greater 
convenience. Edges have been 





Furnace Finished in White for Kitchen Installation 


A new oil-fired furnace an- 
nounced by Perfection is finished 


in white enamel to harmonize with 
major appliances. The furnace has 
a 90,000 Btu output at the bonnet. 
The pressure-atomizing burner 
uses No. 2 fuel oil and is rubber 
mounted. The return air connec- 
tion can be made either at the left 
or right sides or at the bottom. The 
combustion chamber may be re- 
moved without disturbing the 
furnace installation. The blower 
assembly slides forward and out 
on tracks for easy removal. The 
furnace also is available in silver- 
tone brown, is offered with a gas 
burner, and may be used with a 
central cooling unit. 
Manufacturer: Perfection Stove 
Co., 7609 Platt Ave., Cleveland 4. 
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safety-rolled to prevent cuts and 
snagging of clothing. A hinged 
cover over the bins gives addi- 
tional shelf space. Compartment 
doors are fitted with recessed, 
slam-action catches and cylinder 
locks are keyed alike. 

Optional equipment includes an 
overhead rack with an adjustable 
ladder and material brackets. 

Manufacturer: McCabe-Powers 
Auto Body Co., 5900 N. Broadway, 
St. Louis 15. 


Packaged Boiler-Burner 


Mt. Hawley has developed its 
oil-fired boiler-burner into a pack- 
aged unit. The package for heating 
systems and hot water supply in- 
cludes Bell & Gossett circulators, 
Minneapolis-Honeywell controls, 
McDonnell & Miller relief valves 
and Crane cast iron fittings. The © 
Mt. Hawley oil burner used on the 
unit (the Budgeteer) is of the gun 
type. A feature of the improved 


unit is a low stack temperature o 
+ 


370 to 390F when fired according to 
its rating. Net Btu of the unit is 
80,000 and the net water supply 
heating rating is 150 Btu. 

Manufacturer: Mt. Hawley Mfg. 
Co., Peoria 4, Il. 


Heating Control Panel 


Iron Fireman has announced a 
new control panel for automatic 
heating and power equipment. The 
panel is designed to give proper 
mounting and wiring for commer- 
cial and industrial controls regard- 

(Please turn to top of page 176) 
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TIPS ON SELLING WATER HEATERS — REMEMBER... 


She wants to be reassured before she buys. Words 
alone may make her balk. But show her written 
proof that what she’s buying is fully backed and 
she'll have confidence—you'll have a sale. 


Rheem helps you in two ways to reassure the 
lady that a Rheem Water Heater is the best for 
her. First, Rheem has the Pressure-Proved story 
for you to tell—proof that every Rheem Water 
Heater is fully tested, is perfect before it leaves the 
factory. Second, Rheem backs every Water Heater 
with a full Rheem warranty—a warranty that 
says what it means and means what it says. 


This double assurance to your customers is a 
double assurance to you, as so many dealers have 
learned, of bigger sales, more profits when you 
sell Rheem Water Heaters. Start today to sell 
Rheem and you can sell with confidence. 


| FREE Booklet Shows Choice of Models! 
| RHEEM MANUFACTURING CO. 
4361 Firestone Blvd., South Gate, Calif. 


Send free, illustrated water heater booklet. 
Name 
Address. 
| City 
i] 














RHEEM MANUFACTURING COMPANY 


World's Largest Manufacturer of Automatic Storage Water Heaters 


@1083, RAHEEM MFG. CO. 
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CERTIFIED 
RATINGS 


HERMAN NELSON UNIT BLOWERS 


offer industry the most diversified selection of 
packaged Centrifugal Fans available 


Herman Nelson offers you both Direct Drive and Belt Drive models— 
forwardly curved slow speed models or backwardly inclined non-over- 
loading models. Each is designed for a specific job—a job it will do better 
because it’s built better! 

You can’t buy a better unit blower and here’s why. The wheel construction 
is rugged and highly efficient and the wheels are statically and dynamically 
balanced. 

Herman Nelson offers completely self-contained units including motors. 
Every unit is compact in design and fits into small spaces. Smartly de- 
signed .. . Herman Nelson unit blowers are attractive in appearance as 
well as practical on the job. 

There are 103 models to choose from with rated capacities ranging from 
360 to 18,300 cfm. Every Herman Nelson Unit Blower carries the N.A.F.M. 
Certified Performance guarantee. 

Specify Herman Nelson—and make certain you get the best Unit Blowers 
your money can buy. Write for complete information on any Herman 
Nelson Unit Blower to: HEATING AND VENTILATING PRODUCTS, 
DEPT. DE-6 , AMERICAN AIR FILTER COMPANY, INC., LOUISVILLE 
8, KENTUCKY. 


... another product of 


Dsnctienn Air Bitter 


COMPANY, INC. 


CHECK THESE HERMAN NELSON 


v 


ADVANTAGES 
Rugged, highly efficient wheel con- 
struction 
Attractive, modern streamlined ap 
pearance 


Statically and dynamically bal: 


anced wheels 

Completely self-contained units in- 
cluding motors 

Compact design, easily fits smal 
spaces 

N.A.F.M. certified performance 
103 Models—capacities 360 1 
18,300 cfm 
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To build more Transite P pe profits For you 


eee 


o.. consistent advertising in 
the nation’s leading magazines 
tells the Transite* Pipe story 
fo your customers 


THIs ADVERTISEMENT . . . one of a series of 
Johns-Manville Transite Pipe advertisements 
appearing in over 6,000,000 copies of the maga- 
zines shown above—carries the message of 
Transite Building Sewer Pipe to prospective 


homeowners and home builders in every part 
of the country. 


This advertising is in addition to regular 
and frequent commercials on Transite Pipe 
that are heard on “Bill Henry and the News” 
over 400 stations of the Mutual System five 
nights a week. This entire advertising cam- 
paign constitutes one of the most intensive 
advertising programs on pipe ever carried 
on to help you get more customers for 
these “name-product” pipes. 


Dealers and installers throughout the 
country are constantly building up their 
salés—making more and more profits with 
these profitable-to- install Transite Pipes. 
Just write to Johns-Manville, Box 60, 
New York 16, N. Y. for further informa- 
tion on Transite Pipes for the home. 


*Reg. U.S. Pat. Off. 
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(Continued from page 172) 
less of fuel. Panels are available 
in standard assemblies for most 
controls and in custom-made as- 
semblies for special needs. All con- 
trols, switches, instruments and 
gages are mounted, wired and test- 
ed at the factory. A terminal strip 
is provided for field connections of 





external wires. Dimensions are 
36% by 28% by 5% in. Wall mount- 
ing is simplified by knockout holes 
in the back of the panel. 
Manufacturer: Iron Fireman Mfg. 
Co., 3170 W. 106th St., Cleveland. 


Ventilating Fan 


The Murray Company of Texas 
has announced a new ventilating 
fan for industrial and attic residen- 
tial use. Sealed ball bearings in the 
fan hub and the motor do not need 
lubrication after leaving the fac- 
tory. The fan is offered in vertical 
and horizontal discharge models, 
in eight sizes ranging from 24 to 48 
in. diameters. The fan also is avail- 
able without the motor. 

Manufacturer: The Murray Co. 
of Texas, Inc., 3200 Canton, Dallas. 


Shower Receptor 

Superior Shower Company has 
announced a new red stone recep- 
tor for its line of aluminum, enamel 
and galvanized steel showers. The 
red base is designed to be non- 
slip and leak proof. It is offered 
with 2 in. caulking or an iron pipe 
drain. The receptor is available 
for three shower sizes, including 
30 by 30, 32 by 32 and 36 by 36. in. 

Manufacturer: Superior Shower 
Co., 47 Fifth Ave., Long Island 
City 1,.N. ¥Y. 


Larger Air Traps Added 

Taco has announced two larger 
air traps for forced circulation hot 
water heating systems. The new 
sizes are for 2 and 2% in. pipe, 
making the air scoop now available 
in six sizes, beginning with % in. 
Baffles force air in the heated water 
to the top of the trap, where the air 
is either released by a valve or 
passed into an expansion tank. If 


TO EXPANSION TANK 





air should back down from the ex- 
pansion tank, it is removed. 
Manufacturer: Taco Heaters, Inc., 


137 South St., Providence 3, R. I. 
Plastic Toilet Seat 


A new toilet seat has been mold- 
ed from solid plastic with one color 





Relief Value Introduced eer Water Heaters 


A new automatic reseating tem- 
perature and pressure relief valve 
for domestic water heaters has been 
introduced by A. W. Cash. A ther- 
mostatic device opens the valve 
when the water temperature reach- 
es 208F. It closes the valve when 
the water has cooled to a safe de- 
gree. The valve is available in reg- 
ular or stem types and with or 
without try levers. The regular 
valve is for water storage heaters 
and the stem type is recommended 
for electric heaters, insulated tanks, 
and installations where close nip- 
ples are not used ordinarily. 

Manufacturer: A. W. Cash Valve 





Mfg. Corp., 6663 E. Wabash Ave., 
Decatur 60, III. 
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throughout to minimize staining, 
fading and peeling. The cover also 
is molded of solid plastic and is re- 
movable. It is attached with stain- 





less steel pins imbedded in brass 
bearings. The brass posts are con- 
cealed in matching molded plastic. 
The seat is available in six colors 
with a closed front for regular 
bowls. 

Manufacturer: Standard Tank & 
Seat Co., 314 N. Front St., Camden 
2, N. J. 


Multi-stage Pump 


A new multi-stage pump for deep 
and shallow wells has been intro- 
duced by Sta-Rite Products, Inc. 
The pump uses a number of im- 
pellers to provide efficient pumping 
by means of higher pressure. The 
deep well model provides pressures 
up to 50 psi at depths to 200 ft. The 
shallow well unit is designed to 
deliver up to 2,370 gph at the same 
pressure. Features of the pump are 
a stainless steel impeller shaft, 
bronze impellers and bearings and 
double wearing ring construction. 





Manufacturer: Sta-Rite Pro- 


ducts, Inc., Delavan, Wis. 


Lighting Fixture Diffuser 


A combination diffuser and 
lighting fixture has been designed 
for residential air heating and cool- 
ing systems. Heated or cooled air 
is deflected outward horizontally 
in a circular pattern. Supply and 
rising warm room air are mixed 
within a few inches of the diffuser. 

(Please turn to top of page 180) 
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..the NAME 
.SYMBOLIZES DEPENDABILITY 


Every piping contract you undertake, you not only guaran- 
tee job quality and long-lasting dependability, but you ex- 
press the utmost confidence in the quality of unions and 
fittings you specify. 

In specifying WAR- 
WICK Unions and Fit- 











tings, Master Plumbers 
know that WARWICK 
not only stands back of 
them but the name 
WARWICK symbolizes 
precision built and life- 
long job expectancy. 
















If today you are not equipped 
with the extra advantages of 
WARWICK Products, contact 
your Jobber without delay! 


Made by 
Skilled Me- 
chanics on 
Precision Ma- 
chines of our 
own design. 


The WARWICK COMPANY 


Idaho Avenue 
LINCOLN PARK, R.I. 
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LOS ANGELES 
MILWAUKEE 
MINNEAPOLIS 


br , | NEW ORLEANS 
It not only removes all iron but also OKLAHOMA CITY 
filters out other foreign matter which PHILADELPHIA 
colors or clouds the water. The result pT PHOENIX 


is crystal-clear, palatable water. No PORTLAND 

more rust spots on clothes. No more SALT LAKE CITY 

discolored bowls or bathtubs. SAN FRANCISCO 

SEATTLE 

Distributed through plumbing supply wholesalers. aes AMPA 

Write for catalog and prices. | TOLEDO 
Hilly mT 
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in the art of 
water correction 


Yr 








For complete information 
see (or write) your nearest 


EVIS REGIONAL DISTRIBUTOR 


WHITTIER (Calif.) 
KEN-EVIS COMPANY 
11146 E. Whittier, OX 9-2211 
SAR nay = oe (Calif.) 
KNUPPE & WRIGH 
220 E. 46th St., SB 8-7838 
SAN FRANCISCO 
NORTH-EVIS AGENCY 
74 Dorman Ave., MI 7-3822 
RENO 
WATER CONDITIONED SALES CORP. 
Western Amer. Life Bldg., 2-5639 


SEATTLE 
EVIS-NORTHWEST 
2437 E. Marginal Way, EL-6116 
CHICAGO 
EVIS-GREAT LAKES COMPANY 
203 N. Wabash Ave., ST 2-3948 


\ 


~“ 


OMAHA 

EVIS-MIDWEST, INC. 

1504 Dodge St., JA-7044 
DALLAS 

EVIS-SOUTHWEST CO. 

6837 Chevy Chase, EM-0137 


ATLANTA 

EV1S-SOUTHEAST CO. 

735 Spring St., N.W., VE-0241 
PHILADELPHIA 

EVIS-MIDEAST CO. 

4. E. Richmond St., NE 4-0855 
ALBANY (NewYork) 

EVIS-NORTHEAST CO. 

37 Rapple Dr., UN 9-7921 
EXCLUSIVE MARINE DIST. 

MORAN-EVIS CO., SAN FRANCISCO 

420 Market St., DO 2-43565 








‘ ‘J 


aD 


JAM a 


xX 
> 


‘ 
’ 
’ 
‘ 

' 
[ 

U 

' 

£ 

f 

t 


sk 


‘* 4 U. 
a 
i an 


CATALYTICALLY 
“TAMED”’ RAW WATER 
DOMESTIC 

INDUSTRIAL 

COMMERCIAL 

MARINE & 


mares /, “bh 


© 1953, Evis MFG, co. 





June, 1 


You ca 
_jaborat 
quality 
measur 
ings, i 
fixture: 
















June, 1953 DOMESTIC ENGINEERING 179 


UNIVERSAL*RUNDLE quality leadership 
is easily egQvé0l 


It’s proved in 
the laboratory! 


‘une, 1953 






You can get plenty of proof of. U/R leadership in the 
_laboratory, where scientific instruments measure fixture 
quality. This spectrophotometer, for example, precisely 
measures the accuracy of Universal-Rundle color match- 
ings, in addition to proving that U/R Arctic White 
fixtures are the whitest fixtures made. 





And here’s more proof 
of U/R leadership: 


The UM-LOK Heonger 


This patented, exclusive new Universal-Rundle hanger 
is the easy, fast way to install china layatories—per- 
manently, Just look at these features: 









FAMOUS ‘‘FIRSTS”’ 
like these are more proof 
of U/R leadership! 


FIRST colored vitreous china bathroom fixtures! 







Easy to fasten to wall .. . Easy to align... no prob- FIRST free standing uni-closet! 
no matter what type of lem of aligning holes in 


building construction. china with hanger holes. 








FIRST rim-jet flushing action! 





FIRST concealed front overflow lavatory! 
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FIRST one-fire Hi-Fire process to produce 
harder-than-steel surface! 


= WUML. TODAY / 
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Firm grip . . . no dan- 1 

ger of jostling lava- i UNIVERSAL-RUNDLE CORPORATION | 

tory off hanger . | 126 River Road | 

the toggle bolts pull New Castle, Pennsylvania | 

the lavatory into place ! 1 

and keep it there! Sew: to teval i | Please send me your new catalog. | 

Positive pull down...tighten- squinting or measuring 1 neanan 1 

ing the toggle bolts automati- —simply level back of ! : eee 

f cally pulls lavatory down firmly hanger, and the lava- I COMPANY ae ce Loe | 
onto the hanger! tory will be level! | : iii aera ined | 

ee ener ee | 

Lj eteeeeee o ZONE STATE ; 

VATER L--__-_--—-—-——-—-—--~~-~—~—~~ od 


The Worlds Finest Bathroom Fixtures 


Ye + Universal-Rundle 


Plants in Camden, New Jersey; Milwaukee, Wisconsin; New Castle, Pa.; Redlands, Calif.; San Antonio and Hondo, Texas. 
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(Continued from page 176) 
The model (KH-L Recessed) will 
handle heating capacities from 
7,000 to 23,000 Btu and cooling 
capacities from 80 to 350 cfm. Neck 
diameters range from four to nine 
in. The lighting fixture accom- 
modates 100 to 200 watt bulbs and 


the lighting canopy diameter may 
range from six to 12% in. 

Manufacturer: Connor Engi- 
neering Corp., Shelter Rock Rd., 
Danbury, Conn. 


Gas Water Heater 

A new automatic gas water 
heater announced by Waldorf fea- 
tures a tank lined with glass, which 
is fused to heavy steel. The heater 
is offered in 30, 40 and 75 gal. 
capacities. The Bunsen-type bur- 
ner may be reached through a 





‘ = 6: a iS ae Ne 5, 

large door at the front of the heat- 
er. An inner door prevents dis- 
coloration of the outer jacket by 
heat. The unit is provided with a 
Grayson Unitrol thermostat and 
safety pilot and the flue baffle is 
a sectional turbo-agitator type. 

Manufacturer: Waldorf Heater 
Co., 1421 Chestnut St., Philadel- 
phia 2. 


Specially Designed Pliers 

A new plier has been designed 
by Champion DeArment Tool Co. 
It includes undercut tongue and 
groove adjustment to give the plier 
maximum positive adjustment. The 
triangular shaped tongue and 
grooves provides adequate strength 


and leverage. The jaws permit 
maximum utility in gripping small 
objects. This feature makes the 
tool particularly useful for on-the- 
job-locations. 

Manufacturer: Champion DeAr- 


Electric Dehumidifier 

A new electric dehumidifier has 
been introduced by Remington for 
use in industrial plants, storage 
rooms, laboratories and ware- 
houses. The unit is recommended 
for operation with room temper- 
atures of 60 to 110F and relative 





humidities of 40 to 100 percent. It 
is available in capacities of 1 and 
1% hp. It is enclosed in a steel 
cabinet that requires a floor area 
of 19% by 345 in. 

Manufacturer: Remington Corp., 
Air Conditioning Div., Willey St., 
Auburn, N. Y. 


Combustion Chamber 

A new combustion chamber for 
oil-fired heating equipment is made 
of a castable insulation material. 
The chamber is available in as 
little as twopiece assemblies for 
low firing rates. The lightweight 
material’s insulating property con- 
tributes to a quick surface tem- 
perature. The chamber is avail- 
able in standard and semi-standard 
sizes. Complete engineering serv- 


ice is offered for ordering custom- 
designed shapes. 

Manufacturer: Insulating Cas- 
table Corp., 130 W. Pleasant Ave., 
River Rouge 18, Mich. 


180 


Suspension Furnace 

Jackson & Church has announced 
a new warm air suspension furnace 
that is designed for difficult space 


exe 


heating problems. The furnace 
features a twin burner arrange- 
ment, with each burner firing into 
a separate stainless steel combus- 
tion chamber at a rate of 4% gph. 
The burners are controlled by 
electric eyes. The double-burner 
feature is intended to save fuel by 
permitting the use of only one of 
the burners during mild weather. 
The unit is recommended especial- 
ly for commercial and industrial 
installations. Units may be ar- 
ranged singly or in batteries. The 
furnace will produce 1,000,000 Btu 
at the bonnet and will handle 12,500 
cfm of tempered air. 

Manufacturer: Jackson & Church 
Co., 321 N. Hamilton St., Saginaw 
65, Mich. 


Deep Well Water System 

A new deep well packaged water 
system for cabin, cottage and small 
home use has been announced by 


Flint & Walling. The snub-nose 
pump is designed for wells to 60 ft. 
The % hp electric motor has a 
pumping capacity of 370 gph at a 
30 ft suction head, with 19 lbs of 
discharge pressure. A 314 in. double 
pipe jet is used. The system is 10 
by 20 by 17 in. high. 

Manufacturer: Flint & Walling 
Mfg. Co., Inc., 76 Oak St., Kendall- 
ville, Ind. 


Return-Air Grille 
Air Control has introduced a new 
centralized return-air grille for in- 


(Please turn to top of page 185) 
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COMPLETE LINES OF WALSEAL VALVES AND FITTINGS 


WALSEAL is a smooth-bore, bronze valve or pipe 
fitting having a factory-inserted ring of silver 
brazing alloy in the outlet or outlets. The brazed 
joint that results when a Walseal product is in- 
stalled is leakproof, vibration-proof, and corrosion 
resistant. The alloy fillet that appears upon com- 
pletion of the joint is visual assurance of full pene- 
tration of alloy. This improved method of joining 
brass, copper, or copper-nickel pipe or tube is 
another Walworth contribution to the progress of 
the valve and fittings industries. 

In addition to its complete line of Walseal prod- 
ucts, the Walworth Company manufactures com- 
plete lines of valves, fittings, unions, and flanges 
in a wide range of sizes and temperature-pressure 
ratings. The company also makes three lines of pipe 
wrenches, the Genuine Stillson, Walco, and Par- 
melee. Walworth products total approximately 
50,000 items and are sold through distributors or 
agents in all parts of the world. 








The sectioned Walseal tee illustrated, shows: (a) the fillet of alloy that 
appears upon completion of the Walseal joint. This fillet is your visual 
assurance of complete penetration. (b) the factory-inserted ring of silver 
brazing alloy. (c) sectioned view of the completed Walseal joint showing 
penetration of alloy both ways from the insert. Walseal joints can be made 
only with Walseal valves or fittings. For further details regarding Walseal 


products, ask for Circular 84. 


WALWORTH 


Manufacturers since 1842 


valves ... fittings ... pipe wrenches 
60 East 42nd Street, New York 17, N. Y. 


DISTRIBUTORS IN PRINCIPAL CENTERS THROUGHOUT THE WORLD 
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Some like ‘em fat. K v 


€ 
the compact, standard 


kitchen counter 
height, table top models... 
easiest table tops 


to install and to service 














But everybody 
likes the 


wonderful *) E DGES LINE 


Some like'em thin. F 


a complete 





choice of sizes 
in round models 
to fit your 


space requirements 











AUTOMATIC WATER HEATERS: SAF-T-HOT...ACTANE...MERTLAND 


Built by Water Heater Specialists 
M. M. HEDGES MANUFACTURING CO., INC., Chattanooga, Tennessee 


GAS and ELECTRIC 
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NICKEL SILVER CASTINGS ARE A MUST WHERE 
APPEARANCE IS AN IMPORTANT FACTOR.... 

This alloy’s silver like appearance and resistance to tarnishing 
makes it adaptable for hardware furnishings in trains, lava- 
tories; wherever appearance and durability are required. 


Good machinability, excellent pressure tightness, favorable 
casting characteristics and polishing qualities are the many 


properties required by manufacturers. 





FREE . . . Write for your copy of the 8-page Lavingot Technical Journal — Vol. 9, No. 1 
containing an article discussing ‘‘Silicon Bronze.” 





Specify—LAVIN NONFERROUS INGOT—Quality 


R. LAVIN & SONS, INC. 


e Refiners of Brass, Bronze and Aluminum 
e Producers of Zinc Base Die Casting Alloys 


3426 S. KEDZIE AVENUE e CHICAGO 23, ILLINOIS 
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COFFEE HIGH SCHOOL 


FLORENCE, ALABAMA, ONE OF THE MANY FINE BUILDINGS 
EQUIPPED WITH WATROUS FLUSH VALVES 


CHARLES H. MCCAULEY 





— JAMES A, EVANS 
Self-Cleansing MECHANICAL ENGINEER 
a DAML CONSTRUGION 


includes a special mechanical 
device which results in cleansing 
of by-pass during each flush — 
a safeguard against prolonged 
flushing due to dirt or sediment 
in water. 


BODDIE & JOHNSON 


PLUMBING CONTRACTOR 

















DJUSTABLE FLUSH VALVES 
TH 


DIAPHRAGM AN D PISTON TYPES 





THE IMPERIAL BRASS MANUFACTURING COMPANY 


1231 West Harrison Street, Chicago 7, Illinois 





Distributed Through Wholesalers of Plumbing Materials 
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(Continued from page 180) 

stallation in ceilings, walls or 
doors. The grille ranges in size 
from 10 by 10 to 30 by 18 in. Fret- 
work is set at a 22 deg angle to 
conceal openings and _ retain 
strength without obstructing the 











free area. The grille is made of 
heavy gage steel with an angle 
frame welded on to keep the unit 
square and rigid. It is available 
in beige or metalescent finish. 

Manufacturer: Air Control 
Products, Inc., Danford St., Coop- 
ersville, Mich. 


Cabinet Top Frame 

B & T Metals has introduced a 
new frame for sink cabinet tops 
that are from 5% to 1% in. thick. 
The frame overlaps the covering 
material % in. to hold edges in 
place and provide a seal between 
the counter top and the sink. The 
inside flange covers the outer 4 in. 





of the sink rim, to provide a wide 
area for waterproofing compounds. 
Lugs hook to the shank of the trim 
from underneath the cabinet. The 
frame is secured by tightening the 
lug bolts, and the sink is supported 
by locking it flush with the counter 
top. The unit is available in alu- 
minum and stainless steel. 

Manufacturer: The B & T Metals 
Co., 425 W. Town St., Columbus 16, 
Ohio. 


Masonry Drill Bit 

A new drill bit has been de- 
signed to reduce dust packing and 
stalling while drilling masonry and 


soft metals. The design reduces the 
amount of pressure required and 
permits continuous drilling without 
stopping to clean the hole. The bit 
can be used with any drill. The 
tool is available in sizes ranging 
from 64 to 1 in. for a spiral de- 
sign and from 1% to 142 in. for a 
straight fluted design. 

Manufacturer: Holub Industries, 
Inc., Sycamore, IIl. 


Centrifugai Pump 

A. Y. McDonald has introduced 
a new close-coupled centrifugal 
pump suitable for water supply 
and boiler feed uses. The pump is 
available in sizes from 1% to 4 in. 
with motors from 2 to 60 hp. When 
backed with the maximum motor, 
the pump will handle pressures up 
to 100 psi with nominal suction 





lift. The pump is constructed of 
cast iron with brenze fittings. 

Manufacturer: A. Y. McDonald 
Mfg. Co., 12th and Pine Sts., Du- 
buque, Iowa. 


Commercial Water Heater 

A. O. Smith has introduced a new 
ccmmercial water heater designed 
to supply general purpose hot wa- 
ter as well as pre-heated water for 
booster operations. The heater is 
available in 75 and 85 gal. capaci- 





ties. Sizing charts are available. 

Manufacturer: Permaglas-Heat- 
ing Division, A. O. Smith Corp., 
Kankakee, III. 
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Packaged Gas Furnace 

Iron Fireman has introduced a 
new low-boy gas furnace package 
for residential and small buildings. 





It can be converted to oil by 
changing the burner. This change 
can be made by the removal and 
replacement of only three bolts. A 
radiant multiple-disc flame throw- 
er provides high combustion effici- 
ency and uniform heat transfer. The 
furnace is available in Btu capaci- 
ties of 80,000 and 105,000 at the bon- 
net. The low-boy model is 22 by 
47 by 4534 in. high. 

Manufacturer: Iron Fireman 
Mfg. Co., 3170 W. 106th St., Cleve- 
land 11, 


Bathtub Drain 

A redesigned bathtub drain has 
been engineered by Briggs to fit 
standard size bathtubs without 






1s" SP JONNT ADJUSTMENT 
i NEW Th 


cutting the waste tube. The drain 
features a 1% in. slip joint adjust- 
ment and a shortened waste tube 
that makes labor-saving possible. 
A trip lever and a chain-and- 
stopper model are available with 
the new features. 

Manufacturer: Briggs Mfg. Co., 
Plumbing Ware Div., 3001 Miller 
Ave., Detroit 11. 


Reversible Fan 
A new two-direction and venti- 
lating fan has been developed by 
(Please turn to top of page 188) 
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tor betfer 
drainage lines 
CHASE COPPER TUBE 


CHASE 


Smooth inside surfaces 
assure even flow! 
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Chase Copper Tube with Chase Solder- 


Joint Fittings for waste, vent and soil 
lines can be installed rapidly ... more 
economically,..do a better drainage job 
-- last longer. 
You get a lightweight system that can 


be easily assembled and handled on the 


job. Pipe and joints are rugged enough 
to take hard knocks. 20 foot lengths 
need fewer joints. 

For complete information, see your 


Chase wholesaler. 


(Chase sms: 


WATERBURY 20, CONNECTICUT « * SUBSIDIARY OF KENNECOTT COPPER CORPORATION — 
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Corrosion-resistant, 
of course! 


Entire system lightweight, 
easily installed! 





Fittings trim and 


compact! 





CHASE Copper Fittings are 
water-tight, pressure-tight! 


ee ntion’s Headquarters for Brass & Copper 
Albany + Cleveland = Kansas City, Mo. New York San Francisee 
Atianta Daliss Los Angeles Philadelphia Seattle 
Battinore Denver t Milwaukee Pittsburgh Waterbury 
Boston Detroit Minneapolis Providence 
Chicago Houston Newark Rochester t (tT sales 
Cincinnsti Indianapolis. New Orleans St. Louis office only) 
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Hampton, 19x17", 22x19" 


| The Kohler line includes a practical range of 

types and sizes—with shelf, with back, or for 
building in. The sparkling, glass-like Kohler 
ename) is easy to clean. Fused to a rigid cast 
iron base, it is protected from strain. 

The Hampton, popular for homes, apart- 
ments and institutions, has an unobstructed 
shelf, ample basin, integra) soap dishes. The 
Hudson, with 5" back, offers first quality, room- 
iness and convenience, at lower cost. 

The compact Taunton is widely used for first 
floor washrooms, small bathrooms. The Delton 
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is practical where space 
must be conservea—in 





housing projects, motor 
courts, modest homes, 
cottages. The still 
smaller Traveler is suit- 
able for homes, offices. 

The Tahoe, built into 
counters or dressing 
tables, offers luxury and convenience. 

The chromium-plated mixer fittings are de- 
signed especially for Kohler lavatories. Aerator 
spouts prevent splashing. 








Tahoe, for building in 20x18” 
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(Continued from page 185) 
Air Controls, Inc. The 20 in., two- 
speed fan will bring in cool air from 
the outside or exhaust stuffy inside 
air. Its operation is reversed by a 
switch. Both the motor and cabinet 
are rubber mounted to insure quiet 
operation. The fan is designed not 
to interfere with radio or television. 
Four deep-pitched blades enable 
the unit to deliver either 2,100 or 
3,100 cfm of air. A sliding bracket 
at each side of the top of the fan 
housing permits installation with 
only a screwdriver. An expander 
allows a fit to windows up to 32 
in. wide and a closely stamped 
grille acts as a rear guard. A front 
grille, outlet shutters and an auto- 





matic timer are optional equipment. 
Manufacturer: Air Controls, Inc., 


2310 Superior Ave, Cleveland 14. 


Automatic Gas Furnace 

A new domestic gas furnace in- 
troduced by A. O. Smith automati- 
cally adjusts its heat input and air 
circulation without turning the sys- 
tem on or off. Thermostatic control 
adjusts the burner flame higher or 
lower, as needed. Btu output ranges 
from 32,000 to 80,000. Two-speed 
fan controls are available and air 





discharge ranges from 1,150 to 765 
cfm at 90F. 

Manufacturer: Permaglas-Heat- 
ing Div., A. O. Smith Corp., Kanka- 
kee, Ill. 


Submersible Sump Pump 

A new submersible sump pump 
introduced by Bruner has a capa- 
city of 2,650 gals. against a 12 ft 
head. The pump is available with 
a bronze or a cast iron body. The 
1% hp motor has sealed ball bear- 
ings that are permanently lubri- 





cated. A_ sealed stainless steel 
housing serves as a float and auto- 
matic switch control. The newly 
designed unit can be controlled 
manually by applying tension on 
the handle. 

Manufacturer: Bruner Corp., 


2318 N. 30th St., Milwaukee 45. 


Draft Gage 

A new draft gage has been an- 
nounced by The Hays Corp. Move- 
ment of a diaphragm indicates the 
amount of draft, pressure or differ- 





ential to which it is subjected. Ac- 
tion against the diaphragm, en- 
closed in a cast metal housing, is 
balanced against the force of cali- 
brating springs. The resultant 
movement of the diaphragm is 
transmitted through linkage to the 
indicator. The gage is available in 
four types of mountings with a 
three-way atmospheric vent, mag- 
netic access door and fluorescent 
lighting for easy reading. The gages 
can be obtained with spring-loaded 
metallic bellows for indicating lev- 
el, flow, temperature and pressure 
pneumatically transmitted by other 
instruments. Ranges are available 
from .2 in. of water to 120 in. of 
water, draft and differential. 
Manufacturer: The Hays Corp., 
E. Eighth St., Michigan City, Ind. 
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Bench Vise 


A new bench vise has been de- 
signed with a spring and ratchet 





arrangement to adjust instantly and 
give a non-slip grip. The grip is 
held by hooking a chain around 
the pipe and depressing the handle 
to adjust tension. The sliding 
ratchet keeps the handle down and 
maintains tension on the chain 
until released. The vise is available 
in two sizes, one for % to 2 in. 
pipe, and one for %4 to 4 in. pipe. 

Manufacturer: Springload Mfg. 
Corp., 2412 Aurora Ave., Seattle 9. 


Portable Power Chuck 


A new power chuck announced 
by Beaver Pipe Tools weighs only 






100 Ibs. It may be used on a bench, 
truck or with pipe legs on the job. 
The housing and chuck are made of 
aluminum for minimum weight. 
Hand grips permit one man to move 
the unit easily. Tools may be stored 
conveniently on the flat top. The 
unit has a heavy duty % to 2 in. 
chuck. Enclosed gears run in oil 
and the motor is weatherproofed. 

Manufacturer: Beaver Pipe 
Tools, Inc., Dana Ave., Warren, 
Ohio. 


Rust Inhibitor 


A new rust inhibitor for oil bur- 
ner tanks has been announced by 


Shell Oil Co. The chemical formula 
(Sonitor) reduces tank leakage 
(Please turn to top of page 193) 
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and have the 
___ right valves for 
| every plumbing and 


125 LBs. S.W.P. 











56 
Gate Valve b heating job! 
Non-Rising i 
Stem 
In the full NIBCO line you have the right valve for every part of the job. 
In addition to low pressure valves there are pressure-rated valves for both 
125 S.W.P. and 150 S.W.P. You can get all the styles and sizes for 
threaded pipe, copper tube or combinations. Ff 
menags And, most important, you have no worry about leaks or failures. Every 
150 LBS. S.W.P. NIBCO valve has all these assurances of dependability: 


@ Every valve pressure-tested under water. 

@ High copper alloy, 85-5-5-5. 

@ Precision machined solder cups for fast sweating; sound joints. 

@ Husky wrench hexes and full depth threads for sound joints. 
90 @ Full water way. 


Globe Vaive @ Valves made in laboratory controlled foundry. NIBCO has a separate 
modern plant specializing in valve production. 


You protect your profit and build your reputation for dependable in- 
stallations when you install NIBCO Bronze Valves. 


NORTHERN INDIANA BRASS CO. 


604 PLUM STREET, ELKHART, INDIANA 


Cf FOR FREE NEW CATALOG aAnpb 
“TIPS ON INSTALLING SOLDER END VALVES” 


ee 


f NORTHERN INDIANA BRASS CO., 604 Plum Street, Elkhart, Indiana 

f Send me your new catalog NVC-i which combines all NIBCO valves. Also in- 4 

‘ clude your new folder, ‘Tips on Installing Solder End Valves.” : 

j Name , . SnowCiniiaiantapte eas See Le see | en) ‘ 

i a 

- Address = — § 
City - ; a ee el i 
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for 22 years to save hospital costs 


At the Pratt Diagnostic department of the New England Medical 
Center Hospital in Boston, p-k hot water heaters have been 
performing their work successfully for 22 years and amputating part 
of hot water cost without anesthesia. 

So satisfactory has the original p-Kk installation performed that 
recent additional equipment was specified p4c. The two new heaters 
are copper lined to insure clean, rust free hot water as required. 
Each unit heats 1100 gph from 40°F to 180°F. Each has an oversize 
condensate coil — 650 sq. ft.— which is cooling the heating system 
condensate from over 212°F to less than 130°F. 

No matter what your heat exchange needs — heating or cooling — 
it will pay you to ask pk for information now. Engineering 
guidance is available on call. Write now for Catalog No. 5. 


the Patferson-Kelley Co., inc. 


570 Burson Street, East Stroudsburg, ‘Penn. 





performing the same operation 
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© New International R-130 Series, 
GVW ratings 6,800 to 8,600 Ibs. 
Shown: new Model R-130 with service- 
utility body. Body lengths 77 and 89 

inches. 115 and 127-inch wheelbases. 





You take the guesswork out of truck buying when you 
buy International trucks. They are proved all 3 ways to 
give the performance you want at the lowest cost: 


1. Proved BEFORE They’re Built—at the world’s most 
advanced all-truck engineering laboratory. The re- 
sults—longer truck life, reduced operating and main- 
tenance cost—give you more truck for your dollar. 


2. Proved AFTER They’re Built—at the “Desert Whip- 
ping Post,” 4000-acre Proving Ground in Arizona. 


3. Proved In SERVICE—by America’s most cost-con- 
scious truck operators. Every new International 
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New Internationals are proved all 3 ways 













truck embodies the advanced engineering principles } 
that have kept Internationals the heavy-duty sales t 
leader for 21 straight years. t 


See them. Compare them. Drive them. Ask your near- : 
est International Dealer or Branch for all the facts. ' 












America’s Most Complete Truck Line 

168 basic models from 14-ton to 90,000 lbs. GVW rating f 

. 307 new features in the new R-line . . . 29 engines 

available with widest practical choice of gasoline, 
LPG or diesel power . . . 296 wheelbases. 











INTERNATIONAL HARVESTER COMPANY - CHICAGO 


International Harvester Builds McCormick Farm Equipment and Farmall Tractors... Motor Trucks... Industrial Power...Refrigerators and Freezers 










Better roads mean a better America 











Standard of the Highway 
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@ You are on the target when you handle 
America’s newest, smallest, hottest boiler. It 
is a believe-it-or-not boiler! Amazingly small... 
amazingly efficient...amazing fuel economy. 
Amazing sales features to sell and stay sold 
whether your customers are building or re- 


modeling. 





This sensational new Blue Circle Gas Fired 
Boiler makes it possible to enjoy every com- 
fort of modern, automatic hot water heating 
at miserly fuel cost. 

Write for the complete Dunkirk Blue Circle 
profit story. 


RADIATOR CORPORATION 


DUNKIRK, N. Y. 
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(Continued from page 188) 
and failure by retarding corrosion 
caused by moisture condensing in- 
side the tank. The substance mixes 
with the water at the bottom of the 
tank and stops a slight electric 
current set up through the water 
which attacks the metal. One ap- 
plication every three years is said 
to be sufficient. 

Manu‘acturer: Shell Oil Co., 30 
Rockefe.ler Plaza, New York 20. 


Double Medicine Cabinet 

A double-door medicine cabinet 
has been designed particularly for 
use with table top lavatory units. 





The door mirrors provide a large 
mirror area when closed and also 
may be opened individually for use 
by two persons at one time. The 
doors open from the center. 

Manufacturer: National Metal 
Art Mfg. Co., Inc., 1901 Eighth Ave., 
Brooklyn 15. 


Central Cooler 
A new line of central cooling 
units for commercial and residen- 





tial use has been introduced by 
Thatcher. The home units are de- 
signed for: installation with a 
Thatcher heating unit on one com- 
mon duct system with a damper 
arrangement. A heating and cool- 
ing thermostat with relay is pro- 
vided. The store unit has a three 
position switch with temperature 
control. -A_ semi-hermetic com- 


pressor condensing unit is featured. 


It is bolted to a spring-supported 
base to reduce noise. Tappings for 
water connections may be made 
from either side. 
Manufacturer: Thatcher 
nace Co., Garwood, N. J. 


Fur- 


Cooler Bypass Valve 

A new bypass valve has been 
designed for manual control of 
year-around room-type air condi- 





tioning units. The valve permits 
circulation in the winter even when 
the valve is closed to prevent freez- 
ing. When used for cooling, the 
valve is turned to a closed position 
to reduce the danger of excessive 
condensation. A % in. pipe plug 
outlet is provided in the valve for 
venting or additional by-pass serv- 
ice. The valve is designed for pres- 
sures up to 150 Ibs and is available 
in a 4 in. size only. 
Manufacturer: Ohio Brass Co., 
380 N. Main St., Mansfield, Ohio. 


Soldering Iron 

A new pencil-size electric solder- 
ing iron has been introduced by 
the Lenk Company. The soldering 
tcol weighs two ounces and is avail- 
able in 25 and 40 watt ratings. It 





measures 714 in. overall. The sol- 
der tip is of % in. diameter and 
the handle is made of plastic for 
comfortable and cool use of the 
tool. 
Manufacturer: 
Co., 30 Cummington St., Boston. 


The Lenk Mfg. 


Centrifugal Pump 

Flint & Walling has introduced a 
new centrifugal pump with ca- 
pacities to 120 gpm at a 15 ft suc- 
tion head and 20 lbs pressure. It is 
recommended for irrigation, air 
conditioning and industrial uses. 
The pump is available in single and 
two-stage units ranging from 1% 
to 7% hp in 1 and 3-phase motors. 
Motors are.the standard horizontal 
face-mount pump type. The stuff- 
ing box is integral in the motor 
bracket castings, which form a vo- 
lute back plate. A rotary seal is 
available instead of the stuffing box, 
where drip-free operation is re- 
quired. A slinger washer, fitted to 
the shaft, protects the bearings 





from the liquid being pumped. 

Manufacturer: Flint & Walling 
Mfg. Co., Inc., 76 Oak St., Kendall- 
ville, Ind. 


Industrial Fittings 
Watson-Stillman has introduced 

a new line of light weight stainless 
(Please turn to top of page 196) 





New Pipe Device Designed to Speed Fabrication 


A new centering head is de- 
signed to locate any degree from 
center on pipe or other round ob- 
jects. The pocket-size device is 
intended to serve as a protractor, 
centerhead, center punch, level and 
scale. It will measure the degree 
of angles and bends on either out- 
side or inside circumferences and 
also the degree of slope of flat sur- 
faces. The two-pronged body of 
the centering head has a 1% in. 
protractor dial fitted with a level. 
The protractor dial is graduated in 
214 deg. and marked in 10 deg. for 
easy reading. The marking punch 
is a % in. drill rod with a hardened 
point. 
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Manufacturer: Contour Marker 
Corp., 1843 Compton Blvd., Comp- 
ton, Calif. 
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Wherever you are, you can profit by the benefits of Electric 
Water Heaters. They’re so easy to install—anywhere— 
because there’s no flue or vent. Your customers have their 
choice of two types—upright or table-top. 


ELECTRIC WATER HEATER SECTION 


National Electrical Manufacturers 
Association 
155 East 44th Street, New York 17, N. Y. 


ALLCRAFT « BAUER « CRANE-LINE SELECTRIC 
CROSLEY + DEEPFREEZE «+ FRIGIDAIRE 
FAIRBANKS-MORSE «+ GENERAL ELECTRIC 
HOTPOINT + HOTSTREAM + JOHN WOOD 
KELVINATOR «+ LAWSON « MERTLAND 
MONARCH « NORGE + PEMCO «+ REX 
RHEEM ° SsEPCO . A. ©. SMITH 
THERMOGRAY « WESIX + WESTINGHOUSE 


Your customers benefit, too, by the cleanness, the econom y> 
the long life of the Electric Water Heater, and its completely 
automatic operation. They automatically become better 
customers for other appliances and plumbing services. 





Sell and cistall ELECTRIC WATER HEATERS—they’re what people want! 
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4 Powerful Reasons 
why costs go down with 


CHEVROLET ‘sis:.° TRUCKS 


on the job 


EXTRA POWER WITH ECONOMY! More hauling power, greater 
economy! That's the result of new 7.1 to 1 compression ratio of 
improved Loadmaster engine on 5000 and 6000 Series heavy-duty 
and forward control models—optional on 4000 Series heavy-duty 
trucks. Thriftmaster engine in light- and medium-duty models pro- 
vides traditional Chevrolet economy. 


ENGINEERED FOR THE JOB! With Chevrolet, you buy a truck that 
is exactly right for the job. Not too big. Not too small. You get a 
truck engineered from the ground up with your job in mind—with 
the right tires, springs, axle, clutch and engine. You get a truck that 
will stick on the job day after day, and do your work at lowest cost. 


BUILT TO LAST! The extra-sturdy construction of Chevrolet ad- 
vance-design trucks means longer life, even lower costs. Now, 
Chevrolet trucks are brawnier than before—with heavier, more 
rigid frames, with greater ruggedness and stamina built right in. 
These are the toughest and the sturdiest Chevrolets ever. 


THE LINE LISTS FOR LESS, TOO! With all the solid superiorities that 
Chevrolet offers—with all their special features and advantages— 
this great line of haulers lists for less than any other trucks of com- 
parable size and specifications. See your Chevrolet dealer. Chevrolet 
Division of General Motors, Detroit 2, Michigan. 
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CHEVROLET ADVANCE-DESIGN 
TRUCK FEATURES 


TWO GREAT VALVE-IN-HEAD ENGINES— 
the Loadmaster or the Thriftmaster —to 
give you greater power per gallon, lower 
cost per load. POWER-JET CARBURETOR — 
for smooth, quick acceleration response. 
DIAPHRAGM SPRING CLUTCH —for easy- 
action engagement. SYNCHRO-MESH 
TRANSMISSION —for fast, smooth shift- 
ing. HYPOID REAR AXLE—for dependa- 
bility and long life. TORQUE-ACTION 
BRAKES—on light-duty and medium-duty 
models and on front of heavy-duty models. 
TWIN-ACTION REAR BRAKES—on heavy-duty 
models. DUAL-SHOE PARKING BRAKE—for 
greater holding ability on heavy-duty 
models. CAB SEAT—with double deck 
springs for complete riding comfort. 
VENTIPANES—for improved cab ventila- 
tion. WIDE-BASE WHEELS—for increased 
tire mileage. BALL-GEAR STEERING — for 
easier handling. UNIT-DESIGNED BODIES— 
for greater load protection. ADVANCE- 
DESIGN STYLING—for increased comfort 
and modern appearance. 
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(Continued from page 193) 
steel fittings for industrial use. The 
fittings are screwed and socket- 
welded plugs, bushings, tees, el- 
bows, ells, crosses, couplings and 
caps. The welding type has deep 


sockets to support and align pipe 
to provide strong joints. The 
fittings are available in sizes from 
Ye to 1 in. 

Manufacturer: Watson-Stillman 
Fittings Div., H. K. Porter Co., 
Inc., Roselle, N. J. 


Electric Water Heater 

Norge has announced a new 
automatic electric water heater in 
seven sizes ranging from 12 to 82 
gal. capacities. The unit is offered 
with single or double heating ele- 
ments. It features twin magnesium 





anodes, which automatically deposit 


a coating on the inner surface of 
the steel tank to retard rust and 


corrosion. 

Manufacturer: Norge Div., Borg- 
Warner Corp., Merchandise Mart 
Plaza, Chicago 54. 


Ultra-violet Lamp 

A new ultra-violet lamp for use 
in air conditioning systems is de- 
signed to create germ-free air. The 
high-intensity lamp exposes air in 
ducts to powerful radiations, de- 
stroying harmful bacteria, viruses 
and mold spores. The radiation also 
protects sensitive products against 
contamination and spoilage. 

The lamp has been developed to 





assist in maintaining the high sani- 
tation standards required in food, 
drug, chemical and beverage plants 
and in schools and hospitals. The 
lamp may be installed in multiples 
as well as singly to sterilize air for 
one room or an entire system. 
Manufacturer: Hanovia Chemical 
& Mfg. Co., 100 Chestnut St., 
Newark, N. J. 


Closet Flushing Control 

A new water closet flushing 
contro] introduced by Hamilton 
Products limits the flushing action. 
The control permits a_half-flush 
through the use of a float and guide 
arm, located between the toilet ball 
and the regular guide. The addi- 


} 





tions reduce the ball’s rise and re- 
seats it in the flush valve before 
the usual tank drainage is com- 
pleted. When necessary to flush 
heavy deposits from the bowl, the 
handle may be held down for a full 
tank flush. 

Distributor: Mill-Hall Sales Co., 
Inc., 625 Cascade Bldg., Portland 4, 


Oregon. 
Attic Fan 


Air Controls has increased its 
residential attic fan line to include 
four models that deliver from 3,854 
to 10,000 cfm. Fan diameters now 
are available in 24, 28, 32 and 38 
in, The fan requires a minimum 
of cutting and framing to install. 





The package unit includes resilient 
mountings, felt sealing strips and 
automatic ceiling shutters. The 
shutters are equipped with a fus- 
ible link to close the shutters in 
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case of fire. The fan assembly is 
mounted on a rigid “H” frame 


welded to the outside housing of 


heavy gage steel. 

Manufacturer: Air Controls Inc., 
Division of The Cleveland Heater 
Co., 2310 Superior Ave., Cleveland 


Goggle-Wash Fountain 


A new fountain has been de- 
signed especially for washing the 
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goggles, safety glasses and plastic 
face shields used in shops and lab- 
oratories. A nozzle that furnishes 
an aerated spray down onto the 
surface or article to be cleaned is 
operated by a foot treadle. The ease 
of operation is intended to encour- 
age workers to increase safety. 

Manufacturer: Haws Drinking 
Faucet Co., 1435 Fourth St., 
Berkeley 10, Calif. 


Automatic Pipe Wrench 

A new automatic pipe wrench 
has been developed for plumbing 
and heating contractors. The 
wrench adjusts automatically on a 
spring principle to pipe of ¥% to 1%4 





in, The gripping teeth are machine 
cut to insure a vise-like grip. The 
steel wrench has a round handle 
that is knurled for a non-slip grip. 
The jaws and base are made from 
a high-carbon steel alloy for extra 
strength and toughness. The 
wrench has been developed by the 
All-Purpose Tool Co. of Salt Lake 
City. 

Distributor: Faver, Inc., 770 S. 
Second St., Salt Lake City. 
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PRODUCT NEWS from American-Standard 


A review of products in the news and important sales points worth remembering 


June. 1953 





ie Dg oo 









NEW BUDGET WATER HEATER. Fully automatic storage type, anode 
equipped. Has cast iron ribbon type burner which burns all gases 
... correctly baffled center flue for quick recovery. Heavy insula- 
tion between galvanized steel tank and outer jacket prevents heat 


’ MOHAWK WINTER AIR CONDITIONER. A deluxe unit for your cus- 


tomers who want the best. Made of cast iron for extra durability 
and quieter operation. Available in eight sizes, from 80,000 to 
300,000 Btu input per hour. High temperature alloy ribbon burner 


loss. Three sizes: 20, 30 and 40 gallon capacities. burns natural, manufactured, mixed, LP and LP-air gas. 





















Us 


MATRIM PANELS, Specifically designed for forced circulation hot 
water heating, these baseboard heating panels provide convected 
warmth throughout each room, The panels take the place of 
regular wood baseboards, allow use of virtually all the floor area, 
Panels can be installed free standing or recessed . . . are ideal for 
we under picture widows, 


CONVERTIBLE KITCHEN CABINETS, American-Standard all-steel cab- 
inets are the only kitchen cabinets with interchangeable drawers 
and shelves, Your customers will want the kitchen which can 
be converted easily—at any time—by anyone to suit individual 
work habits and changing storage needs, 


Ask Your Wholesale Distributor 
for Complete Details 


@ The above products are just a few of the many recent additions 
to the broad American-Standard line. Your distributor will be glad 
to give up-to-the-minute information. Remember, American- 
Standard offers everything you'll need to sell today’s growing 
modernization market . . . top quality products, sound merchandis- 
ing ideas, extensive advertising. 


American-Stanrdard 





American Radiator & Standard Sanitary Corporation, P. O. Box 1226, Pittsburgh 30, Pa. 





AMERICAN-STANDARD + AMERICAN BLOWER + CHURCH SEATS & WALL TILE + DETROIT CONTROLS + KEWANEE BOILERS} @ ROSS EXCHANGERS 
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Tie up NOW with the 
SUMO SUBMERSIBLE LINE 
—Best for Farm and Home 


It’s a fact —the Submersible Trend is sweeping the pump 
field! Stay ahead — get into submersibles now. But — better 
be sure to pick a sound line. More than any other type of 
pump, a submersible has GOT TO BE GOOD. So, 


When choosing—ask yourself 
these THREE QUESTIONS 


. Does the manufacturer build his own motor as well 
as the pump end? 
Sumo does — it's the only way to ensure 
top quality for the whole pump. 
. Is the pump constructed of bronze and stainless steel 
throughout? 
Sumo submersibles are. 
. How much experience has the manufacturer had in 
building submersibles? 
Sumo has had more than a quarter of a 
century of exclusive water-well sub- 
mersible experience. 


In addition Sumo offers you — 


MERCHANDISING SUPPORT — Strong 
consistent national advertising is supplemented 
by folders, stuffers, streamers and dealer adver- 
tising mats. 


SPECIALIZED TRAINING AND SERVICE 
Sumo gives your salesmen full instruction in 
proper installation and use of submersibles. 
Stocks of spare parts are available for imme- 
diate delivery wherever and whenever needed. 
Don’t get caught short. 
Cash in on the big sub- 
mersible trend by tying 
up with Sumo now. Lib- 
eral discounts available. 
Act now. 

" Packaged 


FOR PROFIT”. 


BEAT THE TREND: MAIL COUPON TODAY 


Sumo Pumps, Inc., Dept. E 

375 Fairfield Ave., Stamford, Conn. 

Sure, I'm interested in cashing in on the trend to sub- 
mersibles. Please send me full particulars. 








| of Time— 


The Symbo 


APCO nae IRON SOIL PIPE 


June, 1953 
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Cast Iron Drain Pipe, laid 288 years ago in Europe 
(OVER 100 years in U. S. cities) and still in service is 
certainly an approach to PERMANENCE. Outlasting the 
life of man or the life of any building is proof of lasting 
satisfaction. APCO (an old name in the industry) in itself 
thus stands for EXPERIENCE, which is far better than 
EXPERIMENT. You can be sure it will endure. Quality 


always—always uniform! 





AND SPECIAL 
FITTINGS TOO! 











APCO Waste and Revent Fit- 
tings and the “Stringer Sys- 
tem” combined with Stringer 
Fittings FIT TIGHT ’cause 
they’re made RIGHT. They 
also save space and save the 
cutting of joists. These fine 
cast iron everlasting fittings 
meet all standards in sizes, 
grades, quality and uniform- 
ity. There’s a fitting for every 
code! 


Write for your copy of the new 
Stringer Fittings catalog. 


@ May we tell you more about these products? 


ALABAMA PIPE COMPANY ‘ 


8 DISTRICT OFFICES TO DISTRIBUTE 


8 PLANTS TO PRODUCE 


ANNISTON, ALA 


in Canada: WATSON AGENCIES, 628 Oakwood Ave., Toronto 
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‘XIT... Summer Slump in Heating 

‘ (Continued from bottom of page 107) 
wu still burning coal in your warm air furnace”? 
fhis familiarity with the prospect’s heating meth- 

easily leads into additional conversation on 
subject and tends to break down resistance 
gmetimes encountered during a cold call. 

The data-also assists in. securing permission for 
he district engineer to visit the home to survey 

heating plant. The division of the stencils is 
iso helpful when mailings are made to prospects. 
On such occasions the material mailed may in- 
dude facts that apply specifically to owners of 
the known types of heating systems. 

The prospect files of The Philadelphia Gas 
Heating Company also include the names of hos- 
jitals, churches, hotels and several types of in- 
titutions. Because of the importance of the files, 
the stencils are stored in metal drawers which in 
urn are housed in locked metal cabinets insured 
for $50,000. 

Like many other progressive organizations, The 
Philadelphia Gas Heating Company offers cus- 


fomers cash awards for the names of friends or | 


nighbors who are eventually converted into 
aistomers. Ten: dollars is paid for the first pros- 
pect who becomes a buyer and the same sum is 
aid for information that leads to a second sale. 
for the third successful tip, the cash award is 


inereased to $15.00. 


This same practice is followed-on a broader 
wale in the case of congregations of community 
churches. in which the company installs a new 
heating plant. With the permission of the proper 
thurch authorities, the company mails to indivi- 
dual members of the congregation a letter ex- 
pressing pleasure in having contributed to their 
comfort during services. The letter also offers to 
make a contribution to the church treasury fol- 
lowing the installation of a gas heating system in 
the home or other property of an owner whose 
tame is furnished by any member of the church’s 
congregation. 

The effectiveness of the customer commission 
plan among individual property owners and mem- 
bers of church congregations was demonstrated 
during 1952 when a total of nearly 200 commission 
thecks were issued to those who furnished the 
lames of prospects who later became customers. 

Working on the belief that everyone likes a 
‘hank you,” the company invited its customers 
fo an “open house” party at the firm’s Broad 
Street office on the Tuesday before Thanksgiving 
Day 1952. It was thought that perhaps 200 people 
tight put in an appearance but more than 450 
jammed into the building to participate in the 
drawing for a gas range, six turkeys and ten 
tickets entitling the winners to a dinner and show 


(Please turn to top of page 203) 
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It takes a AVLL team 


% ... Whether it’s fire fighters 








... OF digging equipment 


S.Sherman for all other jobs 


On many excavating jobs the use of big 
equipment is costly and time-consum- 
ing. The Sherman Power Digger is de- 
signed so that you get all the ad- 
vantages of power digging on these 
jobs. Thousands of users have proved 
that the Sherman Power Digger reduces 
costs. Write today for descriptive litera- ; 
ture, 


Designed, Engineered and Manufactured Jointly by 
SHERMAN PRODUCTS, Inc. 
Royal Oak, Michigan 


WAIN-ROY CORPORATION 
Hubbardston, Mass. 


Patent No. 2,303,825 
Other patents pending 











COMPLETE KIT (as shown) for -a first 


three months’ period 


FULL YEAR (for complete kits covering a full 
12 months) First kit comes to you now, the other 


three, every three months 


EXTRA On orders for full year (cash with order 
—$15.00) we include, free of extra charge, a copy 
of Domestic Engineering’s outstanding merchan- 
dising book “2000 and 1 Prize Winning Ideas.” 
This book brings you the best remodeling action 
of 181 prize winning contractor-dealers. 


WHOLESALERS ATTENTION! 








SPP RL DOS BEE EI? ae 


EE 








NOW YG 
CAN SEE 


SELLING AIDS YOU Gili ywoper 


set up modernization promotion, how to evaluate advertising -, jatory 


and figure costs, how to get publicity, ete. a directory « 


\ 
NEWSPAPER ADS—One for each week of year, following 
themes. Ads in first kit push shower cabinets, air conditioning 
bathroom, kitchen and heating modernization. 


RADIO COMMERCIA ; 
direct mail. Selling copy prepared to create dissatisfaction in 


mind with present facilities. EFFICIENCY 
ners, so th 


SALES LETTERS—Carftoon illustrations, featuring product of | 
offered in letter brighten up this series of 26 hard-hitting dire 


POST CARDS—Typical card reads “Keep on singing 
of the shower!” Copy explains how satisfaction of 


‘ 


MODERNIZATION SALES KIT 


AND LAYOUTS—Portfolico of plans from which contractor- 


can work with prospects to help them visualize new layouts. 
a directory of manufacturers’ data. 





ea 
CE PLANS—A complete discussion of the various types of 
plans the contractor can use in selling modernization. 


ees 


EFFICIENCY QUESTIONNAIRE—For the contractor to furnish to 
ners, so they can make value and efficiency surveys of their 


drops of 


doliars 


POSTERS—Three giant posters, 24” x 36”, including 3 color 
y featuring slogan “It pays 5 Ways to Medernize—in Health, 
, Economy, Comfort and Increased Property Valve. 





>" never made a more important business investment 

than the relatively low price you pay for your big 
Modernization Sales Kit. For, if you use it conscientiously, 
intelligently, it will open the door for you to the immense 
profits which lie in the tremendous remodeling market. 
Whether you use all or any part of this kit, it’s going to 
direct this modernization business your way. 


Here, in effect, is the second big chapter in the Bay City 
Story, Domestic Engineering’s famous depth study of re- 
modeling potentials. The Bay City Story proved, con- 
clusively, the magnitude of the modernization market for 
plumbing, heating, air conditioning and appliances in all 
types of structures. Now, the Modernization Sales Kit, rep- 
resenting more than 3500 hours of research and creative 
effort, shows you how to go after this business most aggres- 
sively. It gives you, step-by-step, the most effective meth- 
ods to use in promoting modernization and furnishes you 
with all of the materials required to conduct your own per- | 
sonalized, year around drive for this, the most profitable 
phase of your business. Time tables show you when and . 
how to use all of the various units in the kit. 


Available now is the material for use during the first three 
months and additional material will be supplied automat- - 
ically on a quarterly basis, through March, 1954. Thus , 
you are assured of promotional matter that is always fresh | 
and timely. Decide now to put the Modernization Sales Kin ° 
to work for you. Use the coupon below to order your kit. 


ee Seca at 


gihncninene ® Rete {oupon ' 
4 } 3 

j DOMESTIC ENGINEERING } 
1801 PRAIRIE AVE., CHICAGO 16, ILL. | 

| ATTENTION: MODERNIZATION EDITOR 

! Please send me Modernization Sales Kits for which } 

Ir enclose $...................+...+. I understand that, if I pay the full price 

lot $15.00 per kit I will receive the first complete install t i diately sy 

I that the next three quarterly installments will be sent to me automatically when 

| ready. I also understand that, if I order the complete kit (cash with order) I 

| will receive a copy of the $5.00 Idea Book free of extra charge. 





| COMPANY.... 


STATE 


Io Contractor-Dealer () Wholesaler OO Manufacturer 
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for Faucets with 


SPRING-FLO 
AERATORS 


“American Home,” “Better Homes and 
Gardens.” Hard-hitting ads in these and 
other national magazines tell millions of 
prospects about the advantages of faucets 
with Spring-Flo Aerators. Tell how they 
give oxygen-enriched water, speed washing 








The man 
on the job 


in INTERIOR FIRE PROTECTION 


Vv 
@ Meets Strictest Specifications 


Except for those rare cases where a second 
brand is requested, you can’t miss by using 
ALLENCO ...the standard for 64 years. 


@ Complete Selection; Reliable 

Every unit for portable or permanent stand- 
pipe-type protection is provided the way you 
want it by ALLENCO—and you can rely on it! 


@ Figures Easier, Quicker, Right 

Whether you figure from our clear and concise 
catalogs—or use the services of our Home or 
Sales Offices—you get a good, safe bid. 


@ Goes in Right, Right Away 

No waste time or labor with ALLENCO 
products—they’re delivered as ordered. When 
some change might serve better, we ask you. 
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fire hose units are virtually 
““eystom built”"—combining your On hot wa 
choice of several alternatives : 
on each important point. So widely Seut and tl 
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home. Warm 


and rinsing, save on soap and prevent splash! 
That’s why faucets with Spring-Flo Aerators 
are such a cinch to sell. 











of the whele ALLENCO line. 


*Voted Ist by architects, engineers, contracter, ’ 
distributors. Also complete line of hose fittings, firm s sheet I 


couplings, etc. for oll purposes. Instead of 
rae installers go. 
Established died with n 


W. D. ALLEN MANUFACTURING COJ,0) 


CHICAGO 6 © NEW YORK 7 erviced with 


Sell Faucets with AGHNIDES U. &. PATS. 2,210.646-—2.316 638 


SPRING-FLO 
_.% AERATORS 


CHASE BRASS & COPPER CO. 




















( Continued from bottom of page 199) 


ymiture, desks and displays to fit everybody in 
t it proved to be a real ‘thankful’ day. We se- 


yen busy for a week.” 






In all its contacts with prospects and customers, 





io impress the firm’s name in the minds of prop- 
ty owners. The importance of this was clearly 
ndicated during the intensive survey made by 
JoMESTIC ENGINEERING in Bay City, Michigan. 
here it was learned that over 55 percent of 
ome and building owners could not immediately 
member the name of a contractor to whom they 
night turn for help with their heating problems. 










Building name recognition is aimed at during 
he company’s TV announcements _ spotted 
throughout the day and evening hours during 









ect contact with the name of the company and 
district men repeat the name frequently while 
making surveys and then show property owners 
aportfolio of several dozen pictures illustrating 
the company’s many facilities for performing 
atisfying heating equipment installations. 









While the gas heating unit is being placed in a 
home, a sign is placed outside so that neighbors 
md pedestrians may read the company’s name, 
ad before leaving the house a name tag is per- 
manently fastened to the unit. 








When it is possible, a representative makes a 
particularly searching survey in a single home of 
tach new development in the Philadelphia area. 







owner has uncovered any particular weakness in 
the heating system. When a complaint is un- 
covered and correction does not appear to be too 
wstly or involved, the company realizes that a 
comparable condition most likely exists in all the 
ther homes of the same general style. Details as 
0 how the company will give the owners of the 
home the comfort they desire is then brought to 
the attention of the occupants either through 
dhone or personal calls or by mail. Thus the 
single survey frequently leads to many other 
interested prospects. 

On hot water and steam jobs much of the pipe 
is cut and threaded in the company’s shop and 
made ready for quick and easy installation in the 
home. Warm air ducts are also fabricated in the 
frm’s sheet metal room. 

Instead of reporting to the shop each morning, 
installers go directly to the job and are kept sup- 
tlied with needed material by delivery trucks. 
Bach truck is charged with keeping three crews 
serviced with all parts and equipment required. 
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The purpose of this survey is to learn if the new | 


mm the house.” As president Courtney recalls | 
ith a smile, “We had to do plenty of moving of | 


ared enough survey leads to keep the district | 


the Philadelphia Gas Heating Company attempts | 


the week. The phone girls also open each pros- | 











Use quickdraft 


THE DRAFT CREATOR 


that makes all chimneys friendly 









ON MODERNIZATION AND 
NEW CONSTRUCTION 


bigger profits... 
warmer friends 


Now you can assure your customers against 
trouble with condensation on gas-fired heating 
plants—puffing, sooting and pulsating on 
oil burning equipment—smoking, puffing and 
clogging on coal furnaces—common diffi- 
culties caused by faulty or inadequate draft. 


Short chimneys used in today’s one-story and 
basementless homes do not provide sufficient 
draft to support full combustion and carry 
off all troublesome combustion products. 
Popular outside chimneys require longer to 
heat up and establish necessary draft. Long 
runs and els in smoke pipes and angles in 
chimneys cut down draft. 


quickdraft overcomes these faults immediately 
and effectively. It creates full draft when 
firing begins and drives combustion products 
up the chimney. It operates through the 
firing period but does not “build up” excessive 
draft. quickdraft places no obstructions 

in the smoke pipe. 


Simple, fool-proof, built for long service, 
quickdraft is reasonably priced . . . consumes 
no more current than a lamp bulb... and 
quickdraft is as easy to install as a length 
of smoke pipe which it replaces. 


To make bigger profits and warmer friends, 
use quickdraft to prevent draft trouble on 
new construction, and 
to correct draft 
trouble on moderniza- 
tion work. 






nee TE DELIVERy 
Standard Sizes 










== Write or 
wire for 
Installation 
Manual 

and details. 










Patent 
Pending 







quictckdraft 


COMPANY 


DIVISION OF THE HALL’S SAFE COMPANY, INC 
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INSTEAD of make-shift cross-over connections 
with stop valves, you can give customers really 
accurate tempering in their household hot water 
systems ... and make an easy profit on the 
added sale. 

GENERAL Thermostatic Mixing Valves are 
quality products . . . scientifically designed to 
maintain correct temperature at the tap, summer 
and winter alike. A simple explanation of their 
benefits quickly convinces any house-holder that 
the small additional cost is well worthwhile. 


Try it for yourself ... include a GENERAL 
Mixing Valve in every water heating estimate. 
Ask your wholesaler for illustrated descriptive 
folder .. . or write General Fittings Company, 
118 Georgia Ave., Providence 5, R. I. 


TI Cast Bronze Housing 

re Non-Corroding Thermostatic 

Qu al ITY Bi-Metallic Element 
re . Nickel-Silver Sliding Sleeve 

Mix! ale Outside Adjustment — 80° to 210° F. 
VA\ve 5 Sizes for Flow from 6 to 160 g.p.m. 


GENERAL” 


| A Short Course in Flush Valves 


| 
| 
| 
| 


(Continued from bottom of page 81) 
valve. In the event there is a battery of urinals 
with a motor operator on each, a three circuit 
five-minute timer can be used to operate the flush 
valves in sequence and thereby effect a reduction 
in the size of the supply piping required. 

There are other systems, too, to meet industrial, 
commercial and institutional requirements. 

For example, one arrangement in common 
use today comprises an elevated tank which is 
automatically filled with water and then either 
syphoned off or discharged into the tank. 

Another type employs a syphon operated tank, 
which contains no moving parts and is adjust- 
able to provide a flushing interval of from one 
to 60 minutes. 

It has been determined by experience that the 
most desirable flushing interval, generally, is 
somewhere between five and 10 minutes, so that 
the walls of the urinal will always be clean. There 
is also less likelihood of lime and other water 
borne materials being deposited and gradually 
clogging up or discoloring the walls of the urinal. 

An automatic flushing arrangement that made 
an appearance some years ago was one in which 
a thermostat was located in the urinal waste or 
drain and actuated by the heat of urine to cause 
operation of a solenoid to trip a flush valve. 

One automatic system which has been success- 
fully installed in institutions and other publié 
buildings is arranged to operate the urinal flush 
valves by means of an expansible bellows con- 
nected to a pneumatic pressure system. Air 
valves, controlled by an electric time clock at 
regular adjustable intervals, operate the bellows, 
which cause the flushing action. This system 
requires an air compressor with connecting air 
pipes to the urinal flush valves, as well as elec- 
trical connections for the timers and solenoid 
valves. 

The installation of handle operated flushomet- 
ers for urinal fixtures has been a popular arrange- 
ment in recent years. This system results in a 
substantial saving in water too, since it is operated 
only when a person has made use of the urinal. 

(To be continued). 


Waco Plumbing Firms 
(Continued from bottom of page 78) 

crashed to the street and yard in a shower of 
broken brick and stone. Heavy plumbing fixtures 
which had been stored on the second floor were 
found all the way across the street, as an example 
of the force of the wind. Much of the roofing on 
the one-story building adjoining was likewise 
ripped loose and flung into the yard behind. 

At the rear of the building, the second story 


(Please turn to top of page 207) 
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The Patented seam and 


Spud construction 


makes them Stronger, 
GUARANTEED LEAK-pRoos 


Write for folder on complete 


line. 
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845 


AJUSTABLE GUIDE RATCHET THREADER gi 














threads for tight joints 


*é 


. uorglime 


@ Light, compact and long-lasting 
— simpler and faster to operate. 


® No lead screw to jam on power machine 


—vunequaled for close-to-wall work. 


See it at your jobber’s 


@ Costs no more than ordinary threaders. 





or write for descriptive circular. 


ERIE, PENmeYLVA NIA 





3,000,000 


vady 


AIR VOLUME 
CONTROLS 


have been standard equip- 
ment on leading makes of 
ejector, turbine, rotary and 
centrifugal water systems 
for more than 15 years. 


Over a Million 
need repairs or replacement 
to maintain proper air cush- 
ion in the tanks. Can be 
replaced in 5 minutes! 


This Market is 
Open to You! 


Replacement controls and 
repair kits are available at 
your pump supply house or 
wholesaler. 


Write direct for 
latest bulletin 


US 











AIR CONTROLS, Inc. 
1406 East 18th Street 
Muncie @ Indiana 
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EVERYTHING'S IN 


YOUR FAVOR with 


STAINLESS 
STEEL OR 
ALUMINUM 


Proven in almost 2,000,000 installations, 

the HUDEE Ideal Sink Frame has 

earned the plaudits of Homeowners, 

Architects, Builders and Installers 

everywhere. There is no other 

practical method of installing a sink 

é bowl or lavatory into a counter 

100%, top. Each permanent, water- 
WATERTIGHT tight, sanitary sink counter 
100% top is a credit to you when you 
SANITARY r sell and install HUDEE. 
. » Sell the best — profit 
with the best — 
HUDEE! 


USED 
WITH ALL 
TOP-COVERING 
NATIONAL ADVERTISING MATERIALS 
TELLS HOMEOWNERS THE 


ADVANTAGES OF HUDEE 


These leading magazines are 
telling your customers about 


HUDEE. Cash in on this cam- 

paign. Ask for your free ~<a “gins 

tie-in material today. Pease by > 
Good Housekeeping 
tor 











48 avveansio WAS 
"Use only the Sink Frame bearing this Seal”. FOR ALL. 
FLAT RIM 


Call the Hudee ETTuarnC RTT) 


Distributor in 
Your Area or 
Write Factory 


WALTER E. OR SQUARE 


CORNERS 


225 West Hubbard Street 
Chicago 10, Illinois 


IN CANADA: Walter E. Selck and Co. Lid, Toronto 


AND COMPANY 
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ROOF DRAINS | 


i cna 


SEWER | 

VALVES 

CESSPOOL 
TRAPS 


ae You can sell and install genuine 
Somerville products from the roof vent 
to street sewer. The line includes floor 
drains, roof drains, traps and many other 
plumbers specials, in addition to soil pipe 
and hundreds of fittings. Somerville 
cast iron products will assure you of a per- 
manent, troublefree installation on any 
type job. Be sure you have the new Somer- 
ville Catalog. Write for your copy today. 








SOMERVILLE 
lron Works 


600 S. MILL ST. NEW CASTLE, PA. 
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(Continued from bottom of page 204) 





walls poured through the ceiling of the fittings 
and parts room, the tons of debris smashing pipe, 
fittings, chromed accessories and other materials 
on racks and shelving. Only a small part of the 
inventory will be salvageable here. 







Even worse was the damage to the storage yard 


and sheds immediately behind the Dixie Plumb- 
ing Company main buildings. The two story shed 


was almost completely destroyed, leaving a single 
peak of double-level lofts at the rear supporting 
waterheaters and other heavy appliances, Most 
of this merchandise was completely destroyed 


tither through falling to the floor or crushed by 


tascading brick and heavy stone parapets. On 
the opposite side of the yard, a smaller shed lost 
its entire sheet metal corrugated roof. Soil pipe, 
sewer pipe, and long lengths of two and one inch 
pipe were scattered over the yard, bent and 
twisted by the force of the wind. Most of the 
heavy pipe benders, threaders, portable installa- 
tion equipment, etc., were overturned or scattered 
over the property in complete confusion. 
' Partners Langlotz and Goodwin particularly 
mourned the smashing of a dozen air conditioners, 
few stock just uncrated for the summer season. 
All were crumpled beyond repair under tons of 
debris, wiping out an advertising program just 
‘developed the week prior to the disaster. It was 
four days before the partners were able to start 
§ the gigantic task of inventorying the stock left, 
and making plans for rebuilding. 

“We were extremely fortunate from one stand- 


















POOL 
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PS point” partner Langlotz smiled, a bit ruefully. 
“There were 17 employes in the building, many 
of them out in the sheds, when the tornado struck, 
and yet we had only a few superficial injuries. | 
Most of us jammed around the safe in the general | 

e office and watched the neighborhood buildings | 

it go down like houses of cards around us.” 

or Maintaining a large appliance department, 

oT Dixie Plumbing Company swiftly donated all 

ye flashlights, lanterns, batteries, hot plates, etc., to 

e the rescue crews of thousands digging into the 

r- downtown buildings. Most of these went to the 

y R. T. Dennis Company, a pitiful hump of wood and 

x brick which had been a five story building con- | 

,. taining 40 employes. Some 22 bodies were removed 


from this rubble. The Dixie firm’s 16 journeymen 


plumbers went through long sleepless nights aid- | 


ing in rescue, performing emergency installations 
throughout the city. All water, electrical and gas 
service to the stricken downtown district, where 
44 square blocks were demolished, had to be cut 
off, and the city’s plumbing contractors carried out 

" this gargantuan task in a matter of a few hours. 
West Plumbing Company, more than 20 blocks 
away, was the victim of a sudden offshoot of the 
(Please turn to top of page 211) 
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Now’... 


A Full-Floater-Type Water Heater by 


OWLER 


WITH MORE BIG 
FEATURES THAN EVER! 


This new glass-lined gas water heater 
by Fowler is jam-packed with features! 
It’s the last word in design and engi- 
neering—with one-piece tank construc- 
tion eliminating center flue and baffles 
for maximum heating efficiency. 
Check these Fowler features now. 
See why Fowler is easiest to sell... 


































Brass, rust-proof 


water fittings. Durable, baked 


enamel outside 
finish 


Glass-lined tank. & 
Two coats of glass- ‘i 
like porcelain cover | 
the inside of tank to | 
protect against rust 73 
and corrosion. K 


Removable brass 
cold water inlet. 


Extra-heavy in- 
sulation. 2'» inch 
thick Fiberglass 
blanket around 
tank, from top to 
bottom of tank, 
keeps water hot 
longer. 


Full floater type ||| 
heater. One piece 
tank construction 
eliminates center 
flue and baffles. Full 
blanket of heat sur- 
rounds entire tank. 


Automatic pilot 
control. 100¥ 
burner fuel supply 


shut-off. 


Brass drain tap, 
conveniently lo- 
cated. 


Extra heavy gauge % 
steel, pressure : 
tested tank. : 


Silicon high-tem- 
perature coating 
protects heat cham- 


Adjustable leg- re na 
leveling screws. | 


Economy burner. |f 
Drilled, raised port, 
one-piece cast iron 
burner. 


Air-flow door sup- 
I, plies maximum 
H- amount of clean 
primary air. 








The world’s finest 
controls automa- 
tically control the 
gas supply to burner 
in order to maintain 
constant hot water. 


Streamlined, 
sturdy base, scien- 
tifically designed to 
admit a free flow of 

-the-floor second- 
ary air. 


Get the complete story about Fowler 
glass-lined gas water heater. Write 
for information today. 





Ad FOWLER MANUFACTURING COMPANY e 
* 2545 S. E. Gladstone St., Portland 2, Oregon 7 
cs Please send complete information about Fowler ® 
r glass-lined gos water heater e 
® Nome— = a — bd 
® 2 
e Address . ae - ee e 
® <a RCNA ay Zone. State ® 
COeeeeeeeSeSESHS SEES EOEEESES 
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N ames in the News trict sales manager for eastern Canada. os 

The Trane Co., La Crosse, Wis.— Lan 

(Continued from page 130) Jersey; and W. F. Garner as district pig Welty as a member of the Salt 

as St. Paul district manager, E. L. sales manager in the Grand Rapids, Lake City ouies afiee. L. 
Stehle as Detroit district manager, Mich., territory. Bee Hill 
D. B. Hull as Indianapolis district , New Distributors City 
manager, R. B. Beale as Cleveland Ohio Brass Co., Mansfield, Ohio— Dak 
manager, Ed Weathers as Chicago dis- W. R. Cress as district manager of the The Ohio Foundry & Mfg. Co., Tre 
trict manager, J. W. Dunbar as mer- Chicago area and V. L. Crabb as dis- Steubenville, Ohio—Southern Heater, But 
chandising manager, C. L. Bixby, Jr., trict manager for the Cincinnati area. Inc., Memphis, as distributor for gas and 
as sales training manager, S. G. Stev- American Radiater & Standard Sen- heaters in the Memphis territory. Y 
ens as manager of marketing, and tary Corp., Pittsburgh—T. M. Flana- | Pennsylvania Range Boiler Co., Pro’ 
F. B. Gray as manager of sales for gan as assistant director of employee Philadelphia—Raymond Rosen & Co. Pro 
room air conditioners. relations. for water heaters in eastern Pennsyl- rito 

Detroit Brass & Malleable Co., De- Union Malleable Mfg. Co., Ashland, Roman srmpacninmicl acca. do veined B 
troit—G. F. Griffin as sales representa- | Ohio—Charles Kates as president and p Con 
tive in Alabama, Mississippi and general manager, C. H. Willis as vice Mullins Mfg. Corp., Youngstown East 
Louisiana. president and assistant general mana- Kitchen Div., Warren, Ohio—Mer- and 

Se, ger, Homer Sipe as treasurer and _ cury Distributing Co., Winston-Salem, 

Norge Division, Borg-Warner Corp., comptroller, R. L. Fasig as director of N.C. for North and South Carolina; A 
Chicago—Walter Shields as assistant purchases, and D. E. Gilman as vice Crouch Appliance Co., Phoenix, Ariz.; ton- 
to the president. president and assistant general mana- Alcock, Downing and Wright, Ltd., Mer 

: P _ Ser of the subsidiary Ashland Malle- Vancouver, B. C.; Marco, Ltd., Cal- 

anne an As cigar hte dite able operation. gary, Alta., and Fort Garry Agencies, dad 
chandise counselor; J. C. West as west A. M.B i Ltd., Winnipeg, Man. i 

<r , . M. Byers Co., Pittsburgh—B. M. solic 
coast division sales manager; E. C. Byers as general manager of wrought Deepfreeze Appliance Div., Motor Indi 
Sharrow as sales manager for Ohio iron sales. Products Corp., North Chicago, Tl.— Mo., 
and parts of Kentucky and West Vir- : : Price Distributing Co., Louisville, for Miss 
ginia; J. A. Grady as divisional man- _ Deepfreeze Appliance Div., Motor Kentucky, southern Illinois and south- lum! 
ager of northern New Jersey; A. G. Products Corp., North Chicago, Ml— +n Indiana. 
Herrick and R. S. English as district E. V. Ericson as general production Se 
sales managers in northern New _ superintendent and E. C. Granda dis- Westinghouse Electric Corp., Air pren 





Amazing Comfort this wite produe 











CS! 











within a half degree of selected level. And that is 
real heating comfort! 

Use this powerful sales point in selling automatic 
heat. You’ll sell more, profit more! Mail coupon 
for FREE descriptive folders for handout or mail- 
ing to your prospects. Penn Controls, Inc., Goshen, 
Indiana. Export Division: 13 E. 40th Street, New 
York 16, N. Y., U. S. A. In Canada: Penn Controls, 
Limited, Toronto, Ontario. 





If you ever experienced HOT-n-COLD LIVING 
...and who hasn’t... you'll know why more and 
more people want automatic heat with PENN 
CONTROLS. 

Here’s the reason. In PENN’s room thermostat, 
there’s a little wire that produces beat anticipation 
... the PENN-made magic that stops HOT-n-COLD 
LIVING. Automatically adjusting itself to outside 
temperatures, this thermostat quickly balances heat 
in-put with heat loss, keeps indoor temperature 










Interic 
snap-o 
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AUTOMATIC CONTROLS 


FOR HEATING, REFRIGERATION, AIR CONDITIONING, GAS APPLIANCES, PUMPS, AIR COMPRESSORS, 
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preme Supply Co., Inglewood, Calif., 





Conditioning Div., Pittsburgh—Van- 
dersmith’s Home Equipment Center, 
Lancaster, Pa. 


Whirlpool Corp., St. Joseph, Mich.— 
Hills Gas and Appliance Co., Rapid 
City, S. D., for parts of western South 
Dakota, Montana, and Wyoming; 
Treasure State Gas and Electric Co., 
Butte, Mont., for 46 Montana counties 
and four Wyoming counties. 


York-Shipley, Inc., York, Pa— 
Providence Plumbing Supply Co., Inc., 
Providence, for the Rhode Island ter- 
ritory. 


Bush Mfg. Co. West Hartford, 
Conn.—The Foley-Mytinger Co., Inc., 
East Hartford, Conn., for Connecticut 
and central Massachusetts. 


Airtemp Div., Chrysler Corp., Day- 
ton—Southern Pipe and Supply Co., 
Meridien, .Miss., for the Meridien area. 


Chambers Corp., Shelbyville, Ind.— 
Capitol Wholesalers, Division of Con- 
solidated Sales, Inc., Indianapolis, for 
Indiana; Cousins, Inc., Kansas City, 
Mo., for eastern Kansas and western 
Missouri; Bennett Distributors, Co- 
lumbus, Ohio, for central Ohio. 


Servel, Inc., Evansville, Ind.—Su- 
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for air conditioning equipment in 
southern California, 


Crane Co., Chicago—Curtis Whole- 
sale Supply Co., Ventura, Calif. 


Libbey-Owens-Ford Glass Co., Fi- 
ber Glass Div., Toledo—The Cork En- 
gineering & Insulation Co., Boston, 
for Maine, Vermont, New Hampshire, 
Rhode Island and Massachusetts. 


Murray Corp. of America, Scranton, 
Pa—D. M. Lucas, Inc., Omaha, for 
steel kitchens in Omaha and south- 
eastern Nebraska. 


J. E. Lonergan Co., Philadelphia— 
Cooney Brothers, Inc., Philadelphia. 


Miller Brothers Co., Venice, Calif.— 
Jaffe Sales Co., Chicago, II. 


Mitchell Mfg. Co., Air Conditioning 
Div., Chicago—Sturdee Electric Sup- 
ply Co., Royal Oak, Mich., for win- 
dow-type room air conditioners; Ru- 
disco, Inc., Albany, N. Y.; The San- 
born Electric Co., Economy Electric 
Supply, Inc. and Joyce Appliances, 
Inc., Indianapolis; Saviers Electrical 
Products Co., Las Vegas, Nev.; Illinois 
South Electric Supply Co., Inc., East 
St. Louis, Ill.; Graybar Electric Co. 
and Pittsburgh Electric Supply Co., 
Pittsburgh; Home Appliance Distrib- 
utors of Arkansas, Little Rock; Hoff- 





Interior showing heat-anticipating wire, 
snap-acting contacts, simple 2-wire design 


and sturdy construction. 






















Penn Controls, Inc., Goshen, Indiana 
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man Electric Supply Co., Baltimore; 
McGowan Electric Supply Co., Talla- 
hassee, Fla.; Motor Radio Co., Inc.. 
Kansas City, Mo.; Kelvinator Sales 
Corp. and Great Lakes Electric Supply 
Co., Detroit. 

Carrier Corp, Syracuse, N.Y. — The 
O’Donnell Heating and Air Condi- 
tioning Co., Syracuse, N.Y., for 16 cen- 
tral New York state counties. 

Steam boiler plants for process 
steam requirements are illustrated 
in a new Eclipse Fuel bulletin. The 
Super-Matic Scotch “Steamboiler- 
plant” featured is a packaged, au- 
tomatic unit available in 10 sizes 
that range from 12 to 125 hp. 

Issued by: Eclipse Fuel Engineer- 
ing Co., Rockford, IIl. 


Electric unit heaters and heater 
sections are described in a new bul- 
letin by the L. J. Wing Mfg. Co. 
Three types of heaters are illus- 
trated, including overhead, down- 
ward discharge types with either 
stationary or revolving outlets and 
a utility heater. 

Issued by: L. J. Wing Mfg. Co., 
Vreeland Mills Rd. and Fernwood 
Terr., Linden, N. J. 
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Please send me copies of your FREE folder for handout or 9 
Firm Name 

Address 

City Zone State 





Individual’s Name. 





(Please print or typewrite) 


Ich “ita sa iri se 














DOMESTIC ENGINEERING 





FYRITE 


UTILITY KIT 





BASIC TEST TOOLS 


PROFITABLE 
FOR | SALES AND SERVICE 


Combustion testing will pay you big dividends in gaining 
you competitive leadership and neighborhood recog- 
nition of your competence as a heating expert. The 
combustion-testing kit shown above contains precision- 
made, quality instruments with which you can make 
fullest use of your know-how in making a fuel conserva- 
tion survey, adjusting any make and type of oil burner 
for clean, trouble-free and economical operation, or run- 
ning an efficiency test which will convince even the 
most skeptical customer on the need for replacement 
or modernization. 

The FYRITE Utility Kit contains instruments for 
measuring not only CO2, stack temperature and draft, 
but smoke in the flue as well. The inclusion of the 
smoke-measuring instrument is a forward step of sig- 
nificant importance to alert heating dealers and service 
men. Checking the flue gas for both CO, and smoke 
makes possible to adjust the burner with speed and ease 
for highest’ possible combustion efficiency, as well as 
for clean burning of the fuel resulting in heating plant 
performance that satisfies customers and safeguards 
against costly service requirements. 


The FYRITE Utility Kit shown above is part of 
the complete line of Bacharach Service Instru- 
ments for the Heating Trade which, in addition 
to Combustion Testing Kits, includes Temperature 
Recorders, Grille Velocity Indicators, Pyschrom- 
eters, and specialized oil-burner servicing equip- 
ment. Your wholesaler will gladly supply any of 
these instruments. 


BACHARACH Industrial Instrument Company 


7301 PENN AVENUE + + PITTSBURGH &, PA. 
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EXCLUSIVE 


KEEPS CORROSIVE 
CONDENSATE 
from the 


\ DESIGN 





Notice this unique fea- 
ture on the Sterlco 4100 
and 4200 Series Con- 
densation Pumps. The 
bronze impeller hub completely covers and protects the 
motor shaft and the carbon type rotary seal runs on the 
impeller hub and not the motor shaft. This feature pro- 
tects the motor shaft from corrosion by the condensate, 


Steley CONDENSATION PUMPS 


4200 Series with 
cast iron tank 
illustrated, 4100 
Series for jobs 
where steel tank 
is preferred. 


Only two sizes required to 

take care of all jobs up to 15,000 sq. ft. E.D.R. 

— and up to 20 Ibs. discharge pressure. The easily 
adjustable float switch, plus other Sterlco features, make 
this possible . . , and possible only with a Sterlco Pump. 
For you this means less working capital tied up in floor 
stock. For your customers this means a future increase in 
radiation may not require a new pump. 


These exclusive design features, combined with overall RUGGED CON- 
STRUCTION and LOW COST, make Sterlco PUMPS first choice of the 
industry. Send for complete information. 


STERLING, INC. 
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(Continued from bottom of page 207) 

jrnado, which smashed flat the showroom, and 
used loss of some $5,000 in inventory. Various 
wholesalers were seriously damaged, including the 
¥. O. Nelson Company, Higginbotham Company, 
md the Milstead Company, the latter suffering 
some $50,000 in damage as one of its large ware- 
house buildings crumbled to rubble. 

Mayor Ralph Wolf of Waco publicly congratu- 
lated the plumbing industry for its unselfish aid 
fo the tremendous rescue program. 


Rolling Showroom 

(Continued from bottom of page 93) 
mobile showroom is an event in itself and attracts 
alot of attention—and prospects. 

Prospects visiting the showroom are asked to 
sign a registration card which not only gives the 
visitor an opportunity to win a “door” prize, 
but provides the contractor with important in- 
formation qualifying the prospect as a logical cus- 
tomer for a remodeling job. The registration card 
tells whether the prospect owns his own home, 
how old it is and has room for checking off the 
type of equipment he already has or is interested 
in. 

Each item of the mobile showroom is priced, 
not at a list price, but on a cost-per-month basis. 
Information on financing a remodeling job is also 
provided. 

Since the showroom remains in the dealer’s 
area for a certain period of time after the public 
f showing, Peerless points out ways: for the plunib- 
ing contractor to capitalize on the interest created 
and to actually go out and close sales. For 

ple, they point out the simple expedient of 


CONTRACTOR CUSTOMERS of Peerless Plumbers 
Supply Company are given frequent briefings on new 
products. Here, manager Gene Engel, at left, acquaints 
several employees with the features of a new shower 
cabinet line prior to a contractor sales meeting. 


calling on a “select” group of prospects in person 
and taking the showroom right to their front door. 
They get the whole family right into the show- 
toom where they become psychologically involved 
and morally obligated—and complete the sale 
right on the spot. 

The use of the rolling showroom by Peerless 

(Please turn to top of page 212) 
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“T SELL JANITROL BECAUSE’... 


Concentrating on one compl 
line of heating equipment has 


many advantages that result in * 


bigger volume, bigger profits, and 
greater stability. 

By putting all your efforts: be- 
hind the nationally-known Jani- 
trol line, you simplify your serv- 
icing of equipment, employee 
training, your sales effort, dis- 
play problems, advertising, and 
stocking inventories. 

Above all, your salesmen and 
customers alike are sold on the 





“‘l find it 
most profitable to 
handle Janitrol 
exclusively” 


A. H. GERDSEN, GERDSEN 
HEATING CO., CINCINNATI 


ral 


conviction that you are selling 
the best and will stick to it! 


Instead of being just another 
“any equipment” broker, your 
concentrated effort plus greater 
Janitrol cooperation help to es- 
tablish you as a leading heating 
authority in your community. 
Like Mr. Gerdsen, many other 
dealers have found that selling 
Janitrol exclusively is the direc: 
way to success. So, you owe it tc 
yourself to get all the facts abou 
the Janitrol franchise. 


WRITE TODAY and we will arrange for a representative to call on you 


™ 
SURFACE COMBUSTION CORPORATION 
Toledo 1, Ohio 


 Janitrol 
hedtacete 











Precision Made Fittings 
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Control 
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SOLD ONLY 
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EAGLE COPP 
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(Continued from bottom of page 211) 
Supply Co. points up the company’s policy of 
rolling up its sleeves and going to work with the 
contractor to help him sell what he has to sell. 
The Peerless program not only helps contractors 
develop good relationships with their customers, 
but in terms of their relationship with manufac- 
turers; they make a deliberate effort to see that 
the best of the manufacturer’s selling helps are 
put to effective use. 

Peerless supplements its services with assis- 
tance in financing problems and shows contrac- 
tors how to take complete advantage of any given 
remodeling job. Typically, the contractor is urged 
to have a talk with Mrs. Jones while her kitchen 
is being completed, so that he can be there and 
make a little extra show out of having his journey- 
men do “a thorough cleanup job.” He also gives 
Mrs. Jones a little something extra .. . a spray 
nozzle, for example. He then asks Mrs. Jones if 
she will let her friends know how happy she is 
with her new kitchen or bathroom . . . and if she 
will tell them where she got it. It’s the old adage 
of “using the user,” but it’s good merchandising. 

Peerless Plumbers Supply also offers contrac- 
tors a “take off service” if desired. They not only 
give a contractor an actual estimate on anything 
from a little repair job to a housing project, but 
take off complete lists down to the last nipple, 





TAKE-OFF SERVICE is provided for contractors by 
Peerless. Manager Gene Engel (right) is shown here 
discussing plans with plumbing contractors J. A. Bozis 
and Charles Miller. 


elbow and pipe strap. The contractor then gets 
a firm quotation from which he can bid. 
Contractor customers of Peerless are also given 
frequent briefings on new products. “First, we 
acquaint all our own people with the features of 
a new product,” Engel told Domestic ENGINEER- 
ING, “then we see that our customers get that 
same information as promptly as possible. In 
this way, we not only keep our own salesmen up 
to date, but our customers as well.” 
This is done through the medium of a sales 
(Please turn to top of page 215) 
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s.. high in quality 














Simple, speedy original installation or replace- 
ment has made the Grand Rapids Brass Com- 
pany’s Universal Flush Tank Levers favorites 
with master plumbers. Rugged as well as 
handsome, they are profitable and fast-selling. 
Pre-assembled for one-piece installation, pol- 
ished chrome handle. Lift arms in flat brass, 


Gnond, ids Brass round brass or flat stainless steel. Packed for 
| re-sale in individual boxes or bulk. Check 


DIVISION OF CRAMPTON MANUFACTURING COMPANY your stock today. 








































GRAND RAPIDS, MICHIGAN (IMustrated: No. 402-100 Flat Stainless Steel Lift Arm) 





Supplying many of the Nation’s Automotive, Refrigeration and Plumbing Manufacturers 
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PROTECTUB extutve protector 





Yes, once you install a PROTECTUB cover your 
worries are over and your profits are safe. 
PROTECTUB is your finest day dnd night watch- 
man against abuse by other tradesmen who 
follow your bath tub installations. Don’t be 
like the fellow who wanted to save a little 
money with inferior linings and paid double 
due to replacement of damaged tubs. Be sure. 
Install PROTECTUB. 


New Improved ° 
*PROTECTUB ° 
Is made of specially tough © 
corrugated paper with a 
processed top finer that @ 
is water repellent and 
e 
a 
* 
* 








in two pieces tailored to 
fit for overall protection. 


... Effective immediately, all Alberene sinks will | Viste Gur Seat G00 


be special sinks, built to order to fit any space,in | * convention OVER 150,000 INSTALLATIONS 

i i ion- | y 6- dering ask f 
any ae peace ata of tgp run | Kanaus City . NOTE! wage on ae or getnine 
laundry trays has been discontinued. Sree emnsrat 


Place Your Order Today! 


ALSO THE ECONOMY LINER 
GUM-A-TUB (3 Piece Unit) 


Just send us complete dimensions (ask us for 
our easy-to-use order forms). There are nine 
The sturdy gummed back lining of heavy 


types you may choose from. If you have any ee comet oe ee 


trouble in design, phone our local representative snc een Nn a by wetting with damp cloth and p..- ing 
‘ site P ‘ \ : to surface of tub to be vP bree 
or write to — = shaped and cut—to fit 4%/2-5-5¥e-ft. re- 

ee cessed tubs, tie 


ALBERENE STONE CORP. | if not Available at Your Local Jobber Write to Dept. OM. Pend. 
' 
| 











1 LUDLOW ST. 
OF VIRGINIA - PROTECTUB, INC. xcwrvonzny. | 


419—4th Ave., New York 16, N. Y. | Western Rap. THE ZURIER COMPANY, Loe Antsieg and San Franclece 
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A FREIGHT ELEVATOR ON THE 
BACK OF YOUR TRUCK... 


with only one lever—one cylinder 
TO DO ALL OPERATIONS 


Efficient material handling into and out of trucks is now at its 
peak of perfection. So simple—so safe one man can handle 
loads up to 4000 Ibs.—at one time. Load or unload anything, 
anywhere. Anthony design eliminates time-consuming opera- 
tions—does this without extra cylinders, valves, controls, etc. 
A complete range of capacities for all trucks and semi-trailers. 
New Brochure shows HOW you can save up to 50% on your 
trucking costs. Send for your copy today. 


POWER 


OPENING 
CLOSING 
LIFTING 
LOWERING 


ANTHONY the Power to lower delivery costs 


LIFT 2 GATES 


Patd. & Pats. Pend. 
U.S. and Foreign 


Bcstp. | 


_ANTHONY COMPANY 


STREATOR, ILLINOIS » DEPT. 9C 











NEW BERKSHIRE 


copper 
tube hanger 


SAVES TIME...CUTS COST... 
EXCLUSIVE FEATURES 
1. Height Adjustment Slot 


2. Copper-plated Steel 
3. Special Hinge 
4. Only one Screw 
Eliminate damaged hangers . . . cut installation 
time and costs ... use the new Berkshire Hanger. 
it can be bent, twisted, formed around timbers, 
pipes or obstructions without loss of strength. 
Adjustments, up or down one inch, can be made 
without removing fastening nails. Specially de- 
signed hinge allow hanger assembly to be made 
with one hand. Manufactured in the following 
tube sizes: 4” —%” —1” —14%"—1%%” —2”. 
Drop lengths 6” and 12”. Also available in iron 
pipe sizes %” —%_” — %"” — 1" — 1%" for 
steel or brass pipe. Zinc plated for steel pipe— 
brass plated for brass pipe. 
Orders accepted only through estab- 
lished jobbers. For additional informa- 
tion write to: 


ARMART MFG. COMPANY 


P.O. BOX #598, PITTSFIELD, MASS 





AIR CONDITIONING 


Industry — 


AEROFIN tw-rv 
HEAT-TRANSFER UNITS 
do the job Better, 

Faster, Cheaper 


AEROFIN tok -¥-lel-P-Galely 
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_ (Continued from bottom of page 212) | Je |, ae 
| 


meeting, or perhaps the weekly news letter which hg 

_ Peerless publishes. The newsletter serves as a Th lete ine 
sort of “clearing house” for information of in- | a omp 

terest to plumbing and heating contractors, and | Ree. 
even includes a “swap service” to help customers | sai ee 

move odd lots of supplies and bring inventories | DS ee OF 


_ vn enter | | =— = GAS_FIRED 


' Peerless salesmen are trained to sit down with | 
' dealers and help them plan a consistent and | 4 ae a 0 i L £ R § 


pace i arises oe 


realistic merchandising program which includes 
everything from product information to help with 
advertising and public relations. On the one hand 
’ the company has associated itself with manufac- 


' turers who are providing them with quality | oy yy 





_ merchandise as well as good sales-service ma- _ 
' terials of the type they expect to pass on to the | . ~ N 
‘dealer. And then, by doing a forthright and | ¢, 
' honest job of helping the plumbing and heating | > 
' contractor over the rough spots, the company Qu 
builds for its own future as well as that of its pi # 


contractor customers. : 

“We try to make all our customers our fa- PACKED WITH 
vorites,” says Peerless manager Gene Engel. “We | SELLING 
feel that the cooperative spirit generated by our | 
program is not only good business for us and for | FEATURES! 
our customers, but gives purpose and direction to 
the important role played by the wholesaler and An Arrow-Line for every need—steam or hot water—3 
contractor inthe plumbing-heating industry.” Series—43 Sizes—Standard and Deluxe models. 


Modern—Compact—Neat Appearing—Beautiful hammer- 
tone baked enamel finish. 


Ideal for ALL steam or hot water installations—radiators, 
convectors, baseboard or panel heating. 


Efficiency and economy with our patented fin type heating 
surface—imparts staggered, swirling, spiral motion to heat 
—heat travel is more than doubled for maximum fuel 


economy. 


Name-brand controls— 
available for quick replece- 
A TYPICAL SCENE at Peerless Plumbers Supply Com- | 
pany in Springfield (Ill.), shows contractors’ trucks at | 
the city pick-up gate. A free delivery service is also a | 
part of the company’s service to dealers. Aenered saleiy, eine 8 


ment service. 


servicing, designed to meet 
all codes. 


Air Conditioning Product Directory | Niciaieii’ tii damaibiall 
(Continued from center of page 87) approved for all gases. 


& Cooper Sts., Camden, N. J. 
Rheem Manufacturing Co., 7600 S. Kedzie Ave., 100% cooperation with wholesalers and dealers— 
Chicago. write us TODAY. 
Servel, Inc., 119 Morton Ave., Evansville, Ind. 
Sutton, O. A. Corp., 1812 W. Second St., Wichita 1, 
%& Kan 
BY Oe . INDIANA 
Tele King Corp., 601 W. 26th St., New York. Eemermeserers of Se Qeelty oes 
Trane Company, 2006 Cameron St., La Crosse, Wis. | ct chee on ne 
Universal Major Elec Appliance Co., Box 119, Lima, ( < age AR R ee N E ) 
Ohio. ” GAS-FIRED BOILERS GAS OR ELECTRIC 
WATER HEATERS 


' 

i 

! - 

! | . 'é| 

I ‘ 

! 

im . 
43 Sims | 


For Steam or Hot Water 1 6 Models 20 to 100 gallon sizes 


33rd St., Minneapolis 14. 
Viking Refrigerators, Inc., 7500 Wilson Ave., Kansas 
City, Mo. 


(Please turn to top of page 216) 


U. S. Air Conditioning Corp:, Como Ave., S. E. at ] 
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(Continued from bottom of page 215) 


BOSTON’S | 
oe Welbilt Stove Co., Inc., 57-18 Flushing Ave., Maspeth, 
SPECIFIED | Long Island, N. Y. 


| Westinghouse Electric Corp., Elec. Appliance Div, 
SYMMONS SAFETYMIX Because | Mansfcld, Ohio 
| York-Shipley Inc., P. R. R. & Jessop Place, York, Pa. 
York Corporation, Roosevelt Ave. & P. R. R., York, 
Pa. 


Self-Contained Home Cooling Systems 

American Radiator & Standard Sanitary Corp., P. O. 
Box 1226, Pittsburgh 30. 

Airtemp Div., Chrysler Corp., 1600 Webster St., Day- 
ton. 

Armstrong Furnace Company, 851 W. Third Ave., 
Columbus. 

Automatic Firing Corp., 4417 Oleatha Ave., St. Louis. 

Bal-Air Corporation, P. O. Box 1261, Nashville, Tenn. 

Barkow Mfg. Co., Inc., Refrigeration Div., 2230 S. 43rd 
St., Milwaukee 15. 

Brunner Mfg. Co., 1821 Broad St., Utica, N. Y. 

Bryant Heater Div., Affiliated Gas Equipment, Inc., 
17825 St. Clair Ave., Cleveland. 

Carrier Corp., 300 S. Geddes St., Syracuse 1, N. Y. 

The Colman Co., Inc., 250 North St., Francis, Wichita. 

Conco Engineering Works, Mendota, III. 

Cool-Ette, Inc., 20080 Jas. Couzens Hwy., Detroit 35. 

Curtis Mfg. Co., Refrigerating Machine Div., 1905 
Kienlen Ave., St. Louis, Mo. 

Delta Heating Corp., 1 Cole St., Trenton 8, N. J. 

Eureka Williams Corporation, Williams Div., 1201 E. 


_ (Please turn to top of e219) 


Only ONE moving 


pressure 
ery OR SHALLOW WELLS 








mL 


Write for catalog and prices | ep 
zz mma M4 


GLUTEN _ | ADVANGE PvMP COMPANY 


= J BERKELEY, CALIFORNIA e HAMILTON, OHIO 
“Pioneers of the world’s standard Hydro-ejector type pump” 
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16 REASONS WHY... 


al \ nu'te always | ight 
White 


6.9% MORE HOT WATER 


than most utility requirements, for 

electric models, because White’s Ex- 

(Bal CLUSIVE WATER-HOTTER baffle dif- 

2 vinos OF fuses and tempers incoming water. 


SUPER SERVICE & FILM OF FLAME 
FOR YOUR Ny bale wwe, « This famous feature 
CUSTOMERS 4 B 3 in gas models means 
1 a no small holes to 
clog, cause wasteful 


The five pound coil of “RAPID” TWISTED JUTE 
PACKING is just what most plumbers prefer. It is handy 
to work with and is convenient to transport from job to 
job. Each coil is packed in a carton, with ten cartons to 
»a fifty-pound case. “RAPID” is a top quality packing. It 
is well made and forms a tight seal without waste and 


stays securely in place. This packing is supplied in tarred, 14 OTHER WHITE BUILT-IN 


or untarred (oiled) forms. Carry the full line of 
“AMERICAN BRAND” Packings.* Write for literature QUALITY FEATURES 
and information. a Every feature is a selling help for 


you! Long life and superior service 


combustion or slow 
heating. One wide-open 
port bathes tank bottom in 
a film of flame-tip heat. 


make White your customers’ best 


il “ buy ... and you can prove it 14 ways! 


For the Full Proved-Profit 
Story, Write White now! 


coin! OO a Nivng Py 
er Guaranteed by > 
Good Housekeeping 
0 sossansie 1S 


TWISTED JUTE PACKING 


*PACKING AND OAKUM FOR EVERY NEED 
“RAPID” Twisted Jute Packing 
“EAGLE” Twisted Jute Packing 
“ROYAL” Plumbers Spun Oakum 
“AMERICAN BRAND” Marine Ockum 


MAERICAN MANUFACTURING COMPANY, BROOKLYN 22, N. Y. 
MAKERS OF ROPE + TWINE + OAKUM + PACKING sind oy «© AUTOMATIC WATER HEATERS 
Branch Factory: ST. LOUIS CORDAGE MILLS, ST. LOUIS 4, MO. PSS clecluic or Gat 

idee Offices: BOSTON * CHICAGO * HOUSTON + NEW ORLEANS © PHILADELPHIA 
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« | Steal Money from | . 


Wit AL 
fee RSAL the Chimney : 
oil tank gauges 





| 


available from jobbers 


and wholesalers | Cur heating cost 
throughout U.S. and Canada | up te 36% SeeaP 





TO SAVE YOU time, freight costs and inventory 


headaches, Rochester UNIVERSAL® oil tank | Fuel dollars that ordinarily go up the chimney are kept in the 
gauges can be readily obtained right off the shelf owner’s pocketbook when a Sun-Ray Series “S” Oil Burner is on 
from leading jobbers and wholesalers throughout | the job. That’s why more Sun-Ray burners are being installed 


dhe United Senses and Connda than ever before. Want proof? Then... 


WHATEVER THE WEATHER... IN ANY CLIMATE, | Check These Sun-Ray Features 


1. Sun-Ray Aerodynamic Housing. 
2. Sun-Ray Combustion Head. 





you need to stock only this one gauge for all instal- 
lations—inside and outside. A new type, her- 





’ : 3. Delayed Action Oil Brake. 
metically-sealed plastic head makes it absolutely 4. Precision Construction. 
weatherproof, dustproof and shock- 5. Burns Catalytic or Distillate Oils. 
proof. And because of the magnetic , | 6. Ideal for Conversions or New Furnaces. 
action, there’s positively no danger § Against These Performance Results 
of leaking fumes or seepage. This | 1. Highest CO:. 
eliminates the possibility of customer 2. Lower stack temperature. 
complaints due to gauge failure. 3. Less draft required. 
4. 500° to 600° higher flame temperature. 
5. Cleaner combustion — always. 
6. Most economical heating. 
| ’ 
RA theatre aed p | And You'll Want to Sell Sun-Ray 





Outstanding leader in quality, popularity and profit potentials. 
Write today for complete information. 





ROCHESTER MANUFACTURING CO., INC. 


Sun-Ray Models from 0.5 to 25 G.P.H. 
19 ROCKWOOD ST., ROCHESTER 10, N.Y. 





( Send me name of Rochester Wholesaler nearest me. 
For genuii 




















1) Send me full details on Rochester UNIVERSAL ® Oil Tank Gauges. oi a? » For genui 
A pipe—in th 
.. ,» its ha 
NAME \ 
Orde! 
ADDRESS. 
SUN-RAY BURNER MFG. CORP. 
ae ZONE.......... STATE 








Riksaepnibieateciedin sri deeseatabianicaesscavinitigniesnattaigicansiitaanalbillsantacina J | 139-28 Queens Boulevard © Jamaica 2, N. Y. 
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(Continued from center of page 216) 
Bell St., Bloomington, III. 

Frigidaire Div., General Motors Corp., 300 Taylor St., 
Dayton 1, Ohio. 

Farr Company, P. O. Box 10187, Airport Station, Los 
Angeles 45. 

General Electric Co., 5 Lawrence St., Bloomfield, N. J. 

Hupp Corp., 1250 W. 76th St., Cleveland 2. 

Iron Fireman Mfg. Co., 3170 W. 106th St., Cleveland. 

The Henry Furnace Co., Medina, Ohio. 

Forest City Foundries Co., 2500 W. 27th St., Cleveland 
13. 

Kauffman Air Conditioning Corp., 4505 Olive St., St. 
Louis 10. 

Lennox Furnace Co., 200 S. 12th Ave., Marshalltown, 
Ta. 

Lipman Refrigeration Div., Yates-American Machine 
Co., Beloit, Wis. 

L. J. Mueller Furnace Co., 2005 W. Oklahoma Ave., 
Milwaukee 15. 

McQuay, Inc., 1600 Broadway, S.E., Minneapolis 13. 

Muncie Gear Works, Inc., Muncie, Ind. 

Norman Products Co., 1150 Chesapeake Ave., Co- 
lumbus. 

Nevinger Mfg. Co., Inc., 224 E. Harris, Greenville, Ill. 

Norge Div., Borg-Warner Corp., Merchandise Mart 
Plaza, Chicago 54. 

C. A. Olsen Mfg. Co., Elyria, Ohio. 

J. V. Patten Co., 550 Dekalb Ave., Sycamore, IIl. 

Perfection Stove Co., 7609 Platt Ave., Cleveland. 

Quiet Air Mfg. Div., Abco Refrigeration Supply Co., 


(Please turn to top of page 220) 








For genuine speed and economy, ered wheels that do the cut- 
it takes a GENUINE BARNES to cut ting that helps make the profits 


pipe—in the shop or out in the field 
. . » its handy wherever you are. ..» genuine profits. 








SON 


cf 


. 
means 


... GENUINE 


No truer words were said. For, 
in GENUINE BARNES Pipe 
Cutters, you will find, over the | 
lifetime of any plumbing busi- | 
ness . . . your own included | 
. . . that pipe cutting and 
GENUINE BARNES occupies 
a major part of your job 
assignments. . . . For its the 
BARNES with its 3 thin, 


sharp, drop forged, hard tem- 





Order GENUINE BARNES From Your Jobber Today 
The BARNES TOOL CO., Inc. 
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REVERSING ACTION 
Here is a famous feature de- 
veloped by IN-SINK-ERATOR 
and now considered essential 
for efficient disposer opera- 
tion. It's fully automatic—the 
IN-SINK-ERATOR motor re- 
verses its direction every time 
you flip the starting switch. 
You'll save money with revers- 
ing action because it doubles 
shredder life—backs away 
from jams—keeps drain pipes 
two-woys cleaner. 

Tell this and sell more dispesers! 









Everyeuhere/ 
IW-SINK-ERATOR FE. C0 


‘acine * Wi 
est exclusive 
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RIGRID means most service for your money! 
¢ P 
a4 


=> 
! 4 


a 4 


i eee 


No. 4P,2' to 4 pipe 


easy to put on pipe... 


RibzaIp> 


4P Geared 
Pipe Threader 


e@ If you’ve rassled 
with old-style geared 
threaders, you'll go 
strong for this RimaIDp 
4P. It’s got balanced 
loop handles — a cinch to carry and 


to swing onto pipe. Mistake-proof | 


workholder sets to size before it’s 
put on pipe—only 1 screw to tighten. 
Easy upkeep — drive pinion in oilless 
bronze bearing; safe enclosed gear. 
4 sets of 5 high-speed steel dies, 
2%", 3”, 3%", 4”; ratchet handle. 
Rifaip Universal Drive Shaft 
available—also 4P for conduit. 

Buy worksaver 4P at your 

Supply House. 
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(Continued from center of page 219) 

1615 Second Ave., New York 28. 

Schnacke, Inc., 1101 N. Governor, Evansville, Ind. 

Servel, Inc., 119 Morton Ave., Evansville, Ind. 

Surface Combustion Corp., 2375 Dorr St., Toledo 1, 
Ohio. 

Sterling Air Conditioning Corp., 2222 S. Boulevard, 
Charlotte, N. C. 

Thatcher Furnace Co., Center St., Garwood, N. J. 

Typhoon Air Conditioning Co., Inc., 794 Union St., 
Brooklyn 15, N. Y. 

Trane Co., 2006 Cameron St., La Crosse, Wis. 

U.S. Air Conditioning Corp., Como Ave., S.E. at 33rd 
St., Minneapolis, 14. 

U. S. Radiator Corp., 300 Buhl Bldg., Detroit 26. 

Viking Air Conditioning Corp., 5601 Walworth Ave., 
Cleveland 2. 

Waterman-Waterbury Co., 1121 Jackson St., N.E. 
Minneapolis. 

Westinghouse Electric Corp., Air Conditioning Div., 
Hyde Park, Boston 36. 

Worthington Corp., Holyoke, Mass. 

York Corp., Roosevelt Ave., York, Pa. 


Commercial Package Conditioners 

Airtemp Div., Chrysler Corp., 1600 Webster St., Day- 
ton. 

Automatic Firing Corp., 4417 Oleatha Ave., St. Louis. 

Bakeraire Corp., South Windham, Maine. 

Brunner Mfg. Co., 1821 Broad St., Utica, N. Y. 

Bryant Heater Div., Affiliated Gas Equipment, Inc., 


(Please turn to top of page 223) 





For FASTER°HEATING & MELTING 
Use « Waluad PROPANE 
FURNACES & TORCHES 


#5 TORCH 
Develops 2400° F. 


PLUMBERS & HEATING MEN=— 
DON’T MISS THIS: Mutual's field 
proven Propane Furnace melts 60 pounds 
of lead in 12 minutes. Mutual Propane 
Furnaces and Torches are hotter, faster, 
safer. You get the job done better and 
quicker with fewer man hours. No pump- 
ing, priming or waiting. Won't blow out. 
No smoke. Light weight. Ideal for heavy 
duty preheating and close melting. Blow 
torch and soldering iron can be attached 
to Propane tank hose. 

Mutual High Speed Torches available in 
broad flame or pointed flame. Reduce ex- 
cessive labor costs. Use Mutual Torches 
and Furnaces for the most efficient, clean- 
est, portable fuel known. 

Send for free Mutual cat- 


#2 FURNACE 
alog and price list. = 


*Liquid Petroleum Gas #4 TORCH—Broad Flame ~¥ 
Ww 
ORDER NO nted #4A TORCH —Pointed Flame 
Qualified jobbers Wa 


WMulua 


Vv 
LIQUID GAS EQUIPMENT CO., Inc. 


3600 WEST IMPERIAL HIGHWAY, INGLEWOOD CALIF 
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‘G, O,’ 
FUEL OIL FILTERS 


AND CHECK OFF 
THESE ADVANTAGES 


[_] quick prorir 


Generals are easy to sell because customers 
need GF’s positive filtering protection. 


CJ EASY SERVICE 


Single-bolt assembly means instant, sure 
servicing — no time lost through troublesome 
“call-backs.” 


REPEAT SALES 
2A-700 1A-25 


for average needs for small stoves, 
heaters, etc. 


Seasonal cartridge changes aid in finding new 
filter prospects, assure lucrative, dependable 
earnings. 


LJ 
CJ SUPER-FILTRATION 


Finest all-wool cartridge and GF’s unique filter 
design mean the safest filtering known! 











Veteran fuel oil service men enthusiastically agree that GENERAL FUEL 
OIL FILTERS are the finest all-wool-cartridge filter money can buy! Easily 
replaceable felt cartridges not only reduce maintenance to a few simple 
steps but assure positive filtering which puts an end to unprofitable service 
“call-backs.”” One cartridge change covers the entire 

season. In addition, GF’s quick, out-in-the-open installations 

save you time and money on every job. 


ANOTHER MONEY-MAKER! 
CLEAN RIGHT Soot Remover works safely, 
gently, quickly cleans any heating plant. 
Made for General Filters, Inc. 


43800 Grand River Ave. 


GENERAL FILTERS 
Novi, Mich. 


INCORPORATED 
CANADIAN FACTORY BRANCH: CANADIAN GENERAL FILTERS, LTD., 2679 DANFORTH AVENUE, TORONTO 13, ONTARIO 


PORTO - ELECTRIC POWER BENDER 


»» Will Bend 

6 Times 

as Much 
Pipe 

in 1 Day 
with 

Only One 

Operator! 








HE Porto-electric Power Bender trails easily 
behind car or truck. Operates like magic. 
Simply plug into electric circuit and start bend- 
\ ing pipe. Equipped with 220 single phase ca- 
pacitator start high torque motor, automatic Electric- 
Magnetic Stop Switches for forward and reverse 
control, and push button controls for starting and 
stopping bending operation at any WRITE OR PHONE 


Y can't touch 
Challenge ‘‘Corrosion-Protected’’ Nipples 


Why take a chance on nipples rusting in stock when 
you can buy “corrosion-protected” Challenge Steel 
Nipples? Each 1/8” to 2” Challenge Steel Nipple is 
dipped in a tough protective coating to preserve its 
carefully machined threads against rust. When you're 
ordering nipples, it’ll pay you to specify quality-protected 
Challenge Steel Nipples. Why not call or write us today? 


CHALLENGE NIPPLE DIVISION 


Fricke Lintoay Co 





| turers. 


117 Sandusky St., 
Pittsburgh 12, Pa. 





point. Electrical parts and gears are We welcome your in- 


standard equipment produced by 
nationally known brand manufac- 
Will bend 2 to 2 inch 
standard pipe. Pipe and tube bend- 
ing dies furnished at additional cost. 


Distributed Through Plumbing & Heating Wholesalers 


quiry for literature, 
prices and delivery in- 
formation. Will answer 
any questions regarding 
specific pipe and tube 
bending problems. 
WRITE DIRECT OR 
PHONE: 


ORCHARD 7-7279 
at INGLEWOOD, 
CALIFORNIA 


IRON BENDER SALES CO. 


6547 WEST BLVD. 


INGLEWOOD 3, CALIF. 
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The village ne’er-do-well was the foreman of the 
jury trying a murder case. After three full days of 
deliberation the jury filed back into the courtroom. 

Judge: Have you reached a verdict? 

Foreman: Not yet, your honor. We want to make 
this trial fair and square and before we render a 
verdict, we want to ask the defendant one question. 

Judge: What is it? 

Foreman: Does he want AC or DC current? 

—X-L Couplings— 


Instead of jailing a person 30 days for drunken 
or reckless driving, much better results would be ob- 
tained by turning him loose and locking up his car 
for a month. 

—X-L Nipples— 

Specify “X-L” when you order Pipe Couplings and 
Nipples and you're always assured of the finest fit- 
tings you can buy, precision engineered in strict 
adherence to industry standards. Your jobber has 
them or can get them; just specify “X-L” Couplings 
and Nipples. 

—X-L Couplings— 

Poet’s Corner: 

There’s a notable clan yclept Stein: 

There’s Gertrude, there’s Ep, and there’s Ein. 

Gert’s prose has no style, 
Ep’s statues are vile, 
And nobody understands Ein. 
—X-L Nipples— 

A shipyard worker was teaching a new lady riveter 
what to do. : 

“Tl hold the rivet.” he said, “and when I nod my 
head, you hit it with the sledge hammer.” 

She did. 

He left a widow and three children. 

—X-L Couplings— 

You'll find “X-L” Packaged Merchant Couplings 
easier to store and easier to handle. They come in 
sizes from %” to 2” in convenient easv-to-identify 
cartons. Ask your jobber about “X-L” Packaged 
Couplings. 

X-L Couplings- 

A young doctor who had set up practice in a rural 
district, and whose business was net flourishing. was 
sitting in his office reading one afternoon. His hired 
girl appeared at the door. 

“Them boys is a-swinvin’ the green annles off that 
tree in the back yard again. Should I drive ’em 
awav?” she asked. 

The voung doctor walked over to the window. con- 
sidered a moment. and then, leveling his eves at the 
servant, replied: “No!” 

—X-L Nipples— 

From the “X-L” Fictionary: WIFE—A person who 
first picks her husband’s clothes and then his pockets. 
—X-L Couplings— 

Sez He: My wife doesn’t understand me; does 
yours? Sez Him: I don’t think so: I've never heard 
her mention your name, Sez Us: That’s all for now. 

Be back in August. 











Every Size and Type PIPE 














Help yourself to a hefty package 
of profits with 


STEWART-WARNER 


Lasy to handle! Simple to tnstalf! 
Models for every need! Low in cost! 


For one room or an entire building, here’s heating equip- 
ment that’s “packaged” for profits—compact, streamlined, 
easy to handle, easy to sell! In Stewart-Warner’s complete 
“packaged heating” line, you’ve got the efficient, smartly 
styled, low-cost answer for every heating requirement. 
Write today for the full story. Stewart-Warner Corpora- 
tion, U. S. Machine Division, Dept. H-63, Lebanon, Indiana. 
(P.S.—Ask, too, about dealerships still open in some areas.) 


STEWART-WARNER 


“Safety-Sealed” 
Gas Heaters 


Here’s safe, clean, trouble-free heat for one 
room or a dozen—new building or re- 
modeling jobs—and auxiliary heating. 
No chimneys, ductwork or electricity! 
Gas is burned in a patented, sealed 
chamber —all combustion products are 
vented outside. Only outside air used for 
combustion. These space-saving units 
speed installation, cut labor and mate- 
rial costs. Can be installed on any floor 
level. Individual thermostat control. 


Model 8201—14,000 BTU/hr. input; 182”x 25” x 5”. 
Model 8202—20,000 BTU/hr. input; 1812” x 37” x 5”. 
Model 8203—30,000 BTU/hr. input; 1812” x 48” x 644”. 


STEWART-WARNER 


Gas and Oil Fired 
Wall Furnaces 


Automatic centralized heating the low-cost 
way! Provide an abundance of gently 
circulated warm air plus radiant heat 
for warmer floors. Thermostatic con- 
trol. Continuous fan operation. Easy to 
change from one fuel to another. Fit 
snugly into a closet or alcove. All con- 
trols accessible at front. Handsomely 
styled and finished. 


Model SFO-70—Oil fired; 52,600 BTU/hr. input; 20%” x 24” x 53%”. 
Model SFG-70—70,000 BTU/hr. input with natural, manufactured and 
mixed gases, 64,000 BTU with LP gases; 204” x 24” x 50%”. 

Approved by American Gas Association © Listed by Underwriters’ Laboratories 
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GAS HOME HEATING 
Stewart-Warner Corp. * U, §, Machine Division - Lebanon, Indiana 
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(Continued from center of page 220) 
17825 St. Clair Ave., Cleveland, Ohio. 
Carrier Corp., 300 S. Geddes St., Syracuse, N. Y. 
Cool-Ette, Inc., 20080 Jas. Couzens Hwy., Detroit 35. 


Kienlen Ave., St. Louis 20. 


St., Bloomington, IIl. 
Frick Co., Waynesboro, Pa. 


Dayton 10. 

General Electric Co., 5 Lawrence St., Bloomfield, N. J. 

Governair Corp., 513 N. Blackwelder, Oklahoma City, 
Okla. 

Kauffman Air Conditioning Co., 4505 Olive St., St. 
Louis. 

Lipman Refrigeration Div., Yates-American Machine 
Co., Beloit, Wis. 

The C. A. Olsen Co., Elyria, Ohio. 

Muncie Gear Works, Inc., Muncie, Ind. 

Melchoir, Armstrong, Desau Co., 730 Grand Ave., 
Ridgefield, N. J. 

The Henry Furnace Co., Medina, Ohio. 

L. J. Mueller Furnace Co., 2005 W. Oklahoma Ave., 
Milwaukee 15. 


lumbus, Ohio. 
Servel, Inc., 119 Morton, Evansville, Ind. 


Sterling Air Conditioning Corp., 2222 S. Boulevard, 
Charlotte, N. C. 

Thatcher Furnace Co., Center St., Garwood, N. J. 

The Trane Co., Second & Cameron Aves., La Crosse, 
Wis. 

‘Typhoon Air Conditioning Co., Inc., 794 Union St., 
Brooklyn 15, N. Y. 


St., Minneapolis 14. 

Westinghouse Electric Corp., Air Conditioning Div., 
Hyde Park, Boston 36. 

Worthington Corp., Holyoke, Mass. 

York Corp., Roosevelt Ave., York, Pa. 


OHI Hears All About Selling 


(Continued from bottom of page 96) 


by an adequate training program and by sufficient 
motivation to do a good job.” Potts said that if a 
salesman fails, it is the employer’s fault for either 
the wrong selection in the first place, the wrong 
training, or affording the salesman the wrong op- 
portunities in profits and prospects. 

“Heating must be dramatized just as much as 
appliances and automobiles,” is the conviction of 
Carroll M. Baumgardner, vice president for sales 
of the National Radiator Company. “We began to 
put eye-appeal into our products,” he said, after 
the 1930s, “so that now when merchandising will 
be required, we have some of the know-how of 
customer satisfaction ... We could exert a great 
advertising power to the consumer if we were to 
join in a congress of heating manufacturers, such 
as the CIO, the brewers and the auto makers 

(Please turn to top of page 224) 
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Curtis Mfg. Co., Refrigerating Machine Div., 1905 | 


| 





| 
| 
| 
| 


Eureka Williams Corp., Williams Div., 1201 E. Bell 


Frigidaire Div., General Motors Corp., 300 Taylor St., 


Nevinger Mfg. Co., Inc., 224 E. Harris, Greenville, Il. | 
Norman Products Co., 1150 Chesapeake Ave., Co- | 


U. S. Air Conditioning Corp., Como Ave., S.E. at 33rd | 
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@best for you — because Metalbestos is 
easily and quickly installed. Precision 
made couplers slip together without forc- 
ing ... are tightly and permanently sealed 
without using mastic or cement. Adjustable 
lengths, adjustable elbows and other 
versatile fittings speed assembly and elimi- 
nate wasteful cutting and fitting. Your costs 
are lower, profits higher, because with 
Metalbestos you can make more installa- 
tions per man per day. 

| @ best for your customers — because Metal- 
bestos assures safe, trouble-free venting 
for the lifetime of the house itself. Double- 
wall design provides an inner ‘hot stack” 
for strong draft, minimum condensation 

..and an air-insulated outer pipe to pro- 

tect adjacent wall surfaces from danger- 
ous overheating. Permanently tight joints 
and corrosion-resistant aluminum construc- 
tion are further reasons why Metalbestos 
can be installed and then forgotten. 

* Extensive research and hundreds of tests with 
both laboratory and field installations have proved 
that Metalbestos’ insulated, double-wall design 
and all-metal construction assure safer, more 
efficient venting than other commonly used types 
of gas vent pipe. 



























Send for free copy of 
VENT INSTALLATION HANDBOOK 


Based on the latest gas 
venting research, this 
pocket-size booklet con- 
tains complete, up-to-date 
information on venting 
practices plus many helpful 
installation tips. Write 
today to Dept. C 
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ing Discovery! 


LSHIRE 


Heaters Talk! 


YES SIR! THEY ANSWER A 
MULTITUDE OF PERTINENT QUES- 
TIONS ABOUT WATER HEATER 
SALES! 


T IS true that WILSHIRE Auto- 
matic HEATERS talk the lan- 
guage of the Water Heater Man. 

First, he wants a Water Heater Line 
that sells ... one that answers all 
questions concerning quality, efficien- 
cy, design and life expectancy, as well 
as those of capacity, response and 
dependability. Then he wants a heat- 
er that when it’s sold, stays sold. 
That is WILSHIRE all over, every 
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(Continued from bottom of page 223) 


have done, to sell the public on their industry.” 

The best bet for heating sales prospects are pre- 
sent users of a contractor’s line of equipment, 
according to John Gibson, vice president and sales 
manager of the Automatic Oil Heating Company, 
Chicago. The next most important factor is the 
salesman, he said, and professional aptitude testing 
agencies should be used to select the right men. 

Larry Sibley, vice president and general man- 
ager of Combustion Control Corporation, Boston, 
said, “We in this industry decide our own sales 
limitations. We need more uniform standards of 
equipment in order to get more mass production. 
The public buys a refrigerator—not a box with a 
cooler attached to it—and so we need to package 
our products, too. We make controls in 10 models, 
when only one would be necessary if manufac- 
turers followed an industry standard. The OHI 
as a group can lead and direct nationwide uniform 
codes. We need consistent manufacturing design 
and selling in order to give better service to the 
consumer.” 

L. A. Casler, executive vice president of Eureka 
Williams Corp.; Bloomington, IIl., said 1953 can be 
the biggest year in oil heating history—“if we want 
it to be and if we work for it.” He said work will 
do it, and he pointed out that he meant nights 


Drilling n 
in ma 


Rapid di 
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part of which is produced by special- 
ists in the water heater crafts, all 
under one roof. 





(Please turn to top of page 227) 











DO MORE WORK- 
with LESS SEARCH 
use THON’S 


TWO FACED TOTERS 


Turn Sense Into PROFIT Dollars! 


Yes, the WILSHIRE HEATER LINE has 
the gift of turning Sense into Profit Dollars. 
For there is a heater style and capacity to 
fit every customer’s requirements. ORDER 
FROM YOUR JOBBER TODAY or ask for 
data on standard size models in 20, 30, 40, 
50, 55, 55HR, 100 and 100HR gal. capacities. 


N-40 


Doesn’t it hurt to see $2.50 per hour 
journeymen searching for the proper fit- 
ting; going back to the truck, or back to 
the shop for a 15c item? Thon’s Two 
Faced Toters provide the finest method of 
storing, transporting and handling nipples. 
They pay for themselves in a hurry! 


MODEL FOR 
N-20 va" 
ye 

ea A 

1%" & 2" 


The new 5 
alog...lar 
plete in the 
illustrates t 


GUARANTEE: 


So sure are we of the superior 
job well done by our WILSHIRE 
specialists that WILSHIRE HEAT- 
ERS are backed by 1, 5 and 10 
apes (prorated) factory guarantees 

the most generous in the 





of Sanitary 


FOR FITTINGS 


To demonstrate capacity the toter at right 
| is shown containing the following 4” sweat 
fittings: 12 tees, 30 elbows, 1 solder, 6 drop 
ear elbows, 6 female adaptors, 9 male adapt- 
ors, 6 street elbows, 6 couplings, 25 pipe 


Model HCS5 
straps. On the other side there is the same 
capacity! 


hern 2s 


CORPORATION F-60 ‘me 
F-70 % 

SEE YOUR JOBBER FOR TRADE DISCOUNT 
(Jobber and Mfg. Rep. Inquiries also Welcome) 


Faucets, Ele 
and HAW: 
Wash Fou: 
Shower Eq: 
today! The 
is up to yor 
: install HAV 
133 E. PALMER AVE. COMPTON, CAL. 


ONE OF THE MOST COMPLETE LINES IN THE COUNTRY The S TWO FACED TOTERS 


ndway . OWATONNA MINNESOTA 
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SYV7RONV PORTABLE POWER TOOLS 
; Fit Your Job Requirements 


Drilling mounting holes 
in masonry wall 


Rapid drilling speeds 
excavation project 


End trimming of joists 


Write for FREE Illustrated Literature 


ELECTRIC HAMMERS 
and “Self-Rotating"’ HAMMER DRILLS 


Powerful, electromagnetic—deliver 3600 blows per 
minute for drilling, cutting, channeling, scaling, etc. 
Work continuously on toughest concrete and masonry 
jobs. High speed—economical—cut job time. 


GASOLINE HAMMER ROCK DRILLS 
and PAVING BREAKERS 


Heavy duty, self-contained Rock Drills that deliver 
over 2000 fracturing blows per minute—bit rotates 
automatically—one man operation. Paving Breakers 
for cutting—digging—tamping. No air compressor or 
accessories needed. ; 


DUAL V-BELT ELECTRIC SAW 


V-Belt Drive feature eliminates gears—provides a con- 
stant flow of power without bucking or jerking. For 
fast, easy cutting of wood, concrete block, plaster 
board, etc. Powerful—rugged—long, trouble-free 
service. 


SYNTRON COMPANY 


158 Lexington Ave. Homer City, Pa. 
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The LATEST... 


in 
Drinking Fountains 


The NEW HAWS 7G 


...a@ model as distinctive, as 
sanitary and as reliable as its 
gleaming vitreous china beauty 


would indicate 


-- IN CATALOGS > 


The new 56-page HAWS Cat- 
alog... largest and most com- 
plete in the field. Describes and 
illustrates the entire HAWS line 
of Sanitary Drinking Fountains, 
Faucets, Electric Water Coolers 
and HAWS Emergency Eye- 
Wash Fountains and Drench 
Shower Equipment. Send for it 
today! Then, when the choice 
is up to you, always order and 
install HAWS! 


FOURTH STREET (Since 1909) BERKELEY 10, CALIFORNIA 





1 Pump to Stock! 
1 Pump to Sell! 


At One 
Low Price 


Above price less motor 
and tank for 4-inch deep 
well, or for shallow well. 


For 2-inch well. $74= 
WOODMANSE 


BeP BELTED EJECTOR PUMP 


%& Your customer can supply his own motor, or 
you can sell him a motor — % thru 1 H. P. 
%& Ejector body to fit all wells to 100 feet in- 
cluded. 
Write today for name of closest distributor 


WOOOMANSE MANUFACTURING COMPANY 


FREEPORT ILLINOIS 
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(Continued from center of page 224) 


and Sundays, too. A panel of Williams executives 
aided Casler in dramatizing prospect-finding ideas 
for the convention (page 96). 

You will find sales in direct proportion to the 
number of heating surveys you make, the Williams 
men said, And heating survey leads, Williams be- 
lieves, come from door-to-door canvassing. Even 
sales resulting from leads found at showrooms 
usually are closed only after a heating survey. 

Golden sources of leads for Williams have been 
heating servicemen, switchboard girls, the mail- 
man, the policeman, the meter-reader, the grocer 
and the Fuller Brush man. Williams advocates 
using these people who make contacts all day, and 
paying them for the leads they provide. You'll get 
plenty of prospects in 53, they said, if you pay 
these people for their information and their help. 

In order to get business from the building in- 
dustry, cultivate common interests with building 
contractors, architects and engineers through com- 
munity activities, the Williams executives urged. 
“Be a joiner—you can’t join too many civic groups. 
This is the way to get to know the greatest number 
of the men who push the buttons for the dealer.” 

David Wepman, merchandising manager for 
York-Shipley, York, Pa. said, “We need the 
evangelistic selling today that put oil across 30 
years ago.” He said oil heating met resistance and 
competition then, but salesmanship put it across. 
New merchandising blood is needed in the oil 
heating industry, Wepman said, which should take 
the form of salesmen that the industry will help to 
become good salesmen. 

The thermometer is the heating man’s best 
friend, said L. T. White, manager of business re- 
search and education for Cities Service Oil Com- 
panies. He urged telling the public that tempera- 
ture discomfort is unnecessary. White said a 
greater demand for any product can be built on 
appeals to comfort and health. Tell the customer, 
he said, that the normal temperature of the human 
body is 98.6F, and that temperatures around it 
should be about 70F. 

White added that not only salesmen but service- 
men should be trained in public relations. He said 
heating servicemen do the most to create either 
a good or bad impression on the fuel user. From 
such impressions, he said, the customer either will 
keep on using or will reject oil heat. 

New officers elected at the convention were P. 
K. Addams, president of Fitzgibbons Boiler Co., 
Inc., as president; C. L. Hastings, vice president of 
the Rochester Mfg. Co., G. E. Hochstein, sales 
manager of The Heil Co. and C. T. Burg, vice presi- 
dent for sales of the Iron Fireman Mfg. Co., as vice 
presidents; and R. H. L. Becker was re-elected as 
secretary-treasurer. 

(The first report of the OHI convention appeared 
on page 107 of the May issue.) 
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HEATING DEALERS 


denend 
on field 


FOR TROUBLE-FREE PERFORMANCE 












1—MADE OF HEAVY MATERIALS — 
Field Controls Last Longer. 






2—BALANCED AT FACTORY — Elimi- 
nating weight variations which could 
affect control’s accuracy. 

3 — ROCKER TYPE HINGE PIN — 
Quickly responsive, no friction. No 
sticking. 


4—LONG COLLAR — No warping or 
ee 
8. 


5—FREE SMOKE PASSAGE —- A Field 
Control never blocks the flue. 

6—SIDE WINGS AND FITTED GATE 
— More accurate because opening in 
control increases more uniformly. 
7—FACTORY ADJUSTED — Set to 
maintain .06° draft until instrument set- 
ting is made, 



















The Field Draft Control is quick, easy and simple to install. But far 
more important it keeps performing without requiring attention itself 
— no warping, sticking, clogging — and without causing extra service 
calls due to smoking or fuel waste. And for the customer a Field Con- 
trol means maximum fuel economy. For every 1/100” of excess draft 
eliminated, due to Field’s greater accuracy, there is up to a 1% fuel 
savings. Yes, you can depend on Field. 










FIELD CONTROL DIVISION 
of H. D. Conkey & Company — Mendota, Illinois 






Conco Building Products, Inc.,—Brick, Tile, Stone 
Conco Materials Handling Division—Cranes. Hoists 





AFFILIATES: 






















Field Controls are factory set 
to maintain an .06" draft 
until a precise, hair-line setting 
— possible with a Field — 
can be conveniently made. 
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IT’S A 3-WAY TIME-SAVER FOR YOU! 
A TROUBLE-SAVER, TOO! 












SAVES HANDLING TIME 






SAVES INSTALLATION TIME 






SAVES SERVICING TIME 




























No stopping to search for missing parts. No costly 
service calls. Just full speed ahead for profits, 
when you install a VENKO boiler by KOVEN. It’s 
the most completely equipped packaged unit sold. 
Comes to you with burner, circulator, and controls 
ready to operate. Even the crate is designed for 
your convenience. It fits through a 30-inch door. 
With a Venko by KOVEN, you get to work, get it 
over with, and get on the next job. 















A BIG VALUE FOR YOUR CUSTOMERS 
IN MORE WAYS THAN ONE 


GIVES ECONOMICAL HEAT AND HOT WATER 









SAVES SPACE 






GIVES RELIABLE, TROUBLE-FREE SERVICE 







TALK KOVEN, SELL KOVEN 











WATERFILM BOILERS, INC. 
a division of L. O. KOVEN & BRO., INC. 
36-40 New York Ave., Jersey City 7, N. J. 


Plants: Jersey y. NJ. * Dover, N.J. * Trenton, NJ 
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After 71 Years...a New Name 
(Continued from bottom of page 100) 

health, comfort and convenience. He called upon 

governing and enforcement bodies to enact, where 

necessary, and enforce the ordinances which gov- 
ern proper installation of plumbing. 

Mr. Durkin also made an appeal for manage- 
ment-labor cooperation “in the interests of nation- 
al security.” 

Retiring president Gelder V. Lewis, of Kansas 
City, formally opened the convention and intro- 

duced Mr. Durkin. 

“Promoting the Second Bathroom” was the title 
of an address by Arthur Krueger, regional mana- 
ger of the Plumbing Ware Division of Briggs Mfg. 
Co. “A close look at an old-time outhouse will re- 
veal something that we might all think about,” 
Krueger said. “The bathroom engineers of 40 or 
50 years ago realized the blunt fact that two people 
might need to use an outhouse at the same time, 
so they provided two and more holes. That is a 
fact of nature that the most brilliant scientists can- 
not change—and it’s just as true today as it was 
years ago.” 

The answer doesn’t lie in two closet combina- 
tions in every bathroom, the speaker said, but in 
two bathrooms in every home. 

The idea of putting two bathrooms in every 
home can give the plumbing contractor, the supply 
house and the fixture industry a shot in the arm 
that will put extra profits in the till, Krueger in- 
dicated. “Yet, the surprising fact is that the 
vast majority of plumbing contractors simply will 
not get out and sell plumbing fixtures.” (Krue- 
ger’s statement brings to mind the truism that 20 
percent of the contractors do nearly 80 percent of 
the business in our industry—Ed.) 

Krueger suggested to his listeners that from 
here on out they use the battle-cry “at least two 
bathrooms in every home” because, “when every 
$10,000 home has two bathrooms, no one who can 
afford a $30,000 home is going to be satisfied with 
less than three.” You see, Krueger said, the 
thing is beginning to mushroom already. 

Krueger cited the following ways that con- 
tractors can stimulate interest in the two-bath- 
room home: 

—Place the slogan “Two bathrooms—a must in 
every modern home!” on letterheads, business 
cards, on trucks and in windows. 

—Emphasize at every opportunity that the second 
bathroom is not prohibitive in cost. 

—Tell the builder what a terrific sales point two 
bathrooms are in low priced homes. 

—Take a leaf from the book of grocery store 
merchandisers—where they sell two cans of 
peas for 29 cents instead of one for 15. 

—Prepare cost estimates for a one bathroom house 

as compared with the cost of a two bathroom 
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home. Include such economies as back-to-back 
installations. 

Once the two-bathroom idea starts to take hold 
in new construction, the speaker said, the re- 
modeling market will feel the impact too. In sup- 
port of this contention, Krueger pointed out that 
new homes are the show places of the building 
industry—and that remodeling takes its cue from 
new ideas and trends. 

“This isn’t a pipe dream,” the speaker con- 
cluded. “It’s a sensible, workable program. Let’s 
get to work and put it over.” 

“Profit Opportunities in Kitchen Merchandis- 
ing” was the title of an address by Dave F. Rucks, 
Jr., sales manager of the Youngstown Kitchen 
Division of Mullins Mfg. Co. The glamour features 
of today’s modern appliances—and how the con- 
tractor can exploit them to make sales—was 
adroitly handled by the speaker. “Emphasize in 
your advertising the pride of ownership to be 
found by the purchaser of modern, labor-saving 
kitchen appliances,” the speaker suggested. 

An illustrated talk by Ralph Cameron, manager 
of dishwasher and disposer sales for Hotpoint, 
Inc., was a highlight of the convention. See page 
100 for a review of his address. 

Other speakers included Peter T. Schoemann, 
acting president of the United Assn. of Journey- 
men and Apprentices of the Plumbing and Pipe 
Fitting Industry, who spoke on “Unity in the In- 
dustry,” and several committee chairmen, who re- 
ported on activities of the past year. 


Bid Shopping 

(Continued from center of page 103) 
air conditioning, electrical and other so-called 
mechanical specialty work in connection with 
construction projects has become increasingly 
complex and that the efficient performance of 
such work requires trained and skilled person- 
nel, expensive capital equipment, and a highly 
competent engineering staff. 

“It was pointed out that on cost-plus contracts 
many general contractors who lacked the neces- 
sary experience, skill, capital equipment, and the 
engineering know-how were undertaking to ac- 
quire it and set up their own mechanical specialty 
subdivisions at Government expense. 

“Since these contractors’ operating costs are 
paid by the Government under the terms of their 
contracts there is an inevitable tendency not to 
subcontract this work to the existing mechanical 
specialty contractors and the Government is 
losing the benefit of having this work done by ex- 
perienced people. 

“As a result there has been in the past a waste 
of public moneys. It is unfortunate, particularly 
at this time, that able, experienced mechanical 


(Please turn to top of page 230) 
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THEY'RE TERRIFIC BUYS FOR HOME-MAKERS! 
PACKED WITH BIG-VALUE FEATURES: 















DEPENDABLE HOT WATER SERVICE 





BIG FUEL SAVINGS 
SMART APPEARANCE 









STURDY CONSTRUCTION 

ADVANCED DESIGN AND PRECISION ENGINEERING 

HEAVILY INSULATED TO PREVENT HEAT LOSS 

Re) ‘lem aia 3 355 LB TEST TANK, THOROUGHLY 
GALVANIZED BY HOT-DIPPED PROCESS 
























Point out the above features, one by one, and 
you'll find Automatic Gas and Electric Water 
Heaters by KOVEN easy fo sell. Also that these 
popular favorites make SATISFIED customers. So 
get your share of the profits. Talk KOVEN, sell 
KOVEN ... and be sure to mention that leading 
architects and builders, too, recommend KOVEN 
Automatic Gas and Electric Water Heaters for 
their advanced design and precision engineering. 
























L. O. KOVEN & BRO., INC. 
154 Ogden Ave., Jersey City 7, N.J. 


Plants Jersey City, N.J. * Dover, NJ. * Trenton, NJ. 
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(Continued from bottom of page 229) 
specialty contractors are available to do the job shun 
efficiently and at a reasonable cost to the Govern- 

ment, but their experience and knowledge are JOHNS 
not put to use for the benefit of the government.” 

While the Federal Construction Act itself 
would be limited to government jobs, its enact- 
ment would almost certainly provide impetus for 
similar legislation in state and city governments, 
Williams indicated. The educational job would 
also be greatly simplified. 

Mr. Williams concluded by again urging mem- 
bers to lend their active support to this legislation 
in every way possible. 

In another committee report, Herman W. Gold- 
ner, chairman of the trade promotion committee 
and newly elected treasurer of the association, 
reported that sales for 1952 were up one-quarter 
of a billion dollars over 1951. He cautioned, how- 
ever, that further increases could not be expected 
without a lot of hard work and hard selling. 
Members were told never to forget one of the 
oldest adages in business: “to sell them, you’ve 
got to tell them.” 

“This holds true from selling newspapers on up 
to multi-million dollar jobs,” Goldner emphasized. 
“No one buys unless he knows what to buy .. . 






For maximum safety... easiest maintenance 
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fee urns, etc: H 
it upp now —your E’S in a buying mood when he selects a new furnace, 
- scbytor handles the so “keep the ball rolling” —sell him a Majestic Indoor 
industrial distri 5 tectyding Incinerator at the same time! If Mr. Buyer purchases an 
lete Corning line, 1" : automatically fired furnace, explain to him that burning 
comp! tght glasses, lubri- |  efuse in such a unit is now impossible. Then tell him how 

brand sight g “a . , , 

pYREX glasses. this indoor incinerator can do a much better job, burning 





all waste paper, trash and garbage right in his basement. 
It's a convenience for his wife to have a Majestic Indoor 
Incinerator handy — eliminating trips to the outdoor garbage 
can and trash burner in all kinds of weather. Here’s an 
item that is completely safe — just fill it, light it and leave 
it. Unique down-draft does the rest! Connects to furnace 
flue. Duotone finish, 24” diameter; 32” high (other sizes 
available). Priced right for quick sales! Get the facts — 
write today. > 
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The Majestic Company 


10-A ERIE ST. © HUNTINGTON, INDIAN 


Nationally Known and Advertised for Over 






CORNING GLASS WORKS 
CORNING, NEW YORK 
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ptunouncing the NEW 
JOHNSON Wedel 53 Fully-Automatic METERING PUMP BURNER 
... the burner that has the answer to the problem of 
“Cold Starts’ / 
and Variable Viscosities | 


From the earliest days of the oil-burner industry, engineers have been 
hunting for an automatic method of maintaining a fixed Air-Fuel Ratio 
regardless of variations in oil temperature and viscosity. 





It is very gratifying, in this our 50th Anniversary year, to be able to 
announce a positive solution to this problem—the Johnson Model 53 
Fully-Automatic Metering Pump Burner which out-performs any burner 
ever built on “cold starts” and automatic operation with heavy oils of 
varying viscosities. 


The key to the phenomenal performance of Model 53 lies in the new 
positive-displacement metering pump which marks a revolutionary advance 
in oil-burner engineering combined with time-tested pumping principles. 
When you see the Model 53 you will be impressed by its basic simplicity . . . 
by its high efficiency . . . and by the easy accessibility of all working parts. 
Seven sizes are available, from 25 HP to 400 HP. By all means make it a 
point to investigate this great new burner. It’s the biggest oil-burner “news” 
of the year. 


csssvesescessssseceessessssee fOWNGOR OL BUhhttt, 00.0 


S. T. JOHNSON CO. 
; ° ; i 940 Ailington Ave., Oakland 8, Calif. 
Builders of fine Oil Burner Equipment since 1903 Church Road, Bridgeport, Pennsylvanic 
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“Clean Fit” TOOLS 


“Clean Fit’ Tools save time, effort and money — 
ALT] clean fittings and tubing better—result in stronger, 
tighter soldered joints. Finest quality carbon steel 
wire bristles assure long life and economy Order 
by number. 
6003—Kit with Hondy Handle. Brocket, Crank and two 
No 6000 Brushes for '2” and %” Fittings 
6001—Metal Handle for No. 6000 Brushes 
6000—“Clean Fit’ Brushes in sizes “%&" to 2” 
6200—“Clean Fit” Tube Cleoner—%”.4"-%"-1" . FITS 14 INCH 
6100—Wood handled single spiral tube brush ' DRILL 
6300—Heavy-duty double spiral tube brush | 5 
6004—"Clean Fit” Abrasive Cloth— 1%", 25 yds. 








Sold Through Supply Houses 
Canedian Distributors 


EMPIRE BRASS MFG. COMPANY LTD. 


tendon, Cnet Grips Right Angle Head 





Manufactured by 


{| PRICE & RUTZEBECK 
vases |] DISTRIBUTING COMPANY 


SOLD ONLY THROUGH JOBBERS : 

















THE MILL-ROSE co. | P.0. BOX 30 HAYWARD, CALIF. 


1985 EAST 59™ STREET » CLEVELAND 3, OHIO 
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TWO POPULAR PRODUCTS FROM BLAKE'S COMPLETE LINE 





=p om @ 


sn 


L-1565-SD and L-1565 SPD DOUBLE TY FITTINGS 
These Blake fittings provide ample support for closets, inde- 
pendent of, and without stress or strain on wall. They provide 
true alignment for batteries and are designed for easy, accurate, 
permanent installation. Made for both screw pipe and soil 
pipe—and for either single or double installations. 


Style L-155 
Double curved style— 
two sets of handles af- 
ford individual operation 
of each plug. 


PATENTED 
LIGHTNING TEST PLUG 


Designed for instant 
insertion or removal 


Handles locked in closed position 
as shown expand rubber rings, 
effectively sealing inside of tee, 
etc. for test. A few turns of handle 
and block assembly in open posi- 
tion lessens or increases expansion 
as desired. Guaranteed against de- 
fects. For cold water pressure only. 


For further particulars, ask for Blake Catalog No. 16 


Blake Division of | 
HOFFMAN SPRCIANEY. MI 


1001 York Street 


-SILKAUF SEATS» 


MANUFACTURERS OF SEAMLESS 
MOLDED TOILET SEATS 


Black Open Front In- 
dustrial 


Baked Enamel ‘white e 
and colored) 
Sheet Covered 
and colored) 


Pearl (18 colors) ° 
@ House Trailer Seats 
Elongated (in above 


seats) @ Bath Stools 
Sold Exclusively Thru Jobbers 


PRODUCTS OF CALIFORNIA 
ay 


(white © Plastic (marbleized 


colors) 








Box 4737 


Los Angeles ‘¥ California 


Indiana polis, 





KEYSTONE 


PLASTIC FLOAT BALLS 


give long and satisfactory 


4” x 5” standard 
closet tank float. 
Precision molded of poly- 
styrene ...rigidly inspect- 
ed and guaranteed for 
one year. 

* _ ASK YOUR SUPPLIER OR WRITE FOR CIRCULAR 


KEYSTONE BRASS WORKS ERIE, PA 


service under all operating 
conditions ...equal in every re- 
spect to the best copper floats. 





For those larger jobs where 
fast recovery plus storage 
are needed. Model 124 
gives 200 GPH, has 60 
gallons of storage. Model 
130 gives 300 GPH, has 
95 gallons storage. 

A.S.M.E. labeled tanks 
for schools and _ public 
buildings. Gas_ heaters 
A.G.A. approved. 


” WRITE TODAY 
BOCK CORPORATION 


110 S. Dickinson St. Madison, Wis. 


Manufacturers of the 
Genuine 


“DUO” WASTES 


and a complete line of 
SANITARY, TUBULAR 
BRASS PLUMBING GOODS 


Catalog Available 


MADE BY 
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“(Continued from center of page 230) 
a competitor’s .. . why it pays to deal with you 

rather than someone else. It’s up to each one of TO S| MPLIFY CUT-INS 
us to tell prospects what we have to offer.” 

Several prominent industry leaders were also 
on the program. Martin P. Durkin, Secretary of ere DRESSER 
Labor, outlined the broad purposes and aims of mel ese 
his department in the government as it affected COMPRESSION FITTINGS 
the interests of the heating, piping and air con- a ELIMINATE 
ditioning industry. Durkin also told members that des oy 
“the future of the construction industry in this | | PIPE UNIONS 
country depends on developing competent crafts- | 
men.” In this connection he suggested revision 
and re-editing of apprentice manuals. 

In another address, Peter T. Schoemann, acting 
general president of the United Assn. of Journey- 
men and Apprentices of the Plumbing and Pipe 
Fitting Industry, called for greater unity within 
the industry to assure a minimum of work stop- 
pages. Mr. Schoemann also emphasized the need 
for improved apprenticeship programs, and re- 
vised training manuals. 

At the May 16 session, R. W. Lawinger of Chi- 
cago was elected as the new president of the asso- 
ciation. J. DeWitt Morrow of Houston, Tex. was 
elected vice president, and Herman W. Goldner of 
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style— 
les af- 
eration 


See your local supply store 


Philadelphia was named treasurer. for a COMPLETE LINE of couplings, ells, tees, adapters, etc. 
The association’s distinguished Service Award 


was presented to Raymond D. Berry of Chicago. qs a an fig) gPa 
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MODEL 200 


Ww hot water Systems. °° 
it’s Sall vila 


ETAL CUTTING BAND SAW 
A dependable filler and relief valve for control- 


pular with electrical, plumbing and heating con- ling pressures in hot water heating systems. All 
bronze construction. Factory settings 12 Ibs. 
delivery and 30 Ibs. relief. 











lactors because it’s easy to put on a truck and take to 










. . ”, 

job, easy to move around in the shop. Cuts 6” rounds, ink. ‘Weitiii/indiine ome 
prove efficiency of entire 
hot water system. Only one 
fitting on return line is 
needed. This directs free 
flow of water through ra- 
diator. 


BROTHERS COMPANY 


2324 Kishwaukee © Rockford, Illinois 





"x 10” flat. Get the details and you, too, will get the 
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amazoo 610. Write today. 
MACHINE TOOL DIVISION 


Kalamazoo TANK and SILO CO. 
13 HARRISON ST., KALAMAZOO, MICHIGAN 
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, How Big Is It? 
(Continued from bottom of page 86) 
a healthy situation for the business, but the com- 
bined sales efforts of all these companies can 
only increase consumer acceptance of the product. 
It will not be a plush market for any company, old 
or new, but for those who do a job it will be a re- 
warding business.” And this applies to the retail 
operation, too, many of our informants stated. 

Already this year, significant product develop- 
ments are adding additional impetus to the boom. 
A new line of central-type, air-cooled residential 
air conditioners for use in water-short areas has 
opened a virtually new market. Previously, lack 
of sufficient water supply in some areas of the 
country has severely handicapped air condition- 
ing sales. Now, with the development of an air 
cooled unit, these areas become a wide open 
market. 

Several manufacturers have also developed 
room conditioner units that cool in hot weather 
and heat in cool weather. One such model is a 
reverse cycle unit which contains no heating 
elements. With one power system and one simple 
control, it instantly reverses the refrigeration in 
the unit to bring relief from either cold or heat. 
Other types employ heating coils and automatic 





(Please turn to top of page 237) 





1150 W. B 


The popular priced shower stall 
that’s full of the features you’d 
expect only in more costly 
showers ... plus Spartan full 
length, deep groove, slip-on con- 
struction for extra rigidity and 
long life. Undoubtedly America’s 
easiest shower to assemble... a 


genuine saving to the plumber. 
UT] C A R AD H Heavy gauge steel. Also avail- 
q able in heavy gauge aluminum 
... The Crown. 
CORPORATION stati See Literature on Request 
UTICA 2,NEW YORK ° 


BOILERS + RAD/ATORS 
HEATING ACCESSORI/ES 
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INDUSTRIAL 


A. C. ARC 
WELDER 


Yes, and for all your weld- 

ing needs MILLER Model 88 . 

is the welder to do the job. It is designed 

especially for maintenance or heavy duty 

welding . . . extremely compact, ruggedly 

constructed and simple to operate... . full 

Underwriters’ Laboratory Approval. This 

is one of the complete line of MILLER 

A.C. arc welders offered to the plumbing 

trade by the pioneer of A.C. arc welding . . . every welder 
made to give you the biggest value, highest performance and 


maximum efficiency. 


for complete details—and the name of 
your nearest MILLER distributor. 


miller ELECTRIC MANUFACTURING C0. 


SINCE 1929 APPLETON WISCONSIN 





The Carty & Moore Concrete 
Insert is “‘tops’’ because of its 
wide wing spread which gives it 
a stronger hold in the cement. 
It’s “‘tops” because its travel slot 
permits wider adjustment. And 
it’s “‘tops’’ because the nut can- 
not slip out. 


Available in sizes for 
%, %, % and % inch nuts 


CARTY & MOORE 
ENGINEERING CO. 


1150 W. Baltimore Detroit 2, Mich. 
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4.6 SQ. FT. rt | 


PER. LINEAL FT. 


NO OTHER 


COMMERCIAL OR RESIDENTIAL 


BASEBOARD 


APPROACHES IT 4:4 |! Eu 


Sn R 


Reg. U.S. Pat. Off. 


BAYCE-HEET 


SELLS FOR LESS 
Costs Less to Install e Saves Fuel ¢ Better Looking 
No Measuring Necessary 
% Write for our 1.B.R. Catalog Ratings 
in Bulletin 400-ID 


BROWN PRODUCTS COMPANY 
FOREST HILLS, NEW YORK 




















Thread 1” and 2” pipe with power! 
This light (26 lb.) compact Portable Power 
Pipe Threader, goes to the job—is operated 
with a % ” portable electric drill. 1 set of High 
Speed Steel Chasers do all sizes—just move 
indicator to 1", 14%", 14%" or 2” marking. 
Clamp on pipe and apply drill to drive square. 
The rest is automatic. Operating on anti- 
friction bearings with automatic lead, it’s a 
fast,easy way togetsmooth, accurate threads. 


“ Write for Catalog. 


ARMSTRONG BROS. TOOL CO. 


“The Tool Holder People” 


5223 W. Armstrong Avenue Chicago 30, Illinois 








NIP-O 


NIPPLE CARRYING CASE 


SAVES TIME © IS ORDERLY 


Light, Easy to Carry 


Ideal for Plumbers, Electri- Ja 
cians and Maintenance Men! # 





ALWAYS THE RIGHT 
NIPPLE 


IT’S THERE WHEN YOU 
WANT IT! 


DEFINITELY BETTER 








Write for Further Data cieate 
Tod 


ay road or around 
corners. 


“We are Specialists in Specialties” 


E, J, WOOD MFG, & SALES COMPANY 


1503 FERDINAND AVE. DETROIT 9, MICH. 





DRILL CONCRETE 
EASIER! FASTER! BETTER! 


RCD Drill Bit for use with rotary 
electric or air drills 
Drills perfect, precision | Widely used for the past 
—_, even in rein, | five years by most of the 
opal po (6” ae largest U. S. corporations, 
hole in 1 minute!) | manufacturers, and utili- 
Pays for itself in | ties, as well as thousands 
time-savings. Made | of smaller firms, installa- 
to last. veya: mae tion men, contractors, 
Spery RCD att Bit electricians, plumbers, etc. 
user. Superior concrete drilling 
if dealer cannot supply | plus longer drill bit life due 
(or service), buy direct. | to FREE factory resharpen- 
ROTARY CONCRETE | ing service keeps them 
DRILL CO. sold. 
650 S. Arroyo Parkway, Pasadena 1, California 
Send for illustrated literature and price list 
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You Can Guarantee Satisfaction | im 
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a When You Install BS spuih 
4 S i i & 7 k ' as oth 
>, — wea C U e r y E n % ' marke 
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: ‘ which 
When you install a scullery sink, you want to be sure that your customer will init 
be perfectly satisfied. You can guarantee satisfaction only if the scullery nici 

sink you install is electrically welded throughout and constructed of heavy manuf 
auge steel. JUST LINE Scullery Sinks are sturdily constructed structi 

or long time service and meet both these requirements. motels 
T ° k answe! 
Scullery Sinks meet every pee 

Sanitary Regulation which 

Scientifically constructed of either 14-gauge Stainless Steel or 12-gauge Hotel 

steel hot dip Galvanized after fabrication. This method of galvan- of the 
izing protects all exposed seams and joints against corrosion and rust. Con: 
JUST LINE Scullery Sinks are sup- . 
24 Standard Types plied in 24 standard types of am, the wi 
two and three compartments, with or without back splashers and with civic oO 

or without integral or detachable drainboards. Also furnished in any tsid 
special sizes and shapes to meet individual requirements. outside 
Install JUST LINE Heavy Duty Scullery Sinks and you will have In e 
satisfied customers. air cor 
Write for illustrated Literature and look M 
send us your specifications. themse 
i. ‘ benefit 
) Manufacturing Co. well e 
ls 9233 KING AVENUE that tk 
; PUG FRANKLIN PARK, ILL. 
. OE 
Sherman LAVATORY FAUCETS Meet Your Trade with... . 
Ip ear? suai fitings, The SHERWOOD No. 86-A 
i, we : 
sr bal Sen em ANTI-SYPHON BALL COCK] «1s sr 
able in four  aaaa When a customer asks to be shown a better ball cock, be e IN BUY 
Ideal for replacement sure to specify the SHERWOOD No. 86-A ... tops in quality® e IN SELI 
installotions. . .. Quiet in operation, dependable and efficient. Works with e IN BILI 
any city water pressure and prevents water wastage. STOCK 

Write for Catalog P-48. UP TODAY! e IN CHE 
SHERWOOD BRASS WORKS @ 6331 E. Jefferson, Detroit 7 INV 
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Si eAte ; 


HM. 8. SHER . CO. 7 
earres ensex, menvean 4 R > 
@ WATER-MASTER FAUCETS 


“The Finest Feature Ever Built Into a Faucet” 





Lot 





















































Proved Superiority & Dependability 
cage AT LOWER COST... en 
By Millions of Hours of Dependable Service you'll fing 
Y y 2 . question e 
—_— SPEED-€):MATIC | ° ne 
the Seal of good housekeeping AUTOMATIC ELECTRIC You'll fin 
For sale by your plumber WATER HEATERS of equipm 
: Specially designed for any location where space- | s 
5S saving is essential. Undersink installation . . . 
STANDARD TANK & SEAT COMPANY, CAMDEN 2.6 J just plug in . . . 1000 watt, 110 volt. mv 
COSTS LESS TO OPERATE ' TY 
Exclusive SPEED-O-MATIC design reduces op- 
erating and maintenance costs. 6 gel. model $34.00 ’ * v 


complete line of SPEED-O-MATIC Water 


LADIES’ HOME JOURNAL Heaters and Softeners. 12 gal. model $54.00 
WOMAN'S DAY GENERAL MFG. and DISTRIBUTING CO. 


SUNSET Quincy, Michigan 


As advertised in 








ty BETTER HOMES & GARDENS Write today for full details and literature of 10 gol. model $46.00 

| BRA 
| 
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(Continued from center of page 234) 
controls to provide the dual-purpose action. 

Manufacturers believe these units will prove 
especially popular in Southern tier states, as we!] 
as other areas, and thus widen substantially the 
market for room air conditioners. 

Another trend in the room air conditioner field, 
which is working to the advantage of contractor 
dealers, was reported by a large Pennsylvania 
manufacturer of air conditioning. Multiple room 
structures such as office buildings, hotels and 
motels are adopting room air conditioners as ‘the 
answer to many of their problems. The manu- 
facturer cited the Gulf Building in Pittsburgh, 
which installed 900 units, and the Robert Richter 
Hotel in Miami Beach (150 units) as evidence 
of the trend. 

Consolette models, which do not project beyond 
the window, are proving popular in cities where 
civic ordinances prohibit units which do project 
outside. 

In examining the rising curve in residential 
air conditioning, the contractor should not over- 
look Mr. and Mrs. Consumer as being a factor in 
themselves. The cleanliness, health and comfort 
benefits of air conditioning have already been 
well established. There are definite indications 
that the consumer now not only expects these 


(Please turn to top of page 238) 








IN ESTIMATING 

IN BUYING 

IN SELLING 

IN BILLING 

IN CHECKING 
INVOICES 


In making a practice of referring to the BRADFORD PRICE BOOK, 
you'll find quick, easy answers to your pricing problems. Be it a 
question either in plumbing, heating or sheet metal work, you'll find 
price data showing prevailing material costs . . . list, net and sug- 
gested selling prices. Contents: 450 pages divided into 24 sections. 
You'll find the BRADFORD PRICE BOOK a most valuable item 
of equipment in maintaining a successful and profitable business. 


Subscribers use this valuable book to 
make sure that they are being allowed 
the latest market discounts and prices. 


he WRITE FOR COMPLETE INFORMATION TODAY 


BRADFORD PRICE BOOK 





DOMESTIC ENGINEERING 


EXCLUSIVE 


ood 


...To Guard Against Pollution 


PRODUCTS 


BOOSEY VACUUM BREAKERS 


NO. 2010 


For installation on fix- 
tures having inverted 
water supply to prevent 
contamination by si- 
phonage. Recommended 
for use with acid tanks, 
hospital equipment, 
laundry machinery, in- 
dustrial and laboratory 
equipment. Sizes to fit 


any installation need. P 
Y No floats, checks or moving 


parts. Installs between fixture 
and water supply. 


cn «%'TYPICAL INSTALLATIONS 


[ BOOSEY Series 2010 VACUUM BREAKER 


wot cow 
WATER water 
AT LEAST 6 INCHES 





; SURGE OR 
STORAGE 
TANK 


OVERFLOW Rim Count 
a surriy TANK DRAIN 
POWER CLOTHES WASHER 

















For elimination of 
interconnections 
between water sup- 
ply lines and proc- 
essing equipment. 


To prevent siphon- 
age, splashing and 
filling noises on 
surge or storage 
tanks. 


To prevent water 
supply contamina- 
tion by siphonage 
through under-wa- 
ter feed to fixtures. 





QUINCY 69, MASSACHUSETTS 
y, 





BOOSEY FIXED AIR GAPS 


NO. 2021 AND NO. 2030 





Eliminate interconnection between 
water lines and sewers. Prevent con- 
tamination of fixtures and equipment ; 





through direct waste connections and 
prevent water supply contamination 
by siphonage through direct connec- 
tions. Model No. 2021 designed with 
tapped inlet and spigot outlet. Model 
No. 2030 furnished with tapped inlet 
and outlet. 

















———— 


To prevent contamination of 
fixtures through direct waste 
connections in Hospital 
Equipment, Kitchen Fixtures, 
and Laboratory Apparatus. 


Manufacturers of complete Boosey line of Floor, 
Shower, Urinal and Roof Drains—Grease Inter- 
ceptors, Backwater Valves, Vacuum Breakers and 
Fixed Air Gaps. Send for complete literature, 


NORMAN BOOSEY MFG. CO. 


General Sales Office 
5281) AVERY AVENUE DETROIT 8, MICHIGAN 
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Be the most 
progressive dealer in 
your community by 
offering your customers 


BASEBOARD 


EL HEATING 


available in either 


HOT WATER- 


Complete 
packages elimi- 


nate separate inventory of 
parts. Occupy less storage 
space. Provide a complete, 
easy-to-ship package 


WARM AIR 


HOTWATER FLOORLEVEL 
BASEBOARD RADIATION 


Attractive and modern metal baseboard 
with the “‘one-piece”’ heating element 
(fius solder bonded to tubing). Provides 
a radiant, convective ring of heat at 


floor level. Gives more room space for 


better living. Send for Spec. 56. a 


WARM AIR 


BASEBOARD 
RADIATION 


through 
uniform, 


for Spec. 67. 


PROFIT 


PACKAGES! Gam 


Send for Specification Booklets and the 12- page 


GEN 


2300 Sinclair Lane ® 


No registers! No drafts! 
Heat is evenly distri- 
buted to cold 
baseboard providing 
draft-free warm air heat. Send 


walls 


panels, 





Either system shipped 
in packages ready to 
install. All parts die 


stamped for perfect 
Floorlevel Consumer Booklet for easier selling. fit. 


ERAL AUTOMATIC PRODUCTS CORP. 
Baltimore 13, Md 


Representatives in Principal Cities. 








(Continued from center of page 237) 


benefits but will demand them in his home in 
the near future. 

The potential market for residential air con- 
ditioning consists of about 20,000,000 homes, ac- 
cording to J. F. Knoff, vice president and general 
sales manager for Airtemp Division of Chrysler. 
“This year, with mortgage and credit regulations 
relaxed considerably, all indications point to- 
wards a repetition of the accelerated home build- 
ing pace of the last seven years,” Knoff stated. 

Meanwhile, the boom in air conditioning is 
already making it one of the nation’s big indus- 
tries, even discounting the plus factors outlined 
in preceding paragraphs. Airtemp recently was 
forced to raise 1953 production goals for the 
second time this year. New orders booked by 
Carrier Corporation during the first three months 
of 1953 were 34 percent in excess of those for 
the corresponding period a year ago. Remington 
Corp. reports a sales figure double the volume 
of last year for the period ending April 30. Cloud 
Wampler, president of Carrier, says that “by 1960 
total air conditioning sales at the retail level 
should reach an annual rate of $5 billion, assum- 
ing reasonably favorable business conditions.” 

That’s big business—for the manufacturers, 
wholesalers and contractor-dealers alike. 

What’s behind it all? Why a boom now when 
we've had air conditioning for 50 years? .. . are 
among the questions being asked. One answer, 
and it will probably serve as well as any, is pro- 
vided by Gilbert Burck, reporting for Fortune 
magazine. Mr. Burck says: 


“It could happen only in the U.S. Another 
great mass industry is springing up, not by the 
fiat of a central planning agency, not out of a 
gentlemanly agreement among a coterie of mono- 
polists, but out of the drive of scores of compet- 
ing companies and individuals with a sharp sense 
of timing, an abundance of technical resources, 
a sheer delight in working hard, a wide streak 
of pugnacity, a soaring imagination, a willingness 
to take chances, and a yearning for the almighty 
dollar that fortunately has survived both infla- 
tion and a tax structure that all too often ham- 
strings young and growing business. That in- 
dustry is the air conditioning industry.” 

In short, if we are to accept Mr. Burck’s ex- 
planation, the air conditioning boom “happened” 
because the industry applied a few good old 
American business customs: vigorous imagina- 
tion, hard work—and salesmanship. 

It follows, therefore, that the contractor who 
stands to profit most from the air conditioning 
boom is the one who most vigorously applies 
these same factors to the day-by-day operation 
of his own business, 
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Sewer-Cleaning is NOW PROFITABLE With 
Demonstration! “ELEXI-CLEANER” 


FREE by AMERICA’S LARGEST MANUFACTURER of PIPE CLEANING TOOLS 


Let us do an actual 
sewer cleaning job for 
you and prove the su- 
periority of FLEX I- 
CLEANERS1. > Our-rsales 
representdtives are 
equipped and will be 
” glad to give jyou a per- 2 
sonal ““off’ ‘the ‘job’ 
* demonstration without 
obligation. a‘ 





ONE MAN OPERATION—Complete safety. Operator 
does not handle the rotating rod. 





REVERSING SWITCH—Turns either right or left. 


AUTOMATIC CLUTCH—Pull back to lock—Push for- 
ward to open. 


Y2 hp 10,000 R.P.M. MOTOR—20 to 1 gear reduction 


Three SPEEDS—right or left—125, 250 and 500 RPM. 


HEAVIEST COIL ROD MADE. Safe, quick action, pa- 
tented coupling every 25 feet. 
PRB SFB FS SS SSS SSF SS SS SBF BSB Sse ese eee 


: FLEXIBLE SEWER-ROD EQUIPMENT CO. 
i 9059 Venice Bivd., Los Angeles 34, Calif. 

O Send illustrated catalog 

O t wish an “ON THE JOB’’ 


Mail the 
coupon today! 


demonstration 








FLEXIBLE SEWER-ROD shesdialalalaaes of 


Plumbina Divisior 


¥ VENICE vA aoe . eC J 
s rn M : , 
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A Light per Very Sas 
TUBE 








; ELIMINATE 
| EXPANSION 
NOISES 


You can make a 
| double or single 
tier assembly. 


STURDY 
COMPACT 


required for cutting 
tube. Replaceable cutting 
wheels. A very necessary 
implement for your kit. 
ly and easily adjusted to Order the No. 80A $9.95 
cutting contact. Minimum Today! PRICE 


ZOERMAN CLARK MFG. CO. Acie 


MICHIGAN 
oe cE 9D e O:.: instl2FFors +) 


The No, 80A TUBE CUT- time 
TER will handle up to 1” 
O.D. Tubing. It is sturdy, 


light and compact. Is quick- 


line i enclh provide that either one or two heating elements can 
be installed as required. The unique patent pending heating element hanger just 
hooks into the enclosure ee oy bracket which is spot welded to the back. t 
is pivoted so that it will fove from right to left, allowing for expansion and 
contraction without noise. Finger tip damper control labor saving installation 
and even heat output make Baseline the Best Baseboard. 
In addition to BASELINE our ee ee for industrial heating is 
money every day for heating contractors 





saving 





Write for complete details. 
EASTERN SALES OFFICES 
2137 ‘‘K’’ STREET N.W. 
WASHINGTON, D. C. 

















ATTENTION 
WHOLESALERS! 


JURNER 
2 Pants 





It’s easy to get started selling Oil Burner 
Service Parts. Thousand’s of Oil Burners 
need constant servicing, and your heat- 
ing customers, need parts to maintain 
top burner performance in all seasons. 
Just what you need to make more money 
on service parts—Sell-on-Sight Display 
Board. 

All the most needed essential Electrodes, 
Gaskets, and related parts, packed in 
labelled, sealed cellophane bags. Provides 
you with a low inventory way, to a wide 
market coverage. Supply your customers’ 
needs from this fast-moving Display 
Assortment. 


Write For Particulars Today. 


Hydrovalve Co. 


1319 Utica Ave., Brooklyn 3, N. Y. 








Dielectric Unions 


(INSULATED) 


WILL PREVENT GALVANIC AC- 
TION AND ELECTROLYTIC DECOM- 
POSITION OF GALVANIZED STOR- 
AGE TANKS, FITTINGS, ETC., 
WHEN CONNECTED TO COPPER 
PLUMBING. 


WRITE FOR DETAILS 
OR SEE YOUR JOBBER TODAY 


Wy ECOFF PRODUCTS COMPANY 


3265 W. 17th ST 


a 





CLEVELAND 9, OHIO 
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MANUFACTURING COMPANY, INC. 


27 Hayward St., Cambridge, Mass. 


ALL PURPOSE 


Hanger Strapping | 





SO00000| 


IN 10’ COILS AND 
STRAIGHT LENGTHS 


Available in black, cold rolled, 





gaivanized and partial copper 


clad steel. 

10’ Coils available in bulk or 
boxed; 50’ and 100’ coils in 
ALL SIZES handy E-Z Pull Cartons. 


34” x 20 
gauge to 
1%” x 12 gauge 
Send for Catalog and Price Sheet 


TINICUM METAL COMPANY, INC; 


B5th St. & Tinicum Ave Philadelphio 42, P 


MFRS. OF 


STANDS AND 
HANGER 
STRAPPING 


Sherman TUB FILLERS { 


High quality at \< 
Shoah seem 


Resuiccs | 


Write for Catalog P-48. 
“The Finest Feature Ever Built Into a Faucet” 


Sherman 


H. B. SHERMAN MFG. CO. 
BATTLE CREEK, MICHIGAN 


© WATER-MASTER FAUCETS 


ssciie aaa bis a) 


| 
LAUNDRY TRAY 
{ 
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The Standard of Excellence 
for SHOWER MIXING VALVES 


For accurate control of show- 
ers, sitz boths, X-ray sinks, 
arm and leg baths, in fact 
wherever water temperature 
is to be controlled, there is a 
LEONARD VALVE “Designed 
for the Installation.” 








Write for Catalog K 


Representatives in Principol Cities 


LEONARD VALVE COMPANY 


1360 Elmwood Avenue, Cranston/7, R.|. 





Your Jobs Easier! 


BE PREPARED 
...with APQLLO 


FLEXIBLE SUPPLIES 


That is right. You should not be 
without APOLLO Flexible Sup- 
plies. For your jobs will work 
out easier and quicker. So, 
stock up on APOLLO Supply 
Lines, Fittings, Stops, Nipples 
and Escutcheons. They will 


mean MORE PROFITS TO ‘"mnd 


= APOLLO INDUSTRIES 


eee 2831 JESSAMINE ST. © CINCINNAT) 25, OHIO 


Make 





M SIMPLE, ONE-PIECE RUBBER VALVE 


Gives WOGDMANSE Frost-Proof 
Hydrants EXTRA Sales Aggeal 


Rubber plunger is leak-proof... long-lived... 


Hydrant is extra long for tall 
Variable flow. Many other hord- 


easy to operate. 
containers. 


hitting, sales-building features. 


WRITE FOR DETAILS TODAY! 


ee WOOO MANS € 


Ge MANUFACTURING COMPANY 


-Us FREEP 





One-piece rubber 
valve directly con- 
nected fo one-piece 
control red. 


oat Pr kin Ors 
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A Solution to Some Sales Problems Equip your Window or Console 


Joun M. Dumser told the Middle Atlantic AIR % e) NDITI @) NER 


Wholesalers’ convention, held recently in Atlantic 

City, that the first thing to consider when ap- M RO ID SENS THERM 
proaching sales problems is the matter of good F 0 A 

salesmen. Dumser is director of sales for the Wol- AND TRANSFORMER-RELAY 
verine Tube Division of Calumet & Hecla, Inc., ———— ; 
Detroit. To evolve good salesmen, he said, study 
the man and then the training program. 

Mr. Dumser made these points for consideration, 
which are given in his own words: 

First of all, what kind of man are we working 
with? Beyond his mental capacity, training, or 
education, does he have the one absolutely es- 
sential qualification for salesmanship? Does he 
want to sell? Then, is he qualified for training? 

In sales training programs, a very substantial 
amount of product knowledge is highly esesntial poe 
and sales skills only a nominal factor. Scientific St 4 
approaches and closings are very significant A COMBINATION THAT PROVIDES 
is calling upon the same customer or prospect LONGER LIFE OF CONDITIONER 
desis Sy eomatts and year by your. 2. LOWER CURRENT CONSUMPTION 

3. COMFORT AT ALL TIMES 


In a plumbing shop one day a man opened the 
door and said “Hello George! What have you got Write for Bulletin No. 85 


for me today?” The plumbing contractor replied, 
“Not a thing, Bill.” “Okay, see you next week,” THE MERCOID CORPORATION 
said Bill. I asked the dealer who that was and he ee ee ANE. CHIC ee a 


said it was a salesman. “Bill calls here every 
Tuesday at 10 a. m. Always can rely on Bill.” I 
» will admit that Bill was on time because it was 
Tuesday at 10 a. m. I will admit that Bill asked 
for an order. I don’t believe, however, that Bill 


actually sold anything. I think that he could make E he 
hundreds of such calls and sell nothing. ¥ & 
Next, what are the incentives that will get sales- nN 
: guarantees 


men up in the morning to start making well- 


planned calls? I certainly agree with the man who 
says that if the only incentive you have to offer is 


with the 








financial, your program is incomplete. However, I 
also feel that without the financial incentive, no 
other program is complete. 

An opportunity must be held out to the man— 
one destined to improve the living standards of his 


top quality 


family and the building of his financi rity b ‘ ° 
rome: Saplatager > Arp men mae bd every time? 
will place financial incentive. Secondly, opportuni- 
ties for promotion. | # 
Do you intend, for example, to take a good sales- a ain a 


man into the company or do you propose retaining 
your company as a family business? If you are 
considering the former, then what are the in- 
centives for moving upward that you can offer a Complete Line 
salesman who does better than the average “Joe?” & of Plumbers 

Money and promotion incentives can be dealt with 


directly. The motivation of the man, however, is Tubular Brass 


one that is more complex. 
One sales trainer builds his entire program on THE CONNECTICUT STAMPING & BENDING CO. 
(Please turn to top of page 242) NEW BRITAIN, CONN., USA 
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\ 
NICHOLSON TRAPS 


SAVE CAR OF 
COAL WEEKLY 


Following replacement of all steam traps, of vari- 
ous makes, with Nicholson units, an Eastern college 
reports “an average coal saving of 1 carload per 
week besides much better heat distribution.’ Credit 
is given the higher and more even temperatures 
which Nicholson traps effect. See why large indus- 
trial and institutional steam users are increasingly 
standardizing on Nicholsons. 5 types; for heat, power, 
process; sizes 4" to 2’; press. to 250 Ibs. 





Bulletin 


190 Oregon Street, Wilkes-Barre, Pa. 


UEXNICHOLSONS TY 


TRAPS-VALVES-FLOATS _ 














Fuel savings for your customers! 
Extra sales and profits for you! 


Unique Chemistone 
filter ——— 

itively tra 
oa cotimaat, “as 
rust, water, etc.— 
leaves oil pure 
and clean! 


© Low cost 
© Easy to install 
© 4 models—for 
every type of burner 
© Available in 
metal or glass 
© Guaranteed 
performance 


Order today 


KLEMM AUTOMOTIVE PRODUCTS CO. 
1718 NORTH DAMEN AVENUE HICAGO 47 NOIS 


w 





(Continued from bottom of page 24) 
the motivation basis. His approach is that in the 
man’s search for security, he will be frustrated at 
every turn unless his motivation for the develop- 
ment of his own abilities is to make him more com- 
pletely adequate. 

Once a man realizes he is a good salesman and 
has no doubt about his ability to sell, he is secure 
in the knowledge that his services will be sought 
after. Once he has reached the point where he has 
this feeling of mental security, and once you have 
added the inducements or incentives of financial 
and growth opportunity, you then have the best 
possible kind of sales activity. 

After you have accomplished these things, what 
then is your market? As an outsider, I see this 
market as being at least four things. 

First, the industrial account. The industrial 
buyer is interested in finding material or products 
that will render better service or more adequately 
fit specified requiremnts. The buyer is there for 
the purpose of buying, and so you have his willing 
attention. 

Second, you sell your material for projects 
where design and specifications control the 
product, and so you are not selling the owner. You 
are selling the contractor who is installing for a 
general contractor who is building to please the 
owner. 

Third, you sell the speculative builder. You 
have an opportunity for idea-selling, although this 
usually is strongly tied in with prices. Price does 
not mean that selling, as such, is not necessary. It 
is perhaps more necessary because of the price 
emphasis. ~ 

Fourth, you sell Mr. & Mrs. Homeowner their 
modernization program. Here is the real fertile 
field for idea selling in your business. 

Is the problem the same in each of the four 
cases? I think not. Unless your plans include a 
proper method for reaching each of these markets, 
your effort may not be as rewarding as you would 
like it to be. 

In closing, let us bear in mind that we are at- 
tempting to do one thing—devise means and 
methods which will reap for us maximum benefits 
from the real boss, our customer. 


OH! Gets New Members 


Four NEw Groups of oil burning equipment 
dealers have been accepted into membership in 
the Distribution Division of Oil-Heat Institute of 
America, F. S. Burroughs, national secretary, has 
announced. This new increase brings the total 
chapter membership of OHI to 38, comprising 
active groups in the distribution segment of the 
industry from coast to coast. The four new chap- 
ters are: Oil-Heat Assn. of Gary, Ind.; Gotham 


(Please turn to top of page 245) 
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je ——— 
---OFr too cold 


For close temperature control of hot 
water generators, convertors, fuel oil 
preheaters or any process requiring 
positive shutoff on no load, specify: 
SARCO PILOT-OPERATED 
TEMPERATURE REGULA- 

TOR, type 24-30. . 
Temperatures to A COMPLETE 
300°F, sizes 4” to ry , > | | LINE OF 
3”, steam pressures din aD ‘a * | HEATING UNITS 
to 250 psi. ri. * &., 


finite 
oo oes 








en STEEL BOILER CO., INC 

] > 

SARCO COMPANY, INC. 22nd and WASHINGTON AVENUE 
Represented in Principal Cities PHILADELPHIA 46, PENNA. 
Empire State Building, New York 1, N. Y. 


SARCO CANADA, LTD., TORONTO 8, ONTARIO 519 














| (PIPE HANGERS @ Reabiteatte hi 
(uh Ask for Catalog No. 452 covering Hangers & Inserts ‘ : ; t BA R 8 £ R 
5 “\slotted-cap” 


Barber Burners equipped with 


@ Pe the famous Barber “slotted-cap” 
lz, jets are available in round, ob- 
| : long,and square shapes with 
. Riva inputs of 7000 to 198000 B.T.U. 
af i ie ‘Vee WRITE FOR CATALOG NO. 110 


Fig. 252 Fig. 269 Fig. 254 Fig. 251 Fig. 312 


meas fe o 
GATEWAY GATEWAY — GATEWAY ; the (Sather jus (Suter co. | 


Fig. 255 Fig. 375 Fig. 260 Fig. 316 Fig. 258 


ENGINEERING COMPANY COMPANY of OHIO ENGINEERING CO. of MD. 





3694 Superior Ave., Cleveland 14, Ohio 








KAINER 
QUALITY 


THE Standard of QUALITY 


Pa nls ba A : | : fone TA N 4 L ES S) 


effort needed when you. sell 


KAINER—the name that, for tJ FA T ER 
over 30 years, has signified the 
best in heating specialties. New mt 

Folder on Governors sent upon 


fuk Yau, aides tte KAM WATER HEATER 
The KAINER LINEI 7 a ‘ 1g) 
MEG. CO. ING. 


76) LEXINGTON STREET 
KAINER & CO. Chite GO 7, bhVi Nees 239-249 Alabama Ave. Brooklyn 7, N. Y. 
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Assure Year ‘Round Outside Water with 


WOODFORD FREEZELESS 
WALL HYDRANTS 


STYLE 12 FEATURES 
oncom 1. Easy to install through 1” 


STYLE 12 hole without taking apart. 
Regularly furnished with 
lever handle which pro- 


vides more Ginger clear. 2. Quick opening and closing 
ance but can be furnished valve. 

with wheel handie when 

specified. The lever and 3. Convenient Lever Handle— 


—— sasha Easy to operate or attach 
hose without hurting hand. 


e Outside handle oper- 
ates valve inside build- 
Wall pipe drains out 


after each closing so 
it cannot freeze. 


e Can be used in freez- 
ing temperature with- 


out going into base- 
ment to shut off and Beier: 

2 . STYLE 9 
drain outside water 


outlets. 


Contact your wholesaler or write .. . 








WOODFORD HYDRANT CO. 
DES MOINES 17, IOWA 


Manufacturers of the lowa Frecieless Ground Hydrant 


STEVENS & MILLER. 


AIR INDUCTION UNIT 


for All Suction Pumps 
DISPELS AIR VOLUME TROUBLES 


You will sharply reduce serv- 

ice calls and gain customer 
4 good will with this unit. 
Works with efficiency on all types 
of pumps; jet, turbine or recipro- 
cating; for deep or shallow wells. 
No valves, diaphragms, springs or 
flats to wear, corrode or get out of 
order. Unit can be installed on or 
away from tank. 

JOBBERS and DISTRIBUTORS 


WRITE TODAY! 


STEVENS & MILLER, INC. 


GENERAL OFFICES 
Nea x 








SHALLOW WELL WATER SYSTEM 
“PACKAGED UNIT” 


MONARCH Model M-1 is a 
compact quality shallow well 
water system at a very at- 
tractive price. System is com- 
plete with 250 gph pump, 12 
gallon tank, switch, relief 
valve, and air volume control. 


Write for details. MODEL M-1 





Water Softener e Pumy 


e@ Water System 
LINDEN AVE [DA f 
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GREASE ie 
TRAPS = «Yet Her foveny 


Owls tio" 
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Check this list which includes 

some recent and large instal- 
lations in the hospital field 

. » » you will readily see that 
there is business to be had in 

this market, because hospitals 
prefer MURCO Grease Traps. 
for they are: designed right 

; - made right .. . priced 
right .. . certified in performance 

. . . delivered on time. 

All MURCO Grease Traps are 
tested by an independent laboratory 
(not our factory tests) and rated 
only after they pass rigid laboratory 
tests. No MURCO Grease Trap has 
ever been returned because of opera- 
tional failure. 


, 
are 


We will gladly send you 
complete details upon re- 
quest. See your plumbing 
wholesaler today . . . sold 
only through wholesalers. 


DJ. MURRAY MANUFACTURING CO. 


MANUFACTURERS SINCE 1883 * WAUSAU, WISCONSIN 





GUARANTEE LEAK-PROOF 


GAS LINES 


Test your gas line installations with a Beekman Gas 
Proving Pump and Beekman improved Mercury Col- 
umn to insure a leak-proof job. Quick, simple, and 
pesitive check against gas line leaks. 


MUTUAL MANUFACTURING CO. 


Dependable Testing Devices 
45-16 162ND ST. 
FLUSHING 58. N. Y. 


DON'T LOSE OUT 


because you don't know 


PLASTIC PIPE 


WRITE FOR FREE LITERATURE 


MS Pah i 
ILLd PF LAVtIib 


2930 N. Ashiand Ave Chicago !3 
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(Continued from bottom of page 242) 
Retail Fuel Oil Dealers Assn., Inc. (Brooklyn, 
N. Y.); Greater Philadelphia Fuel Conference, 
Inc.; Bucks County (Pa.) Oil Heat Assn. 

The growth of OHI’s Distribution Division in 
recent years, Mr. Burroughs added, has been 
substantially due to programs of increasing bene- 
fit to the fuel oil and oil burning equipment deal- 
er, and has now reached a pace where new groups 
are applying for membership at a rate of at least 
one new chapter each month. 

Many constructive OHI projects have been 
launched and are responsible for the burgeoning 
importance of the Institute’s Distribution Divi- 
sion in the industry. OHI’s new “Treasury of Ad- 
vertising”, supplied to every member, is causing 
a widespread comment as one of the best across- 
the-board promotional campaigns ever offered 
for the advancement of the industry. This is a 
comprehensive sales promotion-advertising port- 
folio, including a condensed management course 
in oil heat advertising and a collection of more 
than 35 items of sales literature and helps for the 
oil heat dealer adaptable, through a special sys- 
tem of imprinting, to almost any type of oil heat 
business operation. 

A broad program of group life insurance, 
regular communication through a series of 
bulletins and dealer letters, representation for 
the industry at all Government levels, projects of 
various types for the benefit of the industry and 
its customers alike and training programs designed 
to recruit and train needed manpower for the in- 
dustry are among other areas in which the Insti- 
tute is active in behalf of its membership. 


Kitchen Planning Contest Open 
To Dealers and Salesmen 


A KITCHEN PLANNING CONTEST open to retail 
salesmen of General Electric major appliances has 
been announced by John R. Poteat, general man- 
ager of the range and water heater department of 
the G-E major appliance division. The contest will 
continue through July 31, and is designed to ac- 
quaint salesmen with the space-saving advantages 
of the new G-E small-width ranges. Prizes offered 
are 60 of the 24 and 36-inch Spacemaker ranges 
for the best-planned kitchens that employ these 
ranges to solve a particular space problem. 

A 36-inch range will go to the top winner in each 
of five regions. From nine to 14 of the 24-inch 
ranges will go to other winners, the number being 
determined by the size of the region. 

Salesmen must develop a kitchen layout for 
their home, a customer or their store, and write a 
short report (less than 100 words) on how use of 
the range helped to solve a kitchen planning 
problem. 
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C Ae Cfas FIRED 
HEATING EQUIPMENT 


THE COMPLETE LINE FOR ALLGad NEEDS 


Stylewise, Qualitywise and Pricewise 
™ The PEERLESS Line Is Best for Every 
: f Heating Requirement —For Small 

Homes, Apartments, Housing Projects, 

Defense Housing, Churches, Schools, 

Motor Courts, Stores, Offices, Shops 


Write for literoture and prices todey 


[yf mat seem $20 mesraee dattnaserse mast 


YEAR "ROUND DISPLAYS —""*[,srrome meet toa cry men 


DRESSER 
COMPRESSION FITTINGS 
ARE EASY TO USE 
IN TIGHT SPOTS 


local supply store 


fer a COMPLETE LINE of couplings, ells, tees, adapters, etc. 


od & @ 
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Boiler Tube Cleaners 
Wire Heater Brushes 


WORCESTER BRUSH» SCRAPER CO. 
Dy CS(OM A 


MASON-WORCESTER CO. 
WORCESTER, MASS. 





pao at. 
handle polished 
pipe with a 





STRAP WRENCH 


No man should handle 
chrome, brass or nickel- 
plated pipe without a strap 

} wrench, The Warnock 
Simplex is the simplest of 
strap wrenches. Its flexible 
woven strap provides soft 
contact but strong grip... 
scientifically curved nose 
prevents denting. 

Equip your men with 
Warnock Simplex wrenches 

..see them do more work 
and waste less material. 


Order from your wholesaler today! 
w 


LOWELL WRENCH Co. 


WORCESTER 8, MASS 


Chief Make-Um-Sale 


THE Goop worp from Chief Make-Um-Sale, who 
works for the Crane Co., Chicago, is **How”—to 
meet today’s selling problems. The Chief appears 
in a 30-minute color film that will be shown to 
Crane dealers this Spring and early Summer. 

The film shows that the plumbing and heating 
contractor’s competition is not necessarily his 
counterpart around the corner, but could be the 
automobile dealer, the furrier, the television 
dealer and other dealers in luxury items—dealers 
who are after the same expendable consumer 
dollars. 

How can the contractor meet this competition? 
The film’s approach gives the answer as “ideas.” 
Chief Make-Um-Sale points out that the con- 
tractor has to sell the idea that a new kitchen, a 
new bathroom or a new heating system is more 
important, convenient and necessary than a TV 
set, a new car or a fur coat. 

Chief Make-Um-Sale then shows - contractor 
how to sell with ideas. 


Meet Chief Make-Um-Sale, straight from the reservation. 
He appears in a 3-minute color film to tell Crane Co. 
dealers “How” to tackle sales problems. The film will be 
shown nationally at meetings this Spring and Summer. 


Steel Boiler Sales Up 


STEEL BOILER SALES for the first four months of 
1953 are 15 percent ahead of the corresponding 
period of last year, R. A. Locke, president and 
manager of the Steel Boiler Institute, has re- 
ported. He made the statement at the 25th annual 
meeting of the Institute last month in Highland 
Park, Ill. 

Locke was re-elected to his offices and Arthur 
P. Weis was re-elected vice president. Weiss is vice 
president and secretary of the Burnham Corpora- 
tion, Boiler Division, Irvington, N. Y. oa 

Re-elected as directors for terms of thrée years 
were Paul M. Fleming, The Bigelow Company, 
New Haven, Conn.; J. F. Johnston, Jr., Johnston 
Brothers, Inc., Ferrysburg, Mich., and Horace H. 
Peek, Jr., Lookout Boiler and Manufacturing Com- 
pany, Chattanooga. 

Emphasis was given at the meeting to the im- 

(Please turn to top of page 249) 
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JOBBER FOR 





WHEN ORDERING 
SUPPLIES 





TRIED, TESTED AND 
APPROVED BY THE 
MASTER PLUMBERS 


COPPER TUBE CHROME 
PLATED FLEXIBLE 
LAVATORY AND TANK 
SUPPLIES 
PLUS FITTINGS 
AND STOPS 
ANGLE AND 





STRAIGHT 


MANUFACTURED BY 


INDU STRIES, IN¢ 


PLYMOUTH, MICHIGAN 





x" BOILER LIQUID 


Since 1916 the Industry’s out- 
standing product for repairing 
leaks in high and low pressure 
steam boilers and hot water 
heating systems. “X” is a col- 
loid, contains no harmful sol- 
ids. Its repair is lasting and 
certain because it is made from 
the outside in, through the 
metal line of the boiler and will 
not break down due to expan- 
sion or contraction. 


X" LABORATORIES, INC., 25 WEST 451m ST., NEW YORK 19, N.Y 














PIPE NIPPLES 


in standard cartons 











Packaged sizes— 
Ye" thfsugh ote 
ee on 




















WE 








15: 








Fttsburg 4 NIPPLE WORKS, Inc. 


1455 SPRING ie AVE., PITTSBURGH 12, PA 





| 
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aceon «6—CLs~C SPARKLER FUEL OIL FILTERS 


.. « have saved me a lot of 
grief in servicing burners” 


—says one fuel oil dealer. If you 
keep the fine tank rust out of 
the fuel line you don’t have 
clogged burner tips. The rayon 
filtering element in a Sparkler 
filter does just this, consistently 
all during the heating season. 


Model Service Recommendations 
$H-3 for space heaters and other small burners 
~OB-2 ~—s for average home burner 
©B8-4 for apartment buildings and small steam ‘ 
rom all 


| Ones oil burner 
OB-8 for industrial burners jobbers 


SPARKLER Write G. Harry DeGraw for particulars 
: MANUFACTURING CO., Mundelein, Ill. 


Makers of filters for the petroleum industry for over a quarter of a century 


ENGINEERED QUALITY STEEL BOILERS 
by Portmar 


. are rated for their 
on dependability and ‘‘kKnow-how’’ 
eof 


Priced fot 
Fuster Sales/ 


Portmar offers a complete 
line of oil or gas fired 
heating boilers for steam 
and hot water systems — 
in all capacities. 





Available 














Contact your Porta Boiler vee Inc. 


jobber i 193 Se Street. Brooklyn 15, N.Y 





The ADVANTAGES of the NEW 


MORA 


BALL UNIONS 


® Made of Steel © Metal-to-metal 
rround seat ® Permits free angular 
movement of 22%4° in any direction. 
® Helpful for connecting mis-aligned 
pipes © Relieves excessive vibrations. 
Permits limited amount of expansion. 
Used for air, gas, liquid, steam. Guar- 
anteed leak proof. 

Available sizes 


4” + 5” é 1” é %” ~ 4g? é 114” ~~ 9° 
216” - 3” 
Ask Your Jobber! 


C0. 219 W. MainSt 


LOUISVILLE 2, KENTUCKY 


























248 DOMESTIC ENGINEERING June, 195. 
E Flex; to i , 
PLUMBING SPECIALTIES CXible .. easy t0 instal] portanc 
ee . 
builders 
GRAY IRON CASTINGS used in. 
SHOWER DRAIN The I 
F-230 — Furnished com- Standar 
plete with flashing ring ; 
unless otherwise specified. mendati 
Threaded and caulked to and i 
types are carried in stock tt we 
at all times. 
on the 
Many m 
SHOWER DRAIN Plastex Pipe SAVES TIME, LABOR and pound v 
MONEY on well piping, water systems and It was 
end TRAP drainage lines. Provides faster flow . . . pounds 
F-236—Adjustable Brass better pump performance . . . trouble-free 
Chrome Top, with clamp- WRITE FOR service. Flexible coils are lightweight, easy. moe 
pe ae —ae LITERATURE to-handle and make-up. A complete range nai 
he AND INFORMATION of Plastex fittings for any connection. accesso} 
DRAINS and TRAPS of ALL TYPES Plastex pipe outlasts and outperforms ordi- 
| ON AVAILABLE nary pipe—will never rust, rot, corrode or Burea 
Our products are distributed through the Plumbing Jobber DISTRIBUTORSHIPS accumulate scale. 
and our centrally located position enables us to serve all | | ae IN IT 
areas with the least possible delay for deliveries. For faster, better piping use PLASTEX bi 
on your next job. Available from your Plumbi 
Consult your Jobber about our products and request a supplier or write for complete details. the puk 
copy of our latest catalog. Th 
The PLASTEX Pipe & Extrusion Co. oe 
402 Mt. Vernon Ave. Columbus, Ohie Oil-Hez 
ae ae = e 
Tice WILMINGTON CASTING Co. aLASTEX™ meating 
cs; co4Leosion 
WILMINGTON, OHIO Master 


PLASTEX - the (A word in Pipe 


WHAT'S WARM AIR GOT:| 














BUP YC 


INDLEY’S 
PLUMBERS’ E ee 


SPECIALTIES DEV 


OIL FIRE 


This new I 
to increase y 
for deliverin 
less new he 
structed tod 


—a complete line of small indis- 


| We 
pensable items—rods, bolts, nuts, We you NEED 


screws, wires, tubes, flanges, wash- Mr Plumbing and convectors, | 
ers, guides, pins, etc.—handy to use tion and sm: 
in emergencies—prerequisite in fin- | Heating Contractor — * 
ishing many a plumbing job. a quire welts 
HINDLEY MFG. CO. 53 Johi St, Valley Falls, Patco Mfg.Co. 231 N.Bread St. Phila. Pa. e-cce 
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MANUFACTURERS’ AGENTS MAIC OU ~~ wccoenngs| pte 
U © Counterflow 
REGISTER NOW. i a 
FOUR POINTS Kapencbh « 
Manufacturers’ Agency Service maintained for years © 31” tall 1¢ 
by DOMESTIC ENG INEERING Magazine is for your SUPERIORITY fits in si 
benefit and if you have not already registered, write Most Profitable rooms. 
today for necessary registration forms and complete de- Desirable * Stainless S 
tails of assistance available to agents. As a clearing- Economical ber... 
house of information for the manufacturers’ agents of and Reliable! si ued Ww 
plumbing, heating and air conditioning equipment. Very essential in pet ld 
DOMESTIC ENGINEERING Magazine has proven in- your service depart- © Simple de 
valuable to many leading representatives in the past — pa profit- minimize 
and if you have not as yet taken advantage, get the aan ee © Steel Jacke 
details today. There is no charge. Attach this adver- The new Clean-Rite ness and is designed Approved and ad- loid finis 


tisement and mail it together with your letterhead for 
full information to 


MANUFACTURERS' AGENCY SERVICE 


1801 Prairie Avenue, Chicago 16, Illinois 








was developed in 
many years in the 
sewer cleaning busi- 


DON’T DELAY 
BUY TODAY! 


to do a more thor- mired by all profes- 
ough job at far less sional sewer clean- 
cost. ers. 


GROVE MACHINE WORKS 


DEPT. D, P.O. BOX 136 BOWLING GREEN, OHIO 
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(Continued from bottom of page 246) 
portance of acquainting the public, architects and 
builders with the fact that summer cooling can be 
used in connection with hot water and steam heat- 
ing systems. 

The Institute voted to petition the Bureau of 
Standards to extend simplified practice recom- 
mendations to residential sizes of steel boilers, up 
to and including 5,000 sq. ft. 

It was decided, also, to place greater emphasis 
on the periodical use of boiler water compounds. 
Many manufacturers of boilers are providing com- 
pound without charge when the boiler is installed. 
It was pointed out that the annual use of com- 
pounds offers an attractive opportunity for sales 
and service to heating and piping contractors. 

The meeting was attended by manufacturers of 
accessories as well as steel boilers. 


Bureau Activities Reported 


In ITS CAPACITY as public relations agency, the 
Plumbing and Heating Industries Bureau handled 
the publicity for five recent conventions. 

These were: the 31st annual convention of the 
Oil-Heat Institute of America at Chicago; spring 
meeting of the Central Supply Assn., Chicago; 
71st annual convention of the National Assn. of 
Master Plumbers, Kansas City; 25th annual con- 

(Please turn to top of page 250) 


UP YOUR PROFITS Small Sized Boiler 
DEWEY-SHEPARD'S © 


on FIRED"Counter Flow’ soners 


This new Dewey-Shepard Boiler is specially designed 
to increase your profits—because it is the perfect answer 
for delivering maximum heating efficiency in the count- 
less new homes and commercial buildings being con- 
structed today with baseboard radiation, copper tube 
convectors, or radiant floor panels with forced circula- 
tion and small pipe sizes. 

Retailing at a good, competitive low 

Price . . . small enough to re- 

quire minimum space . . . it 

gives a HIGH NET 77,700 

BTU output. That means the 

market for this great new prod- 

uct is as wide and profitable 

as YOU want to make it. 


Counterflow Design . . . siphonic 
and swirling percolating action. 
95% Vertical Heating Surface 
. Cleaner boiler side walls. 
31” tall 19” wide 19” deep... 
fits in small closets or utility 
rooms. 
Stainless Steel Combustion Cham- 
ber . . . factory installed. 
Equipped with Pressure Gun Tube 
Burner . . . top mounted and 
vertical fired . . . 3 controls. 
Simple design and construction 
minimize servicing requirements. 
Steel Jacket . . . green hammer- 
loid finish. 


DEWEY-SHEPARD 


Low Price « High Output 
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SWEAT-IN 


Flexuble SUPPLIES 
CUT-COST 


SWEAT DIRECTLY TO 
COPPER TUBE ROUGH-IN 
NO NIPPLES OR FITTINGS 

NEEDED 


Arbest sweat-in flexible supplies are designed to 
slip over and sweat directly on 3/8’ or 1/2” cop- 
per tube rough eliminating the need for adapter 
fittings. 

Test Disc furnished for water pressure test. All Arbest 
sweat-in supplies are furnished with 

solid fibre test disc, which when 

tightened down on compression fitting 

in place of compression gland, permits 

water pressure test. 


Cut-away of compression 
nut shows disc inserted 
for test. 


ALSO AVAILABLE AS ELBOW SWEAT-IN 
WITHOUT VALVE. Packed complete with deep 
flanges 3g or % O.D. riser tubes available 
Iencth 6 to 36” 


G ~H Manufacturing Company 
3047-49 Amber St., Phila. 34, Pa. 


The NEPTUNE 


F LAUNDRY 


TRAY PUMP.’ 


Enthusiastically wel- 

comed all over the nation! 

The Neptune engineers 

have achieved the long- 

sought “pump servant” to 

serve in thousands of 

homes where no sewerage is available or where laun- 
dry trays and washing machines are below the sewer 
line. It’s the clean and sanitary way to dispose of 
waste water. It is easily installed, fool-proof, rust- 
proof and corrosion- proof. This rugged Neptune 
Pump quickly disposes of laundry waste water. 


mn _Write for Detailed Literature 


| Made by the manufacturers of the 
FAMOUS NEPTUNE SUMP PUMPS 





NEPTUNE PUMP MFG. CO. 


4912 NORTH 6TH ST., PHILADELPHIA 20, PA. 


BOILER COMPANY, 
1311 N. CAPITOL AVE, INDIANAPOLIS 
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mtin 7 24 nee 
ry SNe pas Tea Highland 
’ 
It Telescopes |} Park, Ill, and the 64th annual convention of the 
to Exact | Heating, Piping and Air Conditioning Contractors’ 
Wall Thickness <% | National Assn., Chicago. 
Press conferences were arranged for W. C. 
Bullitt, former ambassador to Russia and France, 
who addressed the CSA, and Martin P. Durkin, 
| Secretary of Labor, who addressed the conven- 
} tions of the NAMP and HPACCNA. Whethe 
| Newspaper coverage of the NAMP convention tion, Of 
| began with an advance story in the Kansas City choose 
| Star three days ahead of the opening of the con- service 
BSA Ew vention on May 6. SIN ste 
Uses waste wall space. Has | The next day the morning Times carried the boy, th 
low-level, downward heat de- story which produced the most comment from the mo 
livery. Individual room control. plumbing contractors of any appearing in either WISCC 
soso geo idan the Times or Star that week—a column-long venient 
ee : ; editorial page feature by Fred Fitzsimmons, real you re 
ing, no overheated walls.Safe, | Ren ? ee ’ 
dependable. Safety Pilot and | estate and building editor, outlining the history town | 
ENGINEERED Bratt Diverter built in. | of the bathtub and bathing customs in various theatre 
a aa ; e countries. A large cut of the famous Franklin So mal 
Both Single-Room and | slipper bathtub was used to illustrate the story, 
e Dual-Room models. which included a tie-in with the convention and 
* exposition. 
WRITE FOR CATALOG - PRICES - NEAREST DISTRIBUTOR The Bureau staffed a press room in the Munic- 
THE OHIO FOUNDRY & MANUFACTURING CO. ipal Auditorium and furnished the Times and Star 
“Quality Heating Equipment Since 1846” with daily releases chronicling the highlights of 
STEUBENVILLE, OHIO the exposition and convention as they developed 








from day to day. Each edition of each paper— 
morning and afternoon—carried complete stories 


0 y LT | T '3 % S T : K | on the convention right through to the close with 
| election of officers on Saturday, May 9. 

Radio coverage began when Joseph C. Petti- 
grew of Richmond, Va., then vice president of the 
NAMP, was interviewed on the forthcoming con- 
vention by Martha Spaulding on her program 
“Highlights,” broadcast over WDAF. 

On the morning the convention opened, George 
O. Toepfer of Milwaukee, treasurer of the NAMP 
and of the Plumbing and Heating Industries 





Stops Oil Leaks in 
Oil Storage Tanks, | 
Pipes or Containers | 











...» withstands normal vibration. 


Use OYLTITE-STIK for positive 
sealing of oil leaks. Send for further 


information and prices. 


JE LAKE CHEMICAL CO. 


4ACO 


3057 W. Carroll Avenue, Chicago 12, Illinois 










arrival of Secretary Durkin at Kansas City. 

Publicity in connection with the convention of 
the HPACCNA broke with an illustrated story 
on the evolution of heat distributors in the Home 
Planning section of the Chicago Sunday Tribune. 

Newspaper coverage by Chicago papers con- 
tinued throughout the convention with the use 
of a number of Bureau-prepared releases. 


| Write for 


Bureau, was interviewed by Mrs. Bea Johnson 
for eight minutes on her program “The Happy seespy = 
| Home,” a daily broadcast feature of KMBC. jclticient . 
(  Toepfer presented timely tips on bathroom plan- sshahatnede 
OYLTITE-STIK is a new positive oil ning and modernization. pours 
seal that saves costly repairs to leaky All Kansas City radio stations—independently- Solid C: 
storage tanks, pipes or containers. d I II h f : 
Easy to use... leaks can be stopped owne outlets, as well as those of CBS, NBC, 
instantly ... just rub OYLTITE-STIK ABC and MBS—covered the convention in Made of sol 
over the leaky area. various daily newscasts throughout the week. Tit in sizes 
The material does not become brittle Station WDAF-TV telecast film continuity on the Tit, 
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tion, or sales calls in Milwaukee... . 
choose the HOTEL WISCONSIN! The 
service given by the HOTEL WISCON- 
SIN staff from the manager to the bell 
boy, the comfort afforded our guests by 
the modern rooms... make the HOTEL 
WISCONSIN the place to stay. At con- 
veniently located HOTEL WISCONSIN 
you're within walking distance of down- 
town Milwaukee’s offices, shops and 
theatres. 

So make your stop 


HOTEL WISCONSIN. ... 
Your Host 
JACK GOODWIN 
Manager 
IN DOWNTOWN MILWAUKEE 


HOTEL WISCONSIN | 




















APPEARANCE SELES STEDCO 















I EFFICIENCY | 


I$ THE UNDERCOVER STORY | 


e = 
I details on the most he dant ae [- qer lu af { 
| otticient radiation, KINGSTON PENNA 
WILKES BARRE PENNA. 


| 


TT 


WESCO (Tit) Tube Straps SAVE TM: 
CUT LABOR COSTS. The quick, easy 
“SNAP-ON” feature teense hands free t« 
line-up and nail. Use WESCO Hangers on 
your next installation. You'll be amazed 
at your INCREASED EFFICIENCY. 

*Ask Your Jobber for | soos Hangers 
& Straps for Copper Tubi 


WESCO MANUFACTURING CO. 





Again Available Wesco 
Solid Copper Tube Straps 


Made of solid copper with 
Tit in sizes V4” to 34”. ALL 
ne sizes available without 
if 






P. O. BOX 175 WELLSVILLE, OHIO | 


| 
Whether you have a conference, conven- | 
| 
| 





| 


INLAND Safety Door Closer 








eliminates 


WATER HAMMER > 


Aqua-Cushion has been tried, tested and prov 
thr rough years of research. It is the simplest and most 


efficient method of eliminating water hammer 
Patented ‘Aqua-Cushion’ is scientifically all-copper 
constructed Nothing to break down or go wrong 


Thousands in use with the utmost satisfaction 


JOBBERS: Write for Price List and Discounts, Priced 


Right for Quick Sales. Counter Display to Help You Sell 


Mfg. Corp:, Holtsville, L. 1., WN. Y. 





+ one 


H KEK FOR HOT WATER Jy FOR 
SYSTEMS Oy 
Rais | HOT 
~ WATER 


~ 


LABORATORY 
Ta MADISON, NEW JERSEY 








>| Mahos Any Fite Fire Door 


A "SAFETY VALVE"! 


For Gas and Oi) Conversion 


BURNERS 


Used by Thousands of Utility Companies 
and Contractors for Years 
Replace the regular boiler or furnace door 
hinge pins with the Inland Door Closer, file 
down the door catch and you have an extra 
“Safety Valve” on the job. Centle spring 
tension allows door to swing open on slow 
or faulty ignition of burner and then close. 
Wedge holds door open when necessary. It’s 
easy to install with the NEW SPRING 

HOLDER. 

MADE IN 3/16”—1/4”—5/16”—3/8” 
DOOR PIN SIZES AND PRICED AT 
$1.00—$1.05—$1.10—$1.15 

See your jobber or write us. Pat. #2,605,097 


INLAND MFG. CO. 1120 nw. cicero, CHICAGO 51, ILLINOIS 
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SITUATIONS WANTED 


SITUATIONS OPEN 


REPRESENTATIVES WANTED 





ENGINEERS 


CIVIL — MECHANICAL — ARCHI.-. 
tectural. Sales promotion of copper 
products in the building construction 
trade. Excellent opportunity for qual- 
ified men. REVERE COPPER & 
BRASS, INC., 2240 N. Natchez Ave., 
Chicago 35, Illinois. 


POSITION WANTED WITH WHOLE- 

sale or manufacturer in South or 
Southwest. Age 51, good health, sober, 
well-known in trade with 30 years’ ex- 
perience as manager, and jobbing in all 
positions. Can stand stiff check-up. 
Address Key 902-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 





SITUATIONS OPEN 





SALESMAN WANTED BY SALES REP- 

resentative in Philadelphia area. 
Preferably one who has been employed 
by a major pipe manufacturer and hay- 
ing a following among the better job- 
bers. Submit full particulars and ex- 
perience in first letter. Address Key 
939-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 
HEATING ENGINEER. LARGE DE- 

troit wholesaler has position for man 
with sales ability experienced in all 
phases of wet heat to take charge of 
department. Must have present or re- 
cent similar position. Salary $7,500. 
Apply with complete details: age, ex- 
perience, education, references. All re- 
plies held confidential. Address Key 
931-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave, Chicago 16, Illinois. 


WANTED 


Long established manufacturer of na- 
tionally-known complete line of plumb- 
ing fixtures requires three sales promo- 
tion men. One each to headquarter in 
Chicago, Indianapolis and Omaha. Ad- 
dress Key 935-D, “DOMESTIC EN- 
GINEERING, 1801 Prairie Ave., 
Chicago 16, Illinois. 
SALESMEN WANTED TO SELL HIGH 
wxrade line of plumbers’ brass goods, 
brass and rubber specialties to the 
master plumber. Southeastern § states, 
Texas—Ok lahoma—Mississippi, Louisi- 
ana. High commission rate, full time 
or side line. Address Key 936-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave, Chicago 16, Illinois 


SALES MANAGER WANTED 


Hard-hitting, promotion-minded  yvo0- 
getter with plenty of sales imagination 
and ideas wanted by leading name- 
brand top-quality shower cabinet manu- 
facturer. National distribution, unlim- 
ited potential; home office in East. 
Must be willing to travel. Tell us your 
story in first letter. All replies in strict- 
est confidence. Address Key 933-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


SALESMEN WANTED TO SELL 

plumbers’ brass goods, tubular goods, 
complete line of fittings, brass and rub- 
ber specialties to master plumbers. 
Good territories open in Midwest and 
South. Full time or side line. Address 
Key 928-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 


SALESMEN WANTED: OLD, ESTAB- 
lished New York firm offers excellent 
opportunity for men with active fol- 
lowing among plumbing and heating 
contractors and hardware stores. Ter- 
ritory protected. Drawing against com- 
mission plus bonus arrangement Re- 
plies confidential. Address Key %14-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


PLUMBING SPECIALTY SALESMAN 
Well known midwestern manufac- 
turer seeks active man to travel Mid- 
west states, calling on wholesale hard- 
ware and plumbing trade. Salary and 
traveling expenses. State background 
and full particulars. Address Key 9$38- 
D, “DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois 


REPRESENTATIVES WANTED 
REPRESENTATIVES WANTED 


Established brass manufacturer with 
full line of competitive plumbers’ cast 
brass and tubular products, desires 
capable manufacturers’ representatives 
who can give thorough distribution 
through wholesale plumbing, heating 
and mill supply jobbers. Territories 
open are Minnesota, Wisconsin, lowa, 
Nebraska, North and South Dakota, 
Colorado, Idaho, Utah, Wyoming, Ari- 
zona, Montana. Our own men know of 
this advertisement. Please give detailed 
information regarding activities. Ad- 
dress Key 926-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 
LEADING EASTERN MANUFACTUR- 
er of commercial finned radiation and 
residential baseboard is seeking quali- 
fied representation in the southern and 
western parts of the country. Some 
eastern territories currently handled 
by factory representation will be con- 
sidered for coverage by sales agents 
Address Key $25-D, “DOMESTIC EN 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 








MANUFACTURER OF TOP-QUALITY 
brass plumbing fittings for 50 years, 
has territories open in Pittsburgh and 
West Virginia, Missouri and Kansas, 
and Chicago. Please state lines now 
carried, experience and age. Address 
Key 924-D, “DOMESTIC ENGINEER 
ING,” 1801 Prairie Ave, Chicago 16, 
Illinois. 


REPRESENTATIVES WANTED: 

We are a wholesale plumbing and 
heating specialty company, established 
for 30 years, selling a quality line of 
all types of pipe fittings, brass goods, 
valves, closet seats, etc., to the plumb- 
ing and heating contractors at very at- 
tractive prices. We have some eastern 
territories open for full time or side 
line on commission basis. Address Key 
890-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois 


REPRESENTATIVES WANTED 


Menufacturer of plumbers’ brass in- 
cluding faucets and a complete line of 
valves, desires representatives who call 
on wholesale plumbing and heating job- 
bers, mill and mine supply houses and 
wholesale hardware jobbers in the fol- 
lowing territories: 


New England States 

Michigan 

Minnesota—North & South Dakota 

New York State, exclusive of metro- 
politan area 

Wisconsin 

Pittsburgh area 


Address Key 932-D, “DOMESTIC EN. 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


AGGRESSIVE MANUFACTURERS’ 

representative to handle quality line 
of plumbers’ brass goods and heating 
items in Pennsylvania, West Virginia 
and Washington, D. C. Send details on 
lines handled, territories covered, etc. 
Address Key 9$21-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


REPRESENTATIVES WANTED 


Representatives wanted for a complete 
line of shower and medicine cabinets. 
Several protected territories open. 
Commission basis. Address Key 920-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


MANUFACTURER OF COMPETITIVE 

cast brass and tubular products sucu 
as built-in and exposed bath—lavatory 
and sink fixtures—gate—globe and stop 
& waste valves—‘P” and “S” tubular 
iraps—sink strainer s—plugs—and 
many other cast and tubular items, re- 
quires several established manufactur- 
ers’ representatives to sell wholesale 
jobbers of plumbing, heating and mill 
supplies. Territories open: Florida, 
Georgia, Tennessee, Arkansas, Ken- 
tucky, Louisiana, Texas and New Mexi- 
co, Our products have been sold in this 
territory. State references, lines han- 
died and territory actually covered. Ad- 
dress Key 930-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


WANTED SALES REPRESENTA- 

tives in Florida, Indiana, Louisiana 
and Oklahoma and Arizona territories 
to sell the complete line of brass 
plumbing goods of a nationally known 
manufacturer. Write for details. Ad- 
dress Key 940-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 254 AND 256 
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B SOFTENED 
You’re Safe— B® WATER'S THE 


You’re Sure— BEST BUY WE 
EVER MADE” 





When You Install 
PATROL 





Self-Closing 
Relief Valves 











@ One glance at the cut-away section E nthusiastic customer resp onse 
of a PATROL self-closing relief valve will 400 st your profits I 


and you've got the story on a most There can be big money for you selling water softeners. 

28,000,000 hard-water homes need them badly. 

f The Permutit Electro-Matic Water Softener works like 

excessive water temperatures and magic —removes all hardness, gives silky soft water from 

every faucet for luxury baths and shampoos. More impor- 

tant—the Electro-Matic can save the average family over 

The PATROL Automatic RTP $16 a month on soap, plumbing repairs, wear and tear on 

s ; ; + home laundry, other items. 

Series, pictured here, has a bellows Finger-tip operation makes the Electro-Matic the sim- 

filled with thermally sensitive liquid plest to regenerate, the hottest seller. Rugged construction 
with a minimum of moving parts—no valves to turn, no 


i i i ; 
to provide temperature relief action motor, no gears. Compact and light weight—a snap to de- 


when required and self-closing action liver and install. Gleaming white finish and smart design 
make it the perfect display and sales-mate for appliances 
and water heaters. Your customers are good prospects! 


practical and profitable way to control 


pressures. 


when pressures and temperatures 


eh ee epee. Here’s why Electro-Matics® pay off! 


@ Booming market—no trade-ins @ Big margin—no price- 
oe shoppers @ Fully backed by world’s largest manufacturer 
you the inside story on all four of water conditioning equipment @ Up-to-date sales 


PATROL RTP Automatic Valves— training @ Sales-clinching home demonstration plan 
Here’s how you can cash in! Choice fran- 
‘ ; chises are available right now. Get the full 
RTP-A with an extension, the RTP-L story today! 


with testing lever and the RTP-AL 


Write today for the catalog that gives 


the RTP without extension tube, the 


Water Conditioning Headquarters Over 40 Years 


with extension and testing lever. PE " 


All Valves AGA Listed MAIL COUPON TODAY 


THE PERMUTIT COMPANY, DEPT. DE-6 
330 WEST 42ND STREET, NEW YORK 35, N. Y. 


Please send me full details on a Permutit franchise. 


THE PATROL VALVE CO. sinies 


2310 Superior Avenue e Cleveland 14, Ohio , ADDRESS 
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REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 


June, 1953 





LINES WANTED 





MANUFACTURERS’ 
REPRESENTATIVES WANTED 


Looking for a good steady repeat item 
to plumbing jobbers, hardware, and mill 
supply houses? Opening for 2 good 
men. One for state of New Jersey and 
one for state of Connecticut to sell the 


sensational Kwik-Metal-Cold Solder 
Repair. Protected territories. Good 
commission. Went over big in metro- 


politan New York and sold to 90% of 
plumbing jobbers, large and small, with 
many repeat orders. My demonstration 
boards with actual pieces of metals, 
wood, glass, etc. repaired with Kwik- 
Metal on them, sells on sight. Boards, 
furnished to all accounts sold, makes 
sales easy and repeat orders for you. 
Address C. P., P. O. Box No. 82, New 
Lots Station 8, Brooklyn, N. Y. 

MANUFACTURER 


DESIRES REPRE- 


sentatives with full knowledge of 
heating conditions in their respective 
territories. Our line of baseboard and 


steel fin pipe radiation is competitively 


priced All territories open Address 
Key 929-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois 


CAST BRASS PLUMBING 
FAUCETS AND VALVES 


A prominent manufacturer of a popu- 
lar-priced line of brass goods is seeking 
sales agents for Los Angeles, San Fran- 
cisco, Seattle, Pittsburgh, Buffalo, To- 
ledo, Boston, and the Southeast. In 
replying please state all facts pertain- 
ing to lines carried, frequency of cover- 
ing territory, etc. Address Key 908-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 
LONG-ESTABLISHED MANUFACTUR- 
er of complete quality line of water 
heaters and accessories requires estab- 
lished manufacturers representatives to 


give thorough coverage among whole- 
sale plumbing and heating jobbers in 
the following states: Michigan, Iowa, 
New York state (excluding New York 


City), Nebraska, Missouri. Address Key 
894-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


REPRESENTATIVES WANTED FOR 

our line of automatic gas and electric 
water heaters. Our product has had 
public acceptance for thirty years. 
Priced in their categories and 3 war- 
ranty groups. Several territories are 
still open. Address Key 916-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


SALES REPRESENTATIVES WANTED 

by manufacturer of quality line of 
cast iron screwed pipe fittings, to cover 
western Pennsylvania, Ohio, Indiana 
and other midwestern areas. State ter- 
ritory covered and present lines car- 


ried. Address Key 882-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave. 
Chicago 16, Illinois, 





MANUFACTURER'S REPRESENTA- 

tives known to the best trade de- 
sired for quality plumbing and mill 
supply and industrial specialties now 
being sold to quality trade. Repeat 
items, excellent commissions, exclusive 
territories open. Write full details in 
confidence. Box DE, 449, 221 W. 41 St., 
New York, N. Y. 


REPRESENTATIVES WANTED: 

Several choice states, also Canadian, 
Alaska and Islands for our sensational 
selling, patented copper & brass valves 
Also want three key distributors. BOS- 
WELL BROS., 81 Ninth Street, San 
Francisco, California. 


SALESMAN EXPERIENCED IN SELL- 

ing plumbing and heating supplies to 
jobbers. Chicago territory open. Es- 
tablished account along with guaran- 
teed earnings afford opportunity to 
right man. Openings also available to 
qualified salesmen who desire to repre- 
sent us in other sections of Midwest 
Contact J. A. MURPHY & CO., 550 W 
R00sevelt toad, Chicago 7, Illinois 
Wabash 2-1008. 


MANUFACTURERS’ 
REPRESENTATIVE 


Chicago manufacturer of the Slide-A- 
Dor bathroom cabinet requires repre- 
sentation nationally to the plumbing 
supply jobber and other building spe- 
cialty outlets. Attractive commission. 
In reply please state length of service 
on the territory. Actual territory cov- 
ered, and other major lines handled. 
Address Key 934-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 
EXCLUSIVE PROTECTED TERRITO- 
ries open on nationally advertised 
Plumbers’ special packing to agents 
ealling on plumbing supply houses 
Unique demonstration selis 8 out of 10 
on first call. Excellent for opening new 
accounts and high v@lume repeat busi- 
ness. Address Key 722-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie 
Chicago 16, Illinois. 


Avenue, 


AGGRESSIVE MANUFACTURERS 

agents calling on wholesale plumbing 
and heating supply houses to sell base- 
board radiation, industrial fin tube 
radiation, circulating pumps, expansion 


tank and other heating accessories. 
New England, upper New York state, 
western Pennsylvania and southwest- 
ern states still open. Knowledge of 
heating required. Address Key 883-D, 
“DOMESTIC ENGINEERING,” 1801 


Prairie Ave., Chicago 16, Illinois. 





LINES WANTED 


MANUFACTURERS’ REPRESENTA- 
tive, covering the eastern part of 
New York state (not metropolitan 
area), desires a line of soil pipe and fit- 
tings. Address Key 937-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 
LEADING FLORIDA MANUFACTUR- 
ers’ representative sales organiza- 
tion, now covering Florida only, de- 
sires few more lines. Years of experi- 
ence plus leadership in sales records, 
plus reputation and results! Address 
Key 919-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 








REPUTABLE MANUFACTURERS’ 


agent calling on plumbing supply 
jobbers desires good additional line. 
Active coverage eastern Pennsylvania, 


Delaware, New Jersey, 
Washington. Address Key 
MESTIC ENGINEERING,” 
Ave., Chicago 16, Illinois. 


Baltimore, 
786-D, “DO- 
1801 Prairie 


Western Pennsylvania & West Virginia 


D. S. SCHWARTZEL 
254 N. 16th Ave., 
New Brighton, Pa. 
Representing the Manufacturers 
Plumbing, Heating & Supplies 


MANUFACTURERS’ AGENT: WANTS 

lines of reputable equipment. Will 
give your product the representation it 
needs. Operating out of Jacksonville 
and covering any or all of Florida, 
Georgia, and Alabama. Engineer, expe- 
rienced in design, estimating, and con- 
tracting of air conditioning, heating, 
ventilating, process piping and plumb- 


ing. Has directed large sales force and 
has had own mechanical contracting 
company. Address Key 888-D, “DO- 


MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


REPUTABLE AND ESTABLISHED 

manufacturers’ representative, trav- 
eling two men covering Southwest ter- 
ritory, calling on plumbing and heating 
supply jobbers, desires one good addi- 
tional line. Address Key 910-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


ACTION 
COVERAGE—PROMOTION 
Covering all plumbing and heating jobbers in 


Pennsylvania, New Jersey, Delaware, Mary- 
land and Washington. 


COBIN and SAXON 
1352 Hellerman Street 
Philadelphia 11, Pa. 


JOHN E. SCHMITZ, 964 South Gaylord, 
Denver 9, Colorado. Selling in Colo- 
rado, Wyoming, Utah, New Mexico 
would like to handle several non- 
conflicting items for this territory. 








PAUL ATCHISON 
SALES COMPANY 
777 Stanford Avenue, Los Angeles 21 
607 Market Street, San Francisco 5, 
California 
Lines for plumbing, hardware and _ industrial 
jobbers, only. Especially interested toilet seats 


and plumbing fixtures. Perfect coverage in 
California and Arizona for past twenty years. 


ENTIRE STATE OF OHIO 
M. M. MATHES & SON 


1836 Euclid Ave., 
Cleveland 15, Ohio 


Serving the plumbing jobber 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 252 AND 256 























The s 
feat 
make 
ord 

famo 
cienc 
avail 
resid 
burne 


THE 


Nothing lik 
different ane 
Power burn 
less of natu 
safe and ef 
Economite | 
running—n 

Every Eco 
assembled— 
plicity of de 
to a minimu 
thorough cc 


DEALERS! You 
the Lo-BLAST P 











June, 1953 DOMESTIC ENGINEERING 255 


yt RAGES 107 LEss 


OPERATING 


a 1953 





















The same design 
features that 
make the stand- 
ord Lo-BLAST 
famous for effi- 


ten yeas from NOW 


contented customers will 







enn Pe: 
TRERS’ 





































supply es s 
lvanie ciency are now : , n 
1a Ss 
timorll available in this 5 f YOUR t t 
ae residential size 7 con rm repu a ion ; 
b ® # ’ “i ” H + 
se e Lawler’s “Performance-Tested” design combines 

irginia 3 pioneering experience with engineering leadership. 
. The use of specially chosen metals assures YOUR 
it customers years of positive accurate temperature 
8 control with 


lowest mainte- 
nance cost... the 



























































































rers 
ies best insurance 
rate YOUR REPUTA- 
ho TION can have! 
tion it i 
hd mg * O -B LAS T Rs 
‘lorida tx 
¥s ; “en 
a’con- = ITYPE“S 
vating, Cc @O NT O MIT KE > _ Temperature 
ylumb- i 
ce and ie Regulators 
. ig | Ge 
ain “MIGHTY MITE” rreetcicrs 
We ae oe emperature control 
-rairie THE Be of steam heated hot 
: 7 ce water tanks... 
SHED + vats . . . preheaters 
BED 1 OF CONVERSION GAS BURNERS © . process tanks 
st ter- sei 
ea ting Nothing like it on the market! Here, indeed, is an utterly | © 
“Do. | different and better gas burner. Consider these features: | 
rairie Power burner design assures perfect combustion, regard- Sy 
less of natural draft conditions—a proved fuel saver—  @ COMPARATIVE CHECK LIST 
safe and efficient for down-draft heating plants. The | © aaah eae rH 
yN Economite burns so smoothly you can’t tell when it’s Bit TEMPERATURE REGULATOR “an 
bers in | running—no “pop” when the burner goes on and off. e 
maid Every Economite is factory-tested on gas and shipped sant 
assembled—fully equipped with fool-proof safetys. Sim- 7 List the facts... [special Purpose ad 
plicity of design and durable construction reduce service Check them off... 






Hydraulically 


to a minimum. Capacities of 70,000 to 500,000 BTU give Lawler comes out |"; med Bellows 


thorough coverage of the residential field. ‘ first every time! 
DEALERS! You can make real money on the exclusive sales features of e YOUR REPUTATION 









Smaller Spread— 
More Accurate Control ~ 


ylord, 
































¥ —e the Lo-BLAST Power Gas Conversion Burner. Get the facts—write today, 2 is protected! 
The Standard ot 
Lo-BLAST for 
larger installa- 
tions. Capaci- e4 
20,000,000 | 
“4 = BTU input. ee 
lustrial 
; seats 
ie in 
— 
) Lontrals 
“Performance- 
Tested” for ps ) 
MID-CONTINENT Longer Life fae 2 bie G 
rT = ye 
\, 6 ou 0 Fae 2.10) D1 OL Ow oe OOF tan TemPenaTuat MGULATORS SHOWER muninc vaives warts conmeoutes “Yn 
) 1960 N. Clybourrt Ave., Chicago 14, III. LAWLER AUTOMATIC CONTROLS, INC. 





453 North MacQuesten Parkway Mount Vernon, New York 





DOMESTIC ENGINEERING 








LINES WANTED 


LINES WANTED 


LINES WANTED 





MANUFACTURERS’ 
REPRESENTATIVE 


Wants additional plumbing line to sell 
plumbing supply wholesalers in the Chi- 
cago metropolitan area. Contact JACK 
BERGER, 6817 W. North Avenue, Oak 


Park, Illinois. 


MANUFACTURERS’ REPRESENTA- 

tive offers active contact with the 
plumbing and heating jobbers in the 
metropolitan Philadelphia and south 
Jersey area, including Jersey coast line 
on one or two additional lines. Address 
Key 909-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois 


West Virginia & Virginia 
CLARKE SALES COMPANY 


Plumbing and Heating Fixtures and 
Supplies 


Representing the Manufacturers 
1210 Grant Street, Charleston, W. Va. 


LINES WANTED 


Manufacturers’ representation, Midwest ter- 
ritory. Have 25,000 ft. warehouse on trackage 
—$109,000 financial backing. Can stock and dis- 
tribute the following: enamel ware—water 
heaters—soil pipe and fittings—pottery—pumps, 
or what have you? Address Key 9$27-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


BOSTON 


Manufacturers’ representatives with 
long experience selling to New England 
plumbing and heating supply jobbers, 
can give personal, aggressive repre- 
sentation to one more major non- 
conflicting line. Address Key 923-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave, Chicago 16, Illinois. 


TOPS IN REPRESENTATION. TRAV- 

eling Maryland, District of Columbia 
and Virginia need a good toilet seat 
line, soil pipe and fitting line and cop- 
per pipe and fitting line to balance out 
other lines. Sell only wholesalers. Ad- 
dress Key 906-D, “DOMESTIC ENGI- 
NEERING,” 1801 Pairie Ave., Chicago 
16, Illinois. 


LINES WANTED 


Long-established sales organization de- 
sires wide-awake lines for Chicago and 
metropolitan area. Address Key 899-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


LINES WANTED 


Missouri, central, southern Illinois, 
Kansas selling wholesalers only. Estab- 
ished 15 years. Address Key 886-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


BUY... 


Is the key syllable in “Buyers’ Market.” 
But getting the order now takes bet- 
ter, more aggressive, more resultful 
representation. If it’s volume you want 
in New York. New Jersey, and Con- 
necticut, you have to... 


SELL... 


And that’s the key word for 1953. As 
manufacturers’ representatives for 30 
successful years, we have the know- 
how and the following needed to get 
you orders. We are especially interested 
in cast brass and sweat fittings . . . mal- 
leables . . . drainage fittings . . . brass 
goods . . . enameled ware and pottery 

. . and heating equipment. Warehouse 
facilities available. Write today. Ad- 
dress Key 791-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave, Chicago 
16, Illinois. 


THE SCHUTZE SALES CO. 


1999 North Snelling Ave. 
St. Paul 8, Minn. 
Manufacturers’ Agency Selling 
Important Mid-Northwestern Jobbers 


M. L. QUEEN 
410 N. Poplar Street 


Dexter, Missouri 


Established with plumbing jobbers in the states 
of Missouri, Arkansas, Kentucky, and southern 


Illinois, giving prompt coverage to manufac- 
turers represented. 


ap 


FRANK MORRIS & CO. 
424 S. Cheyenne St. 
Tulsa, Oklahoma 


Selling jobbers throughout lowa, Neb- 
raska, Kansas, Oklahoma, Missouri, 
Arkansas, Colorado. 
WANTED 

Plumbing or heating line, by alert, 
wide-awake sales organization enjoying 
A-1 rating among the jobbers and deal- 
ers. Chicago, Illinois, Indiana, Wiscon- 
sin. Address Key 782-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


OLD ESTABLISHED FIRM 


highly recommend their New York agents to 
manufacturers requiring extensive coverage of 
wholesalers in this area. Curtailment of our 
production puts them in a position to take on 
another line, and as they have done a wonder- 
ful job in building up our sales, we heartily 
recomme them to others. Address Key 
866-D, ‘DOMESTIC ENGINEERING,” 1861 
Prairie Ave., Chicago 16, Illinois. 








ESTABLISHED CANADIAN REPRE- 

sentatives calling on plumbing, hard- 
ware and building supply jobbers, 
across Canada desire top-quality line 
from factory, bathtubs, vitreous china 
fixtures, steel and copper pipe, brass 
and chrome fittings, etc. Have access to 
multi-million dollar market with estab- 
lished accounts requesting above ma- 
terials for immediate shipment. Write 
giving complete details, commission, 
ete., and forward catalogs. Address 
Key 875-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 


MANUFACTURERS’ REPRESENTA- 

tive established in the state of Flor- 
ida, calling on all plumbing and heat- 
ing jobbers, desires a few more lines to 
promote. Located at St. Petersburg, 
Florida. Address Key 804-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave. 
Chicago 16, Illinois. 








WANTED TO BUY 





WE BUY SURPLUS 


VALVES & FITTINGS 


We want your surplus valves, flanges 


and fittings. Write or call. 


NEWMAN'S INC. 
700 So. Maybelle Tulsa, Okla. 


LD-635 Phone 2-5228 





PLUMBING AND HEATING BUSINESS 

medium-size town, Will also consider 
partnership or corporation. Address 
Key 922-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, Illi- 


nois. 
FACTORIES WANTED 


IN OUR EXPANSION PROGRAM 

We will buy factories in affiliated lines. 

We will pay cash for good value. Ad- 

dress Frank J. Bentz, 305 North Front 

Street, Columbus, Ohio, NATIONAL 

ae FIXTURE CORPORA. 
ION. 








FOR SALE 





WELL ESTABLISHED PLUMBING 
and heating service business in Pasa- 
dena, California. Complete shop, includ- 
ing sheet metal equipment. Building 
50x65 with nice showroom; also fenced 
lot in rear. Low rent. Near center of 
large populated area. Five panel trucks 
and 1 pickup in fine condition. Owner 
wishes to retire. Address Key 897-D, 
“DOMESTIC ENGINEERING,” 18? 
Prairie Ave., Chicago 16, Illinois. 


FOR ADDITIONAL CLASSIFIED ADVERTISEMENTS SEE PAGES 252,AND 254 
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Leaky Faucets 
Can Cost you Money 
...and Customers / 


Disgruntled customers are just bad business. But leaky 
faucets don’t have to be the cause. Chicago Faucets 
— today’s most wanted faucets — have a record of 
dependable, trouble-free service that is unsurpassed 
by anything of their kind. With but occasional re- 
washering, they stay leak-free for years and years. 
They close with the pressure, not against it, lessening 
wear at the spot where leakage normally occurs, 
and assuring easy operation. If ever necessary, the 
standard operating unit, in whole or in part, can be 
replaced as easily as replacing a light bulb. The 
good will you build with each Chicago Faucet will 
pay off in business for many years to come. 


THE CHICAGO FAUCET COMPANY 


CHICAGO 39, ILLINOIS 





Chicago Faucet Products are distributed 
through the plumbing trode exclusively. 
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"LABOR 
MUCH LESS" 


"GREATLY 


DECREASES 


HEAT LOSS 
FROM STEAM 
LINES" b 


These quotes from a letter recently received 
tell in 10 words the important advantages of 


FITTING INSULATION 


With permission of Henry Frey, 

president of Industrial Piping & Engi- 
neering Co., Fort Wayne, Indiana, we quote in 
full his letter of May 6, 1953: 


We are at present completing the heating 
and power plant piping for the Crosley 
Division of the AVCO Manufacturing Cor- 
poration at Evendale, Ohio. We have in- 
stalled for the first time Nicolet pre- 
fabricated pipe fitting insulations and 
find that, while the initial cost is 
somewhat greater, the labor is much less, 
which on the overall picture creates a 
saving. The insulation qualities of 
Nicolet insulations are the same as the 
pipe covering, which, in turn, greatly 
decreases the heat loss from the 

steam lines. 


Nicolet Pre-Formed Insulation comes in molded shapes and 
sizes to fit all ells, tees and 45's in cast iron screwed fittings 
(4” to 8”), also welded fittings (2” to 8”). The two segments are 
joined by staples, tape or canvas—and that’s all for a clean, neat 
insulation that fits perfectly. No time is lost, waiting for drying. 
There's no shrinking, as with cement insulation. And no need 
to return to point up cracks. 


SEND FOR FREE SAMPLE. Ask your whole- 
saler for a free sample of the Nicolet Pre-Formed Fitting 
Insulation, with descriptive pamphlet and price list. Also, 
for a catalog of the complete line of Sal-Mo asbestos, 
sponge and wool felt pipe coverings, sheets, blocks and 
asbestos cements. Or write: 


SALL MOUNTAIN COMPANY 


Makers of Fireproofing & Insulating Materials 


HAMILTON, OHIO 
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MORE hot water 
for LESS money | 


PEOPLE sould 
ARE ' without 

ASKING 

ABOUT 








curtains! 


- 
Our 1953 advertising 
program provides more than 
6 million advertisements 
to consumer readers of 
six publications. 


Gas Water Heaters 


Have YOU the answers ? 


The flood of 
inquiries that 

comes from nation- 
wide advertising 
means business for 
the dealer who stocks 
Bathking. 





Norman bathking all-steel shower cabinets combine 
many unique features that make them easy to sell. For 

instance: 1. They are priced low enough that you can 
compete in the quality market and still make a profit. 

2. They are easily and quickly installed in either new 
or existing structures. 3. Bathking cabinets have metal 

doors . . . require no curtains . . . a real sales point! 
4. A single model meets all installation needs . . . helps you 

SEND THIS COUPON NOW hold your inventory down. 5, All parts are jig-made; 


Horrison Steel Cabinet Co. interchangeable panels for right or left installation; 
4718 West Fifth Ave. 

Chicago 44, Ill. 

Please send more information on 
HARRISON Water Heaters to: ASK FOR NAME OF NEAREST DISTRIBUTOR, ROUGHING-IN DETAILS 
AND DESCRIPTIVE LITERATURE 





two-piece drain may be either caulked or thread connected. 


Name 
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~~ W. F. NORMAN SHEET METAL MFG. CO. 
City Dept. DE Nevada, Missouri 
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YOU can cut 4’ 
YOU can cut 4 


mean seconds. 
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Get this/ 


YOU can cut 4” cast iron pipe in less than | minute. 
YOU can cut 4” duriron pipe in 15 seconds, and we 


mean seconds. 


MAKES peoliicl | 


— 


LISTS FOR A LOW $15 


New design ond ~ 
mechanical pot 
pend 





No. 1 Cuts C.I. Pipe 
2” to 4”. List Price $15.00 
No. 2 Cuts C.l. Pipe 
2" to 6". List Price $20.00 
Subject to Trade Discount 
Other heavy duty models for prod~- 
uction pipe cutting up to 24” dia. 





JUST A HANDFUL OF VISE- WITH A 
BULLDOG GRIP. STURDY AS THEY COME- 


JRS-TALON SPEED-LOK Vise will securely 
hold Cast fron Soil Pipe, Wrought Iron, 
Duriron, Corosiron, Steel Pipe, Vitreous 
Clay Pipe, Large Tubing, Loly-Columns, 
Stacks and Transite Pipe, etc., while cutting 
with a JRS-Talon Chain Cutter 


ENGINEERING 


EXTERNAL MODEL 


INTERNAL MODEL 


New G-E sump pump 
switches for internal 


or external mounting 


Use these dependable liquid-level controls with either 
float-rods or displacement weights. External model 
(top, above) can be mounted on motor, or in remote 
location. Internal model (bottom, above) mounts inside 
motor casing. P 


NO HOLDING SCREWS ... Snap-on cover (A) means 
no holding screws are needed. Cover protects switch 
from dirt, moisture, tampering . . . and has either at- 
tached mounting bracket or conduit adapter bushing. 


SNAP-ACTION SWITCHETTE ... Totally enclosed and 
corrosion-proof, famous G-E snap-action switchette (B) 
with silver contacts assures long life. 


SIMPLE DESIGN assures reliable performance: sliding 
plunger (C) actuates flat spring, operating switchette. 
For full information, see your nearby G-E Apparatus 
Sales Office or Authorized Distributor. Section 740-8, 
General Electric Co., Schenectady 5, N. Y. 


THE APPLIANCE CONTROL DEPARTMENT 
of General Electric is devoted exclusively 
to developing and producing a complete line of 
controls for appliance manufacturers 


J GENERAL ‘J ELECTRIC 
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.. 9ELF-CLOSING TEMPERA- 


TURE & PRESSURE RELIEF 
VALVES... order 


Cadwell 


Cadwell 


No. 25 
Listed A.A 


No. 25E 


Same as No. 25 

plus 6” Exten- 

sion. Listed 
A. 











Perfection FLOOR & CEILING PLATES 


The original Perfection No. 10 Sheet Steel. 
Sizes 4" to 6”. Copper Tube Sizes 44” to 3”. 
No. 11—Same with Set Screws. Copper Tube 
Sizes 4%” to 3”. Cast Brass Floor Plates are 
also available. Write for B & C Floor & Ceiling 
Plate Bulletin Today! 
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7 
The me No. 25 & No. 25E, designed distinctly for 


RANGE BOILERS, WATER HEATERS, HOT WATER STORAGE TANKS 
and HOT WATER SYSTEMS, are rated tops among Plumbing and 
Heating Contractors. The No. 25 same as 25E without extension. 

Thermostatic element always out of water except when discharging. 
They're easily taken apart for inspection and easily cleaned without 


disturbing the temperature or pressure relief. 


Available in male 12”, 34” & 1”. Female diam. 2” in all classes. 
Listed A.C.A., computed 850,000 B.T.U. 


Relief Valves for Every Purpose 


C, due if 


No. 75 
Adjustable Poppet 
Type Pressure Re- 
lief Valve. Wy” 
1.P.S. 


“nihalt 


No. 105 
Poppet Type Pres- 
sure Relief Valve. 
Y” IPS. Listed 
A.G.A, 


Types No. 35, 75 and 105 can be furnished 
with fusible plug for temperature relief. (Not 
self-closing on temperature relief.) 


‘adwell 


No. 35 


Pressure Relief 
Valve. Diaphragm- 
operated. 4” or 
34” I.P.S. Listed 
G 


ESTABLISHED 1894 Vow Writain, oni: 


@D, PER. GEN; 








